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riendly Canadian Wins High Honors in Lumberdom 











There is no question as to what the result would be if a popularity con worked a week as longshoreman. He had then secured a job as lumber 
test were staged among British Columbia lumbermen. The winner would — teamster. Later a tallyman was killed, and he got the job at the Royal 
be Perry D. Roe. Success has come to Perry Roe in goodly measure dur- City Mill, which belonged to one of the principal lumber concerns of the 
ing the last fifteen to twenty years, and success not merely in the ac- Province, the B. C. Mills, Timber & Trading Co. 
cumulation of worldly goods and chattels— though his efforts in this line After two years as tallyman here, he became foreman and held that 
have been rewarded. The gain of money, job for about two more years. Then 


however, is not his outstanding achieve- 
ment, for it never occurs to anyone to 
measure him by his bank balance. 

One thinks of Perry Roe primarily as 
a friend—the first one to go to in trouble, 
for counsel or help. For many years he 
was mayor of the little town of Port 
Moody, and during most of this time was 
head of the industry which provided the 
greater part of the town’s payroll. How 
many times he drove out of his way 
through mud or snow to accomplish a 
deed of mercy or give a friendly lift, is 
not recorded, but any citizen of that 
community will give a high estimate. 

This is the man who, in his sixty-third 
year—hale, hearty and happy—heads a 
family of which any man living might 
well be proud; a man who has been the 
recipient of practically all the honors his 
fellow lumbermen of British Columbia 
could bestow, and one who has the respect 
and love of neighbors, colleagues and 
competitors. Could a man achieve more? 

A Seotehman born and bred, his has 
not been an ambition simply to pile one 
dollar on another. He is a living refuta- 
tion of the popular conception of his 
countrymen’s chief characteristic, ac- 
cording to popular legend. Was it his 
Scotch birth, his early training in the 
United States, or the gentle influences of 
his adopted home in Canada that devel 
oped his character? For despite the vi- 
cissitudes of a pioneering industry and 
the ups and downs of a business man in 
4 new country, he has remained tolerant, 
open minded and charitable. The career 
of Perry Roe has been a hand carved 
one, and he began at the age of 15 to hew 


he went in the same capacity to a mill 
owned by George Cassady, located on the 
site of the present splendid plant of the 
Vancouver Lumber Co. Less than a year 
later this employer sent him out to sell 
lumber on the Canadian prairies, and he 
put in two years as salesman. Thus it 
will be seen he had a well rounded train 
ing in all branches of the business. 

In 1899 he formed a partnership with 
Robert Abernethy, T. F. Paterson and 
the late Lieut. Gov. T. W. Patterson. 
They took over a sawmill at Port Moody, 
and christened it the Canadian Pacific 
Lumber Co. This mill they operated 
until 1907, selling it at that time to a 
syndicate headed by Sir Charles Hibbert 
Tupper. Messrs. Roe and Abernethy 
then bought a half interest in the Emer- 
son Lumber Co., Port Moody, which plant 
was sold in 1912 to the Thurston-Fla- 
velle Lumber Co. They purchased the 
Eburne Sawmills (Ltd.), at Marpole, a 
Vancouver suburb, in 1916. This Eburne 
mill burned in 1917, and was at once 
rebuilt by Mr. Roe and his partner. 

Back in 1892—to be more exact, on 
June 9—when the subject of this sketch 
was foreman of the old Royal City. Mill, 
he formed his most important partner- 
ship, being married to Miss Mina Shearer, 
of Vancouver. Thus truly is recorded the 
one great step that rounded out and de- 
veloped the life of one of the most lov- 
able characters of the Northwest’s lum- 
ber industry. With Mina Shearer must 
Perry Roe divide all the honors that 
have come to him. 

Mr. and Mrs. Roe now have their home 
in Shaughnessy Heights, Vancouver’s 





it unaided and alone. He was born Feb. most beautiful residence district. They 
20, 1863, in Edinburgh, Scotland. His PERRY D. ROE, VANCOUVER, B. C. have one son, Robert Douglas Roe, super- 
father, Alexander Roe, was a carpenter, intendent of the Marpole mill; two 
His parents took him, aged 2, to the United Stutes, settling in Knoxville, daughters—Mary Roe Connolly, married to an engineer in the em- 
Tenn. When young Perry was 13 his father died; later his mother ploy of the Capilano Timber Co., North Vancouver, and Agnes Roe, now 
passed on, leaving this 15 year old Scotch lad entirely alone, for he was attending school at Guelph, Ont. Their pride and joy at present center 
an only child, and practically penniless. Right there his schooling ended, in a three months’ old granddaughter, their first grandchild. Perry Roe 
and the boy started out to make his way in the world. is vice president of the Eburne Sawmills (Ltd.), president of Roe & 
During the next few years he traveled through many States of the Abernethy (Ltd.), president of Vancouver Hoo-Hoo Club, president of 
Union, working on farms and railroads. He first went to Texas, then the Associated Industries Council, a director of the Associated Timber 
spent some time in Kansas, Nebraska and Colorado, and then Oregon. Exporters (Ltd.), and past president of the British Columbia Lumber & 
His real life’s work began in Oregon, for at Tualiton, about sixteen Shingle Manufacturers’ Association. 
miles from Portland, he went to work in a logging camp and sawmill. The AMERICAN LUMBERMAN is glad to chronicle a few of the events in 
Once inoculated with the sawdust germ, he remained a lumberman. the life of a man who has brought honor to an industry that has so gen 
At the age of 25, he went to Vancouver, B. C., and has made his home erously honored him, and whose tolerance, honesty and humanity might 


M that vicinity ever since. He diverged slightly at this point, for he well be examples to every voung lumberman in the land. 
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These Items Should 
Interest Buyers 





en Below are a few items that 
an 
P should appeal to the buyer who 
_ is on the lookout for more than 
T ordinary values. All this stock 
KORREC is well manufactured from finest 
MAKE quality timber. 
Maple 200,000’ 6/4” No. 1 Com. & Btr. Soft Elm 
and 100,000’ 4/4” No. 2 Com. & Btr. Soft Maple 
° 50,000’ 5/4” No. 1 Com. & Btr. Hard Maple 
Birch 40,000’ 4/4” No. 2 Com. & Btr. Black Ash 
Flooring 100,000’ 4/4” No. 3 Com. Birch 
100,000’ 4/4” No. 2 & Btr. Spruce 











50,000’ 13/16x24,” Clear Maple Flooring 
25,000’ 13/16x11.” Clear Maple Flooring 
25,000’ 13/16x244” Factory Birch Flooring 


Write for delivered prices. 


-NEELAND-McLURG 


Mills at as we eee ANS 
Morse,Wis.-Phillips,Wis. PHILLIPSWIS. 
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Timber Land Estates | [ 17/16 Maple Flooring 
Conservation of Timber Land : We have a quantity of 17/16 Hard Maple 
Estates which have fallen into A Flooring which we desire to move at 
the hands of heirs is a part of the 2 once. Just the thing for warehouse, fac- = 
L . be e, tory or store use. Lasts a lifetime under i = 
ey ere. Bs hardest wear. All grades. Finest manu- i = 
The National character of our ¢ facture. In mixed cars with 3/8" and : The 
organization and forty-five years — a or nos C89 a ; 
experience gives us a comprehen- 2 iS StOCK 16 a Fem Duy for semenody. 
sive knowledge of the conditions ) Write for prices. 
equirements of the industr a ; 
noe ee ale tein , ROBBINS FLOORING CO., RHINELANDER, wis. J} c 
by an individual. 
If interested write for information. 
James D. LAX C E Yo Co. 
, Established 1880 7 
as ms Timber Land Factors 5 YORK 
Drummond Bidg., 626 Henry Bldg., Vancouver Block, 
MONTREAL SEATTLE VANCOUVER 











ge Learn More 
of” About It 


Our aim in business is not only 
to make prompt deliveries, but also | 
to render you better service by de- 
livering just what you order in 


Northern Hardwood _|i| > 
and Hemlock Lumber _ jj| ~ 


We handle the entire output of the 
Weidman Lumber Co., Trout Creek, 
Mich., and Bergland Lumber Co., 























Bergland, Mich. Your invoice comes T 
directly from the mill and therefore 

enables you to check up on grades and 

shipped. Test our service today. Onl 
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Public Is “Getting Wise” on Planning and Building Homes 


: ie PUBLIC TASTE IN HOME design has been greatly raised 
in the last ten years. That fact is apparent to everyone who 
notices the types and classes of houses being built nowadays 
and compares them with those in vogue a couple of decades ago. 
Only the poorest and most illiterate of our population, and ree 
mainly of foreign extraction, now are at all content to build « 
to live in the ugly, “drygoods box” type of house so common a 
while back. The main reason for such houses was that they could 
be put together by any jack-carpenter, requiring no knowledge of 
architecture, or even ability to read a plan, outside of the most 
elementary principles of construction. And at the other end of 
the scale, the pride of the “cultured” were the over-decorated and 
bedizened houses of the Queen Anne type and modifications thereof, 
with their—to the modern eye—grotesque lines and gingerbread 
embellishments. Both types were abominable, each in its own way, 


and happily have gone to the scrap heap, surviving only in isolated 
instances. 

What, it may be asked, are the causes of the universal demand 
for better designed and better built houses? The answer is evident 
to those who have watched such developments as the inception 
and efficient functioning of the Small House Service of the American 
Institute of Architects; the steady dissemination of plans, pictures 
and descriptions of well designed homes through the lumber trade 
press and the numerous periodicals devoted to better homes; the 
expositions and demonstrations designed to encourage home build- 
ing held annually in almost every city; and, it may not be too far 
fetched to suggest that even the movies, with their graphic repre- 
sentations of beautiful home exteriors and interiors, have con- 


tributed to the elevation of the public taste that is so manifest. 
The wise and progressive lumber merchant will not fail to note 
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and to take advantage of this plainly marked current. Real home 
planning service, display rooms, and even complete homes finished 
to the last detail in order to show prospective home builders just 
how the various materials, finish and built-in furniture will appear 
in place, are becoming more and more indispensable aids in the 
selling of homes. People must be encouraged to shop for homes 
as they shop for everything else. They can not be interested by 
showing them a pile of lumber, but they can be interested by show- 
ing them what that lumber will make. All this has been said 
before, of course, but so has everything else that is worth saying 
at all. The point to be remembered is that the steady process of 
education of the taste of the public in the design, the finish, the 
furnishings and the immediate environment of the home, makes 
new demands upon the lumber merchant who would be considered 
an authority on home building. He must keep ahead of his public, 
and be prepared to give sound advice and accurate information re- 
garding plans, materials and everything else pertaining to the 
building of a home, or inevitably suffer loss of prestige. 


Next Step on the Thrift Road 


HE IDEA BEHIND THE Christmas savings clubs which many 
T if not most of the savings banks throughout the country con- 

duct each year, is so good, and has worked so well, that it 
seems a pity to stop with the mere accumulation of funds for holi- 
day spending. The newspapers this week tell us that the banks of 
the country will in a few days distribute to their Christmas savings 
club depositors the enormous sum of $314,154,000, which is an in- 
crease of about 25 percent over last year’s total; showing that the 
popularity of this method of saving for a special purpose is on the 
increase. 

The major portion of this great accumulation of savings naturally 
will be spent for the purchase of Christmas gifts and for meeting 
other expenses connected with the holiday season now approaching. 
This is desirable and in every way proper. Every person possessing 
in any degree the gift of imagination will rejoice at the thought of 
the homes that will be the happier because through the foresight 
and self-denial of parents or others of the household the way has 
been paved for the entry of Santa Claus and his pack. 

Nevertheless the thoughtful person, considering the splendid 
progress that has been made, through the operation of these clubs, 
in showing people how easy it is to save, once the habit of depositing 
a fixed proportion of each week’s income is established, will find him- 
self wishing that the idea might be extended to embrace systematic 
saving for the nucleus of a home. “Own Your Home” clubs would 
be a fitting extension and complement of the Christmas club idea. 
A few such clubs have been started in past years, but in a half- 
hearted sort of way that has not given much chance for success. 
What is needed is to put behind them the same energy and sales 
ability that have been used in “selling” the Christmas club idea. 

The Christmas club is good as far as it goes, but it is at best 
a kindergarten class in the school of thrift, because not designed to 
foster permanent investment. The depositor is told: “Put your 
money in our bank, and in a few months take it out and spend it.” 
The next step is to teach the average man and woman to put their 
money in the savings bank with the fixed purpose of leaving it there 
until enough has accumulated for some form of permanent invest- 
ment, such as making the initial payment on a home. There is now 
too much of a tendency to regard the savings account merely as a 
super-pocketbook, convenient to hold small savings until they grow 
big enough to spend. 

To conserve the full value of the splendid educational work along 
thrift lines which the savings institutions have done through their 
Christmas clubs, home and pocket banks, and other popular methods 
designed to interest the non-saver, an advance step must be taken 
along the line of encouraging savings for permanent investment. 
In view of the almost universal appeal of home ownership, it would 
seem that the inauguration and active promotion of Home Owning 
clubs, backed by extensive advertising and real sales work, logically 
is the next step in the movement to foster real thrift. 








SINCE THE earthquake at Santa Barbara, Calif., there has 
been a great deal of discussion of the merits of different forms of 
construction for resistance to earthquake shocks. The most con- 
vincing argument yet advanced in behalf of wood has been the 
reduction of earthquake insurance rates on frame buildings from 
35 cents a hundred dollars to 14 cents a hundred. Nearly every- 
body now knows that many of the wood frame structures of Santa 
Barbara came through the earthquake unharmed, and that in many 
cases the injury was reduced by the partial use of wood in other 
forms of construction. While for the want of a better term the word 
resistance has been used, the fact is that the wooden structures 
owed their immunity to their “flexibility”; whereas, masonry col- 
lapsed because of its rigidity. 


Providing a “Text’’ on Veneer and Plywood 


F THE IMPORTANCE OF AN industry were to be judged by 
the number of textbooks treating of it lumbering would not 
rank highly. A decade or less ago there was not a single “lum- 

ber” textbook, and at the present time there are not above a dozen 
that by liberal definition can be considered lumber textbooks. Of 
course in any industry, and particularly in one that is changing so 
rapidly as lumbering, textbooks soon are out of date. But there is 
hardly any other means of bringing together in a historical and 
connected manner the facts about an industry that must be made 
available to the thousands who are interested in its products though 
not directly engaged in it. 

There is no necessary conflict between the business paper and the 
textbook; the former presents the news as it occurs and the devel- 
opments within the industry as they take place; and while its pages 
covering a year or two would afford ample material for an interest- 
ing and valuable textbook, this matter in its original form is not so 
condensed, classified and organized as to be accessible to the general 
reader. But that its pages still are the chief source of such infor- 
mation the AMERICAN LUMBERMAN has ample testimony daily in the 
numerous inquiries that come from not only its readers, but from 
librarians, students, attorneys, accountants and many others who 
for one reason or another want to learn something about certain 
phases of lumbering. 

The need of textbooks for the lumber industry has been recog- 
nized, and as already noted this need has been met in a limited way. 
There are several good books on the lumber industry generally and 
some on special phases of it. There are many excellent works on 
forestry and there are a few on branches of lumber remanufacture. 
The boxmakers have a good book; the cooperage interests have one, 
and of course there are many on carpentering and construction, but 
up to the present time there has been no textbook and very little 
information of any sort in readily accessible form on the veneer and 
plywood branch of the industry. That void is about to be filled; and, 
very properly, by that branch itself. 

Announcement was made some time ago that a committee had 
been named and a scheme of financing devised for getting out a 
textbook on veneer and plywood. Substantial progress has been 
made toward producing the book, and if the preliminary statements 
are a fair forecast of what the book will be it is sure to prove a 
valuable addition to the literature of lumber manufacture in its 
most comprehensive sense; for the manufacture of veneer and ply- 
wood is a branch of lumber manufacturing. 

In arguing the importance of providing a textbook, the committee 
points to the hindrance to the marketing of veneer and plywood 
due to the ignorance and misinformation of the public regarding the 
character and uses of those products. About the first step in any 
successful sales promotion is to supply authoritative information 
about the commodity to be offered; for it inevitably happens that 
when facts are absent fictions find a place. The lumber industry as 
a whole long suffered from its own neglect to inform the public 
regarding itself, and some of the best work done for it has been the 
supplying of facts regarding the industry. It is to meet a similar 
need that the veneer and plywood textbook is being compiled, and 
the members of that branch of the lumber industry are to be com- 
mended for the effort they are making. 





This Business of Owing Everybody 


N FINANCE AS IN religion there are opposing schools. The 
fundamentalist in finance—grim and dour perchance, but 
with his feet upon the rock of experience—harks back to the 

Scriptural injunction: “Owe no man anything.” Moreover, he is 
prone to paint in vivid colors the hell awaiting the luckless debtor 
who when settlement time rolls around finds that he “has not where- 
with to pay.” 

The modernist in finance, on the other hand, is a thorough-going 
optimist who jauntily proclaims the doctrine: “Owe every man 
all you can,” and scoffs at the possibility of retribution for the 
debtor who can not meet his too readily acquired obligations. In 
short, there is no financial hell, according to the up-to-the-minute 
proponents of cheerful credit and happy debt. 

But wait a bit. There intrudes the disturbing thought that 
possibly the modernist in finance has traveled too fast and too far. 
Else what signifies an advertisement of the Morris Plan Bank ap- 
pearing in the Chicago papers this week offering its loaning serv- 
ice as a panacea for “that dreadful feeling of owing everybody”? 
Now, the Morris Plan Bank is a thoroughly reputable financial 
institution, and fulfills a very useful function in the community, 
but this allusion to debt as causing a “dreadful feeling” surely can 
only be regarded as a heretical departure from modernist doctrine, 
speaking of course of financial and not religious modernism. How 
reconcile it with the glad gospel of hilarious credit; of the exuberant 
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and effervescing joy of owing everybody? Is there perchance after 


all such a thing as a debtor’s hell? 


And that reminds us: 


cash. 


ducive to hilarity, as many can attest. 


Tell it not in the marts where 
smiling credit reigns; whisper it not in the ears of the flapper con- 
templating the purchase of a $300 fur coat with a down payment of 
$5, as actually offered in a current street car advertisement. 

Riding in a Chicago street car one day 
this week the writer whiled away the time by the straphanger’s 
favorite diversion of reading the advertising cards. 
usual run of highly colored appeals to buy this, that or the other 
article, but the striking thing was that almost every other card 
offered “credit with a smile,” “budget-buying,’ or some other 
euphonious camouflage of the modern system of buying without 
The cards naturally omitted to explain that the cheerfulness 
would all be on the seller’s side, once the transaction was closed. 
The process of paying for “dead horses” is not particularly con- 
One is reminded of a story 
going the rounds, where a man asks his neighbor the cause of the 
racket and fighting in his home the previous evening, and is told 


ferred payments. 


There was the 


ing for a fall. 


time.” 


that it was “only the instalment man collecting one of the easy 
payments on the furniture.” 

By actual count, no less than nine cards in that street car offered 
automobiles, radios, furniture, jewelry, clothing and furs on de- 
By way of contrast, a lone card of a savings 
bank carried a conventional and unconvincing appeal for deposits. 

What are the conclusions to be drawn? If they are not apparent 
on the face of the facts there is little use in additional comment. 
One thing, however, seems clear, and that is that somebody is rid- 
The base of the business pyramid is cash—or its 
practical equivalent—for goods sold. The apex is long-term credit. 
As long as the pyramid remains on its base nothing can upset it, 
but placed upon its apex only the most skillful balancing can keep 
it from toppling. The instalment sellers and credit jugglers are 
doing their best to set the pyramid on its apex, but there are hope- 
ful signs of a reaction which will restore the equilibrium. 
great American has said: 


Asa 
“You can’t fool all the people all of the 











Defends Wood-Built Houses 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 25.—In view of 
the present agitation against frame dwellings 
in New York City, Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Association, today addressed this communi- 
cation to the editors of all leading New York 
daily newspapers, which have been devoting col- 
umns to material placing wood-built houses in 
a bad light. 

In reference to the alarm which certain inter- 
ests are seeking to create out of the present in- 
vestigation of housing conditions in New York 
City, it seems only proper that something should 
be said in vindication of the frame house and in 
support of the investments that hundreds of thou- 
sands of people in New York City, and 80 percent 
of the house owners of the nation as a whole, 
have in lumber-built houses. 

First, let me say that while I am not attempt- 
ing to pass on the merits of the present controversy 
relating to the alleged conflagration risk in Queens 
and Brooklyn, it may be safely assumed that much 
of the agitation for the displacement of frame 
houses in suburban districts is not wholly disin- 
terested, and is partly due to the self interest of 
those who would materially profit from the dis- 
placement of lumber as the major building mate- 
rial. 

In the second place, it should be clearly under 
stood that persons, who for many reasons prefer 
lumber-built, detached houses to those built of 
other materials, do not advocate the use of frame 
construction in congested areas for mercantile and 
office buildings, many family dwellings or apart- 
ment houses. While vigorously refuting the care- 
less and much exaggerated statements often made 
concerning the fire risk incident to wood con- 
struction in residential districts, they concede that 
the conflagration risk in cities may be increased 
by wide areas of contiguously built frame houses. 

As against this, the survey by the National 
Board of Fire Underwriters in 1920, which com- 
piled statistics for 83 cities, showed that although 
75 percent of the 1,254,192 buildings in these 
cities were of frame construction, the number of 
fires occurring in frame buildings was 15,637 out 
of a total of 23,389, or a proportion of about 68 
percent. These same figures show that on the 
average there were 16.5 fires for each thousand of 
frame buildings, as compared with 25 per thou- 
sand of other buildings. 

The Longacre Engineering & Construction Co., 
of New York City, has just published results of 
its 1924 survey of fire conditions in 45 United 
States cities with a population in excess of 20,000, 
in which 75 percent of all buildings were found 
to be of frame construction, “yet there were 
fewer fires in such structures than those of other 
types. In these 45 cities the survey found J,215, 
002 structures, of which 851,984, or 75 percent, 
are of frame construction. In 1924 there were 
only 12,508 fires in the frame buildings, whereas 
there were 16,909 fires in the much smaller num- 
ber of non-frame buildings. Such facts may only 
mean that people who live in frame houses are 
more careful with fire than others, but even so 
the frame house is entitled to the credit which 
these facts indicate. 

In view of such actual fire facts, as opposed to 
the remote chance of a conflagration (which will 
hever occur with proper fire policing and fire fight- 


ing), what reason is there for generally denying 
the people of suburban New York the inherent 
architectural, sanitary and comfort advantages of 
lumber-built homes, which, among other advan- 
tages, are so much cheaper than houses built of 
other materials? 
SA BBELLBGBGBAaAA 

Nation Tackling Reforestation Problem 

{Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Nov. 25.—An exhaustive 
survey of forestry legislation by the several 
States this year, made by the National Lumber 
Manufacturers’ Association, indicates that the 
nation is tackling in earnest the problem of 
forest perpetuation and reforestation. Twenty- 
six of the forty-two States which have had leg- 
islative sessions this year adopted seventy-one 





Wire reports from the principal mills 
for the week ended Nov. 21, as compiled 
by the National Lumber Manufacturers’ 
Association, mill prices as compiled by 
the National association, weekly barom- 
eter of the Southern Pine Association, and 
wire report from the North Carolina Pine 
Association, have not been received in 
time for this issue, which on account of 
the Thanksgiving holiday goes to press a 
day earlier. 











important forest laws. The new laws deal 
chiefly with the fundamental problems of tax- 
ation and fire protection. 

‘*The outlook for private reforestation on an 
extensive scale,’’? says the forest economist of 
the National Lumber Manufacturers’ Associa- 
tion, ‘fis becoming more hopeful. This survey 
shows that the public is beginning to do its part. 
When the economic position of the forest indus- 
tries permanently improves, reforestation will 
have a great impetus. Already we have reports 
that about fifty great commercial forest com- 
panies have undertaken systematic reforesta 
tion. The public must learn that reforestation 
and forest utilization go hand in hand. Re- 
forestation will not be helped by disuse of for- 
est products. It is a costly process and must be 
made to pay its way, if it is to be carried out 
by private capital.’’ 

Perhaps the most radical measure disclosed 
by the survey was that adopted by Michigan, a 
State now practically denuded of coniferous 
timber but once the leading lumber producer of 
them all. The Miehigan law takes commer 
cially reforesting land out of the ordinary land 
tax group and makes its product subject to a 
yield tax when removed. The land itself is sub- 
ject only to a flat annual tax of five cents an 
acre on pine and ten cents an acre on hardwood 
land. To make up for the local loss of taxes 
while new forests are growing, the State govern- 
ment is bound to pay five cents an acre into 
county treasuries for all reforesting land within 
their boundaries. The yield tax is fixed at 25 
pereent of the value of the timber at the time 





of its removal from the land. Taken together 
with anti-fire measures, the new Michigan law 
is considered by many foresters as solving the 
problems of taxing forests without penalizing 
reforestation and at the same time providing 
forest communities with necessary current reve- 
nues. 

The California legislature submitted a con- 
stitutional amendment exempting growing trees 
from taxation. Minnesota is again to vote on a 
yield tax amendment, and Wisconsin. adopted a 
constitutional amendment broadening legislative 
powers. 

Including legislation before 1925, the Na- 
tional association finds that twenty-three States 
have enacted laws designed to encourage for- 
estry, as follows: Alabama, Connecticut, LIlli- 
nois, Indiana, Iowa, Kansas, Louisiana, Maine, 
Massachusetts, Michigan, Minnesota, Missis- 
sippi, Nebraska, New Hampshire, New York, 
North Dakota, Ohio, Pennsylvania, Rhode Is- 
land, South Dakota, Vermont, Wisconsin, and 
Wyoming. 
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Confer on Mill Insurance Rates 
[Special telegram to AMERICAN LUMBERMAN] 
NEw ORLEANS, La., Nov. 24.—A conference 

on sawmill insurance problems that was begun 
here yesterday at the St. Charles Hotel under 
the auspices of the Louisiana Fire Prevention 
Bureau, with a number of prominent Louisiana 
lumbermen in attendance and the Southern Pine 
and Cypress associations represented by offi- 
cials, was carried over to today when it became 
evident that further time was needed to work 
out tentative rate adjustments. 

It appears that the insurance companies, 
through the fire prevention bureau, are seek- 
ing the counsel and codperation of the lumber- 
men with a view to increasing fire protection 
and reducing losses. Among the subjeets in- 
formally discussed were the effectiveness of the 
sprinkler systems, the relative importance of 
trained fire brigades to prevent and check mill 
fires, and the problem of ‘‘care-and-order,’’ or 
‘‘housekeeping.’’ The discussions were in 
friendly spirit, both the lumbermen and the in- 
surance representatives agreeing upon the desir- 
ability of mutual codperation and the impor 
tance of minimizing fire risks and losses. 

Committees were named by the southern pine, 
cypress and hardwood associations to sit in 
with the insurance committee to complete this 
task. ‘Two sessions were held today, and the 
results will be referred back to the lumber and 
insurance organizations for action, with the 
possibility of another conference to be called 
later. It seems to be agreed that some upward 
adjustment of rates is justified. The question 
before today’s sessions was as to how they can 
be applied most equitably. 

The New Orleans meeting is dealing with 
rates on Louisiana mills only, but it is inti 
mated that the schedules adopted here may be 
adopted or adapted in neighbor States, and sev- 
eral lumbermen from Texas and Mississippi at- 
tended yesterday’s sessions. 
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Durability of Various Woods 
We should like 
cerning the 


information con 
rot resisting qualities of various woods, 


to secure some 


both hardwoods and. softwoods. Any data that 
you can supply us on this question will be greatly 
appreciated [INQuinY No. 1,641. 


{|The foregoing inquiry comes from an TIIli 
nois manufacturer of automobile bodies. It will 
be understood of course that different specimens 
of the individual species of wood will vary in 
rot resisting qualities in the same. situation, 
and situations vary greatly with respeet to con 
ditions favorable to decay. Arthur Koehler, in 
charge of the office of wood technology of the 
Forest Products Laboratory, Madison, Wis., in 
his book ‘‘The Properties and Uses of Wood’’ 
has listed the principal woods in a table classi 
fying them with respect to the durability of the 
heartwoods. In this table, which follows, he 
makes separate groups of the conifers and the 
hardwoods and then classifies them as, ‘‘ very 
durable,’’ ‘‘durable,’’? ‘‘intermediate,’’ and 
‘“non-durable: ?’ 

Relative Durability of the Heartwood of Common 


Woods 
Conifers Hardwoods 
Very durable 
Cedar, northern white Catalpa 
Port Orford Chestnut 
Red (pencil cedar) Locust, black 
Western red Mulberry 
Cypress Osage orange 
Redwood Walnut, black 
Durable 
Cherry, black 
Locust, honey 
Oaks, white 


Fir, Douglas 
Larch, eastern 
(tumarack ) 
Western 
Pine, longleaf 
Eastern white 
Intermediate 
Ash, white 
Butternut 
Elm, red 
White 
Gum, red 
Oaks, red 
Poplar, vellow 
Non-durable 


Pine, loblolly 
Norway 
Shortleat 
Sugar 
Western white 


irs, true 
Ifemlock, 

Western 
Pine, western yellow 
Spruces 


Aspen 
Jasswood 
Beech 
Birch 
Sox elder 
Buckeye 
Cottonwood 
Hickory 
Maple, hard 

Soft 
Sycamore 
Tupelo 
Willow 

In the same work the author discusses some 
what at length the durability of wood and the 
conditions affecting durability. In a general 
way it may be said that the heartwoods of all 
the species are more durable than the sapwoods 
of the same species, and that sapwood of few 
species is rot resisting in damp situations. The 
fact is that with the exception of a few woods, 
perhaps, it is advisable wherever it is prac 
ticable, when wood is exposed to the earth or 
to moisture, to give preservative treatment in 
order to prevent decay. EDITOR. | 
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Durability of Red Cedar Shingles 


Is it true that British Columbia turns out the 
best cedar shingles to be had in this part of the 
world? What is the average life of the 5/2 ver 
tical grain cedar shingle laid with galvanized nails? 


There is a firm in Washington that claims that 
its cedar shingles will last for fifty years, but 
that is too wild a claim to be taken seriously, I 


think. Is the 
the wooden one, 
No. 1,651. 

[This inquiry comes from Nebraska. During 
recent years there has been a serious attempt 
among manufacturers to standardize their prod- 
uct so that red cedar shingles are now fairly 
uniform in quality in the different grades and 
there should be no great difference in the out- 
put of the different concerns. 

With respect to the average life of the 5/2 
vertical grain cedar shingle laid with galvanized 


manufactured shingle 
and will it last 


than 
INQUIRY 


better 


longer? 


nails, it may be said that fifty vears is not nec 
essarily an extravagant claim. The fact is that 
western red cedar will survive exposure to the 
weather and even to the soil for an almost un 
helievably long period. It is well known that 
trunks of red cedar that fell in damp 
woods centuries ago have lain beneath moss and 
soil until the present day in a sound condition. 
Cases are vouched for in which the ages of trees 
growing upon buried logs show that the pros 
trate trunks fell five or six centuries ago, and 
even more, and though they may have lain so 
great a period, they are found fit for merchant- 
able lumber at the present day. 

With respect to the manufactured shingle, it 
may be said that there are so many kinds that 
it would be impracticable to make any definite 
statement regarding the length of time they 
would last. Some of these manufactured shin- 
gles are of course excellent and give long serv- 
ice. It may be doubted, however, whether very 
many of them are as low in price as are red 
eedar shingles, and when the length of time 
that cedar shingles will last is taken into con- 
sideration, the high grade red cedar shingle 
is as economical a roof covering as is available. 

-EDITOR. | 


Sketches and Data on ‘Teheneue Slides 


trees 


Can you give us sketches and information on 
toboggan slides ?—-INQUIRY No. 1,648. 


[Though several pictures of toboggan slides 
have been printed in the AMERICAN LUMBER- 
MAN, the descriptions accompanying these illus 
trations contained no datu regarding dimension, 
pitch ete. 


This inquiry is published in order 


that readers who have had experience in con 
structing toboggan slides may give this inquirer 
the information he seeks.—EbrTor. | 


Bill Sizes of Yellow Locust 


We are wanting to buy some yellow locust in 
bill sizes. Can you give us any idea where we 
can find this.—INQuiry No. 1,649. 


| This inquiry comes from West Virginia. In 
response the names of a number of concerns be 
lieved to be able to supply the material sought 
have been given to the inquirer, whose name will 
be supplied on request.—EbpITor. | 


Bookkeeping for Mill and Yard 


We are desirous of obtaining a set of books 
or recommendation on a set that apply to a com 
bined wholesale and retail lumber mill. We are 
building a mill of 50,000 capacity, and will whole 
sale about SO pereent of the cut. We are ex 
periencing some difficulty finding a suitable record 
book, form ete., in fact the entire system. If 
you have the books for such a system we= shall 
be glad to hear from you. INQuirny No. 1,647. 

{The AMERICAN LUMBERMAN has from time 
to time published a great deal of information 
about bookkeeping systems for the retailer as 
well as for the lumber manufacturer, but has 
no information about a system especially de- 
signed for a combined sawmill and wholesale 
yard. This inquiry is published in order to 
give readers an opportunity to supply any in- 
formation they may have for the benefit of this 
inquirer, whose name will be furnished on re- 
quest.—EDITOR. | 
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Chicago has the largest and 
best lumber market in the 
world. Its “lumber district’’ is 
so extensive that lines of cars 
and busses are constantly 
crowded with persons going 
and coming, buying and sell- 
ing, and operating variously in 
this department of trade. To 
supply this district with the 
raw material more than one 
hundred large vessels, deeply 
laden with lumber, frequently 
arrive at Chicago River in a 
single day. 

es * 28 


The loggers in their winter 
homes are often diverted and 
sometimes alarmed by encoun- 
ters with moose and bears and 
wolves. In cold weather the 
bears and wolves become very 
bold, sometimes accompany- 
ing the teams in their journeys 
between the forest and the 
rivers to which the logs are 
taken. The teamsters, though 
generally brave fellows, are 
not pleased with such com- 
pany, and find relief only in 
making firearms a part of 
their equipment. The lumber- 
er has a story to tell of an 
encounter with catamounts, or 
“Indian devils," of amusing 
experiences with bears and 
their cubs, of the dangerous 
proximity of the grey wolf, a 
brute, fierce, strong and swift, 
which pursues its prey with 





pitiless perseverence, following 
the trail. 

“With their long gallop, which 
can tire, 

hound’s deep _ hate 
hunter's fire.” 


The the 


* * * 


SOME SAWING 


The new mill of Hackley & 
Son, Muskegon, Mich., is 
showing its quality nowadays. 
Last week it cut 3,722 logs 
into 1,000,067 feet of lumber, 
averaging 314 logs to the 
thousand, over 166,000 feet of 
lumber a day. This is about 
the general average of this 
mill, there having been no ef- 
fort made last week to do more 


than any other week. 
* * * 


The Tittabawassee Boom 
Co., operating on the largest 
lumbering stream at East Sagi- 
naw, having reduced wages 
12'4 percent, the laborers of 
the boom, some 250 in num- 
ber, stopped work, and it is 
quite likely that operations 
will be suspended the balance 
of the season. This company 
has rafted out 375,000,000 
feet to date, and there are 
fully 200,000,000 feet back. 
It is rumored that the opera- 
tives of the mills are to follow 
suit. The shipments of lum- 
ber from the Saginaw River to 


date are 401,168,000 feet. 





While the course of Pacific 
coast trade for the 
months has not been at all sat- 
isfactory to the lumber manu- 
facturers, it has worked to the 
interest of all who wish to 
build or to improve their prop- 
erty. For the last five years 
the lumber trade of the Coast 
has been extremely active, not 
less than 250,000,000 feet be- 
ing shipped annually to San 
Francisco from Puget Sound, 
Humboldt, Santa Cruz and 


other points on the Coast. 


last six 


* * * 


At Williamsport, Pa., there 
has recently been established 
a factory for the manufacture 
of match sticks, using machin- 
ery of recent invention where- 
by the facilities for rapid 
manufacture are greatly aug- 
mented. This establishment is 
now using pine slabs, the ref- 
use of the Williamsport saw- 
mills, as material from which 
to manufacture these matches, 
and it is found to answer the 
purpose very well, and cost 
little or nothing. Thus, is a 
large manufactory established, 
employing from fifty to one 
hundred persons, getting not 
only fuel but the material from 
which its productions are 
made, out of the worthless 
rubbish which millmen find 
difficult to get rid of. 
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_REVIEW OF CURRENT LUMBER TRADE CONDITIONS 








Southern Pine Output Low Despite Better Weather . 


Although there has been a marked improvement in wea- 
ther conditions throughout most sections of the South, 
heavy rains continue to fall in Texas and production is yet 
well below normal. <A few of the smaller mills have resumed 
operations but conditions in the woods are such that logging 
is still almost impossible. Dry stocks have been so depleted 
in recent weeks by shipments that the mills find it difficult to 
fill orders for certain popular items and are refusing to book 
future orders, notwithstanding the insistence of buyers. <A 
survey of 165 mills on Nov. 1 showed that stocks were 9.92 
lighter than on Oct. 1, and 95 percent of normal. Seemingly, 
however, the shortage in mill stocks is confined to dry items, 
as total stocks on Nov. 1 were 11.5 percent heavier than on 
Jan. 1, 1925, and 5.4 percent heavier than on Nov. 1 last year. 

setter weather throughout the North and East has served 
to stimulate demand, particularly from the country yards, but 
individual orders are small and intended for fill-in purposes, 
as retailers are generally determined to enter the new year 
with low stocks. The mills are finding an active market in 
practically all sections of the South, although Florida is by 
all odds the leading consumer. There has been only a slight 
easing up of the rail embargoes to that State. Export trade 
during October gained 4.7 percent over the preceding month. 
The current overseas movement is steady but small, for pro- 
ducers are not eager to book orders at prevailing offers. Ad- 
vances have been recorded in several items of commons, and 
finish, for which there is an excellent demand, is stronger. 


Northern Hardwoods Moving in Large Volume 


Shipments of northern hardwoods during the twenty-one 
weeks preceding Nov. 14 amounted to 157 percent of the cut, 
and during the last week of that period were 259 percent of 
the cut. Despite the volume of the movement, however, most 
purchases have been for immediate consumption, so that the 
inills are confident of a well sustained volume of sales. Scarcity 
of the southern hardwoods and their advancing prices are 
turning buyers to the higher priced Appalachian soft texture 
hardwoods and also to the northern species. The chief effect 
on northern woods so far has been a stiffening in quotations, 
though thick maple has made a gradual advance, and mark- 
ups on other items in the list are freely predicted. 

Furniture interests are probably the best buyers, but there 
has been a quickening in the movement to industrial consum- 
ers in general. Millwork and maple flooring factories are tak- 
ing large quantities, if less than when northern building was 
at its peak of activity. Preparations for another large build- 
ing year are expected to stimulate demand through these chan- 
nels in early spring. Prospects of large needs for the building 
of higher priced pleasure cars and buses are considered bright. 
Low grades are being cleaned up and are advancing. 


Southern Hardwoods Continue Gains; Logs Are Scarce 


Output of southern hardwoods dropped from 69 percent 
of normal during the week ended Nov. 7 to 66 percent the fol- 
lowing week, but shipments mounted from 20 to 47 percent 
of the cut, and orders rose from 35 to 74 percent of production. 

Despite the keenness of demand, many mills are being forced 
down because of log shortage, continued rains having made 
woods operations impossible. Prices of logs have advanced 
rapidly, but practically none are being hauled to the railroads. 

The larger and more foresighted buyers are now aware of 
the fact that during the winter rainy season they can not ex- 
pect that offerings of lumber will be increased, and show a 
strongly growing tendency to place orders for advance re- 
quirements. The automotive is joining in this movement with 
the furniture group, and these are the most active in the mar- 


Lumber Statistics Appear on Page 52 and 53; 


ket. Demand for oak flooring and for millwork is seasonably 
declining in northern markets, though southern demand grows. 

The gums are scarcely obtainable at any price, but stocks 
of other woods, especially the oaks, are becoming rapidly de- 
pleted so that the upward movement of quotations continues. 


Cypress Bookings Make Heavy Gains on Production 


Cypress orders taken during the week ended Nov. 11 had 
amounted to twenty percent more than production, but in the 
week following they mounted to forty-three percent above, and 
order files, which showed an increase of five percent in the first 
week, made a further gain of six percent in the second. Trade 
in the North is seasonably slow, but the Atlantic coast con- 
tinues to take large quantities. It would appear that the South 
is an eager buyer. The retail trade in the central States is 
buying steadily in small amounts for current needs. Activity 
of manufacturing consumers has brought some inerease in de- 
mand from them. The producers expect that this year spring 
stocking will begin earlier than usual. Quotations are firm. 


Northern Pine Being Bought for Future Requirements 
Northwest yards are showing a keener interest in northern 
pine for future needs. Bookings of fifteen mills for the week 
ended Nov. 14 totaled eight million feet, which is up to the 
average for the year. Shipments amounted to eleven million 
feet, and the total for the first forty-six weeks of the year 
amounted to 95 percent of the cut. Production of these larger 
mills is of course at a low point. It is believed that the winter 
log input of smaller operators will be low and that, though 
the larger ones will make a bigger cut than last year, total 
input will probably be less. Early and heavy spring orders 
from the Northwest are expected and prices are firm. 
Hemlock trade in Wisconsin and Michigan has benefited 
by the strengthening of southern pine, and twenty mills re- 
ported orders during the week ended Novy. 14 of about two and 
a half million feet as against one and a third million feet 
for twenty-one mills the preceding week. Prices are steady. 
Kastern spruce is quiet, and random from the Maritime 
Provinces shows weakness, while framing from the larger mills 
has been sold at concessions under $40. Lath are very strong. 


Fir Mills Receive Good Inquiry from Middle West 


Prospects of an improvement in demand after the first of 
the vear has caused the Douglas fir market to show signs of 
strenethening. During the last two weeks there has been a 
slight expansion in orders from rail territory and inquiries 
have been received from line vard concerns in the middle West 
asking for prices on from twenty-five to two hundred cars for 
January and later delivery. While the mills will not quote 
on orders for deferred shipment, they are greatly encouraged 
by these inquiries, which they regard as an indication of active 
spring buying, and are holding out for shghtly higher prices. 
The Atlantie coast market, while still weak, has gained ground 
with the disposal of the bulk of distress lumber and bargains 
are now hard to find, although there are good stocks at termi- 
nals and in retailers’ hands. An increasing volume is moving 
into Florida and to other southern territory. 

The California market has softened under the recent influx 
of transit shipments. Buying by the yard trade in the north- 
ern part of the State is about normal for this season but in 
the southern part it has fallen off considerably, probably due 
to the approach of the holidays. While the export movement 
is well sustained, it is unable to absorb the surplus that the 
mills are turning out through capacity operation. Producers 
are aware that only a curtailment in output will bring better 
prices and there is talk of extending the usual Christmas 
shutdown in order to bring production schedules into align- 
ment with current rate of consumption. 


Market Prices and Reports on Pages 85 to 95 
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[This is the second instalment of Mr. Tate’s 
address. The first appeared in the Nov. 21 is- 
sue, pages 50 and 51, and the third and con- 
cluding instalment will be given in the Dec. 5 
issue.—EDITOR | 


Self Evident Facts in Selling Lumber 


The distribution of lumber is complicated and 
the problem is made very much harder by a 
number of self-evident facts with which we are 
familiar but that it may be well to mention, so 
that we may have them in mind in considering 
our selling problems. 

It has often been said that if lumber could 
be produced Jike iron or steel in a foundry so 
that each piece would come out of the process 
exactly like every other piece, or even so that 
each piece of finish might come out like every 
other piece of finish, and so that every piece of 
dimension or shiplap or sheathing would be 
like every other piece, this would be = an 
ideal condition, because we would then have a 
very definite basis of values; the stocks would 
all be absolutely interchangeable; we could 
produce exactly the sizes and lengths and grades 
needed and the whole process would be very 
much simplified. That would be an ideal con 
dition, but we shall hardly live to see it 
realized. 

Sometimes we who sell lumber envy the sim 
plified processes that are possible in selling a 
commodity that has not the infinite variety of 
sizes and quality and of structure that our 
lumber has. Take cement, for instance. In 
theory at least, there is just one grade of Port 
land cement, there is just one item to sell and 
just one price to assess and to watch. 


Variations in Same Species of Wood 


How very different is our problem with over 
600 species, with variations even in the same 
species, depending on climatic conditions and 
soil conditions and the size of the stand in which 
the tree grows, and even depending on whether 
it grows on a north slope or a south slope; de- 
pending sometimes on whether the board is cut 
from the sheltered or exposed side of the tree. 
Take yellow pine as an example—we know how 
different the Carolina or Florida yellow pine is 
from that growing farther west. We know what 
a difference there is between the shortleaf of 
Arkansas and the longleaf of Texas, to say 
nothing of loblolly and old-field yellow pine. 
Follow the same species into Arizona and we 
still have yellow pine but a different wood. 
Moving on to California and western Oregon, 
under the climatic and soil conditions of the 
West Coast, it is sold under different names 
California white pine, Pondosa pine ete.—al- 
though it is still yellow pine. Farther north 
in Oregon and in Idaho and in Montana we 
get for each State and almost for each locality 
as many variations of the same yellow pine spe- 
cies as we have variations in the names by which 
it has been called. Fortunately, in the North- 
west it is now marketed very largely under the 
trade name of Pondosa pine. Ultimately this 
valuable species will have a definite name and 
place in the market without confusion with 
genuine white pine. But the point that we are 
bringing out is that it is such a different wood, 
because of the varying conditions under which 
it grows, that it does not even carry the same 
trade name now. 


Making Large Strides in Standardization 


No matter how closely the stock is graded 
or what the species, we shall never find two 
boards alike, because nature abhors exaet du- 
plication, and it is easy to see how complicated 
this one fact makes the selling of lumber. And 
because these variations are produced from 
entirely natural causes it is impossible to har- 


* Twentieth Engineers’ memorial address 
delivered Nov. 16, 1925, at the school of for- 
estry, Yale University, New Haven, Conn. 


Modern Trends in Lumber Selling’ 


[By I. N. Tate, Assistant General Manager Weyerhaeuser Sales Co., Spokane, Wash. | 


monize entirely the different districts or to 
standardize the products beyond a certain 
definite limit. We are making large strides in 
standardization—the names and the grades are 
being harmonized as nearly as these natural 
conditions will permit. Fortunately, a large 
part of the program is being worked out within 
the industry itself, and this is made possible 
only because there are in the industry men of 
broad vision who are able to look beyond their 
smaller interests for the advancement of the 
veneral cause. But the progress that is being 
attained is even then possible only by the help 
of the Government and under the guidance 
and through the interest of our secretary of 
commerce, with whom all good citizens should 
cooperate. If any industry needs a simplifiea- 
tion of grades and sizes and a more absolute 
basis of standards—that industry is lumber. 
And while this must result in a saving in the 
cost of manufacture and a better understand- 
ing between manufacturer and builder, the 
large result, we believe, is and must be the 
possibility that it affords for simpler and more 
scientific distribution and more intelligent use 
of lumber that must follow the simpler proc- 
esses, This is very practical conservation, 
New Problems to Be Faced 

One of the recent changes that has at the 
same time solved old difficulties and brought 
new problems, is the breaking down of the old 
buying cycles. The greater part of the lumber 
production is sold through retail vards, These 
yards take their annual inventory at the end 
of the building season, and about the first of 
December or possibly after the first of January 
they formerly placed very considerable stock 
orders covering their requirements for at least 
the first half of the next year. They would 
then be out of the market, except for emer- 
gency requirements, until late in the spring, 
and sales organizations were largely marking 
time while the mills were shipping out these 
stocking-up orders, During the latter part of 
the spring buying would again be resumed, 
only to drop off again in the early summer, on 
the theory that the farmer was busy with his 
crops and there would be no building during 
the hot weather. In September there would be 
a flurry of buying to take care of the fall 
repair work and the new houses that would 
be enclosed ahead of the cold weather. 
There were developed very definite  buy- 
ing eyeles which the mills could count on, 
but which prevented a steady flow of orders 
and to a lesser degree a steady flow of ship- 
ments from the mills; but at least both seller 
and buyer knew rather definitely when to ex- 
pect active periods, and the only question was 
what the total volume of buying would be. 


Retail Buying Cycles Breaking Down 


Largely during the last five years these 
cycles have been breaking down. The after- 
inventory orders are no longer expected to run 
the mills through the spring; there is less cessa- 
tion of building during the cold weather or 
during the hot weather; the dealer is in closer 
touch with market conditions and he buys 
when he thinks it is to his advantage to buy, 
and particularly he does not try to anticipate 
his wants as he used to anticipate them, be- 
cause he knows he ean at any time go out 
after he has sold a bill of lumber and get 
quick shipment and quicker deliveries from 
the railroads than have ever before been pos- 
sible. The result is that the mills are carrying 
the stocks which formerly the retailer carried. 
The majority of the orders going to the milis 
in these days contain lumber wanted quickly 
for some particular sale, and do not call en 
tirely for stock items which may be forwarded 
at the convenience of the shipper and then held 
by the retailer against the day when they shall 
be sold at retail. 

This arrangement has the effeet of inereas- 








ing the investment of the mill and correspond- 
ingly decreasing ‘the investment of the retailer. 
It keeps the shipping departments at the mills 
on their toes because of the quicker service 
that is necessary, and it keeps the sales man- 
ager and salesman always alert because they 
do not know when buying will be active and 
they must be ever ready to take it when and 
as it comes. So it is probable that the new 
order is a step ahead in the intelligent mer- 
chandising of lumber, and makes for more 
scientific distribution. 

3uving is always delayed on a declining 
market. Experience seems to prove that the 
average buyer will more cheerfully pay a little 
larger price on a rising market than buy 
more cheaply on a stationary or declining 
market. We all depend somewhat on the judg- 
ment of our neighbors. When we find they are 
buying we are tempted to rush in with our 
orders, and as the word is passed along from 
dealer to dealer the volume of orders going to 
the mills will increase very rapidly. If the 
buying period continues, mill stocks become 
depleted and prices may advance beyond the 
level that is justified by actual conditions. 
When the vards are stocked and buying is not 
so active the market must again find its proper 
level, As it declines the buyers will refuse to 
place their orders, waiting for still lower lev- 
els; and ultimately before the decline is 
checked and steadied, the price is again below 
the level on which it should stand, and we thus 
have an endless cyele which is very harmful 
in its results but which is inevitable and 
which must continue so long as human nature 
is what it is, and so long as there is no way of 
determining the actual value of our product. 


Railroad Efficiency Market Influence 


In nearly every cycle there are one or more 
periods when buying is delayed and when the 
market is depressed below its proper level; 
and just as surely as we have these periods of 
depression there are produced by similar causes 
corresponding periods of active buying and 
somewhat inflated values. Operating costs do 
not justify. these erratic changes, 

We have said that the railroads have never 
been as efficient as today, and most of the 
lumber still moves by rail. A recent speaker 
before this audience estimated that because 
the average time of delivery has been reduced 
thirty days there has been thereby released 
almost 4,000,000,000 board feet of lumber 
which was previously in transit during that 
period of time. The market influence of this 
condition is very large. In addition to the 
release of $60,000,000 of real money previ- 
ously invested in this lumber while it was in 
transit and, therefore, earning no returns; the 
dealer or the lumber using industry: which for- 
merly placed large orders and had this lumber 
in transit had to anticipate his requirements 
so far that he could not quickly take advan- 
tage of changes in the market. If the price 
declined he still had these shipments in transit 
which he was obligated to accept at the old 
price. If the price advanced he had no inter 
est in the advance until he had used up the 
lumber in transit and again came into the 
market, 


It is easy to see, with the quicker deliveries 
that are now possible, how much more respon 
sive both buyer and seller alike may be to 
market changes; how much more definitely 
available mill stocks may be gaged; and how 
much closer track the retailer may keep of his 
replacement costs. All of these things make 
for better and more scientific distribution, and 
the railroad officials and their employees are 
to be commended for the better transportation 
conditions and for their efficiency in releasing 
not only such a large proportion of their equip- 
ment but, what is more important, in releas 
ing the contents of that equipment—frozen 
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capital during the time that it was in transit. 
Review of Transit Custom 


This brings us to a brief review of what 
has been often termed the transit evil. It was 
formerly the custom, even for very respon- 
sible mills, to put stock assortments of lumber 
in transit and move them toward the central 
markets without having that lumber definitely 
sold. There was some advantage in this. It 
enabled them to take the papers to their banks 
and secure advances on them, thus realizing 
immediate money to apply against their pay 
rolls and other expenses. The advantage to 
the retailer and to the user of lumber was that 
this stock was closer to the market and could 
be delivered in less time than if it waited 
for mill loading and shipment for the entire 
distance. 

The principal market effect of the transit 
shipment was that the closer these cars got to 
the points of reconsignment, the more anxious 
the owner became to dispose of them without 
having to unload and store them, or to pay 
demurrage charges on the cars if they were not 
sold promptly. These cars then, in the par- 
lance of the trade, became ‘‘distress’’ ship- 
ments which had to be sacrificed at any price 
that happened to be procurable, and if that 
particular market was overstocked some very 
cheap prices resulted, bringing a serious loss to 
the manufacturer; forcing on the buyer an 
assortment which probably did not adequately 
cover his requirements and establishing a new 
low level of values, which the buyer naturally 
did not hesitate to report to the next sales- 
man because it was the price he had just paid. 

There were advantages in this system, but 
they were far outweighed by the disadvan- 
tages and the system has largely been discon- 
tinued because of the fast deliveries the rail- 
roads are now making; because the mills do not 
now find it necessary to realize so quickly on 
their shipments, but can wait until the lumber 
is actually sold; because of the very unfortu- 
nate experiences when the lumber had to be 
sacrificed; and because of the cancelation of 
stop-over privileges and the addition of 
charges for reconsignment and inereases in 
the demurrage schedules. With present fast 
railway deliveries the shipper no longer has 
time to negotiate a sale before delivery of 
the ear, 

[t is interesting that while this phase of 
rail shipment seems to be gradually passing, 
the same cycle is being repeated in water 
shipments, particularly to the Atlantie coast. 
Unsold stoek items of lumber are loaded on 
hoats and taken through the canal to the east- 
ern markets in the belief that they can be 
disposed of.at a profit on arrival at the At- 
lantie ports. Because of the length of time 
consumed by the voyage it is not possible to 
know at the time of shipment what market 
conditions will be when the boats arrive at 
their destination, and while many of these 
mixed cargoes have been sold to advantage 
and represent a real service to the retailer in 
supplying lumber for his immediate needs, 
many of them have also become ‘‘distress’’ 
shipments and have been sacrificed at a severe 
loss. 


Service Rendered by Distributing Depots 


And another interesting factor deserves our 
attention because it also renders a real service 
in getting lumber quickly to the dealer and 
so to the consumer. That is the building up 
at strategic points, such as Minnesota Transfer 
and Chicago and later in eastern ports like 
Baltimore, Philadelphia, Poughkeepsie, Provi- 
dence and Portsmouth, of distributing depots 
at which lumber from the various districts’ is 
assembled close to the consuming trade, so 
that any assortment needed may be shipped 
out on short notice, and sometimes in badly 
mixed cars. This includes lumber from the 
South, the West and the North, putting many 
Species into the same shipment and rushing to 
destination more quickly than would be pos- 
sible for direct mill shipment. 

The orders handled by these distributing 
warehouses are largely emergency stock needed 
for some particular sale, but many retailers 


take advantage of these near-by sources of 
supply, and by paying a little extra charge, 
when necessary» more than offset their addi- 
tional cost by greatly reducing the stocks of 
lumber that it is necessary for them to carry 
regularly and depending on these quick de- 
liveries for replenishment. 

These distributing yards have been in cen- 
ters like Chicago for a great many years, and 
are a permanent agency in the distribution of 
lumber that should be recognized as a definite 
asset in promoting scientific distribution. 

Another interesting development that we 
may just mention in chronicling the trends of 
lumber selling is the entrance into the lumber 
industry during the first few years of the cen- 
tury of the mail-order houses. Perhaps the 
largest reason why this movement did not at- 
tain more permanent success is that lumber is 
not bought regularly and in small quantities 
by the general public like clothing and food or 
similar items, The average family will build 
a house only once in a lifetime, and to con- 
tinue to circularize the public in an attempt 
to sell lumber to customers who may be in the 
market only once, is evidently a much more 
difficult problem than it would be to sell this 
same public the items of clothing or house fur- 
nishings which they are buying perhaps every 
month of the year. Lumber does not readily 
lend itself to this kind of distribution. 

Lumber distribution is usually from the 
manufacturer, through the wholesaler and the 
retail dealer. Their interests of necessity are 
sometimes divergent and we may with profit 
consider for a moment the viewpoint of each. 


Mill Desires Stable Market and Even Demand 


The manufacturer’s interest is in getting a 
margin of profit over the cost of production, 
and to that end a stable market and an even 
demand are always desired by the mill. The 
average return is probably better on a steady 
market and he can load his lumber out more 
cheaply and finance his operations more easily 
if he may ship during each month of the year 
the steady volume that will more naturally 
come to him on a stable market. 

The manufacturer who is not large enough 
to maintain his own selling organization di- 
rect to the retailer must of necessity depend 
on the wholesaler or broker, and the whole- 
saler thus performs a necessary and very val- 
uable service, and the larger part of the lumber 
production of the country is distributed 
through him. In the main the wholesaler has 
performed his service well, in disseminating 
stock and price information and bringing to 
the retailer a definite knowledge of how his 
orders may be placed to best advantage. But 
there is a class of broker having no invest- 
ment in lumber and not realizing his interest 
in the ultimate return to the mill, who has 
been very much under discussion by the in- 
dustry, and whose interest is not the same as 
that of the manufacturer or yard wholesaler. 
He naturally wants to buy as cheaply as he 
possibly can without regard to what the manu- 
facturers’ costs may be. His interest is in 
his own profit. He prefers an erratic or flue- 
tuating market because on its constant 
changes he has the opportunity to work on a 
larger margin, since the buyer can not be as 
well posted as he would be on a steady market. 
This class of man, because he is constantly 
depressing the market, has become very un- 
popular with the more responsible manufac- 
turer and yard dealer. His influence is out of 
proportion to the amount of business he does 
through his custom of broadcasting, in circular 
letters and telegrams, the kind of information 
that best serves his purpose, thus giving false 
impression not only of the prices but of the 
volume of business that he may transact. For- 
tunately this description applies to but a small 
percentage of wholesalers. 


Retailer Favors Steady Market 


The retailer, as the final step in distribution, 
we believe favors a steady market, because on 
such a market he can better distribute his buy- 
ing and can handle his arriving cars at a min- 
imum expense. It also enables him to know his 
replacement costs and at the end of the year 


he can get from his inventory his actual operat- 
ing profit rather than a fictitious profit or a 
loss which he is not sure is real. He ean place 
his orders with more assurance; he needs to 
study the market less; and he is not tempted to 
gamble as much in his buying because there is 
not the opportunity to do so that would be af- 
forded by a rapidly changing market. 

While we are discussing the retail dealer it 
is interesting to note that fifteen or twenty 
years ago the prediction was made that the coun- 
try was pretty well built up, that there were 
more yards than were actually needed for the 
most economical distribution of lumber. It was 
predicted that of necessity the number of yards 
would be very much decreased within the next 
few years; that those remaining would be lo- 
cated only at strategic points where they could 
assemble larger stocks, and as the roads im- 
proved and the automobile trucks became more 
efficient deliveries would be made over wider 
areas and the small yards eliminated. Distribu- 
tion is being made over a wider area; many 
small yards have been eliminated, but the total 
has continued to increase and in the main the 
small town that formerly had two yards, but 
that could have been adequately served by one, 
still has its two yards, and sometimes three. 

The condition of having too many retail dis- 
tributers is not peculiar to the lumber business; 
we would have cheaper groceries and shoes if 
we did not have so many retailers to support; 
but their number can only be regulated by Gov- 
ernment control, and we are not ready for that. 
We shall continue to have a new yard started 
in a college town because some lumberman wants 
to live in that town to educate his family, wheth- 
er the yard is needed or not. We shall have new 
yards in other towns because the lumberman’s 
wife wants to get back to her mother who is 
growing old and needs her. The number of 
yards is determined too largely by such reasons 
and too little on any economic survey of the 
amount of business that can be done or of the 
needs of the community. 

In the early days of lumber distribution each 
mill served a fairly definite clientele of retail- 
ers, usually located not far away and with whom 
very definite personal contact could be main- 
tained. Once established these relationships 
were apt to continue, if for no other reason 
than because each mill had largely its own ide: 
of grades. The retailer knew after he had 
learned the grades of one mill just what he was 
going to receive for his money, and he did not 
know what another mill would ship him when he 
ordered the corresponding grades elsewhere. 


Keener Competition for Retailer’s Orders 


But times have changed, and the mills are no 
longer located close to the consuming markets; 
the grades and the sizes have become constantly 
more uniform; the retailer is better posted, 
through price circulars and association informa- 
tion and trade papers; he is a more frequent 
traveler to the producing centers, having thus 
a wider acquaintance and a better knowledge of 
what he wants and where to get it. There is, 
therefore, keener competition for his orders. 
Lumber credits have been more definitely estab- 
lished also, and once the retailer’s standing is 
established with the commercial agencies he may 
go anywhere he likes with his orders, in the 
knowledge that he can get the same credit ac- 
commodations from strangers as from friends. 

As a rule, therefore, the mills no longer have 
regular customers in the old sense; but the wise 
retailer still sticks to the responsible mills and 
concentrates his buying sufficiently so that his 
account is worth while. There is still sentiment 
in business. The mills know the old customers 
and the best customers and, when needed, the 
steady customers will get credit extensions from 
the responsible mills and in the places whiere 
they are known that they would not get if they 
distributed their buying more widely and 
changed their source of supply every time there 
was a price inducement to do so. 


NEW METHODS in the preparation of jack pine 
volume tables have made it possible for the 
Lake States Forest Experiment Station to dis 
card the former system of special sets of such 
tables for each region, and to substitute a single 
series for the Lake States as a whole. 
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More Letters on Co-operative Retail Buying 


On pages 36 and 


Washineton, D.C 


In registering his unqualified opposition to 
the plan, a southern operator gives as one of 
his chief objections the disruption of personal 
contacts that are valuable alike to the manu 
facturer and the distributer. On this point he 
suys: ‘*Many of our customers have the very 
credit, and are numbered among the 
substantial men in the lumber industry. 
They give careful consideration to all business 
matters and handle their financial obligations in 
«a business like manner, and we can not believe 
it would be in the interest of good business to 
have any ageney be given better prices or better 
conditions than the men who conduct their af 
fairs in the way that has been described; hence, 
[am strongly of the opinion that any coopera- 
tive purchasing agency will fall of its own 
weight. The principles are contrary to the fun- 
damentals of uny industry. Most successful 
husiness men follow the charts and study the 
advice of some recognized statistician, but even 
then it is my contention that the best possible 
contacts a business man can have is the daily 
touch he gets through the medium of schooled 
salesmen who will sit down and discuss the con- 
ditions which they observe in their daily travels. 
That keeps the buyer advised on all pertinent 
factors, and alert to market changes better than 
any other information possible to obtain. I 
ean conceive of nothing that will destroy the co- 
operative relationship that must exist between 
the buyer and distributer, or the consumer, 
quicker than an agency such as proposed. All 
branches of the lumber business are legitimate 
and must be maintained and supported if the 
industry is to survive.’? 

Would Tend to Demoralize Market 

That cooperative buying by retailers would 
have a tendency toward market demoralization 
is the view held by an Oregon manufacturer, 
who says: ‘*The producers can not organize to 
hold up the price or regulate the supply, and 
if the purchasers do organize they will no doubt 
try to hold the price down, and endeavor to buy 
in large volume at what they think is the low 
point in the market, which will have a tendency 
to cause erratic price movement. My opinion 
now is that manufacturers should try to keep 
away from this cooperative buying ageney and 
deal with those whom we think would be more 
likely to appreciate service and quality.’ 


choicest 


most 


A southern operator ““Tt certainly 
would be our policy to extend to the independent 
dealer the privilege of buying at the same price 
that we would make to a large purchasing 
agency. At the same time, it is conceivable 
that, because of accumulations of stock which 
all producers have from time to time, occasions 
might arise where the sales department would 
he inclined to shade the price if through the 
medium of such an agency an order for a large 
block of a given surplus item could be obtained; 
but, we certainly would not make a different 
price to an agency on mixed car business than 
we would.to an independent buyer in the market 
for the same stock on the same kind of an 
order,’ 

Sees ‘‘Two Super-Agencies’’ Possible 

In a letter which needs to be read two or 
three times to get its full force, because of the 
irony tucked away between the lines, an Oregon 
manufacturer says: ‘‘T am a great believer in 
mass production and distribution, and while I 
am not in position to analyze the details of this 
particular agency, I am always ready to en- 
dorse in the main any movement that has for 
its object the climination of waste effort or the 
reduction of overhead, and I presume that one 
or both of these points is uppermost in the 
minds of those sponsoring the movement. The 


Says: 


37 of the AMERICAN LUMBERMAN of No- 
vember 21 the proposal made at a meeting of retailers held in 
~on Aug. &, looking to the establishment of 
a cooperative buying bureau through which retailers would 
make their purchases, was briefly outlined, and in connection 
therewith there were printed excerpts from a number of let- 


plan. 


only real stabilizer of any market is an in- 
telligent, analytical study of supply on the one 
hand and demand on the other, after which the 
cloth should be cut to fit. It is possible that 
the lumber business as a whole would receive a 
double benefit by the organization of a retail 
purchasing agency; first, the benefit to the re- 
tailers which presumably would accrue if a 
proposition of this sort were carried out to a 
successful conelusion. Second, the benefit to 
the manufacturers which should come to them 
on account of the retailers blazing the trail 
for the mass handling of material. It nat 
urally would follow that if practical, feasible 
and productive of good for the retailers to re- 
duce their costs of operation by mass buying, 
the same argument would apply and the same 
benefits accrue to the manufacturers in the mass 
handling of their stocks. Could one think of 
anything nicer or more agreeable than two 
super-agencies in the lumber business, one han- 











Winter Building 





We do not know your needs and ideas of the 
building, repairing or improvements you want to 
make but we do have plan books which we gladly 
supply with any kind of materials you may want. 


Farm buildings give the best satisfaction when 
built from practical, proved plans. The service 
we offer includes barns, silos, graineries or any- 
thing you may want to build in home or on the 
farm. 


Our stock of materials is complete and well as- 
sorted. Joists, Dimensions, Sills, Siding, Casing, 
Base, Ceiling, Flooring, Moulding, Shingles, Sash 
and Doors. 


Get Ready Now For Good Build- 
* ing Days During the Winter Months 


Alexander Lumber Co. 


L. S. THORSEN, Local Manager 























This seasonable advertisement of an Illinois re- 
tailer suggests that there will be many good 
days for building even during the winter months 





dling the production and distribution end of 
the business, and the other handling the receiv- 
ing and consuming part of the proposition? The 
suggestion opens up many avenues of thought, 
from the standpoints both of the retailer and 
the manufacturer.’ 

An Inland Empire producer expresses briefly 
and pointedly his opinion that the plan, if put 
in successful operation, ‘‘would mean absolute 
ruin to the manufacturer.’’ 

That such a move on the part of the retailer 
might be the forerunner of similar action by 
the manufacturers is the view of a Louisiana 


ters from representative lumber producers situated in various 
parts of the country, expressing their views on the proposed 
Since that issue went to press a number of other letters 
bearing upon the same subject have been received at this 
office, and pertinent quotations from several of these commu- 
nications are reproduced herewith : 


producer, who adds, ‘‘it certainly would not be 
advantageous to the industry as a whole, and 
in my judgment would not be beneficial to the 
retailer.’? He lays down the principle that 
“*the secret of merchandising is in handling 
the specific articles that are salable in a given 
territory, and the wide-awake merchant today 
is not so much interested in the cost as he is 
in handling « product that he can sell at a 
profit.’’ He concludes by saying: ‘‘It is om 
policy to sell to an individual dealer just as 
cheaply as we would to a line-yard concern; 
in other words, we now sell and would expect 
to continue selling one car at as low a price 
as we would sell twenty cars.’’ 

A Louisiana manufacturer considers ‘‘that 
the proposition to induce retail lumber dealers 
to identify themselves with a codperative pur- 
chasing agency will not work satisfactorily to 
the members of such an organization for vari 
ous reasons. This idea has been tried on nu- 
merous occasions, and has always failed. We 
do not believe that a codperative purchasing 
agency will stabilize the market on a basis prof- 
itable to the producer; neither do we believe 
that an agency of this kind would make it pos- 
sible for us to increase our volume and reduce 
our cost. In our opinion this plan would mili 
tate against the best interests of the lumber in 
dustry.’’ 

Harm to Retailers Seen in Plan 


Difficulties in the way of successful operation 
of the proposed plan is pointed out by a Georgia 
manufacturer, who says: ‘‘We have found that 
the various sections of the country use different 
standards, and we do not believe that one pur- 
chasing agency could adjust itself with any 
profit to its clientele to these requirements. We 
do not think that an agency of this kind would 
increase volume of business for us or reduce 
our cost. Should such an agency be organized, 
we would not as producers expect to sell to it 
any cheaper than to the independent dealer. 
We are certain that all retailers would not go 
into such a purchasing ageney, and to allow the 
agency a commission or lower prices would only 
antagonize the balance of the trade and in the 
end work real harm both to the retailers and 
the producers. We can not see where a pur 
chasing agency would be good for the industry 
in any sense, but most of all, we believe, it 
would be detrimental to the retailers them 
selves. very business has its successful men. 
In many towns there are several dealers en- 
gaged in the retailing of lumber. Generally 
one of these dealers is aggressive and uptodate 
and as a result is securing a large proportion 
of the business. He is a shrewd buyer, keeps 
in touch with the market, and knows when to 
buy and when to lay off. His competitor may 
not be as well informed and as a result will buy 
lumber at the wrong time, which may cause 
him some loss. As we view it, the aggressive 
and successful retailer will not be willing to 
put himself on an equal footing with competi- 
tors who may not be so farsighted as he is. We 
believe that this last reason is the one that will 
prevent any cooperative purchasing 
from achieving success. ’?’ 


agency 


AT THE First fall meeting of the Philadelphia 
suilding Congress, attended by all the elements 
in the building industry, certificates of crafts- 
manship for work performed during 1924 were 
awarded, The committee on awards, after re- 
viewing nominations, awarded certificates as 
guildsmen to 12 mechanics and certificates as 
Craftsmen to 8. Certificates as Co-Operating 
Master Craftsmen were awarded to 7 general 
and sub-contracting firms. 
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How a Contractor Gets Remodeling Jobs’ 


[ have been asked to explain how | have made use of the 
AMERICAN LUMBERMAN’S remodeling book known as ‘‘Old 
which I am glad to do. 

When this book was handed to me by a lumber dealer 


Homes Made New,’ 


‘free gratis’’ the 
words he = said 
about making 
money with it 
made me_ smile. 
Now | know he was 
right, and £ have 
proved it. 

Not having a 
creat deal of work 
at the time, I 
jumped into my 
ear, went out and 
drove through a 
certain section of 
the town. At the 
first house where | 
saw that my know]- 
edge of building 
and design would 
aid me to improve 
it, I stopped. | 
thought a sun par- 
lor would improve 
it greatly and just 
sort of estimated 
the size and drew 
up a rough pencil 


sketch. I then 
went along, and 
during the next 
few hours I was 


out made about six 
or eight more such 
sketches can’t 
just remember the 


exact number. 
When I got. home 
| had become en- 


thusiastic as I thought that this was a new field in which 
money could be made. 
the pioneer of my home town. 

During the next few days | was busy figuring the amount of 
lumber required for each sketch, and I had my lumber dealer 





One of the houses remodeled by contractor relating above story. 





BENNETT LUMBER COMPANY 


T. |. BENNETT 


516 R. A. LONG BUILDING 
PHONE HARRISON 3470 


KANSAS CITY, MO. 


American Lumberman. November 7, 1925. 


Chicago, Ill. 


Gentlemens: 


Please send us 5 copies of the second 
volume of "01d Homes Made New” 


We sold three bills and more in sight, 
and one customer especially wanted to remodel but 
could not line up just how. Volume 1 solved the 
matter and we thank you for this business getter. 


Yours very truly, 


Bennett —- Co. 


TIB-C 





give me the cost, after telling him what I had done. 
adding my cost, which I thought was the proper amount, to 
‘be on the safe side, | was then ready to go ahead. 

| then got in touch with the owners by telephone and made 








This letter shows how a well known retail concern is using ‘‘Old Homes Made New’? to sell re 
On page 63 of the Nov. 14 issue there was reproduced a letter of similar tenor 
from the Elwood Lumber Co., Elwood, Ind., in which that concern ordered ten copies of the see 
ond edition, saying: 


modeling jobs. 


‘“The distribution of your book among the contractors and carpenters, 
with the newspaper campaign we put on, using the cuts you furnished us, secured quite a lot of 
remodeling business for us this year.’’ 


You know I rather thought that I was 


Result seen at right. 


After 


appointments with 
them, without tell- 
ine them what I 
wanted. At these 
interviews I told 
each owner the 
same story of how 
I happened to be 
driving around the 
other day, and be- 
ing interested in 
my line, which is 
building, saw an 
improvement 
which could be 
made, and made a 
pencil sketch of it. 
I also told them 
that possibly they 
would be glad to 
have these changes 
made, and_ told 
them that I would 
vuarantee -to fur- 
nish the lumber 
and do the work 
for a definite cost, 
which I gave each 
one. 

To make the 
story short, the re- 
sults were remark- 
able, and without 
question this is to- 
day one of the best 
parts of my busi- 
was a 
idea, 


ness. It 
wonderful 


and [ am surprised it hadn’t been thought of before. 


*This statement, contributed by the manager of the retail lumber 
department of the Acushnet Saw Mills Co., New Bedford, Mass., em- 
bedies the experience of a contractor to whom he gave a copy of ‘‘Old 
Homes Made New,’’ with suggestions for making effective use thereof. 





Lumber was supplied by Acushnet Saw Mills Co. 
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Illinois Yard Sceasith in 57 at t Old Sine Capital | I Still Going Strong— 
Overhead Kept Low—Radio Installed to Encourage Friendly Loafing! 


In Vandalia, Ill., is one of those venerable 
lumber yards that are strong and hearty 
after a longcareer in retailing. We hope these 
yards with honorable history behind them 
please you as well as they do the Realm. 
When a lumber company lasts through dec- 
ade after decade, adapting itself to the 
rapidly changing American scene and main- 
taining its old position of leadership, we 
know there is vitality in our industry and 
inspiration for the young men who are just 
entering the ranks. We are reminded by 
an article in the house organ issued by this 
particular lumber company that the average 
life of a business is fourteen years, and 
that 90 percent of business men fail—most 
melancholy statistics. It should not be so. 
And yet while all of us deplore this record 
of general business mortality, the figures 
serve to bring out in sharp relief the record 
of a business concern started in 1857 in 
this Illinois town and still continued by the 
grandson of the founder. 

Such is the record of C. G. Sonnemann & 
Son, of Vandalia. When the Realm called 
at the yard, H. H. 
Sonnemann, the 
present owner and 
manager, showed me 


the old naturaliza- 
tion papers of his 
grandfather. Chris- 


tian Andreas Sonne- 
mann was born Feb. 
2, 1813, in Bruns- 
wick. He came to 
the United States 
and settled in Van- 
dalia in 1839, and in 
1844 became a citi- 
zen of this country. 
In 1857 he started 
the lumber yard. 
Since then it has had 
various names, but 
at all times it has been in the Sonnemann 
family and is probably now in the strongest 
position in its history. We’re guessing at 
this. For it seemed to us to have the marks 
of steady progress and of careful manage- 
ment written all over it. 

A short time before our call, Mr. Sonne- 
mann had been overhauling a house next to 
his office, a house that has long been in his 
family. In the basement he discovered 
quantities of old records, among them the 
naturalization papers mentioned above. He 
found old deeds and other legal papers half 
a century or more old, and a wealth of other 
articles of family interest. 

The grandfather who founded the busi- 
ness was an expert cabinet maker. This was 
a natural thing in Germany in those days, 
and many an early lumberman born in 
Europe brought to his occupation an ex- 
pert knowledge of how to use tools. To be 
a builder or a cabinet maker in those days 
involved a long and careful apprenticeship; 
and when a man became a master workman 
by the old apprentice method he really knew 
his trade. Among the articles shown me 
by Mr. Sonnemann were two wall brackets 
fashioned by his grandfather. Our older 


The C. G. 


Sonnemann & Son yard at Vandalia, Ill., 
shown the descendants of the founder will have a historical exhibit 


readers will remember brackets of that 
kind. These are elaborately carved. One 
is in the shape of a lyre; and the other has 
the Masonic emblem of square and compass 
carved in great detail. The founder of the 
yard was himself a Mason. 

Among the papers was an old invoice of 
a car of white pine. A car in those days 
carried something less than 10,000 feet. 
The price was twenty-odd dollars a thou- 
sand; a price that Mr. Sonnemann said 
made him think with longing of the good 
old days. We suggested to Mr. Sonnemann 
that in view of the age of the yard and the 
fact that it has been in one family all the 
while, he ought to make selection of these 
historical articles and display them about 
the office. He said this had been his inten- 
tion. He has just built a new office, and he 
plans to devote the walls of his private room 
to these articles and thus make it in a 
sense a memorial to the founder. 

The new office was built only after a rela- 
tive, I believe an aunt, who lived next door 
had died. The former office was in a build- 





them to do it. We like them, know the old 
custom and wish them to feel at home and 
free to come at any time. But in a certain 
sense it isn’t a good thing to have too big 
a crowd of loafers in an office where work 
is going on and sales are made. The air 
gets pretty full of tobacco smoke, for one 
thing, and women customers might easily 
get frightened away. I’ve planned the open 
space in this paint store as a loafing place; 
but when the change was first made the 
men rather shied at coming around. They 
weren’t used to it. Well, I want them to 
come, and I’m going to get them. This is 
the way I’m going to do it. Nearly all these 
men are radio fans and build their own sets. 
They get surprising results with some of 
these little sets. I’m going to install a good 
set in this room. It’ll be for all of us but 
especially for our visitors. They’ll come 
back to their old haunts. They’ll not be 
afraid of the new rooms if there’s a radio 
set here to attract them. 

“I’ve found paint a good line to handle. 
There are five yards in this line, so I can 
buy in large enough 
quantities to get the 
advantage of quan- 
tity shipments. I 
built these storage 
shelves this way be- 
cause I couldn't 
think of any other 
way to get them in. 
Since they’re built I 
like them.” 

Maybe we haven't 
made clear just how 
these shelves are ar- 
ranged. They are in 
series of alcoves. 











was founded in 1857. 


ing owned by the Sonnemann family just 
beyond this house. The aunt did not wish 
to have the view from her windows cut off, 
and out of respect for her wishes the man- 
agement and men at the yard spent many 
years of walking the width of a lot from 
office to yard. The new office is on the yard 
grounds and is very attractive. It has a 
large window in front. This was intended 
primarily for light; but as Mr. Sonnemann 
wanted to cut off the direct view of the 
passerby into the office, he devised a little 
ledge and screen rail and now shows framed 
photographs of houses there. The real show 
windows are in the paint store occupying the 
front of the adjacent shed. This paint 
store has a little lobby in front, and the 
shelves for the paint stock are arranged 
like the stacks in a library. 

Mr. Sonnemann told an interesting and 
in a way amusing story about this paint 
store with its lobby between the show win- 
dows and the shelving. 

“In a town no larger than this,” he said, 
“it is always a custom for men to loaf 
around the stores and shops in odd hours, 
and especially in winter. Carpenters have 
always loafed in our office, and we want 


You stand in the 
front of an alcove, 
and there are shelves 
directly in front of 
you. Then at either side these shelves turn 
a right angle, and there they are, at your 
right and left hands. It’s just as though 
you had lined the back and sides of a row 
of bins with shelving. This gives a maxi- 
mum of storage space to a given floor area. 
At the time of my visit the windows car- 
ried an attractive paint display. 

Mr. Sonnemann has used the AMERICAN 
LUMBERMAN’S remodeling campaign pic- 
tures to good effect. In an issue of Saw- 
dust News, the house organ of the company, 
is printed a set of the cut-outs with di- 
rections and a description of the house and 
the changes made in it. Mr. Sonnemann 
was kind enough to say he thought this 
campaign one of great usefulness and sug- 
gestiveness. He has been following the re- 
modeling advice he has been passing on 
to others. The house mentioned above as 
being next door to his office is a large, roomy 
and comfortable old structure, but Mr. 
Sonnemann hardly knew what to do with it. 
Few people renting a house wanted so much 
room; and since it was going to be necessary 
to do considerable repairing and redecorat- 
ing on it anyway he decided to divide it 
into a two-apartment building. At the time 


In the new office here 
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of my visit one apartment was finished and 
people were moving in. We went through 
the other, in which floors were being fin- 
| ished, painting being done and paper applied. 
It was a thoroughly attractive apartment. 
The house, having been built probably in 
the Victorian era, is notable for high ceil- 
ings; and like some old houses it has ceil- 
- ings a foot higher above stairs than below. 
Probably this was to make allowance for 
the heat of the summer sun on the roof. 

“Notice this woodwork,” Mr. Sonnemann 
said. ‘See the paneling underneath the 
windows, and notice the window trim it- 
self. I’d guess it was made by hand by the 
carpenter who finished the house. That 
molding looks hand plowed. Not a joint has 
opened. It’s as firm and solid as a ship. 
I've seen old houses with the window trim 
built up of molding, course after course, 
like the stone carvings on church windows. 
I've often wondered how much that old hand- 
work must have cost. Nobody could afford 
it at present prices of labor by the hour.” 

Mr. Sonnemann has done much building 
and remodeling in the yard itself. His 
ground area is limited, so he has had to 
make the most of all his space. The sheds 
follow a U-shaped alley, and the railroad 
siding lies along the north side of the yard. 
To unload his lumber with the 
minimum of labor, Mr. Sonne- 


habit. For little jobs it doesn’t occur to a 
trouble shooter to shop around for prices. 
He gets in the habit of going to a certain 
place and depending on that place to have 
what he wants and to sell it at fair prices. 
One day this carpenter came in and bought 
three doors. When he left he took care to 
suggest that he supposed the next issue of 
Sawdust News would contain the story of 
his purchase. Things like this indicate how 
thoroughly and generally these house or- 
gans are read in a small community and 
how effective they are in bringing the yard 
and its business to public notice. 

Following are some of the news items 
that we have picked at random: 

“FE. B. Sturgess has been busy repairing 
his home and garage. Mr. John H. Mamm- 
sen, sr., was the carpenter. 

“We have delivered several loads of lum- 
ber for the New Christian Church on North 
5th Street. When completed, according to 
the plans, they will have & very beautiful 
building. J. W. Ritter is the contractor. 

“We must not fail to give Dr. Mark Greer 
credit for building a hospital in Vandalia. 
This is a credit to our town and is needed 
for our community. It is up to the citizens 
of Vandalia to purchase a building lot in 
order to promote this hospital. Let’s get 





mann makes extensive use of 
gravity rolls. He opens doors 
in his shed next the car, sets 
up his rolls and sends the 
stuff to almost any spot in the 
yard. His men have developed 
much cleverness in making the 
| rolls do the work, and unloading 
in this yard costs 59 cents a 
thousand. This, we imagine, 
compares favorably with the 
majority of unloading costs. 
“One of the problems which 
keeps me thinking a good deal,” 
| said Mr. Sonnemann, “‘is the re- 
duction of overhead to the low- 
est point consistent with ef- 
ficiency. Overhead is something 
we have to keep watching in 
these days. It piles up pretty 
fast, and no matter how attrac- 
tive the stock and the service 
may be, prices are pretty -im- 
portant in keeping a yard run- 
ning along sound lines. We want 
to get a fair profit, of course, 
and we want to give our cus- 
tomers their goods at fair prices. 
One way to do this, as I see it, is to keep 
everlastingly watching the overhead.” 


yore 





Community Likes House Organ 


We mentioned Sawdust News, the house 
organ of the company. “The Finest Thing 
in the Community—Published by C. G. 
Sonnemann & Son,” is the line under the 
banner. One of the issues for last fall lies 
on the table as we write. It is an 8-page 
sheet, well printed and well edited. It is the 
kind of house organ that seems to fill this 
special niche in yard service especially 
well, being filled with news of the community 
and of the yard, bits of verse, paragraphs 
of pungent uplift and the like. Mr. Sonne- 
mann rather laughed over an incident that 
had occurred shortly before my visit. A 
Carpenter who does some little contracting 
for repair jobs as well as buildings has hap- 
pened not to be trading much at the Sonne- 
mann yard. Mr. Sonnemann hadn’t thought 
Much about. .it, for everybody understands 
how these things run along and become a 





the effort. The issue we have was hurried 
to press in order to advertise a special band 
concert, as follows: 

“We have had the unexpected pleasure 
of securing for you the Marquette Radio 
Band which will give a concert in Van- 
dalia on Wednesday evening, Sept. 9, from 
8:30 to 10:30 in the court yard opposite 
Hotel Evans. 

“This band has won an enviable reputa- 
tion through its broadcasting from the Mar- 
quette Cement Manufacturing Co. station 
WJBC, LaSalle, Ill., and we want to extend 
a cordial invitation to all our readers. 

“We, as dealers in Marquette Cement, are 
very anxious to render this unusual treat for 
you and your family.” 

Mention of the court yard reminds us 
that this house is a historic place. Van- 
dalia was the capital of Illinois from 1820 
to 1837, and this old capitol was built in 
1822. Abraham Lincoln was a member of 
the legislature in those days, and an adven- 
turous story is told about him. The mat- 
ter of continuing the State government at 
Vandalia was under debate with just a 
quorum present. It seems that the doors 
were closed, and that a majority of those 
present were favorable to keeping the State 
government in the town. Lincoln favored 

moving it to Springfield, and in 











Ten years after this old Illinois State capitol was built at Vandalia in 
1822, Chicago applied for her first village charter, and Lincoln jumped 
from the window of the building to effect the movement of the govern- 
ment to Springfield 


behind the doctors and help them, the same 
as we would other new enterprises. 

“J. W. Ritter has the contract for building 
a new residence for Mrs. Emma Ruemmelin. 

“H. B. Hoffmire has sold his farm and is 
now building a residence on North First 
Street, which he expects to occupy. 

“Wm. Dewald has completed his rent 
house on North Third Street. Mr. Dewald 
is in the habit of building homes to rent in 
the winter time while work is slack.” 

And so on. In connection with the news 
items are many witticisms and pungent 
aphorisms. These things are always read. 
We doubt if there is a highbrow so lofty 
that he doesn’t read the spicy punches on 
the editorial page, and the rest of us of lower 
brows always delight in them. Many pub- 
lications have grown prominent on little 
but humor; and the house organ that over- 
looks it is overlooking a good bet. 

Mr. Sonnemann says he tries to get the 
Sawdust News out every month. It’s a big 
job but one that he considers well worth 


order to break the quorum and 
thus postpone the vote until the 
supporters of Springfield could 
be mustered, he jumped out of 
the window. Chicago applied 
for her first village charter in 
this old building, in 1832. Van- 
dalia was settled in 1816, and 
so is a number of years older 
than the big city on the lake. 

One finds traces of Lincoln 
all through this country; for it 
was in this part of the State 
that he practiced law before he 
became a national and an inter- 
national figure. Mr. Sonne- 
mann has an uncle, 85 years of 
age, who formerly was engaged 
in helping operate this lumber 
company. This man remem- 
bers Lincoln; in fact saw him 
often in those early days. 

We must mention the Van- 
dalia Lumber Co., a branch of 
the big Kuntz line. It is marked 
with the yellow paint that is the 
sign manual of the Kuntz yards. 
The manager, M. Ewart, a very 
friendly young man, told us that 
Vandalia is a very pleasant and attractive 
place in which to live. 





Hold Successful Building Show 


Stureis, MIcH., Nov. 23.—The second annual 
building exposition recently staged by local 
manufacturers and merchants was very success- 
ful, there being more than forty booths exhibit- 
ing building materials and equipment, as well 
as all manner of house furnishings and miscel- 
laneous goods. Among the exhibits was one 
by the Citizens Lumber Co. There is a big 
furniture market here, and the furniture people 
took liberal space, making a wonderful show- 
ing of high-grade furniture. An admission 
charge of 10 cents was made. The space oe- 
cupied by the booths brought $15 to $200 each. 
From the sale of space and tickets over $1,250 
was cleared, going to the benefit of the ladies’ 
guild of the St. Johns Episcopal Church, under 
whose auspices the exposition was held. Amuse 
ment features in connection with the exposition 
included a ‘‘style and smile show’’ and a 
masked ball and earnival. 
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News and Business Ideas for Retailers 


Keeps Friendly Touch With Employees 

DENVER, COLo., Nov. 23.—What was intended 
to be a half-time job when something over a 
vear ago the McPhee & MceGinnity Co., of this 
city, placed Miss Hallie Dickenson in charge of 
its welfare work among employees, very soon 
developed into a full-time job, and even at that, 
the days do not 
long enough to accom 
plish all that she would 
like to do. 

Anyone who looks in 


seem 


to the daily activities 
of this busy voung 


woman whose task it is 





HALLIE DICKENSON, 
Denver, Colo. ; 
Who Forms Link Between 
Firm and Employees 





to keep in touch with 
and extend the compa 
ny’s friendly touch to 
its more than 500 em 
ployees, will agree that 
she has no rocking chair 
job. Friendship and 
helpfulness, rather than 
paternalism or charity, are the guiding prinei 
ples in the company’s work among its em 
ployees. 

Among Miss Dickenson’s varied duties is that 
of managing the Zip cafeteria, conducted by 
the company for its employees. She looks after 
the group insurance and fills out the workers’ 
compensation reports. If a man is injured, she 
is soon on the way to see that the man has all 
of the attention needed. If a man is absent 
from work two days on account of illness, she 
visits his home to see what the company can do 
to assist him. Flowers usually accompany her 
on these pilgrimages. 

Between times, she visits the homes and chats 
with the women of the family, discusses vari- 
ous subjects of interest between the women and 
the company, but never does she tell the women 
how to raise babies or how to prepare meals. 
She often becomes an adviser, however, in 
domestic relations. She has regular office hours 
when employees are welcome to visit her and 
discuss any problems they may have—personal, 
domestic or otherwise. She has organized a 
wives’ and mothers’ club of some seventy 
members which meets every few weeks. In 
making calls, she averaged six calls a day all 
the first year. 

If there is trouble in a man’s family, Miss 
Dickenson endeavors to straighten it out. There 
have been many instances wherein she has been 
able to do so and prevent some matrimonial 
ship from going on the rocks. Sometimes it is 
a financial difficulty that is bothering a man 
and often her suggestions as to how to meet the 
problem have saved the day. 

The picnic and the monthly parties of the 
employees of the firm are managed by the Zip 
Club, to which every employee of the company 
is entitled to membership. But Miss Dickenson 
is always there to help and usually her job is to 
look after the babies, at least she makes that 
her particular job. At the last pienie she eared 
for more than 30 babies in an especially ar 
ranged ‘‘baby garage.’’ Here was a cool place 
for babies to sleep, ice to keep their food eold, 
playthings and messenger service to eall any 
mother to the ‘‘ garage’’ in case Miss Dickenson 
felt the mother’s presence was necessary. Much 
of the entertainment activities of the employees 
of the company are handled by the Zip Club 
executive committee, but the company is a 
strong supporter. 

Another job that takes some time out of each 
day is the sending of a personal letter to every 
employee on his birthday. No form letters are 
used in this work. If Miss Dickenson is not 
personally acquainted with the man she goes 
to his foreman and gets a line on him so as to 





make the letter more personal, There always are 
two or three, and sometimes more, of such letters 
to be written daily. She keeps a card index file 
of all employees and the record contains the 
date of his birth. 

Jt also is Miss Dickenson’s job to keep track 
of the new babies that arrive in the families of 
the company’s emplovees. Every baby starts 
out with a $10 savings account, the initial entry 
being made by Mr. McPhee. 

To become personally acquainted with all of 
the employees of the company is a task in it- 
self, involving visits to the various mills and 
yards, but she has met nearly all of them, and 
every employee is her friend, 


Yard Managers Hold Convention 


CHILLICOTHE, ILL, Nov. 23.—The Hunter 
Lumber Co., which operates thirty-one vards in 
Illinois, with headquarters at Chillicothe, in- 
augurated a new “feature for the personnel of 
the organization when the managers and a num- 
ber of their assistants met in first annual con 
vention at Chillicothe on Saturday last. Forty 
six members of the Hunter organization, from 
the various yards, responded to the invitation 
extended by the company. Some were accom- 
panied by their wives, twenty-four ladies being 
present. The sessions were held in the Auto- 
mobile Club, on the banks of the I}linois River 
near Chillicothe, 

The meeting began with «a noon luncheon in 
the clubhouse, with forty-six dealers seated at 
the table, the twenty-four ladies, chaperoned 
by Mrs. Elmer Hunter, mother of Russell A. 
Hunter, having Juncheon at a local hotel. Fol- 
lowing the luncheon the ladies were taken to 
Peoria in a large bus, participating in a matinee 
party, and returning to Chillicothe in time for 
the dinner in the evening. 

The entire afternoon was spent by the men in 
a roundtable discussion of topics relating to 
the trade, and particularly to the Hunter or- 
ganization, Russell A. Hunter presiding. The 


with all of the accessories, being the leading 
item on the course. After the dinner a progray 
was given by musicians of Chillicothe an 
Henry, closing with community singing. 

Mr. Hunter called upon each person presen 
to introduce himself by standing and giving )js 
name and the name of his town, HKighty-seve 
persons were seated at the tables, this numbe 
including the musicians and three or four guests 
from Chillicothe and Henry. The only addres 
of the evening was given by J. F. Bryan, secre 
tary of the State association, who was _ present 
us an invited guest. 

The Hunter lumber business was establishe 
forty vears ago at Henry by Hiram Hunter, 
grandfather of Russell A. Hunter and fathe 
of the three Hunter boys, Alden F., Floyd £, 
and Harold. Kilmer Hunter, father of Russe! 
and son of Hiram, was associated with his 
father, father and son working together in lay 
ing the foundation for the magnificent business 
of today, which has grown from one yard t 





thirty-one. After the death of Hiram Hunte 
about seven years ago, his son Elmer Hunte 


continued the business until his death a coupl 
of years ago. Since that time the management 
has been in charge of Russell and the sons of 
Hiram Hunter. 


Lumber and Church Equipment 

The modern city church is a many sided or 
ganization, calling for numerous items of equip. 
ment unknown for such use in earlier and sim 
pler days. There has been an immense amount 
of building of new church edifices within. the 
last year or two, requiring much lumber fo 
equipment as well as for the actual construe 
tion. 

For example, kitchen fittings such as cabinets, 
cupboards, closets and shelves in new  chuvrel 
buildings are ealling for much larger lumber 
bills than in former years. Most of the chured 
edifices built in recent years are provided wit! 
modern kitchens. In a single suburb of Chi- 
‘ago (Park Ridge) three costly chureh build 
























































Very attractive and well arranged is the hardware and paint section of the new Highland Paik 
suburban branch store and office of the Century Lumber Co., of Des Moines, Iowa, shown above. 
Notice the convenient revolving nail rack at left, also samples of garden furniture, and section 
of the display windows featuring builders’ specialties 
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dealers entered enthusiastically* into the dis 
cussions, and so interesting was the meeting 
that adjournment did not come untél six o’clock. 
The session was voted a great success, bene- 
ficial to the individuals and to the organization. 

At seven o’clock the evening banquet was 
pulled off in the large dining room of the club 
house, Russell A. Hunter acting as toastmaster. 
The tables were artistically laid, with an abun- 
danee of floral decorations, and each lady and 
gentleman was presented with a souvenir. Mr. 
Hunter and his mother sat at the head of the 
tables. The menu was elaborate, fried chicken, 


—— 


ings have been erected within the last veal 
Each of these structures is provided with 


spacious kitchen in which a sumptuous feast 
may be prepared. Not a few church organiza 
tions of the day to a considerable extent add 
to their building funds through the proceeds o 
dinners and suppers which they serve to the 
public. 

The plans for these new structures eall fol 
a great deal of both hardwood and softwood 
lumber. There are whole systems of china ant 


aluminum-ware closets, and tables on which the 
most dainty dishes are prepared. 


Jum- 
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per has furnished the material for such an ar- 
ray of conveniences tucked away under a church 
roof that the wives and daughters of the con- 
gregation no Jonger find it necessary to carry 
along sundry utensils and dishes with which to 
help serve a supper. 

See aaaaAaaaa: 


Helps Dealer Get Farm Jobs 


To help its dealers sell more lumber, for 
more and better farm buildings, is a prime ob 
jective of the Exchange Sawmills Sales Co., 


Kansas City, Mo. Its comprehensive and eare- 
fully planned endeavors along that line are 
summarized in a booklet which the company has 
recently issued, explaining its plans and meth- 
ods of coéperating with the dealer. <A striking 
feature of the booklet is an impressive statisti- 
cal analysis showing what the company is doing, 
by advertising in leading farm publications, to 
promote more and better building on the farms. 
The farm paper advertisements offer to send 
the farmer blieprint plans for any farm build- 


ing in which he may be interested, and direct 
him, when the plans are received, to take them 
to his local lumber dealer and ask him to sup- 
ply the required material, thus bringing to the 
retailer’s office live prospects who already have 
been interested in the proposition of building 
and who have definite ideas as to what type 
of building they want. The booklet also de- 
seribes other forms of codperation with the 
dealer, all aimed to help him seeure farm build- 
ing business. 


Wide Variety of Appeal For Retail Lumber Advertising 


In planning an advertising campaign, and, 
more specifically, in writing the advertising 
copy that is to be used therein, the question of 
what particular appeal shall be employed is 
findamental. 

The following enumeration of nineteen differ- 
eit forms of advertising appeal in use by retail 
lunber dealers is not presented as one hundred 
percent complete, but it should prove suggestive 
aul helpful to retail lumber advertisers. Large 
as is the number of appeals that are here 
briefly indicated, with specific illustrations of 
each, the compiler is too familiar with the pres- 
ent state of lumber advertising to claim that 
ull appeals have been found. There never was 
i period in the history of the business when 
s») many lumber dealers were closely studying 
their advertising situation, and wtih cleverness 
uid good judgment locating the most successful 
appeals, as right now. 

Of course, the matter of appeal is bound to 
sift down to an individual problem for the re- 
taller, What is a very good appeal for a lum- 
her dealer in the next county may be a poor one 
inthis. There is always the chance that a dealer 
will discover a powerful appeal at present, to 
lis knowledge, used by no one else. One fact 
that is very clear is that lumber dealers have 
a great number of possible selling arguments. 
There is no necessity for dull, hackneyed, in- 
efficient copy. 

The samples of appeals here presented are 
not offered as being used solely by the origina 
tors. Some are used by many dealers. 

1. Appeal to local patriotism and civic spirit. 
The Chicago Lumber Co., Omaha, Neb., advertises : 
“Every dollar invested in Nebraska.” 

2. Garages are used either alone or in combina 
tion with other appeals by a quite surprising num 
ber of retail lumber advertisers. An advertise- 
ment of the Micklin Lumber Co., Omaha, pictures 
a garage, 

5. The Nebraska Bridge Supply & Lumber 
Omaha, features the company’s specialty : “Bridge 
timbers, planks and tiling.” 

4. J. Calvert, of McKees Rocks, Pa., 
many using, “Millwork a specialty,” 
ing of the same idea as an appeal. 

®. The Bailey Lumber Co., Tarentum, Pa., 
an appeal in “Truck service.” 

6. Al. J. Boehm, St. 

a specialty black walnut 

7. The B. F. Salzer Co., 
Many others, are finding a 
modeling of old homes. 


Ce.. 


is one of 


or other word 
finds 


Zernard, Ohio, features as 


lumber. 
Denver, Colo., and 
live appeal in the re 


S. “Prompt delivery service to all parts of Chi 
cago and suburbs,’ appears as the appeal in an 


advertisement of L. P. 

9. The 
quantity 
Lumber 
idea in, 


tubinstein & Son, Chicago. 
Pilsen Lumber Co., Chicago, “Any 
delivered anywhere,’ and the Oregon 
Denver, almost the 
“A two by four or a car load.’ 


Says, 


Ox; expresses same 

10. Speedy delivery is featured as an appeal 
by the C. W. Brickley Lumber Co., Louisville, Ky. ; 
by the MePhee & MeGinnity Co., Denver, em 
phasizing “Zip Service,’ and by a growing num 
ber of other dealers who appreciate the facet that 
it is by developing efficient service in numerous 
directions that competitive suecess is maintained 
and advanced. 


11. Some months ago the Hallack & Howard 
Lumber Co., Denver, introduced a deferred pay 
tient plan as an appeal in with re 
modeling and reroofing: 

12. The Heitman Lumber Co., Chicago, 
“Everything in lumber,” as an appeal. Scores of 
lumber retailers are using the slogan, “Everything 
in building material.” The Pilsen Lumber Co., 
Chicago, advertises, “Lumber for building, repairs, 
Shelving, partitions, crating.” This 
Indicating sort of lumber carried, by defining the 


connection 


uses, 


manner of 


purposes for which it is available, is suggested for 
wider use. 

13. “Express service to the Loop” is advertised 
as an appeal by the City Lumber Service Co., Chi- 
cago. 


14. The price appeal is used infrequently in re- 


tail lumber advertising. “Extremely low prices,” 
advertises the Elmhurst Lumber Trim Co., Mas- 
peth, Long Island, N. Y. Occasionally a lumber 


dealer will use the price appeal in connection with 
stock, possibly in a discontinued item, that he 
wishes to move at once. 

15. The Dykes Lumber Co.. with seven yards in 
the vicinity of New York City, advertises, “‘Larg 
est assortment of stock in the East.” This com- 
pany also announces that it is in a position to 
serve factories, offices, stores and dwellings. 

16. “Our Aim: Satisfactory Service,” is fea 
tured by the Peninsula Lumber Co., Portland, Ore. 

17. The Rose Bros. Co., Cineinnati, Ohio, ex- 
presses the delivery idea in a somewhat different 
way: “Free delivery to all parts of city and 
suburbs.” 

18. On the principle that the consumer should 
know thoroughly what the yard has to offer, many 
dealers follow the practice of enumerating items. 
Dealers whose business name ends in the words 
“Jumber company” are careful, in many cases, to 
mention various building materials handled so 
that the reader will get a correct idea of the 
commodities sold. At Cincinnati, we find the 
Charles S. Ferris Lumber Co. mentioning lumber, 


millwork, roofing, wallboard, lath, hardwood and 
flooring. The Johnson-Doppler Lumber Co., of the 
same city, mentions specialties in the lumber and 
millwork line, such as crating lumber, hardwood, 
white and yellow pine, bevel siding and moldings. 

19. The seasonable followed a_ great 
deal by some retail lumber dealers, the ads of the 
Newton Lumber & Manufacturing Co., Colorado 
Springs, Colo., being examples. 


note is 


In deciding what shall be put into an adver- 
tisement, there are two or three fundamental 
principles to have in mind. For one thing, the 
dealer wishes his community to know just what 
he has to sell. In a quite surprising number 
of cases an impartial investigation, made by 
stopping people at random and asking ques- 
tions, will reveal ignorance of many of the 
products and services which the dealer has 
for sale. 

The retailer wishes his advertising actually 
to sell, and that means that the appeal chosen 
must be used with strict regard to opportu- 
nities created by the local market. Here the 
season of year, competitive conditions and other 
factors enter. There are times when one ap- 
peal would be absolutely fruitless and another, 
used with discretion, would produce excellent 
results. The dealer should have that possibility 
in mind as a spur to careful and shrewd selee- 
tion of his advertising appeal. 





cerned. 


the annual Christmas party. 


will be required. 





This Week’s “Timely Tip” 
Plays “Santa” to Neighborhood Kids 


At a recent meeting of retail lumbermen Fred H. Ludwig, gen- 
eral manager of the Merritt Lumber Yards (Inc.), Reading, Pa., 
told of a pleasant custom which his firm inaugurated many years 
ago and has consistently kept up, with great satisfaction to all con- 


A few days before Christmas, representatives of the company 
visit every house on the streets near the yards, find out how many 
children there are in each family, and leave tickets inviting them to 


On Christmas Day the children flock to the company’s office, where 
they find a Christmas tree prepared and a Santa Claus who gives 
each boy and girl a box of good candy and an orange. Starting with 
fifty boxes of candy the first year, the distribution has increased until 
this year nearly one thousand boxes of candy and as many oranges 


While this annual distribution of gifts is regarded by the company 
mainly as an expression of the “Christmas spirit” and a contribu- 
tion to the holiday happiness of the children of the neighborhood, 
it has brought some very tangible results. 
this by relating several incidents showing the loyalty of the children 
of the neighborhood to the Merritt institution. 
when the yard caught fire from a conflagration several blocks away, 
the children and their parents formed bucket brigades and extin- 
guished the small fires as fast as they started. At other times boys 
have reported to the management attempts at vandalism, and pre- 
vented damage to the property. Every kid for blocks around is a 
self-starting booster for the Merritt yards. 


Watch for next week’s “Tip” 


Mr. Ludwig illustrated 


Several years ago 

















AMERICAN LUMBERMAN 








NOVEMBER 28, 1995 





If the Crops Should Fail For One Year 


[A remarkable editorial under above caption appeared 
in a recent issue of The Commercial and Financial 
Chronicle, of New York. It is so well written and dis- 
cusses so sensibly and so clearly a subject to which most 
people are prone to give little attention in these days of 
high living, hectic financing and unrestrained speculation, 
the AMERICAN LUMBERMAN believes it worthy of repro- 
duction in full. In thus boldly uttering a warning and 
pointing out the broad highway to safety and to continued 
prosperity for the people of this greatest nation on earth 
we believe the Chronicle has rendered a distinct service 
and the AMERICAN LUMBERMAN feels that it, too, is per- 
forming a real service in giving the editorial more gen- 
eral circulation and in recommending its careful perusal 
by lumbermen everywhere. Perhaps many of them, too, 
can pass it on to the people of their communities through 
their local papers.—Epivror. | 





According to certain pseudo-scientists, given to taking 
long shots on forecasting the weather, the summer of 1926 
is to be very cold, with snow and ice during every month in 
the year; crops are to perish in the field, and grave disaster 
is to overtake the human race. The reasons given for the 
prediction are at least plausible—especially if you want to 
think that way. Sun spots are to reach their maxima, inter- 
fering with the direct rays of heat; and earthquakes are to 
disturb the depths of the ocean, throwing to the surface 
large bodies of cold water to thus lower the temperature of 
the entire surface of the globe. It is a fantastic story and 
quite as pessimistic as it is improbable. It is said that 1816 
was just such a year—and of course a century is not too long 
for an expected recurrence, And we live in an era in which 
strange things do happen! 

Ilowever, even the prediction may serve to point a moral 
if it does not especially adorn a tale. And the thought is— 
what would happen to the human family if in a single year 
there was a failure on crops over the entire earth? Not a 
complete failure, that somehow is beyond our imagination, 
but a failure that would cause famine to stalk in every land. 
It is easier to confine our examination to our own country, 
and to try to visualize conditions if a general failure of crops 
should occur in our great interior valley, we so often fondly 
call the ‘‘bread basket of the world.’’? We hold that pessi- 
mism is waste. But it is not amiss to look once on the dark 
side as a matter of ‘‘preparedness.’’ And it is a matter of 
historic precedent that the ‘‘seven lean years’’ may oceur. 
When they are to begin is not a matter of chronology—but 
they follow the fat years, and, agriculturally speaking, we 
have been having the fat years for a long time. Certainly 
we are lulled into a feeling of pleasurable expectancy ! 

We may begin by saying that our avowed ‘‘prosperity’”’ 
is characterized by a riot of expenditures such as we have 
never known before. We could not own fifteen million of 
auto vehicles and joy-ride as we do were this not true. To 
many old-timers there secms to be a parallel between the 
eccentricity of our social living and that of the weather. The 
‘“‘chart’’ of the latter shows many zigza@ lines, sharp rises 
and falls, and not too much dependence is to be put on our 
scientific pre-weather reports. Only recently, in the usually 
goodly month of October, we have had violent unforeseen 
storms and a series of two-million-and-a-half-share days on 
the stock market. The connection is not to be explained: 
only the fact is to be noted. It indicates our financial pros- 
perity may be real—again it may be artificial. But our agri- 
cultural production has not failed us, although the Govern- 
ment predictions have not always been accurate or wisely 
interpreted. The large truth is that failure may come to a 
fool’s paradise whether it be in the field of production, ex- 
travagant living, or speculation on the Stock Exchange, The 
last we can survive, but the other two are dangers we never 
sufficiently appreciate. 

In a rough-and-ready way let us go over the figures: 


Law) 


Three billions of bushels of corn, one or one and a half billion 
bushels of oats, seven to eight hundred millions of bushels 
of wheat, fifteen millions of bales of cotton! To these major 
crops add hay, alfalfa, rye, flax, kaffir corn, sugar cane, sugar 
heets, rice, citrus and deciduous fruits, and a great number of 
other products that affect the life of man and beast. Cut 
the annual yield in half and you more than half reduce the 
spending power of the people. Cut it down to one-fourth and 
vou have hard times at least ‘‘a knockin’ at the door.’’ Give 
to the other productive valleys of earth their usual produe. 
tion, and in the United States, with our vast wealth and 
capital, you put a strain upon credit that inevitably brings 
depression and disaster. Really ‘‘we do not know how well 
off we are.’’ We are so engaged in quarreling over prices, 
wages, profits, we are so frenzied over speculation in stocks 
and real estate that we are oblivious to a possible failure of 
crops. 

We have a coal famine impending, if not already on hand, 
caused by a miners’ strike. Now, nature and the farmer, 
happily, do not strike. And yet the former may take a rest. 
The very soil sometimes rebels at being overtaxed. And in 
that mysterious alchemy of wind and sun and rain there may 
be intermittences affecting a whole vast valley and bringing 
a train of evils that in our extravagance we are poorly pre- 
pared to meet. It is a fashion among us to gloat over our 
‘national income,’’ made up of agriculture’s vield, the in- 
crease added by manufacture, and the production of mines, 
Sut men must eat to work. Reduce the agriculture production 
and. immediately the value added by manufacture is reduced, 
The product of mines correspondingly ceases. Labor that is 
unemployed earns no wages. Idle factories do not need added 
capital. Credit goes begging for takers. The wheels of all 
industry turn slowly. And there is depression everywhere, 
War was a terrible calamity. But a failure of crops, though 
in a different way, would be a greater one. 

Coming, then, to this consideration, is it not as wise to be 
prepared aguinst the coming of adversity as it is to be pre- 
pared against the coming of war? Of course the latter mili- 
tates against the former.” Spending the national substance 
against the possibility of war does not allow for the saving 
to resist famine should it’'come. And how very dependent 
we are upon the recurrent annual yield of agriculture! If 
we have a surplus of grains we do not store them; we sell and 
spend the returns wisely or unwisely. So unified is the world 
through exchange and by transportation we would not soon 
starve even though a year of no production should oceur, 
unless the same condition prevailed over a large portion of 
the earth. But if in our blind reliance on the bounty of the 
soil we fail to frugally save the transformed products we 
must inevitably feel the pinch of depression, Are we reason- 
ably doing this now in the full tide of our exuberant spend- 
ing, improving, speculating, wasting? Look at the actual 
situation. Despite these many successive fat years of 
generous if not always full production we are borrowing 
more as a people than ever before in our history. If the 
proverbial lean years do come the interest will have to be 
paid, notwithstanding. We will have countless stretches of 
smooth, hard highways over which to haul our grains, but 
with no grain to haul, save that we buy, they will not avail 
against hard times. We are angling for every new appliance 


"science and invention may offer to the social community and 


individual life, but many of these will be dead sea apples 
when the crops fail. Borrowing among ourselves for every 
form of investment adventure we are loaning more to for: 
eign countries than we ever did, but this interest will never 
come home in a time when we are foreed to buy our owl 
foodstuffs abroad. 

We venture to make the prediction that one huge crop 
failure in the United States would knock the bottom out of 
our present prosperity. As we have pointed out time and 
again, it is in part a fictitious, an inflated prosperity. As 
long as a business man can borrow freely he can stave 0 
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bankruptcy, though he is at the time insolvent. And the 
same is measurably true of a people, though they borrow 
among themselves or borrow from abroad. And this is true 
whether the process be by the issuance of unnecessary cur- 
rency upon unwisely hoarded gold, the building of premature 
public utilities, or the spreading of unnatural domestic credit 
in loans overseas. True prosperity is more a thing of solid 
saving than of strenuous spending. Prosperity has latent 
strength as well as active. Prosperity faces tomorrow with 
confidence because it has gathered force from yesterday. 
Prosperity always saves more that it spends. Prosperity 
nurses its capital and is chary of credit. Prosperity is not 
fooled by a mirage in a desert of waste. Prosperity is not 
deceived by the glitter of social extravagance. And _ pros- 
perity is always more concerned over producing and saving 
than it is over the temporary sliding scales of prices, profits 
and wages. You may ask why all this bother unless pred- 
icated upon a coming failure of crops? This—that while 
failures are not to be predicted, yet they do come, and when 
they come upon an inflated commercial and social life they 
are disastrous. As the momentum of the social spending 
life increases, the power of depressions to work havoe in- 
creases. As the social spending life tends to frugality and 
saving the power of depressions to work disaster decreases. 
It is not so much that the crops may fail, as that if they do 
they shall work the least harm. 

How far away from the actual productive processes of the 
people is this frantic speculation on the Stock Exchange! 
It turns a helpful marketing organization into an agency of 
evil. Because of certain Government grain estimates being 
seized upon by speculators on the grain exchange, and espe- 
cially recently on the Cotton Exchange, there is talk of law 
limitation on trading. This, if it oceurs, will likely be futile. 
But in some degree, though in a different way, the frenzied 
effort to grow rich quickly, works hardship upon legitimate 
business. Trade, as well as production which it follows, rests 
upon service and is of slow growth, even as the full life is 
based upon the building of character through successive 
years. By too rapid living, individually and collectively, 
we are speculating on a continuance of the high water mark 
of our prosperity. It is constantly said that our Federal 
Reserve Banking System will protect us from panics. But 


it must itself be ‘‘prepared’’ to do so, and not add to the pre- 
vailing frenzy by open market operations. Taxation fol- 
lows with increasing weight. Our individual spending is 
excessive and unwise. To meet this hectic demand we invest 
large capital in industries that by the temporary nature of 


_ their supplies exhaust our productive strength while at the 


same time they unduly increase the upward curve of pros- 
perity, making the descent of the depression curve more rapid 
and disturbing. 

Are we ‘‘living too fast’’? Everybody says so. If so, we 
are just as surely preparing, sowing the seed, for the lean 
years, for the coming of hard times. We can not spend six 
to eight billions annually for automobiles, and other ‘‘new’’ 
things in proportion, without hastening the coming of de- 
pression. Credit is elastic, but stretched too far it will break. 
Capital invested in unnecessaries may employ labor at high 
wages for a time, but at some time when the luxuries have 
run their course and left nothing in their place but memories 
of pleasure drowned in fast living the necessaries must foot 
the bill. We are trying by illustrations merely to show that 
we accentuate the effect of lean years by profligacy and waste 
in the fat years. If by the mechanism of naturally helpful 
trade we transform millions of bushels of wheat and corn 
and bales of cotton into idle pleasures, when an agricultural 
crop failure does come, and in the proportion that it may 
come, we compel the industrial crop failure that inevitably 
follows, and having no exeess of stable capital in stable enter- 
prises we have no basis for credit with which to buy wheat 
and corn and cotton in more favored countries. 

The crops in our fields may never fail to the point of 
famine, we may not even insensibly feel the constant waste 
of the new that is forever weleomed without thought of the 
cost—but, look about, at the tendencies of today, the ex- 
travagances, the passionate haste to have everything in 
sight, the vast expansion if not inflation of credit, the high 
prices and high wages in some lines and low in others, and 
then say if it be not wise to give a thought to tomorrow, 
when, if we do not soon change our ways, a failure of the in- 
dustrial crop may, will come, bringing in its train a period of 
reaction if not of depression. If agriculture is primal, and 
manufacture at least partly secondary, can we safely spend 
every year more than the agricultural surplus? 


A Lumberman’s View of Conditions in Europe 





[Special telegram to AMERICAN LUMBERMAN] 

KANSAS Crry, Mo., Nov. 25.—Charles S. Keith, 
president of the Central Coal & Coke Co., who 
returned yesterday from an extended stay in 
Europe, did not find much encouragement in the 
outlook for American lumber exporters. 

‘*Conditions still are too chaotic in most of the 
countries for American exporters to expect much 
business,’’ Mr. Keith said to a representative of 
the AMERICAN LUMBERMAN. ‘‘The instability of 
the currency in France operates against Ameri- 
can woods in that country, and the conditions in 
ingland and Germany are not very favorable. 
Norway and Sweden are furnishing most of the 
export lumber for these countries and their sales 
are not large. I talked to Frank Benn in Lon- 
don, who is closely in touch with the situation in 
Europe, and he was inclined to think it would 
be some time before American exporters could 
expect to do much business over there. 

‘““T found a very promising outlook in Italy in 








Mr. Keith said Italy was greatly encouraged 
by its debt settlement with the United States, 
but that in France there is a feeling that the 
United States had been too severe in its terms, 
considering the conditions in that country. Ger- 
many, with its huge reparations debt, is hav- 
ing a hard struggle, though conditions are better 
than they were. 

Mr. Keith, who took the European trip pri- 
marily for a rest, said he felt greatly improved 
in health. 





‘‘WirH AN estimated total cut of 190,000,000 
to 200,000,000 board feet per annum from Phil- 
ippine forests, local markets consume an aver- 
age of eighty percent, or an average of 160,000,- 
000 board feet, together with some 2,000,000 
board feet of imported woods consisting princi- 
pally of Douglas fir and redwood.’’ This is an 
extract from the new bulletin of the Lumber Di 
vision entitled ‘‘ Lumber Industry of the Philip- 








a general business way. Italy has huge water 

power resources which are being developed rapidly and this 
cheap power, I think, will do wonders in developing indus- 
try. In my opinion Italy, with its cheap and abundant labor, 
will soon become a strong rival to England and Germany as 
a manufacturing country. Germany is on the upgrade, but 
England still has a million and a half unemployed persons 
living on the dole, and this dole is a severe strain on the re- 
sources of the country.’’ 


pine. Islands,’? prepared by John A. Fowler, 
American Trade Commissioner, in collaboration with the 
sureau of Forestry of the Philippine Government, which is 
intended to help American users of Philippine mahogany 
and other woods by furnishing them with information as to 
supply, export, general statistics, properties, uses, grading 
and possibilities. The book describes the present state of 
development in the industry. It also contains a chapter on 
the location of important bodies of forests. 
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Mill and Market News of Har 


Green Hardwood Appears on Market 

ISVANSVILLE, IND., Nov. 23.—Hardwood de 
mand in southern Indiana shows improvement. 
The recent clearing up of country roads will 
trade. Most wood 
factories in Mvansville are being operated on 
hetter time now than during summer. A good 
deal of lumber is being moved now, and at most 
satisfactory prices. On many items, prices are 
tending upward. Dry stocks are getting scarcer 
all the time, and there is much green stock com 
ing on the local market. Quartered white oak 
is in fine demand. Walnut has been moving 
pretty well and its price is firm. IIm is in bet 
ter demand than it was a month or two ago. 
Maple is strong and its price is advancing. 
Quartered sycamore is in good demand. Low 
grade cottonwood is moving. 

Logging operations along Green and Barren 
rivers in western Kentucky are expected to be 
with the coming of cold weather. 
Kor several weeks there has been a great scare 
ity of Indiana logs, due to heavy rains, many 
mills in southern and central Indiana being 
compelled to curtail, but drier weather will aug 
ment log supplies. 


merease rural 


suspended 


The Wyatt Lumber Co., Henderson, Ky., 
next spring will rebuild the plant burned in 


August. McNary Wyatt, manager, said the 
new buildings will be very much like the old, 
but that yard room will be enlarged. 

Theodore I. Rechtin, of the Rechtin Lumber 
(‘o., has been elected vice president of the North 
Side Bank here. 


Appalachian Hardwoods Sell Better 

ILKINS, W. Va., Nov. 24.—Within the last 
few weeks there has been a deeided recovery of 
the West Virginia market. The demand for all 
kinds of hardwood is much larger than it was 
in October, and prices have advanced on sev 
eral items, to the extent of at least $2. Sound 
wormy chestnut is little higher, as is common 
and better white oak. Poplar, too, is bringing 
more than it did for a time. One effect of in 
creased demand has been to put the industry 
on a better basis. Orders and shipments exceed 
production, in the opinion of many lumbermen, 
producers having orders well ahead. Lumber 
manufacturers predict that if such a condition 
continues prices are bound to show further ad 
Certainly at present it is much easier to 
market hardwood than it was a few weeks ago. 
Several factors are regarded as responsible for 
the improvement, among them, activity in the 
iron and steel trade and improvement in the 
coal industry. 


vances. 


Incessant rains, too, have also 
contributed to heavier buying of Appalachian 
hardwood, as these have curtailed the output of 
southern gum and rapidly advanced its price, so 
that furniture manufacturers are turning to 
substitutes, railroads are placing more 
orders than they were for a time. 


Buyers Eager But Stocks Scarce 
MEMPHIS, TENN., Nov. 23. 
wood received for the week ending Nov. 13 
broke all previous records, according to the 
report of the Hardwood Manufacturers’ Insti 
tute. It shows that demand continues active 
and that production is not improving. With 
production normal, it would take about two 
months to produce enough hardwoods to fill the 
orders on hand. Prices are rising very rapid 
ly. Buyers from all parts of the country are 
coming south for lumber. They are finding that 
they must now or else do without the 
items desired. Those who several weeks ago 
were waiting for lower prices, are now the high 
est bidders. Much business is being booked 
for future delivery, if the manufacturer is will 
ing to put the business on his books. 

Few logs are available and, because of wet 
weather, practically none are being pulled to 
the rights-of-way. Log prices have advanced 
very rapidly of late, but in many instanees the 
logs are not available at any price. Log sear 
city is forcing mills down each day, and curtail- 


Orders for hard 


cover 


consuming 


ing production. Labor supply is showing some 
improvement, but men are needed now only for 
loading, not for mill operation, as most mills 
are operating only part time. 

Probably the most active buyers ure the furni 
ture people. They find they are going to be 
unable to fill orders on file unless they can buy 
lumber now. They are in the market not only 
for immediate but future needs. These 
buyers are simply ‘‘ falling over each other’’ to 
get certain items. There is «a good demand 
from the building trades. Flooring people con 
tinue to buy all the common oak available. 
They are taking oak green from the saws. The 
sush and door plants and interior trim plants 
and other manufacturing consumers are also 
buying. More activity is noted in export de 
mand, Suyers abroad are offering higher 
prices. Overseas shipments are fair but are 
showing expansion. 


also 


Frank R. Gadd, for many years interested in 
lumber association work and secretary of the 
old American Hardwood Manufacturers’ Asso- 
ciation, hus been placed in charge of the cost 
accounting department of the Hardwood Manu- 
fucturers’ Institute, according to announcement 
made by J. H. Townshend, executive vice presi 
dent. Mr. Gadd will also aid the membership 





I, R. GADD, MEMPHIS, TENN.: 
Placed in Charge of Hardwood 
Institute Cost Accounting Department 


Manufacturers’ 


department. For the first few months he will 
spend the most of the time on the road, visiting 
members and aiding them in the installation of 
the Cost Accounting Plan, which was adopted 
by a committee after more than two years’ con 
sideration of various plans. He will also visit 
non-members. This is the first appointment 
made by J. H. Townshend following the agree- 
ment with the National Hardwood Lumber As 
sociation in regard to inspection rules, and is 
in line with his announced policy of enlarge 
ment of various department. 


Northern Mills Cautious About Cut 

MINNEAPOLIS, MINN., Nov. 23.—Robert F. 
Dunean, of the Robert Dunean Lumber Co., has 
returned from a swing around the hardwood 
lumber manufacturing distriets of Wisconsin 
and Michigan. He said he observed a feeling 
of confidence among manufacturers. The mills 
actually are sending out a large amount of 
lumber. Bireh continues to be in heaviest de- 
mand, no more than the amount needed being 
available. Basswood also has shown some re- 
vival in demand. The lumbermen have taken 
on a cautious attitude this fall and propose to 
cut no more lumber than can profitably be mar- 
keted. The northern market is in better stra- 
tegic position, with the curtailment caused by 
wet weather in the South. 





dwood Industry 


Auto Industry Buys More Freely 
MERRILL, WIs., Nov. 25.—Low grades of hard- 
woods are advancing in price. Mill quotations 


for 4/4 No. 3 are: Birch, $19@20; maple, 
$16@17; soft elm, $21@22; ash, $21@22, 


3asswood 4/4 is a trifle weak, while 5/4 is sell- 
ing freely at $21@22. No, 2 4/4 birch is selling 
at $32, mill. No. 4 hemlock commands $16@ 
18. The crating and box demand for lower 
grades and hemlock is strong. The automobile 
industry is buying more freely. Thick maple is 
becoming very scarce, its scarcity resulting in 
the purchase of some green maple, in 8/4 thick 
ness especially, the prices for which are $95 for 
FAS, $75 for selects and No. 1 common. 


Auto Industries Do Advance Buying 

Detroit, Micu., Noy. 23.—The automotive in- 
dustry shows a tendency toward heavier advance 
orders, larger future commitments being made 
by most plants. Continued satisfactory demand 
for cars promises consistently good production 
schedules, and increases in these are regarded 
as probable within a short time. An impetus to 
demand for cars will be given at the forthcom- 
ing shows. The continued trend toward in- 
creased production of higher priced cars is evi- 
denced by the announcement of the Cadillac 
Motor Co. that a construction program costing 
$5,000,000 will be launched immediately with «a 
view to providing additional manufacturing 
space. The design and manufacture of busses 
with larger metal-paneled hardwood bodies was 
shown in the exhibits of manufacturers at the 
first National Motor Bus Show, held in this 
city last week. 

Softwood items continue to show strength, 
but retail vards are providing only for imme 
diate requirements. Transit car offerings are 
being taken up promptly in the Detroit. terri- 
tory, although their number is greatly reduced. 


Rains Forcing Arkansas Mills Down 

WARREN, ARK., Nov. 23.—The hardwood mar- 
ket continues strong, prices advancing rapidly 
on practically every item on the list except black 
gum, and it is slightly stronger. Both red and 
sap gum in FAS have made sharp advances in 
the last three weeks; demand is very strong for 
these items and stocks are scarce. Common gum 
is also strong. Increases are being made on 
oak. Flooring manufacturers’ takings are 
heavy, and they are paying more money for tlie 
stock. Production in this vicinity is at the low 
est point it has reached for a long while. Re- 
cent rains have shut some mills until spring, or 
until they can log. The hardwood mills in the 
river lowlands are practically out of logs. Ship 
ments are fair and stocks lower. 


Little Hardwood Now Being Offered 


LOUISVILLE, Ky., Nov. 24.—Demand for hard- 
woods continues very active, with less and_ less 
lumber being offered, and prices advancing. 
Production is very low, and a considerable 
amount of stock has been withdrawn from the 
southern markets, as a result of owners figuring 
on better markets later. Demand, however, ap 
pears to be increasing and it is a sellers’? mar- 
ket. Many consumers are not very well stocked. 
Prices over the week remained steady. Gum is 
in good movement, but not much of it is to be 
had. Poplar is showing very little price im- 
provement, but is expected to start advancing, 
as it is hard to find. Oak and walnut are steady 
and in good movement. Demand appears to be 
general from the building, planing, hardwood 
flooring, furniture, automotive and 
woodworking industries, almost all consumers 
showing some activity. Quotations, carlots, 
Louisville, inch stocks, are: Quartered white 
oak, FAS, $130@140; common, $75@85; quar- 
tered red oak, $105@110; and $67.50 for com 
mon; plain white, $90@100, and $65 for com- 
mon; plain red, $90 and $62. Poplar, FAS, 


general 


$105@110; saps and selects, $70@75; common, 
$5055. 
$110; 


Quartered or plain red gum, FAS, 
common, $70; quartered sap, $65 and 
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$53; plain sap, $60 and $43. Walnut, FAS, 


$220; selects, $150; common, $100. Chestnut, 
$105 and $57. Ash, $90 and $55. Basswood, 


$85 and $55. ' 


Buying Ash for Auto Bodies 

MACON, GA., Nov. 23.—The unprecedented ad- 
vance of red gum, which has carried sap gum 
to the highest price ever paid for that product, 
continues to be the big feature in the lumber 
market in Georgia. Mills are working to ¢a- 
pacity, weather conditions being favorable. The 
production is heavy, but the takings are in keep- 
ing with the production. There have been a 
number of large buyers here, taking large quan- 
tities of ash for automobile bodies. The mar- 
ket on all hardwoods is strong, with advances 
in red gum, sap gum and ash. There is a good 
inquiry reported from the North and East, but 
Florida orders are being filled with difficulty 
because of embargoes. 


Log Shortage Acute in Georgia 

ATLANTA, GA., Nov. 23.—Georgia log sup- 
plies are shorter than ever, and mills are nearly 
all curtailed, several smaller mills having shut 
down. The most active buyers are furniture 
industries, while building interests are second. 
Hardwood flooring and dimension are both in 
excellent demand. Millwork plants are buying 
actively. There is also said to be a very good 
demand from box and erate industries, and low 
grades show an upward tendency. The Florida 
embargo is having a serious effect on shipments 
into that State. 

FAS quartered red gum, S. N. D., has ad- 
vanced $2 for 4/4, $2.50@4 for 5/ and 6/4, and 
$5 for 8/4, the range being $60@70. In No. 1 
common and select, 5/ and 6/4 are up $2@ 
2,50, and 8/4 about $4 to about $50@57. Heavy 
box demand has advanced No. 1 plain sap gum 
$2@2.50 for 4/ to 6/4, while 8/4 is up about $4 
@5. No. 2 remains $25@30. FAS plain sap 
is if anything a little lower. Plain red 4/4 
FAS has advanced $3@4, and 5/ to 8/4 are up 
$2@3 to $100@110; No. 1 remains $65@70; 
No. 2 is $85@40. 

Cottonwood has advanced about $2. Plain 
red oak is a little stronger, especially No. 1 
common and select and No. 2, which show ad- 
vances of $1(@2. 

Inquiries from automotive and body trades 
have shown further improvement, orders also 
increasing. Furniture factories are doing less 
advance buying because of fast increasing 
prices. They are, however, buying very actively 
for immediate wants. 


Appalachian Woods Being Sought 

CINCINNATI, OHIO, Nov. 23.—Mississippi val- 
ley hardwoods show decided strength. Dealers 
in Appalachian woods have not made advances 
corresponding to those of Mississippi woods, so 
that the spread between the two is being re- 
duced. Inquiry for the Appalachian woods has 
increased, and there is a disposition among deal- 
ers in these to maintain quotations on an even 
keel with the idea of encouraging buying. The 
trade is looking forward to a continuance of 
present buying until the holidays. Hardwood 
consumers have not much stock to depend on, 
and hand to mouth purchases are necessary. 
3usiness in this district is very competitive, but 
there are good orders to be had by those who 
go after them. 

Southern pine dealers report that business is 
holding up well. The discrepancy between the 
quotations in this district and those in the 
South is maintained. Northern buyers will not 
pay the advances in effect south of the Mason 
and Dixon line. West Coast woods are a factor 
in keeping the pine market in line hereabouts. 
a8 the Coast shippers seem to be wanting orders. 

Robert M. Smith, in business as the R. M. 


Smith Lumber Co., has caught the Florida 
fever. He has closed up offices temporarily, and 


is le aving for Miami, where he has several prop 
sitions to look over. . 

C. W. Tunis, president Tunis Lumber Co., who 
underwent an operation last Tuesday, was op- 
erated upon a second time on Saturday. The 
operation was a dangerous one, but latest re- 
ports are that he is doing nicely. 

J.C. West, of the J. C. West Lumber Co., has 


returned from a week’s visit to mills in Clay 
County, Kentucky, where he with an inspector 
looked after the loading of a large consignment. 
Mr. West contracted for next year’s output of 
three mills in that district. 

W. F. Gammage, of the W. F. Gammage Lum- 
ber Co., was in West Virginia last week seeing 
to the shipment of several cars of oak and pop- 
lar to the seacoast for export. Mr. Gammage 
reports that export orders are coming in better. 

Dwight Hinckley, president Dwight Hinckley 
Lumber Co., is spending a week on business in 
Buffalo and other cities in that section of New 
York State. 


Northern Hardwoods Show Strength 

Bay Crry, Micu., Nov. 23.—Hardwood de- 
mand continues very insistent, and some items 
that are low in supply have strengthened. Hard 
maple 6/4 and thicker has been moving in very 
large volume and shows strength. Demand for 
+/4 has also been heavy and stocks are depleted. 
The demand for hardwood eulls is aetive and 
stocks are considerably below normal. Box 
factories are operating to full capacity and 
prospects are very favorable for good business 
during the remainder of the year. Present de- 
mand is well distributed among the various 
wood-using industries. The operating schedules 
of the automobile body manufacturers promise 








This looks like a scenic road designed to attract 
sight-seers. It is, however, only a roadbed for 
a logging railway over which a Wisconsin lum- 
ber company will haul timber in the near future 





a heavy demand from this source for a consid- 
erable period. The furniture industry is buying 
Jarge quantities for immediate shipment, to 
replenish stocks, which have been reduced to a 
low point. A large demand also comes from 
interior finish manufacturers, railroads and 
hardwood distributing yards. 

The hardwood flooring industry is pretty well 
stocked for the present and, as this season is 
usually inactive, will not be in the market until 
after Jan. 1. Demand for flooring is very sat- 
isfactory, and the mills have sufficient business 
to insure steady operation. 

The annual input of logs will be considerably 
less during the coming winter than in previous 
years. 

Big Buyers Look to Supplies 

BuFFALO, N. Y., Nov. 24.—The hardwood 
market is showing a better tone, because of the 
shortage of dry stocks at the mills, as well as 
a somewhat larger amount of buying. Whole- 
salers say that the big buyers, who are more 
likely to look ahead, have been buying some 
hardwoods lately for their future needs, while 
the smaller buyers are not doing much in this 
line. They will not buy until they are scared, 


the wholesalers say, or until they are caught 
short of lumber. The wet weather in the South 
has been interfering seriously with logging, so 
that the mills have not as much stock on hand 
as sometimes at this season. Plain oak, in the 
best as well as common grades, is up $4@5 above 
prices of a few weeks ago. 

Councilman-elect James P. Moore will speak 
before the members of the Buffalo Lumber Deal- 
ers’ Association at the annual Thanksgiving 
dinner to be held this week. 

The Y. M. C. A. has appointed general and 
special committees to look after the expenditure 
of the $1,250,000 raised here in the recent ecam- 
paign. George A. Jackson, of Jackson & Tin- 
dle, is on the general committee, and B. Elmer 
Darling, of Blakeslee, Perrin & Darling, on the 
committee for south Buffalo. 

Frank J. MeNeil, of the Sullivan-MeNeil 
Lumber Co., is spending several weeks on the 
Pacific coast on business. 

H. C. Kelleran and H. T. Trotter, of the Trot- 
ter-Kelleran Lumber Co., leave at the end of 
the week for a three weeks’ trip to the eypress 
mills. 

Arthur W. Kreinheder, treasurer of the Stan- 
dard Hardwood Lumber Co., is spending several 
weeks recuperating at Mount Clemens, Mich. 


Increased Trend to Advance Buying 

CoLUMBUS, OHIO, Nov. 23.—Continued de- 
mand for hardwoods is reported from all sec- 
tions and prices continue strong. In fact there 
are indications of further advances in certain 
items. Retailers are buying to replenish broken 
stocks, while factories are placing larger or 
ders. As inclement weather will slow down 
production, buyers are inclined to place orders 
for the future. Prices are strong. Flooring is 
the strongest item. Railroad inquiries are bet- 
ter. 

Southern pine is holding up well despite a lit- 
tle let-up in orders from dealers. Dry stocks 
are limited, and production is eurtailed by in- 
clement weather. Prices on all items are rather 
firm, with dimension and boards showing the 
strongest tone. 

W. M. Ritter, head of the lumber concern 
bearing his name, arrived in Columbus Nov. 20 
and will spend a week in conferences with heads 
of the various departments at the Columbus 
general headquarters. 


one. 
e . 
Selling Knock-down Furniture 

BuFrraLo, N. Y., Nov. 23.—During the last 
year or so certain members of the local lumber 
trade have built up a regular business in what 
might be ealled ready-to-set-up furniture. It 
has become a steady trade that is likely to con- 
tinue. Those who are in it say it will never be 
very large, for the requirements are exacting. 
Not only must every joint be perfect, but the 
lumber must be dry to the last drop of moisture, 
and there must be no warping or other condition 
that will make it hard or impossible to put the 
joints together. This style of shipping effects 
a great saving of freight charges. The damage 
in transit is less, and building cost is not any 
more, if the pieces are properly made. 





Real Estate Activity at Top Notch 


National real estate market activity for Oc- 
tober reached the highest point made for that 
month during the last ten years, according to 
the index of activity compiled by the National 
Association of Real Estate Boards. The index, 
which is the only quantitative measure of real 
estate activity that has been made, is based on 
the official figures of the total number of trans- 
fers and conveyances in forty-one typical cities 
of the United States. 

The index for October did not deviate from 
that for the month previous, remaining on the 
same level with September’s market at 167 
points. This number, based on the average 
real estate market activity of these forty-one 
cities for October, between 1916 and 1924,means 
that the real estate market reached a point of 
activity 67 percent above that average during 
October. 
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Portland Lumbermen Plan for Future 


PORTLAND, OrE., Nov. 21.——-West Coast forest 
products were placed in the forefront of impor- 
tance during the monthly banquet of the Port- 
land Association of Credit Men at the 
Hotel Thursday night. The principal speaker 
was Roy F. Morse, general manager of western 
operations of the Long-Bell Lumber Co., with 
headquarters at Longview, Wash., and his sub 
jeet was ‘*The Lumber Industry of the North 
west.’’ Mr. Morse speech pre 
viously delivered by him at the Pacific Logging 
Congress, in Seattle, during which he had out 
lined the campaign of exploitation and publicity 
proposed at the Tacoma convention of the West 
Coast Lumbermen’s Associution. Mr. Morse 
showed that the three-year plan there 
would be an expenditure of approximately half 
a million dollars a year, and that a part of the 
activity would be embraced in exhibit cars of 
building and structural materials, to be carried 
into every part of the United States through 
the cooperation of the transcontinental roads. 
He reiterated his stand that the business men of 
the Pacifie Northwest, particularly those en 
ed in the manufacture of lumber, should in 
on the use of 
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elaborated a 


under 


gag 
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SIS wooden boxes for their sup 
He discussed 
the position of Portland and of Oregon with 
respect to the timber supply of the entire coun 
try and of the Pacific Northwest; showing that 
Oregon and Washington have 49 percent of the 
standing timber of the country, and that 40 
percent of the timber in those two States is 
tributary to the Columbia River. 


plies, as against fiber containers. 


Plan Action on Public Forest 

More than thirty members of the Hoo-Hoo 
Club of Portland attended the regular bimonthly 
luncheon in the Multnomah Hotel Thursday, and 
listened to a comprehensive plan of action sug 
vested by W. B. Mack, who occupied the chair, 
in the absence of Charley Miller, president. As 
a preliminary, with the object of showing what 
other clubs are doing, Mr. Mack read from the 
AMERICAN LUMBERMAN, citing the fact that J. 
A. Edgecumbe, Vancouver, B. C., was laying the 
foundation to acquire a five-mile strip of virgin 
forest on both sides of the Pacifie Highway near 
New Wegs‘:ninster; the money for the purchase 
to be raised by the Hoo-Hoo Club of Vancouver, 
the forest to be conserved as a natural park of 
great scenic beauty, and the title to be vested 
in the people of British Columbia. A suggestion 
was made that the Hoo-Hoo Club of Portland 
yet back of a movement to acquire a part of 
the forest on the road to Vernonia, Ore. The 
fact developed that this timber is owned by the 
Clark & Wilson Lumber Co., with mill at Linn- 
ton. Wilson Clark, who was present at the lunch- 
eon, remarked pointedly, ‘‘It will not be diffi- 
cult for the Hoo-Hoo club to aequire that tim- 
ber.’? 

A notable talk on the mission of the Boy 
Scouts was made by G. H. Oberteuffer, scout 
master for the Portland district, who showed 
‘“how our work ties into your work.’’ He cited 
the requirements with which the seout must 
comply before being awarded the merit badge 
in conservation, taking up the topies of soil 
conservation and forest conservation. He dis- 
cussed also the ‘‘gang,’’ warning each father 
that if he was to continue as the companion of 
the son he must be ready to codperate with the 
‘‘gang’’ in his neighborhood. 

Among lumbermen present were: Graham 
Griswold, of the Griswold Lumber Co.; Will R. 
Simon, Nicolai Door Manufacturing Co.; Lionel 
de Pomeroy, Oregon-American Lumber Co.; 
John Kinder, Harrison Lumber Co.; Jim Sayre, 
Sayre & Seanlan; A. C. Hemphill, Winchester 
Bay Lumber Co.; F.C. Smith, Peninsula Lumber 
Co. 


A Great Golfing Enthusiast 


George M. Dunean, president of the Duncan 
Lumber Co., is a well-known golf enthusiast, 
one of the kind who has been known to play 18 
holes before breakfast. He has won numerous 
trophies, including some of the beautiful cups 
put up by the West Coast Lumbermen’s Asso- 


ciation for the annual midsummer tournament, 
which has become a big feature in the lumber 
athletics of the West Coast. Last summer Mr. 
Duncan relinquished his hold on one of the cups 
to A. L. Paine, of Hoquiam, but he knows there 
will be another day for the lumbermen to as- 
semble on the links. George will be there, 
not with the idea of copping a cup, but from a 
deep-seated love of the ancient game. Already 
he is anticipating the lumbermen’s tournament 
of 1926, saying: 


[ have in mind that Mugene hus completed 
one of the finest and best golf courses in Ore- 
gon, largely through the activity and influence 


of A. C. Dixon, general manager of the Booth- 
Kelly Lumber Co. While the next midsummer 
tournament is many mdnths in the future, I 
know thst numerous golfers in the industry 
would like to meet in that lovely university 
town. [ am hoping that the lumbermen of 


Kugene, at the proper time, will extend an in- 
vitation to the West Coast Lumbermen’s Asso- 
cjation to hold its tournament there. 


Providing for 100,000,000-Foot Cut 

At the headquarters of the J. Neils Lumber 
Co., in the Northwestern Bank Building, J. 
Neils, president, announces that the operation 
at Cass Lake, Minn., has been definitely wound 
up and the office closed. Paul Neils, the oldest 
of the four sons, is making ready to move to 
Portland with his family of four children, two 
sons and two daughters. They have bought a 
residence on Westover Road, near St. Vincent’s, 
and will move in as soon as they reach this city. 
George Neils, general superintendent of logging 
operations, both at Libby, Mont., and Klickitat, 
Wash., is taking out enough timber to provide 
for a cut of 100,000,000 feet a year. The 
bridge across the Kootenai River, at Libby, has 
been in use for several months, and has enabled 
the company to tap its timber on the north 
shore of the stream, the entire cut now coming 
out through that artery. Walter Neils is gen- 
eral manager of the mill at Libby, and this 
year will turn out 70,000,000 feet of lumber, half 
of it pine and the other half fir and larch. At 
the Klickitat operation, Hugo Schmidt, son-in- 
law of Mr. Neils, is general manager, and Ger- 
hard Neils, the youngest son, is sales manager. 
This plant is producing 30,000,000 feet of lum- 
ber, of which 75 percent is pine of very good 
quality and 25 percent is straight fir. The log- 
ging road at this operation is a common carrier, 
and is known as the Klickitat Log & Lumber 
Co., a subsidiary of the J. Neils Lumber Co. 


Opens New York Offices 

S. L. Forbes, secretary-treasurer of the Henry 
1D). Davis Lumber Co., authorizes the announce- 
ment that the company has opened New York 
offices at 868-70 Woolworth Building, with 
Arthur H. Yereance as manager of sales. The 
organization specializes in water and rail ship- 
ments, and in the past has distributed its prod- 
ucts through general wholesale channels. It is 
felt that the interests of the company and its 
customers will be best served under the new 
arrangement. For some time Mr. Yereance has 
been in the lumber business on his own account, 
with headquarters at Newark, N. J. He has 
closed his offices, in view of the new connection. 
Charles L. Lindner, vice president of the Henry 
1. Davis Lumber Co., was in New York recently 
when the office was opened, and has since gone 
to Miami, Fla. He will return shortly to Port- 
land. 

Note Advancing Tendency on Pine 


A decided advance in pine shop is noted by 
‘red Roblin, president of the Fred W. Roblin 
Lumber Co., who points out that the price today 
is fully $3 higher than it was sixty days ago. 
Buying has been on a hand-to-mouth basis; but 
with the growing knowledge that stocks of dry 
factory lumber are no longer in surplus, there is 
a feeling among buyers that if they place their 
orders on the present market, they will save 
themselves an additional advance of $2 that 
always comes in pine shop during the winter 
months. At this season approximately 60 per- 


cent of production is shut down on account of 
weather conditions, and there is no chance for 
the air-drying of stock. Whatever is cut must 
go through the kilns. 

Walter Buswell, of the Buswell Lumber Co,, 
has completed a survey of affairs for 1925, and 
reports that he is well pleased with results to 
date and the outlook for the remainder of the 
year. He remarks: 


Through the opening of an office in San Fran- 
cisco, we have augmented our service, 
the whole have found the move to be gratify- 
ing. Our volume is greater, and the net results 
of our wholesale business this vear are the best 
they have ever been. We have opened up a 
considerable volume of the best business we 
have ever had for new accounts. We sell noth- 
ing but pine, and are convineed that there will 
be advancing prices in every market where white 
pine lumber is used. It evident 
that the greater proportion of the business will 
come from the cities, rather than from the coun- 
try, for quite a time yet; also that there will 
be firm to rising values throughout the ensu- 
ing six months. Popular items are not in any 
too good supply, and there is forced curtailment 
of production on account of weather conditions 
This is especially true of the mills in California, 
where there doesn’t seem to be any box lumber 
left. Such lumber is very searce. Collections 
are good. There are fewer slow accounts than 
for a long time, and a number of dis- 
puted accounts. 

Adding to Mill Equipment 

A. C. Hemphill, sales manager of the Win- 
chester Bay Lumber Co., is now handling all 
sales of that company through the Portland 
office, at 910 Porter Building. The mill at 
Reedsport is being improved through the instal- 
lation of two new Sterling boilers of 500 horse- 
power each, and plans are under way for the 
building of additional drykilns and other equip 
ment. There will be a slight increase in capac- 
ity. The output is about 150,000 feet in eight 
hours, mostly spruce. After Jan. 1 the cut 
will be all spruce for awhile. 

L. R. Welles, of the Umpqua Mills & Timber 
Co., states that a new logging railroad three 
miles long will tap a stand of 400,000,000. or 
500,009,000 feet of timber, mostly fir, six miles 
up Smith River, from Reedsport. There will 
be a three-mile haul by rail, and then the logs 
will be. dumped into the river, to be floated to 
the mill at Reedsport. The plant is equipped 
with a circular headrig, with a capacity of about 
100,000 feet in eight hours. 

Referring to conditions on Coos Bay, D. D. 
Darling, of the Darling-Singer Lumber Co., 
notes that Port Orford cedar logs are moving 
very freely for export. Clear lumber and com- 
mons are a little slow, while veneers are in active 
demand. The market for battery stock is strong, 
the supply not being equal to the demand. The 
Darling-Singer organization is handling stock 
manufactured by the Coos Veneer & Box Co., at 
Marshfield, and the North Bend White Cedar 


Co. 


and on 


seems to be 


smaller 


Call for Better Shingles 


‘<The call today is for a better shingle,’’ re 
marks C. E. Putnam, president of the Coast 
Cedar Shingle Co., continuing: 

Up to a few years ago, Oregon and California, 
particularly Oregon, used almost exclusively 6/2 
extra stars, leaving almost no chance to sell 
a straight car of any other grade. Today all 
the better yards are stocking straight cars of 
clears, 5/2 or 6/2 perfects, 
grade they are pushing. 
of the better shingles. 


according to the 
They buy straight cars 
In my opinion the manu- 


facturers of red cedar shingles have come to 
their senses—a sufficient number, at least—to 


put the merchandising of shingles on a higher 
plane. It is the first time since 1919 that there 
has been a development of this kind. Curtail- 
ment of production is all right under proper 
conditions, but the intelligent merchandising of 
shirgles will not permit customers to get out 
of stocks—in fact, to go hungry for them. Transit 
ears have been the curse of the shingle busi- 
ness. Our organization does not handle transits 
at all. But transits have helped in this way— 
that when the people in the East have run out 
of shingles they have been served through 
transits. The tendency of the buyer to gamble 
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in shingles has had a bad effect. But today the 
outlook for the red cedar shingle industry is 
encouraging, even though orders at the present 
moment are scarce. 

Charles C. Patrick, president of the Patrick 
Lumber Co., is absent on a visit of two weeks 
to California, during which he will visit 
Angeles. Mr. Patrick has so arranged his 
schedule as to be at Palo Alto to attend the 
football game between Stanford and California. 

C. L. Reynolds, secretary and sales manager 
of the fir department of the L. B. Menefee Lum- 
ber Co., has gone to California for a tour of ten 
days, during which he will visit his son, Charles 
jr, at Stanford University, and sit in at the 
Stanford-California game. Mr. Reynolds will 
return to Portland prior to Thanksgiving. 

J. L. Christie, of the lumber firm of J. L. & 
(', R. Christie, jr., New York City, has left for 
the Kast, after having placed himself in touch 
with the mills of Portland and vicinity. 

J. G. Startup, one of the most-widely known 
and experienced Jumbermen in the Pacific 
Northwest, has been advaneed to the responsible 
position of manager of the Sudden & Heitman 
Lumber Co., specialist in lumber and shipping, 
with headquarters at 285 Stark Street. 

Graham Griswold, president ot the Griswold 
Lumber Co., is planning a tour of eastern cities, 
necessitating his Portland for 
several weeks. 


Los 


absence from 
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Imprints Trade-mark on Its Products 
PORTLAND, ORE., Nov. 21.—All over the Amer 
ican continent, where West Coast forest prod 
ucts are used, the ‘‘D-Fir’’ trade-mark of the 
Duncan Lumber Co. is making its way. Two 
vears ago George M. Dunean, president of the 
company, began using the trade-mark on struc 
tural timbers; and the result was so gratifying 
that six months ago he extended the use of the 
well known ‘*D-Fir’’? to all the Jumber market 
ed by his organization, Mach piece is end 
marked, the device being imprinted either by 
stamp or stencil. West to east, the products of 


naire to 1,200 customers, covering proposed 
thanges in grades and other matters to be con- 
sidered at the Red Cedar Shingle Congress in 
Seattle next month. 

The principal change under consideration is in 
extra Clears 5/2, and the elimination of 6/2 ex- 
tra *A*. ‘*No doubt,’’ says Mr. Olwell, ‘‘the 
present grades of No. 1 Royals, Perfections, 
Kurekas and 16-inch Perfect XXXXX, also the 
present common or second grades and the pres- 
ent grades on dimensions, will 
changed. ’? 

The questionnaire sets forth these proposi- 
tions: 


remain un- 


Present Grade of 
Extra Clears 
90% to be clear, re 
maining 10% permits 
slight defects 12” or 
over from the butt (de- 
fects may consist of 
knots, or knot holes, up 
to 1144” in diameter, 
small rot pockets” or 
worm holes, in no case 
to exceed one-third the 


Proposed Changes 
100% clear, sap not 
” 


to exceed 1% on one 
edge only measured 5” 


- ° : from the butt. Random 
Width of the shingle. widths but not narrow- 
No shingle to contain 


er than 3”. Not 
than 50% E. G. 
All shingles to be 
packed 20/20 courses to 
the bunch, 4 bunches to 
the square, based on 5” 
weather exposure or 05 
bunches to the M. Shin- 


I less 
more than one of the 

above defects). Ran 
dom widths, but not 
narrower than 214”, 
Sap permitted. 

If packed by the thou 
sand must count 25/25 
courses to bunch, 4 


gles must be full 5/2 

. ag . aw bid we 
bunches to M. Bune hes when green, and bunch- 
Ps = st ; 2 ga ' aad es shall not average 
across butts w he n less than 7%” when 
sreen, 9144” when dry. dry a 
If packed by the square = 
mus t count 20/20 


courses to bunch, 4 
bunches to square or 5 
to M. Bunehes must 
measure 7%” across 


green qT Vy ba 


butts when 
When dry. 

You will note the above contemplates one pack 
Probably 65% 


5 bunches per M. of the shingles 





the Dunean Lumber Co. are moving from Ore- 
gon and Washington to the Atlantie coast, and 
north to south théy are being distributed along 
that seaboard all the way from Maine to Flor- 
ida. The carload shown in the accompanying 
illustration is made up of 12x12s, 40 feet long. 
‘*There is nothing special about it,’’? remarks 
Mr. Duncan, ‘‘for it is just an incident, being a 
nice bunch of No. 1 common. One of the most 
satisfactory features in the use of the trade 
mark is that through it the trade recognizes 
our product, and likewise it knows that if we 
have confidence enough to place ‘D-Fir’ on each 
piece, then the lumber must be all right— as it 
surely is.’’ 


Carload of trade-marked timbers shipped by the 
Duncan Lumber Co., Portland, Ore. 


Proposed Changes in Red Cedar 


KVERETT, WASH., Nov. 21.—To assemble data 
on shingles, P. H. Olwell, sales manager Jamison 
Lumber & Shingle Co., has sent out a question 


manufactured here now are packed in 
We feel the question of uniformity in packing is 
a most important one. ‘Those of you who insist 
upon getting your shingles packed in this manner, 
will of course favor it, but to the others who 
perhaps prefer dealing in them in terms of thou 
sands, would it make any material difference to 
you if you considered 5 bunches to the M instead 
of 4% 

If your answer is “yes,” 
ing in the interest of harmony among all con 
cerned, to accept them packed 5 bunches per M 
inasmuch as the majority of the trade is now 
favorable to that pack? 


this way. 


would you not be will 


Present Grade of 
Extra Stars 

SO% to be elear, re 
maining 20% permits 
defects 10” or over 
from butt. (Defects 
may consist of knots, or 
knot holes up to 3” in 
diameter, small _ rot 
pockets or worm holes. 
Aggregate defects must ( 
not exceed 3% the width tinue the manufacture 
of shingle.) Random of this grade in 6/2 
widths, but not narrow- thickness. alto 
er than 2”. Sap per- gether and make these 
mitted. If packed by 5/2 full thickness green 
“M’? must count 25/25 with not over 44” scant 
courses to bunch, 4 of full thickness per 
bunches to M. Bunches bunch dry. 
must measure 8” across Packed the 


Proposed Changes 
No change in the ae 
tual grade but discon 


same as 


butts when green, 74” extra clears above. 
when dry. If packed 
by square must count 


20/20 courses to bunch, 
4 bunches to square, or 
5 to M. Bunches must 
measure 614” across 
butts when green, 614” 
when dry. , 

Do you at the present time carry a stock of 6/2 
Extra *A*? If so, would you be willing to sub 
stitute the above 5/2 for the 6/2 (the difference 
in delivered costs to you would probably be in 
the neighborhood of 60¢ to 65c¢ per M)? | 

Would the above grade satisfy part of your 
trade who are now using extra clears, who might 


not be willing to take extra clears on the new 
specifications at the slightly increased price to 
cover the additional cost of the new grade (the 


difference in cost between the 5/2 stars and extra 
clears on these new grades would probably be 
about 40¢c per M)? ; 

The above changes would practically conform 
to the new government standards and would give 


Another Log Loading Record 

PORTLAND, ORE., Nov. 21.—‘*‘ The Flora Log- 
ging Co. of Carlton, Ore., gave the logging 
world something to shoot at when it loaded sev- 
enty cars of larch logs from the pond with one 
Willamette loading machine in eight hours and 
fifteen minutes,’’ said J. C. 
of that company. 

‘*A net seale of 611,697 feet,’’ he continued. 
‘They are using the crotch line loading method. 
The secret of success we claim is due to a well 
organized crew. This crew of men has been 
working for the Flora Logging Co. for the last 
two years, and has many times loaded sixty ears 
of logs in eight hours. The loading is under 
supervision of Adolph Clark, as head loader; 
Perey Clark, loading engineer; George Meedel, 
second loader, and Ray Flora and Ersal Martin, 
as tong shakers. Each man plays his part and 
plays it well. The booming and rafting of these 
logs are handled by B. M. MeKelvey and erew. 
It took a good deal of engineering on MeKel 
vey’s part to make this loading possible. All 
the logs are resawed in the pond by a Vaughn 
(rag saw, and are marked and graded by Jim 
Scanlan. All of the boys were right up on the 
balls of their feet with no time wasted.’’ 


Flora, president 


‘ 
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Thirty-five Years with One Firm 


CoLUMBUS, OHTo, Nov. 24.—Reuben E. Pen- 
dleton, cashier of the W. M. Ritter Lumber Co., 
who has had more than thirty-five years contin- 
uous service with the company, was surprised 
recently upon the occasion of his seventy-second 
anniversary of his birth by the tribute of his 
fellow employees. When he entered the office 
Nov. 17, which was the day before his birthday 
anniversary, he was the recipient of a huge bas- 
ket of fruit and many fine bouquets. He was 
horn Nov. 8, 1853, in Lynchburg, Va., and be 
came associated with the W. M. Ritter Lumber 
Co. in the eapacity of bookkeeper in 1890. He 
is considered the dean of all employees. 


Shingle Grades 


us three first grades of 5/2 shingles, all the same 
thickness—-perfects, extra clears and extra *A*, 
and the price on these three different grades should 
he about 40¢ per M apart. For instance, perfects 
$4 (mill basis), extra clears, $3.60, and extra 
stars, $3.20 (the increased cost to manufacture 
extra clears on the proposed plan, would be about 
soe per M). 


Minnesota Tree Society Organized 


MINNEAPOLIS, MINN., Nov. 24.—W. G. Hollis, 
of Minneapolis, chairman of the ‘‘ Friends of 
the Forests’’ committee of the Twin Cities Hoo- 
Hoo Club, has been named a vice president of 
the Minnesota Tree Society, which was organ- 
ized last week, with a program aimed to make 
Minnesota’s ‘‘tree crop’’ a regular, successful 
and money-making ¢rop, just as corn, wheat 
and butter. 

Men and women in semipublic positions were 
elected to office in the society and the first 
year’s work has been started. The aim of the 
society is ‘‘to assure adequate reforestation of 
our commonwealth and 
forests.’’ 

While Rufus R. Rand, Minneapolis business 
man was made active president, Gov. Theodore 
Christianson was elected honorary president. 
Members of the advisory committee are: Grover 
M. Conzet, St. Paul, State forester; Raphael 
Zon, of St. Paul, director Lake States Forest 
Experiment Station; Prof. Henry Schmitz, chief 
of division, department of forestry, University 
of Minnesota, St. Paul; and Prof. E. G. 
Cheyney, director of forestry, University Farm, 
St. Paul. 


protect our growing 


A PARCEL OF 2,500,000 feet of creosoted Doug- 
las fir ties was recently shipped from Vaneou- 
ver, B. C., to India. India has become a reg- 
ular purchaser of this material for it has been 
found that Douglas fir, when so treated, suc- 
cessfully resists the destruction of wood by the 
white ant of the tropics, very prevalent in India. 
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News of Moment from the West Coast 


California Pine Situation Strong 

SAN FRANCISCO, CALIF., Nov. 21.—‘‘ What 
lumber is sold between now and May 1, 1926, 
will have to be taken from a rapidly diminish- 
ing stock, already at an exceptionally low level 
due to excessive demands during the late fall 
months, and it is doubtful that the amount of 
Jumber on hand at the mills today will be suffi- 
cient to meet all demands until production is 
resumed next spring.’’ 

This is the substance of an interview with 
Burton W. Adams, general sales manager Fruit 
Growers’ Supply Co., with mills at Susanville 
which are rushing production to fill orders now 
on hand before the snow stops operations. 

Orders on hand at present are equal to our 
stocks on hand, and with orders for factory lum- 
ber it is doubtful if we are in position to accept 
further business for these grades before spring. 
Prices are due to advance considerably during the 
winter. Today we are quoting an increase of $5 a 
thousand feet over our prices of thirty days ago 
and not casting about for an abundance of business 
at even those prices, declared Mr. Adams. With 
this situation facing the retailer of lumber he 
should place bonafide orders with reputable manu- 
facturers who can and will fulfill his orders. 

The manufacturer has had a reasonable satis 
factory year and, although profits were not what 
they should be or what the lumberman expects 
from his investment, there were few real losses 
in operations; surplus stocks have been eliminated 
and the market strengthened with prices decidedly 
firm. This condition will extend into 1926 and 
promises to make the spring market healthy and 
reliable to the manufacturer, the retailer and to 
the consumer. There should be an absence of price 
fluctuations, which will react to the betterment of 
the trade and the industry in general. 
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To Specialize on Skookum Shingles 

3UcODA, WASH., Nov. 21.—C. E. Hill, presi- 
dent of Bucoda Shingle Co., is devoting his en- 
ergies to the manufacture of Skookum extra 
clears. The plant does not make any perfects 
whatever. The mill has a daily capacity of 140,- 
000, in two shifts. The plant will shut down 
tonight, and will remain inactive until the log 
supply adjusts itself to requirements. For the 
present the Bucoda Shingle Co. is out of the 
market, but has ample stock to take care of 
orders on a satisfactory basis. 
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New Mill to Increase Output 

MEDFORD, ORE., Nov. 21.—Work is being 
pushed on the new mill of the Owen-Oregon 
Lumber Co, at this point. In the old mill this 
company is cutting 70,000,000 feet of fir and 
pine a year, and the new mill will increase the 
company’s output about 30,000,000 feet a year. 
Half their output is fir, while the balance con- 
sists of California white and sugar pine. 


Retailers Propose Ad Campaign 

Vancouver, B. C., Nov. 21.—Expecting a 
big building program in the three Prairie Prov- 
inces next spring, a party of eleven retail and 
manufacturing lumbermen from centers in those 
Provinces paid a visit to Vancouver this week. 
Improvement in trade and financial conditions 
in the Canadian Northwest has given confidence 
in the immediate future. 

The visiting lumbermen had a number of con- 
ferences with local manufacturers and discussed 
the outlook for trade with the Western Prov- 
inces from many angles. One of the issues en- 
gaging their attention was the proposal to 
launch an intensive lumber advertising cam- 
paign throughout the three Prairie Provinces. 
A. K. Godfrey, of Winnipeg, president Western 
Retail Lumbermen’s Association, led the party 
in urging the manufacturers to join in adver- 
tising in the Prairie market. For his organ- 
ization he offered that the members would stand 
their share of the cost. 

‘<The time is ripe,’’ said Mr. Godfrey, ‘‘ for 
an aggressive selling campaign and the retail 
trade realizes it. We are prepared to stand 


our share of the cost of such a campaign, and 
we want the lumber industry of British Colum- 


bia to codperate in an intensive effort to de- 
velop business. ’’ 

Walter Thorne, of Moose Jaw, Sask., and 
Theodore Sparks, of Winnipeg, members of the 
visiting party, endorsed the views of the presi- 
dent of their organization. Other members of 
the party were James Rutley, Regina; W. A. 
MelIlrath, Radville, Sask.; R. J. Gourley, Win 
nipeg; G. O. Fuller, Saskatoon; Charles J. Lee, 
Winnipeg; F. E. Sine, Calgary; W. E. Kirsch, 
Moose Jaw, and W. W. Galvin, Winnipeg. 


Buys Klamath Indian Pine Tract 

KLAMATH FALLS, ORE., Nov. 21.—Through a 
deal closed here recently, approximately 6,000 
acres of choice yellow pine timber located 55 
miles north east of Klamath Falls on the Kla- 
math Indian reservation was transferred to the 
Big Lakes Box Co., of Klamath Falls, by 
Clement & Kennedy, fir mill operators of Fort- 
son, Wash. The deal involves nearly $500,000 
for 110,000,000 feet, mostly pine at $5 a thou- 
sand, with scattering white and red fir at $2. 

Clement & Kennedy bought this unit of tim- 
ber from the Indian Department in May, 1924, 
and originally planned to build a mill here and 
cut the tract out themselves, but their fir oper- 
ations in Washington have taken up all their 
energies. 

The Big Lakes Co. will put logging crews of 
125 to 150 men into the newly acquired tract 
early next spring. The timber is located about 
four miles from the Oregon, California & East- 
ern railroad, and will require eight or ten miles 
of logging road to be built before the unit is 
cleaned up. ‘The recent acquisition will furnish 
nearly four years’ cut for the Big Lakes com- 
pany, its capacity being 30,000,000 feet an- 
nually. 

The Clement & Kennedy tract of timber is 
known locally as the Trout Creek unit of Kla- 
math Indian timber. 


Solves School Tardiness Problem 


LONGVIEW, WASH., Nov. 21.—Pupils of Long- 
view school district No. 112 are on time each 
morning because the school board of this city 
solved the tardy problem by providing four 
buses to transport them from home to school. 
The system not only eliminates the tardy excuse 
but also the absence note from the daily rou- 
tine of school. Although these two matters are 


Spruce Mill Sustains Fire Loss 

VANCOUVER, B. C., Nov. 21.—Fire caused 
$350,000 damage to the plant and stock of the 
Prince Rupert Spruce Mills (Ltd.), the big lum- 
ber plant at the northern British Columbia ter- 
minus of the Canadian National Railways ac- 
quired a year ago by J. A. Smith. Sorting and 
storage sheds, planing mill, dry kilns, box fac- 
tory and office were destroyed, with about 5,000,- 
000 feet of lumber in the yards. Good work of 
firemen saved the main mill. The stock of lum- 
ber was fairly well insured, but the destroyed 
plant was not. Much of the new machinery and 
equipment recently installed was included in the 
loss. No announcement of rebuilding will be 
made until insurance is adjusted. 


Permits Quicker Loading of Kiln Car 

KLAMATH FaLus, Ore., Nov. 21.—A device 
which enables dry kiln cars to be more quickly 
loaded with green lumber, and at the same time 
insures the lumber being piled so that a uniform 
‘“chimney’’ is left in the center of each ear, 
thus insuring constant circulation, has been 
built of steel by the Klamath Iron & Steel 
Works, this city, for the Lamm Lumber Co. It 
is in the form of an inverted V, and in opera- 
tion one of these frames is placed at the center 
of each end of the kiln car. The lumber is then 
laid up against these frames, on both sides, 
until the car is loaded, when the frame is col- 
lapsed and placed in position for similar load- 
ing of the next kiln ear. 


Light Logging Season in Prospect 


MINNEAPOLIS, MINN., Nov. 24.—What prom- 
ises to be one of the lightest logging seasons in 
many years is just getting under way in the 
Minnesota north woods. 

That statement was made by Grover M. Con- 
zet, State forester, on his return to forestry 
headquarters in the Twin Cities after a visit 
to Duluth and northern Minnesota points. A\l- 
though the season has been favorable, he said, 
woods operations have been slow. The operators 
are not closing contracts for small stuff, like 
pulpwood and ties, and there are few big timber 
projects in sight this year. The timber sales 
have been exceedingly small. 

The market, rather than a scarcity of wood 
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Longview’s schools have no tardiness problem, for special buses bring the children to school on time 


interwoven in school life, the motor bus is doing 
much toward reducing their number at Long- 
view. 

Longview has worked out the tardy problem 
and lessened the absence complex of many 
pupils but there still remains the housing ques- 
tion. Although Longview is only a little over 
three years old, its rapid increase in population 
has so flooded its schools with pupils, there is 
immediate need for additional buildings. 

Already the faculty has been increased this 
fall, due to an inerease of several hundred pu- 
pils over the enrollment in the spring term last 
year; and indications point to another increase 
in enrollment with the erection of several new 
factories in Longview and the continued influx 
of new residents. 


products, was blamed by Mr. Conzet for the 
early season inactivity. This fall, he continued, 
has been ideal for woods work, since the swamps, 
flooded by the early fall rains, were frozen over 
in the October cold snap. This afforded a firm 
foundation for teams and sleds used to haul the 
products to the railroad landings. Ordinarily 
the forestry department has upward of twenty 
men marking timber at this time of the year 
but now only six are engaged. 
SARBAAABARALAZAAG@“ZG’®?’ 

THE AMERICAN Railway Association recently 
announced its approval of new rail specifica- 
tions whereby the lengths of rails used through- 
out the country will be increased from thirty- 
three to thirty-nine feet. The weight per yard 
will be the same. 








— 





ne 


he 
d, 
0S, 
‘er 
‘m 
he 
ily 
ity 
ar 


tly 
tac 
rh- 
ty- 


rd 





NOVEMBER 28, 1925 


AMERICAN LUMBERMAN | 





Red Cedar Shingles Prove Fire-resisting Qualities 


MINNEAPOLIS, MINN., Nov. 24.—Strenuous 
opposition by lumbermen, who saw in the pro- 
posed legislation the beginning of a fight to 
eliminate lumber as a building material in a 
large part of Minneapolis, resulted last Thurs- 
day in a Minneapolis city council committee’s 
decision to postpone 


cil committee session, accompanied by their 
guests. Protest against the proposed ordinance 
yas voiced by many of the lumbermen. 
City Building Inspector J. G. Houghton, sup- 
ported by the city fire department executives, 
said the ordinance had been drafted to enhance 





action for two weeks 
on an ordinance which 
would eliminate wood- 
en shingles in this 
city. 

Wholesale and _ re- 
tail lumber’ dealers 
and manufacturers, 
representative not on- 
ly of this section but 
Pacific coast territory, 
appeared to the num- 
ber of more than two 
hundred to fight the 


principle underlying 
the proposed legisla- 
tion. 


The council commit- 
tee session followed a 
fire resistance demon- 
stration conducted un- 
der the direction of 
the Twin City Hoo- 
Hoo Club at the yard 
of the Red Diamond 
Lumber Co., in north 
Minneapolis. Red ce- 
dar shingles were used 
in the demonstration. 
They showed fire re- a 
sistance qualities superior to a dozen varieties 
of composition roofing. City fire department 
authorities also undertook to conduct demon- 
strations but the lumbermen were satisfied that 
their claims had been vindicated. A test of 
the shingles used, to determine the moisture and 
chemical content, is being made at the Univer- 
sity of Minnesota to establish the genuineness 
of the demonstration. Retail lumbermen and 
a representative of the Red Cedar Shingle Bu- 
reau codperated with the Hoo-Hoo in making 
this demonstration. 

Members of the Hoo-Hoo club met last 
Thursday and in a body they went to the coun- 





Demonstration of fire-resisting qualities of red cedar shingles in progress «at yard of the Red Dia- 


mond Lumber Co., Minneapolis, Minn. 


Minneapolis’ position with insurance under- 
writers. He held the ordinance is in conformity 
with similar ordinances passed in other cities. 
He said the wooden shingle is responsible for 
many large fires and should be barred as a fire 
hazard, which contributes to high fire insurance 
rates. He said the National Fire Protection As- 
sociation is supporting the measure. 

kK. J. Fisher, representing the Northern Pine 
Manufacturers’ Association, acted as spokes- 
man for the visiting lumbermen. He ealled on 
J. B. Jackson, architect; Charles E. Marsh, 
representing the Red Cedar Shingle Bureau, 
with headquarters at Chicago; and officers and 


members of the Minneapolis Real Estate Board. 

Speakers opposing the ordinance said that 
wooden shingles last twice and often three times 
as long as patented roofing and, considering 
their life, are much cheaper. Fire tests, they 
said, had been conducted in six different sec- 
tions of the country 
and that wooden shin- 
gles did not suffer by 
comparison with other 
fire resistant products. 
Antishingle ordinances 
have been repealed in 
many cities because 
they tend to retard 
city growth, these 
speakers said. Shin- 
gles are not responsi- 
ble for fires which 
spread, in most cases, 
because of lack of 
water supply, was an- 
other argument. The 
shingle is a basic com- 
modity and to legis- 
late it out of exist- 
ence, these men con- 
tended, is- unfair. 
Manufacturers today 
have produced a new 
wooden shingle which 
is thicker and more 
readily resists fire, the 
assembly was told. 

Albert Melone, rep- 
resenting Minneapolis 
retail lumber dealers, 
presented a petition signed by 29 retail lumber- 
men protesting the proposed ordinance. He 
said that lumbermen are not prompted by selfish 
motives in opposing the ordinance, since they 
also sell artificial shingles at the same margin 
of profit. 

Real estate board men opposed the ordinance 
heeause, they said, it would retard city growth. 


THE FreNcH foresters have reclaimed over 
2,000,000 acres of marsh and drifting sand by 
planting trees, and the resulting forests are 
valued at $100,000,000. 


United States Forest Service Notes 


Large and Small Tree Logging Study 
St. Pau, MINN., Nov. 23.—To ascertain the 
comparative profits in logging large and small 
trees, members of the Lake States Forest Ex- 
periment Station and the Forest Products Lab- 
oratory at Madison, Wis., have lately tallied 
logs and timed woods operations at a number of 
mills in Minnesota, Wisconsin, and Michigan. 

In some other forest regions, states Director 
Raphael Zon, of the forest experiment station, 
it has been proved by similar investigations 
that operators were actually losing money on 
every small tree cut. This is a point of im- 
portance, not only to the logger, but in forest 
conservation as well, for if the operator finds 
it more economical to leave the small trees 
standing, these reserved trees will form the 
nucleus of new forest growth and perform at 
the same time the very important function of 
reseeding the cut-over areas. 

Although indications thus far are favorable 
to leaving the small trees standing, the woods 
and mill studies will be continued through at 
least a part of the 1926 field season before 
definite conclusions will be attempted. 


Drouth Resistance of Southern Forests 
_ ASHEVILLE, N. C., Nov. 23.—It is an ill wind 
indeed that blows the research forester no good. 
Director E. H. Frothingham, of the Appalach- 
ian Forest Experiment Station, says that the 
extreme drouth of 1924, difficult as it has been 
for all dwellers in the southern Appalachians, 
has given occasion for a valuable study of the 
effects of drouth on the forests of this region. 


Asheville itself at the end of August was 15 
inches short of its annual average of 39 inches 
of rainfall. In the forests, trees on the drier 
slopes became entirely brown, but how many 
were killed can not be determined until next 
spring. Typical trees on various slopes have 
been numbered and tagged for future observa- 
tion, the condition of their crowns, twigs, and 
bud formation has been noted, and records have 
been made of the soil moisture at the depth of 
their main roots. 


Fire Damage to Turpentined Pine 

New Or.EANS, La., Nov. 23.—An interesting 
example of what the annual grass or ground 
fires can do to a turpentined stand of old- 
growth longleaf pine timber, is described by 
the Southern Forest Experiment Station. 

Timber examined on one tract of several hun- 
dred acres in southern Mississippi would, ac- 
cording to estimates by members of the station, 
have yielded more than 10,000 board feet to the 
acre after two years of turpentining. Fire 
passed through in the fall of 1924 before the 
operator had raked the forest litter away from 
the trees or scraped the accumulated gum from 
the blazed ‘‘ faces’? on the trees. Three months 
later 80 or 90 percent of the trees were dead, 
and many others were failing rapidly, or were 
so weakened by the fire as to be easy prey to 
insects. 

The owner was obliged to cut the dead timber 
at onee, at extra cost in logging, and loss of 
gum and equipment, of $10 an acre. Before 
the killed timber could be taken away, however, 
the sapwood lost heavily in grade as a result 


of ‘‘bluing’’ and this the owner figured as no 
less than $20 an acre. The total loss would have 
amounted to another $20 had not prompt steps 
been taken to salvage the fire-killed timber at 
once, 


Northwest Timber Yields Recorded 

PORTLAND, ORE., Nov. 21.—Survey crews un- 
der the direction of the Pacific Northwest For- 
est Experiment Station have this year carried 
through to completion the weighty task, begun 
by the Forest Service in 1909, of compiling 
measurements of Douglas fir trees under every 
typical condition of growth in this region. 
From these measurements yield tables will be 
computed, showing the amount of wood grown 
annually under all sorts of forest conditions. 

This important work has been supervised dur- 
ing the last year by R. E. McArdle, technical 
assistant, who has personally located many of 
the 2,000 sample plots upon which the survey 
crews worked. These plots, usually from two- 
to eight-tenths of an acre in size, were rarely 
to be found in the more accessible tracts of 
virgin timber, for on such tracts lumbering 
operations have already so cut up the forest as 
to establish unnatural conditions and make ae- 
curate measurements impossible. Mr. McArdle 
reports that much even of the 100-year-old 
second growth has been cut off by the multi- 
tudinous small sawmills, which in some places 
are taking fir trees as young as 50 years. 

With the field data now in hand, a good part 
of the winter work of the Pacific Northwest 
station will be devoted to the computation of 
tables showing Douglas fir yields. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., Nov. 23.—The following softwood statisties were compiled by the National Lumber Manufacturers’ Association : 
P Production Shipments Orders 

Week ended: 1925, Nov. 14; 1924, Nov. 15— 1925 1924 1925 1924 1925 1924 
Southern Pine Association....... BeEe pew heda seid 61,288,870 71,236,367 67,490,193 78,614,375 79,310,028 87,277,575 
West Coast Lumbermen’s Association. . 99,989,931 92,799, 286 75,495,032 71,687,206 108,766,554 84,550,963 
We Ste rn Pine Manufacturers’ Association. ..............0000008 33,633,000 23,953,000 23,210,000 21,542,000 2; 630, 000 28,125,000 
California Redwood Association. .......... 000. c eee ee eee eee ee 7,222,000 §,477, 000 5,609,000 5,935,000 6,050,000 7,197,000 
North Carolina Pine Association..............0ce005 re 14,676,122 286 TO9 10,549,984 9,193,264 7,928,513 8,571,364 
Northern Hemk ye 6H: irdwood Manufacturers’ sociation 2,466,000 1,158,000 1,906,000 2,025,000 1,990,000 2,890,000 
Northern Pine Manufacturers’ Association............ 2,997,000 1,024,000 8, 222,200 7,002,000 6,548,000 9,681,000 

Totals, one week enya a Rik ck Ge cana it 8-cresets & ard ela d wee eaiaai en anton ay 222,252,923 207,894,362 192,482,409 195,998,845 238,223,095 228,292,902 
Forty-six weeks ended: 1925, Dec. 28 to Nov. ; 1924, Dec. 30 to Nov. 15— 
PDUENEI FNC ABBOCIATION: 6 o:0:0 0:0. 0's0vie:e 04:44 4 Siew e.eais 4 O40 S009 3,525,677,810 3,605,234,040 3,495,888,818 3,631,177,725 3,514,566,097 3,574,427, 25 
West Coast Lumbermen’s Association...........00scccecseceeee 4,604,427,213 4,298,885, 246 4,754,409,676 4,404,523,615 4,698,894,162 4,284, 390), 591 
Western Pine Manufacturers’ Association...........c0cee0ceees 1,620,733 ,000 1,452,979,006 1,466,513,000 1,351,665,000 1,443,931,000 1,332,085,000 
California Redwood Association.............. ccc cece ccc ccevees 344/909, ‘000 391,212,000 321,768,000 312,236,000 323,522,000 312,711,000 
NOTth Carolind. Pine +AsGOCIATION § «occ. ois ée'ese d:aede adie es 418,472,026 346,799,346 394,754,842 351,309,482 327,225,331 315,267,262 
Northern Hemlock & Hardwood Manufacturers’ Association.... 154,750,000 129,419,000 116,266,000 108,865,000 94,508,000 84,231,000 
Northern Pine Manufacturers’ Association..............0ceecee 447,120,000 412,803,800 423,655,200 395,024,800 389,080,000 389,881,000 

Totals, forty WOKE iin 6 psaedswe plowed ao dR Resta Seah neraed elle 11,116,089,049 10,637,332,432  10,973,255,536 10,554,801,622 10,791,726,590 10,292,993,105 

California White & Sugar Pine Manufacturers’ Amur iation, 

POPU =SIX . WEEKB ec sic ccw sve too sh sb ole ones eoewae anwonen 1,132,291,000 1,046,321,000 1,002,064,000 760,670,000 PAT PEACOO aie vecicccns 
Week CNGCE- NOV, TEs vcs 669046990. 05 0560 :98.655R IS OEE OS. 04 SeS HE Owe LOBEB CUO. ecicaeecee ae 11,014,000 er eee 9,565,000 
Revised figures for forty-six weeks; not included in general totals; represents about 78 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, Wash., Nov. 21.—Direct sales of Douglas fir from Nov. 9 to 14 inclusive: 
: Sales —————— Prices ——Sales—— _ —Prices 

_V. 8. Hooring No, Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 
No. 1 . ssce 1 18,000 5 $50.00 = $42.00 $ 8.00 No. 2) and) WOLbEY:. 6x scicsds Soran 05 303,000 7 $386.00 $31.00 $5.00 
No. 2 ... rene DO 338,000 ‘ 45.00 40.00 9.00 INGBES.  & hacwtie aminuiiatsdechnw-oitd-s 3 276,000 11 31.50 25.50 6.00 
No. 3 ....° cece ee BO 195,000 9 33.00 26.00 7.00 Cammon-ito. 1agiee- é , ay 

S. g. flooring ” eens een r ree x 

eee ” ‘ ; ‘ LS | Gane oe aOR a eS ee rey 59 563,000 10 18.50 12.50 6.00 
4" No. 2 and better......... 17 134,000 6 30.00 26.00 4.00 9” 96 ‘ >1- 7 an 

No. 3 . $3,000 ‘ 24.00 20.00 4,00 _ ont x : Fannie Haeieemaaaa 23 138,000 1] 21.00 14.00 7.00 
6” No. 2. and better eave 1 38,000 3 38.01 35.00 3.0 cae a 

No eros, 10 43,000 5 32 00 2800 po OEE MANE” bce -o.030 eee wes 83 277,000 9 18.50 14.50 4.00 

Stepping- —_ =_* , = _” ; BG) do's-a weaken oalelias 66 192,000 9 19.50 15.50 4.00 
ir. 3 an ether 2247 29.000 7 67.00 58.00 9.00 Lys pos harsiateraaie aus Bayauseelaee 63 208,000 1 21.50 15.50 6.00 

Finish 37 72,000 8 20.50 16.50 4.00) 
R-10" 2... ee eee | 59,000 6 58.00 48.00 10.00 2x6” Rea 23 38,000 by 24.50 17.00 7.50 
Casing and base 6 16,000 { 65.00 56.00 4.00 al ) 1,000 3 22.00 20.00 2.00 

Ceiling, %x4” Lath 
No. 2 and better............ 51 163,000 X 29.00 25.00 1.00 ANY ig gar ans el Sie wise beter hate a ete 11 245,000 6 4.25 3.20 1.00 
Sl a re OO ee ee 21 102,000 6 23.00 18.50 4.50 PATIO on sien siba wale weterecane 2 105,000 2 3.60 3.00 .60 

e = e e © e 
Oak Flooring Statistics California Redwood Data The West Coast Review 

The following are statistics for the weeks SAN FRANCISCO, CALIF., Nov. 21.—The fol- SEATTLE, WAsH., Nov. 21.—For the week 
ended as shown and comparative periods: lowing is summarized from the report of the ended Noy. 14, 104 mills report as follows to 

1925 Production Shipments Orders* California Redwood Association for the week | the West Coast Lumbermen’s Association: 
Nov. 14.... 10,332,000 9,697,000 — 8,296,000 ended Noy. 14: 

Nov. 7%....... 10,554,000 = 8,548,000 = 7,919,000 . Production 99,989,931 
Sept. 21 to No Ne of pica: PPE of aaa Shipment 75,495,032 31% below orders 

14 ....... $5,559,000 83,597,000 70,351,000 ‘mills Feet production Feet OFQGES: .ocisecce 108,766,554 9% above production 

1924 Production 15 7,222,000 100.0 2: Hy 000 i 
‘ . ‘ aos 2D 8064, ee, ye , h en 
Sept. 22 to No realy mone — Shipments ... 15 5,609,000 77.5 1,184,000 ning, 8 

1D oe eee eee eee. 67,253,000 67,166,000 60,581,000 Orders . Water delivery: 

The figures for Sept. 21 to Nov. 14, 1925, show Received .. 15 6,050,000 83.7 1,392,000 eee Ha Knneien ane mans arn 
increases over those for the period Sept. 22 to On hand.... 14 25,578,000 3,227,000 ears Sa ans ek Wag eS S,952,4% r r 
Novy 15 1924 us follows: Production 27 per- : PO WACD 082% Vicces:iiniecid vic aoe specs 31,518,025 
cent: shipments “D4 - rcent. and orders. 16 per- Detailed Redwood Distribution for Week RUMEN: hee ey MOET go's: cineca moras Weis @.piscn Fees 39,420,000 
cont. . ‘ on ; Shipments Orders Local auto and team deliveries........ 4,557 007 

Orders booked for the week ended Nov. 14 Northern California* ...... 2,467,000 2,787,000 pe . ie cna 
were 20 percent under production and shipment Southern California*®* ...... 1,709,000 1,230,000 Potal shipments ......+-..seeee sees 15,495,082 
were 6 percent under production. he CS 5 5 lee ae aa eee 31,000 7,000 , 13 

UOC oe coe ee ld aiak ce wines 1,180,000 1,787,000 nia dimiapersdaie 
Percentages of Thickness, Week Ended Nov. 14 | jropeign ot 999" (VQ) 239 (H0() Water delivery: 
” 34” 1, # es i : ; UT CESS Cd ee See ee 41,579,431 
Production -. 69 16 7 8 jig (he ere 5,609,000 6,050,000 Iixport Relea pen essesecsere 19,220,116 = 
Shipments .... vey O4 21 : S *North and south of the line running from ee ne he eNS aw eS SRE RTS pop heye es 
Orders we ececee eee OG 14 4 e sakersfield to San Luis Obispo. ae, piel pane gh eT Fig cates ary riage 

Of the total 7.622.400 feet booked during the ‘Arizona, Nevada, Washington and Oregon. Local auto and team deliveries........ 4,557,007 
week ended Novy 14, 79 percent was jj-inch; All other States and Canada. Th $ 10) 

13 percent, %-inch; 5 percent, %-inch, and 3 PoOtR) NEW DUSINESS 3 6s:cccricaisicawseles 108,766,504 
percent, ;,-inch. L.e.l. sales, in addition, it is 


estimated, amounted to 762,000 


grand total &,384,000 feet 


feet, mi 


iking the 





Hemlock and Hardwood 


OSHKOSH, WIs., Nov. 25. 
summary, for comparative 


as to the ha 
plied to the Northern 
Manufacturers’ 


purposes, 


twenty 


The following is a 
of figures 
rdwood and hemlock movement sup- 
Ilemlock & 
Association by 


Hardwood 


to twen- 


ty-five firms that ordinarily ship about one-third 


of the total monthly 


shipments reported to the 


association by all members, and shows averages 


October, 
November: 


for September, 
weekly figures for 


Hemlock 
Period Firms Cut Sl 
Weekly average 
September ... .. 4,597,000 
October ..... .. 3,999,000 
To di ite, 1925. . 3,366,000 
Nov. ‘eer 21 2,915,000 
MOVs! Bhi sc00% 20 - 2,629,000 


Hardwood 
Weekly average 


September 2,123,000 


October ..... 1,497,000 
To date, 1925. .. 4,302,000 
Oe ee 21 1,254,000 
NOV, D8 cwsseuwes 20 1,580,000 


1ipments 


3,930,000 
4,243,000 
3,524,000 
4,107,000 
4,078,000 


and 1925 to date, and 


Orders 


2,150,000 
, 263,000 
,064,000 
367,000 
2,429,000 


2,944,000 
3,751,000 
3,349,000 
3,437,000 
3,604,000 
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National Analysis 
WaAsHINGtoN, D. C., Nov. 23.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Nov. 
14, orders and shipments being shown 


as per- 
centages of production: 


During During 46 
Week Ended Wks. Ended 

Nov. 14 Nov. 14 

No. of Ship- Or Ship- Or 
Associations mills ments ders ments ders 
Southern Pine ...... 129 i110 129 99 100 
West Coast ..... 104 76 109 103) 102 
Western Pine ....... 36 6 S2 90 &Y 
ys Th a OC) ae ples SS Td 
gee Redwood ..... 15 78 S4 93 94 
N. Carolina Pine 44 4 D4 94 7s 
No. Hemlock & Hawa, 1 7s S1 75 61 
Northern Pine ...... 8 274 218 95 87 
Southern Cypress.... 16 96 120 104 111 
All softwods.. . 367% ST 108 98 95 
No. Hemlock & Hawa. con Boe Bot 157 161 
Ildwd. Mfrs. Institute 957 14S 184 110 21 
All hardwoods..... 159 186 i i Ey ae - g 

All hardwoods and 

SOTEWOGS « ...6 c++ 91 112 98 96 


yUnits of production. 
xLast week there were reports on this page from 
352 mills. 


Unfilled orders— 


POIMESEIC OGTR 5 Siw eke hoe bees 108,954,068 
NN oe ns rire ene eee Mae ee 115,482,85% 
At 2oeee CUIBT . caked ssvccsacean eeu $8,140,000 

312,556,927 


‘Car basis is 30,000 feet. 





Hardwood Barometer 


Mempuis, TENN., Nov. 23.—The Hardwood 
Manufacturers Institute barometer for the week 
ended Nov. 7, one hundred seven and one-half 
units reporting, is as follows: 


Percent of 


Normal Actual Ship 
Production* Ireet output output ments 
Normal (iden- 
tearunice) FO:762000 650 «ike 
VS) 12,962,850 ie ee 
Shipments 19,025,913 96 146.8 
Orders— 
1 a re 22,530,014 114 1738 118.4 
On hand end 
week <EEOCBOOIGOE sex when 


Lumber fabricated at the mills and used in con 
struction work included in total orders and_ shil 
ments. 


*Based on log scale. 
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Southern Pine Stocks 


NEW ORLEANS, La., Nov. 23.—The Southern 


Pine Association has compiled the following 


statistics: 


Reports from 165 Subscriber Mills 
Percent 
Pereent Pro- 
Feet Normal* duction 
976,.763,33 
‘ 


387,798,8 


Stocks on hand Gert. 1 
October cut 


) 


» 100.16 


564,562,207 


October shipments. 396,754,252 102.47 102.31 
Stocks Oct. 31 NOT SOT 955 DEOO 2 kee. 
Quders (230 wmilis). <ksccrxcccs 105.71 101.26 


**Normal’ is amount reported by subseribers for 
the first nine months of 1925. 
a YI 


Stocks decreased 8,955.8 


during October 

Of the 165 mills, 153 reported on running 
time, 27 did not report on running time, and 5 
were not operating. These 133 mills report lost 
capacity of 14,514,000 feet; 55 operated full 
time; 24, overtime equivalent to a gain in ea- 
pacity of 41,644,000 feet, which exceeds lost 
capacity by 27,330,000 feet. 


7 feet, or .92 percent 


Comparative Report of 150 Identical Mills 


A statement of 150 identical mills, comparing 
operations for October, 1925 and 1924, is as 
follows: 

1925 as 


percentage 


192°) 1924 ot 1924 
Stocks Oct. J 939.711.5532 894,085,832 105.10 
October cut. . 370.716,.740 $75,830,271 9S.64 
1,310,428,.272 1,269,916,103 
Oct. shipments. $8@.226,116 391,370,632 97.15 
Stocks, Oet. 31 93,202,156 S78,545.471 105.88 
Ten Months’ Reports of 129 Identical Mills 


Comparative figures for production and ship- 
ments reported by 129 identical mills for the 
first ten months of the last three years are as 
follows: 

Shipments as 
percentages of 
production 


Productior Shipments 


1925 . .3,558,891,756 3.468,999,302 YT.AG 
1924 ..3,408,780,004  3,420,435,077 100.34 
1923 ..3,383,880,009 3.467,411.847 102.47 


October Exports Through Southern Ports 

Exports through southern ports for October, 
and the second and third quarter of 1925, are 
given as follows: 


Oetober, July 1 to April 1 to 
1925 Sept. 30 June 30 
Southern pine 
Lumber »-440517.544 133,625,140 178,862,034 


Timber 7,357,120 28,572,710 35.151,684 


Other kinds. 16.628,.710 47,055,437 58,691.966 
Totals . 05,505.374 209,253,287 272,705,684 
Total exports for October increased 4.7 percent 


over September. 

Total exports for last quarter decreased 23.3 per- 
cent from previous quarter. 

The percentages of kinds making up the to- 
tals are as follows: 


October, July 1 to April 1 to 

Southern pine 1925 Sept. 30 June 30 
Lumber ; 63.4 63.8 65.6 
SMMUOP 6c. BED 13.7 12.9 
Other kinds..... 25.4 22.5 21.5 

Total export shipments from Jan. 1 to Oct. 31 


Were 785,412,240 


feet, 





Western Pine Summary 


PORTLAND, ORE., Nov. 21.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 14, from 


thirty-six member mills: 


Pereentages of 


Ship- 
Production Cars Feet Cut ments 
NORMAL ... . 32,200,000 
— Actual 33,633,000 Pete ee ee 
Shipments ... SH5 22,490,000 GOGOL scae 
Local deliv 


720,000 
23,210,000 


Canceled .. r 

New* ,. 1,635 26,910,000 

On hand... 3,009 78,234,000 

"Car basis is 26,000 feet. 

Bookings for the week by thirty-four identical 
mills were 111.62 percent of those of previous 
Week, showing an increase of 2.730.000 feet, 


182,000 


*Local sales included. 





Cypress Barometer 


New Or.LEANS,*LA., Nov. 24.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Nov. 18, sixteen mills re- 
porting, is as follows: 

Percent of — 
Normal Actual 
Pro- Pro 


Production Cars? Feet duction duction 
Normal SRePRUER wees ashe oie 
Aoetual -....- ae 5,592,814 yf 

Shipments* ... $12 6,240,000 106.81 111.57 

Orders 
INQUEST 3 cneuoee 399 7,980,000 136.59 142.68 
On hand end 

week? ....3,500 -3EIOGGU <.0%5 sveed 
*New orders were 127.88 percent of shipments. 


*+Basis for carload average is 20,000 feet. 
tOrders on hand increased 5.92 percent, or 
1,740,000 feet during the week. 


North Carolina Pine 


NorFo.k, VA., Nov. 23.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-nine mills for the week 
ended Nov. 14: 





——Percentage of- 


Production Ship- 
Production Feet Normal Actual ments 
Normal 11,970,000 ee fy 
Actual 10,341,429 86 nis 
Shipments 8,084,769 68 7s e 
CORUGTR® cscs 6,466,013 54 62 80 


*“Normal’ is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared wtih last week there was a de 
erease in orders of 24 percent: last week there 
were reports from forty-four mills. 





California Pine Sales 


San FRANCISCO, CaLiF., Nov. 21—For the 
period Nov. 15 to 21, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as fellows: 


California White Pine Mixed Pine 


Feet Common Feet 

Nos. 1 & 2 elr. 673,000 INGE Saeeaes 22,000 
yt. 271,000 Ne. 2 ....-v- 493,000 
D select ...... 371,000 i = ae 1,111,000 
No. 3 clear.... 381,000 INGE aaa ca ee $27,000 
No. 1 shop.... 939,000 No. 1 dimen... 300,000 
No. 2 shop.... 795,000 No. 2 dimen... 74,000 
No. 3 shop.... 499,000 Timbers ..... 8,000 
Short shop .. 20,000 =a oe 

Nos. 1 & 2 clr. Beveled siding— _ 

eT G Aa eae 5,000 ae Lin. ft. 
No. 3 clear 11,000 B&btr ..... 15,000 
Shop, std 147,000 D seteeeeees a ane 

> . es , OO —_—_— BPs ww ew eee ne 0, 
Panel, % a.w.. 1,000 i heiguitierate: 11/000 
Sugar Pine Y 

Nos. 1 & 2 clr. 559,000 Douglas Fir : 

© SGC 2.662 <. 328,000 - Feet 
| 171,000 C&btr. vse. 148,000 
No. 3 clear.... 223,000 Common, 5/4 & 
Inch shop 228,000 eee eer: 225,000 
No. 1 shop.... 600,000 Dimension 28,000 
No. 2 shop... .1,462,000 

No. 3 shop..-- 512,000 ten 

Nos. 1 & 2 elr. Mixed pine— 

CS ee 5,000 5/4 & 6 ; 
D&btr. std.... 40,000 a. W. .. , 68.000 
No. 3 clr. std.. 59,000 8/4 a. w..... 250,000 
Shop. std..... 132,000 a ath 

White Fir Mixed pine 
Oo re 13,000 INGE? “Be wedews 135,000 
No. 3 & btr. I Oe ae 85.000 

COME fectues 80,000 1 ae ee Paar 100,000 
No. 1 dimen... 339,000 Ge. wacwcnees 75.000 
No. 2 dimen... 356,000 White fir...... 10,000 

Cedar Export 
Miscellaneous 170,000 Australian 60,000 





Weather Favors Northwest 


MINNEAPOLIS, MINN., Nov. 24.—Mild weather 


Which has continued in the Northwest district 


| has been favorable to the lumber industry, al- 


though it has an 
other lines of business. 


adverse effect upon many 
Most branches of the 
lumber industry last week reported increased 
sales as a result of the resumption of fall 
weather, following a period of unusually cold 
weather in October. 

Farmers throughout the territory showed a 
disposition in October to postpone work planned 
for this fall until next spring. But early in 
November the mild weather developed and this 
has sent the farmers back into their original 
programs. In the cold weather there came a 
heavy demand for storm and doors but 
today there is a leaning toward the type of 
demand which had been expected in October. 

Some of the northern white cedar men in the 
last week reported that there has been demand 
for cedar posts. This indicates that the farm- 
ers have given attention to fence construction 
and are carrying on the work under the in- 
fluence of higher temperatures. The shingle 
market also was affected since building con 
struction is continuing throughout the district. 
Sash and door mills are turning out a normal 
quantity of their products for city and rural 
district consumption. A few weeks ago the fore- 
was that no more of this business would 
be forthcoming until spring. Northern pine 
output was increased, likewise, as a result of the 
open weather. 

The effect of the revival of the building has 
been to force retailers in many sections of the 
Northwest to send into market orders for quick 
shipments. This showed that stocks generally 
are low and are being maintained at the low 
level, at least until after the inventory period. 

The railroads today are continuing to make 
speedy delivery and this fact tends to prolong 
the policy of buying only for immediate needs. 
Factory users of lumber are taking a normal 
amount of the forest products. There is no in- 
dication that there will be a slump in buying 
for the remainder of the year. In the aggregate 


sash 


cast 


there has been a normal year’s business for the 
lumber industry in the period up to date. 

Few transit cars of lumber have been offered 
The fact that winter developed 


in this market. 


Industry 


early in October had a tendency to discourage 
sending out these cars. Reports last week show 
that some of the owners of the transit lumber 
have placed it in storage here rather than offer 
it at sharp concessions to move the goods. 


Northern pine statistics for the week, com- 


piled by Walter Ellinger, secretary of the 
Northern Pine Manufacturers’ Association, 


showed that production to Nov. 14 was 447,- 
120,000 feet, shipments 424,021,400 feet, and 
orders 389,245,000 feet. 

A West Coast curtailment of production, 
amounting to probably 75 percent, was fore- 
cast in Minneapolis by Archie K. Martin, vice 
president of the Pacifie National Lumber Co., 
who was on his way to the East a few days ago. 
Mr. Martin said that leaving only 25 percent of 
the mills in operation, beginning about Dee. 1, 
Was a precautionary measure and that up to 
now the normal amount of lumber had been 
shipped from the fir district. The period for 
natural shrinkage in the demand from the cen- 
tral and northwestern States is at hand, he said, 
and if the mills were to operate to capacity there 
would be an oversupply on the market which 
naturally would react in lowering prices. A 
suspension of the mills for two months, he be- 
lieves, would give the market a chance to get 
back to plumb with profitable prices at a time 
in the spring when there would be a parallel 
demand. 

Paul Lachmund, sales manager for the Winton 
Lumber Co., just has returned from a business 
trip in the East. He said that a large amount 
of lumber, which reaches the Atlantic seaboard 
unconsigned, is being offered at greatly reduced 
prices. This lumber, carried through the 
Panama Canal from the West Coast, is causing 
some difficulty in the market for other West 
Coast products arriving in the East. Low prices 
ure making the trade unprofitable in many jn- 
stances. Trade in the East is spotted, Mr. 
Lachmund said. 


FLORIDA CONTAINS 93 species of native trees, 
as well as many tropical and semi-tropical ones 
introduced into the State, according to a book 
let just published by the Florida Forestry As- 
sociation which lists and describes the common 
forest trees of Florida. 
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Notable Events in Southern Field 


To Operate Line as Common Carrier 

NACOGDOCHES, TEX., Nov. 23.—-E. A. Frost, 
of Shreveport, La., and associates who own 
approximately 200,000,000 feet of standing 
commercial timber in this section of eastern 
Texas, have made application to the State rail- 
road commission for authority to take over and 
operate as a common carrier the lumber railroad 
which they own. This line runs from Oil 
Springs through the eastern part of Nacog- 
doches County, thence to the northwest corner 
of San Augustine County, to within a few miles 
of the line of the Atchison, Topeka & Santa Fe. 
According to the application, it is proposed to 
operate the lumber railroad in connection with 
the Nacogdoches & Southeastern Railroad, 
which also is owned by Mr. Frost and asso- 
ciates. The latter line runs from Nacogdoches 
to Oil Springs, fourteen miles. Construction of 
an extension of the lumber line from its present 
terminus in Shelby County to Duff, where it 
will intersect the Santa Fe, already is under 
way. It is stated that it will take ten or twelve 
years to cut fhe 200,000,000 feet of timber 
which the Frost interests own and that the 
proposed consolidated system of railroad will 
serve that industry as well as private shippers. 


Change Grade-Marking Meeting Date 

Houston, Tex., Nov. 23.—The date for the 
banquet-meeting of the lumber and building in- 
dustries of Houston and Galveston, for promo- 
tion of the national movement for standardized 
and grade-marked lumber, proposed and fos- 
tered by Secretary of Commerce Hoover and put 
into effect by the Southern Pine Association, 
has been definitely fixed for Friday evening, 
Dee. 11 at the Bender Hotel in Houston. This 
meeting will be held under the joint aus- 
pices of the Houston Hoo-Hoo Club, the 
Houston Lumbermen’s Club and_ the 
Southern Pine Association. 

Originally the date for this meeting 
had been set for Dee. 10, but the local 
committee in charge decided to change 
it to Dee. 11 in order to avoid conflicts 
with other meetings previously arranged. 
The local committees in charge of ar- 
rangements for the gathering are prepar- 
ing an interesting and entertaining pro- 
gram which will provide for spokesmen 
representing all branches of the lumber 
and building industries in Houston and Galves- 
ton. 


‘a@eaaaeaaaaenes 


Organize New Florida Company 


NEw Smyrna, F.ta., Nov. 23.—Announcement 
has recently been made here of the organization 
of the Murrhee-Gay Lumber Co.,- which will 
establish a yard here and handle cypress and 
pine lumber and a complete line of building 
supplies. The company’s lumber sheds are now 
being rushed to completion. 

The officers of the company are T. BE. Mur- 
rhee, president; D. J. Gay, vice president, and 
Phil Marz, jr., secretary. The company has 
ample financial backing and plans to build a 
substantial and extensive business. It is to 
handle the exclusive sales in New Smyrna of 
cypress lumber manufactured by the Voleo Cy- 
press Co., Voleo, Fla. 


Awarded Loving Cup for Benefactions 


NEw ORLEANS, La., Nov. 23.—Frank B. Wil- 
liams, one of the Louisiana leaders of the ey- 
press industry and locally noted for his bene- 
factions to good causes, was presented yester- 
day afternoon with the Times-Picayune loving 
cup for 1924 in recognition of his gift of $300,- 
000 to Kingsley House, for improvement of its 
plant and expansion of its settlement work. 
Kingsley House is one of the oldest and most 
noted of the institutions of its kind, growing 
steadily in usefulness. Mr. Williams’ generous 


gift made possible the expansion of its quarters 
and the construction of new and modern build- 
ings specially suited to its needs. 


The loving 


cup is awarded annually to that citizen of New 
Orleans who, within the given twelve-month, 
renders the most meritorious service to the com- 
munity without prospect or thought of material 
reward. The selection is made by a representa- 
tive community committee and the award for 
last year was made to Mr. Williams. The pres- 
entation ceremony was staged in the new Kings- 
ley House made possible by his generosity. 


Tells History on Totem Pole 


SuLPpHuUR Sprines, ArK., Nov. 23.—An Ozark 
colony of Indians here, in producing a totem 
pole has carried the practices of the Alaskan 
Indians, who depict family and tribal history 
by means of crude carvings, a little farther by 
making their totem poles a history of the lo- 
cality. The shaft is skillfully carved by a 
trained craftsman—Jim Sease, a native of the 
tribe who used fifty different chisels in carving 
the intricate figures on the pole. 


At the top of the pole is the head of Cannasa- 
tego, chief of the Algonquin Confederacy. 
Then come four springs, two of sulphur, one of 
magnesia, and one of lithia, which form the 
stream that spirals the pole. Along the course 
of this stream are carved the episodes of Sul- 
phur Spring history; the animals and the life 














Photo and material courtesy Popular Mechanics 
magazine. 


An intricately carved totem pole from an Ar- 
kansas Indian colony, depicting the history of 
the locality in which the Indians lived 


of the Indian who passes ‘‘into the setting 
sun’’ with the coming of the white man and 
the railroad, the building of the town of Sul- 
phur Springs, and even the tourists who visit 
the colony. It is a much more pretentious un- 
dertaking than the similar work turned out by 
the Alaskan tribes who have become famous 
for their totem poles. 


Seek Rehearing of Tax Case 


Macon Ga., Nov. 23.—The Supreme Court of 
Georgia will be asked to grant a new hearing 
of the suit of the Georgia-Carolina Lumber Co. 
and a score or more of other lumber companies, 
to prevent collection of the State’s occupation 
sales tax, it is announced by local lawyers for 
the lumber companies. The Supreme Court of 
Georgia has just affirmed the decision of Judge 
Maleolm D. Jones, of the Bibb County superior 
court, here, denying the lumber companies an 
injunction against the State and county tax 
collectors. 


To Observe “Plant a Tree Week’’ 


JACKSON, Miss., Nov. 23.—Gov. Whitfield has 
issued an official proclamation designating Dee, 
6 to 12 as ‘‘Plant a Tree Week.’’ Every citi- 
zen of the State is urged to take cognizance of 
this week, and all schools, churches, clubs, as- 
sociations, the press, and the citizens in gen- 
eral are asked to make it a duty to plant at 
least one tree, whether on their own possessions 
or that of another, and ‘‘by such contribution 
hand down to the coming generations a heritage 
of which they will be proud.’’ The Federated 
Women’s Clubs of Mississippi have been active 
in crystallizing sentiment in favor of reforesta- 
tion and tree growing in this State. 


Additional Equipment for Railroad 


GALVESTON, TEX., Nov. 23.—Orders will be 
placed next month by the Gulf, Colorado & 
Santa Fe for the purchase of 1,000 refrigerator 
cars, 500 automobile cars, 500 box cars, 850 coal 
cars and 150 gondola type cars, at a total cost 
of approximately $3,500,000, according to J. §. 
Hershey, general freight agent of the road. The 
increase of traffic along the Gulf, Colorado & 
Santa Fe lines of the Atchison, Topeka & Santa 
Fe system makes it necessary to provide this 
additional equipment, it was explained. 


Longleaf Pine Cones for Seed 


LUFKIN, Tex., Nov. 23.—The Great Southern 
Lumber Co., of Bogalusa, La., recently has had 
a representative in Lufkin making arrange- 
ments to gather 1,500 bushels of longleaf pine 
cones, from which seed will be secured to help 
reforest cut-over lands near Bogalusa. No long- 
leaf seed crop being available this year in Loui- 
siana, the seed supply is being secured in the 
longleaf pine forests of Texas. The cones are 
to be secured from the tops and branches of 
pine trees being cut at the Blox logging front 
of the Kirby Lumber Co., located near the An- 
gelina-Jasper County boundary line. The cones 
will be stored and dried in sheds near where 
they are gathered, and when they have become 
sufficiently dry, the cones will be opened, the 
seed extracted and shipped to Bogalusa. Paul 
M. Garrison, who is looking after this work 
for the-Great Southern Lumber Co., says that 
his company plans to reforest approximately 
7,000 acres of cut-over land before the end of 
the present year. 


Entertain Retailers on Hunting Trip 


NEw York, Nov. 23.—The A. Sherman Lum- 
ber Co., prominent wholesaler here and at Pots- 
dam, N. Y., entertained a party of retail lumber 
and material dealers at the company’s Grans- 
hue camp in the Adirondack Mountains during 
the last two weeks of the hunting season which 
ended Nov. 15. The hunting was exceptionally 
good this year, according to word brought back 
by the hunters who had a number of bucks to 
prove their statements. Edwin R. Safford, jr., 
Frank S. MeNally, Fred W. Cleveland, ©. L. 
Walker and R. H. Masterson, of the Sherman 
company, accompanied the guests on the trip. 

Among the dealers in the party were Oscar 


Keppler, Emerson Creveling and Irving J. 
Benzing, Brooklyn, N. Y.; Kenyon Pruyn, 


Mechaniesville, N. Y.; Jack A. Pfister, Val- 
halla, N. Y.; Thomas B. Hornbeck, Newburgh, 
N. Y.; Jay Le Fevre, New Paltz, N. Y.; Charles 
B. Ames and William H. Younkheere, New 
York City; Ernest L. Dean, Bellmore, N. Y.; 
Frank J. Durkin, East Orange, N. J.; Clyde 
Kay, Larchmont, N. Y.; William P. Burdett, 
Bloomfield, N. J.; Wesley Applegate, Rockville 
Center, N. Y.; D. L. Towers, Niagara Falls, 
N. Y.; and George A. Bahr, Valley Springs, 
N. Y., secretary, Long Island Dealers’ Asso- 
ciation. 

THE MOST VALUABLE ‘fur-bearing animals, 
from the viewpoint of financial returns from 
the annual catch are muskrats, skunks, raccoons 
and opossums. 
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Detroiters Co-operate in Service Field 


DETROIT, Micu., Nov. 23.—With the appoint- 
ment of Charles A. Pierce, of Minneapolis, as 
assistant manager of the Detroit Lumber Deal- 
ers’ Association and R. B. Walborn, of Detroit, 
as manager of the Lumber Service & Credit Co., 
an independent organization made up of sub- 
scribing dealers, a comprehensive program of 
organized activities for the benefit of local lum- 
ber retailers has been launched in this city. The 
general and social activities will be carried on 
exclusively by the Detroit Lumber Dealers’ As- 
sociation. The Lumber Service & Credit Co. 
has been incorporated as a service organization 
with a membership of lumber firms 


the weekly order report which is used by a num- 
ber of lumber manufacturing organizations. 
His earliest experience in the lumber business 
was at Atchison, Kan.; with the Chicago Lum- 
ber Co. He was promoted to auditor and later 
when the main office was moved to St. Louis 
became general auditor. Later he was made 
comptroller in charge of organization and ac- 
counts and was elected to the board of diree- 
tors. When the Chicago Lumber & Coal Co. of 
Iowa was dissolved Mr. Cremer resigned and 
formed the Cremer Lumber Co. 

Mr. Pierce, the assistant manager of the as- 





to whom market reports and credit 
bulletins will be issued. In addi- 
tion a collection department will 
be operated by this organization 
and independent investigations of 
building operations and financing 
plans will be conducted prior to the 
sale of lumber. 

The Millwork Quantity Survey 
Bureau under the management of 
Elmer A. Adams has greatly ex- 
panded its operations in handling 
plans of every description and sub- 
mitting uniform and _ segregated 
lists of quantities of millwork 
which carry the bureau guaranty 
against omissions, mistakes in list- 
ing and other errors. The bureau 
is being offered more work than its 
capacity provides for and is being 
constantly enlarged as rapidly as 
competent estimators can be en- 
gaged. 

The association confines its op- 
erations entirely to past transac- 
tions and is governed by an execu- 
tive committee of seventeen from 
which the chairmen of other com- 
mittees are selected. A weekly luncheon is held 
ach Monday which is largely attended. A Cost 
Study Club has been organized from members 
using the National cost system. At present spe- 
cial efforts are being made to enlarge this group 
and a number of member firms are installing 
the cost system to become operative in 1926. 
The association maintains certified public ac- 
countants whose services are available at all 
times to its members. All booked business is 
reported and market reports are published. 
The organization staff consists of seventeen em- 
ployees without including the employees of the 
Lumber Service & Credit Co. and the Millwork 
bureau which are located in the same quarters. 
The expense of the association is prorated ac 
cording to sales of member firms. 

An evening school for employees of member 
firms will be opened next month when a com- 
plete course of lectures in millwork estimating 
will be given. The enrollment includes a elass 
of between sixty and seventy. In addition to 
weekly meetings for principals and non-princi- 
pals, there are separate luncheons and dinners 
for yard managers, credit managers, account- 
ants and salesmen when the occasion demands 
such gatherings. The attendance at sales meet- 
ings of this kind has reached 200. The under- 
lying purpose of this organization is to co- 
ordinate the activities of the industry by means 
of Golden Rule practices. 

The management of these organized activities 
is in charge of John C. Cremer who became sec- 
retary of the association proper a year ago and 
who has been largely responsible for the forma- 
tion of the two other independent organizations, 
the Service & Credit company and the Mill- 
work bureau. Since his arrival in Detroit the 
membership of the association has been greatly 
increased but Mr. Cremer attributes this to the 
work of the officers and the members of the 
executive committee. Prior to coming to this 
city he was a. public accountant in New Or- 
leans specializing in lumber firm work. Be- 
fore that time he formed a trade organization 
of retail lumbermen in that city and acted as 
secretary for five years. Upon the formation 
of the Southern Pine Association he assisted 
the late Secretary J. E. Rhodes and originated 
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sociation, started his career with Guion & Led- 
witch, of Omaha. Later he located in Minne- 
apolis with the Nortland Pine Co. in charge of 
its statistical department. He resigned from 
this connection to become secretary of the 
Minneapolis Lumber Dealers’ Association and 
upon the consolidation of the Minneapolis and 
St. Paul associations became secretary of the 
augmented organization consisting of sixty 
yards. He has recently been associated with 
Ballard & Co., a bond house, of Minneapolis. 

Mr. Walborn, the newly appointed manager 
of the Lumber Service & Credit Co. formerly 
was credit manager for the Hart- 
wick Lumber Co., of this city, hav- 
ing filled that position since 1922. 
Prior to that time he was with the 
Western Electric Co. at various 
points. Formerly he was connected 
with the Weber Lumber Co., of 
Detroit, as an accountant and with 
the Longstreet Lumber Co., of 
Lansing, as office manager. 

Mr. Adams, the manager of the 
Millwork Quantity Survey Bureau, 
was trained for this position at the 
Los: Angeles Millwork Quantity 
Survey Bureau which has been sue- 
cessfully operated fora number of 
years. Prior to his connection 
with the Los Angeles bureau he 
was an estimator, salesman and 
detailer for the Preston Lumber & 
Manufacturing Co., Benton Har- 
bor, Mich. His former experience 
was as chief draftsman and esti- 
mator for the Canadian Aladdin 
Co., of Toronto, and as estimator 
and purchasing agent for the mill- 
work required for the homes 
erected by Henry Ford for employ- 
ees at Dearborn, Mich. 


West Indies Trip Follows Northeast Annual 


RocHEstTer, N. Y.,, Nov. 23.—With the ap- 
pointment of a convention committee, plans for 
the thirty-second annual convention of the 
Northeastern Retail Lumbermen’s Association 
to be held Jan. 26-28, 1926, at the Hotel Penn- 
sylvania are rounding into shape. Edward P. 
Hanyen, Tarrytown, N. Y., is chairman of the 
committee. The other members are Stanley 
Cox, Cox & Van Tuyl, Wantagh, N. Y.; Howard 
Conklin, Conklin & Cummins, Goshen, N. Y.; 
John G. Schwarz, Schwarz Bros. Co., Bridge- 
port, Conn.; U. M. Carlton, Dix Lumber Co., 


Cambridge, Mass.; George Wicker, Wicker 
Lumber Co., Niagara Falls, N. Y.; B. E. 
Ostrander, Hollister Lumber Co., Rochester, 


N. Y.; and George A. Bahr, Valley Stream, 
Ne Xe 

Plans are going forward to fill the business 
sessions with helpful speeches and suggestions 
and the off hours with frivolity. The annual 
exhibit which is always a feature of the con- 
vention promises to be even better this year, 
with exhibits from all over the country. There 
has been a great demand for exhibit space. 

Immediately following the convention, the 
seventh annual excursion of the association will 
begin, which is to consist this year of a 29-day 
voyage to the West Indian Isles, Central and 
South America and Bermuda. According to 
Paul S. Collier, secretary-manager of the asso 
ciation, it was felt by those planning the trip 
that after two years of excursions to the lumber 
mills of the West and South, a sea voyage to 
the West Indies would be a welcome change. 

Arrangements have been made with the Cana- 
dian Pacific steamship lines to make the trip 
on the Montroyal, leaving New York, Jan. 28, 
1926. The first stop will be at Havana, Cuba, 
where the tourists will spend a day. From 
there they go to Kingston, Jamaica, and then 
to Panama where they will inspect the canal 
and visit the principal cities on the Isthmus. 
They will touch the coast of South America at 
Colombia and Venezuela, where inland trips will 


be arranged, and then go to Trinidad, Barbados 
and Martinique. From there the itinerary will 
lead north by way of Porto Rico, the Bahamas 
and Bermuda, from whence they will return to 
New York. 

This is a chance for lumbermen, whose busi- 
ness makes it necessary for them to take a vaca- 
tion during the winter, to spend a pleasant 
twenty-nine days among agreeable company on 
a beautiful trip where all of the traveling ar- 
rangements are made by the association. Fur- 
ther information and reservation blanks may 
be obtained from the association headquarters, 
318 Ward Building, Rochester, N. Y. 


Forestry Regulations Promulgated 


DunutTH, MINN., Nov. 23.—Stringent forestry 
regulations designed to curtail spring fires 
have been promulgated by the Minnesota State 
commissioner of forestry. Attention has been 
called to the forestry law requiring persons de- 
sirous of cutting timber for commercial pur- 
poses to send their names, addresses, and legal 
descriptions of forties proposed to be cut and 
the tinies during which the cutting is proposed 
to be done to the forestry department, Old 
Capitol Building, St. Paul. That law also ap- 
plies to the cutting of Christmas trees for the 
market but not to persons cutting cordwood, 
or cutting timber for land clearing purposes on 
land actually owned or occupied by them. 

All slash and brush resulting from such cut- 
ting operations within 200 feet of any high- 
way, railroad right-of-way, lake shores, or ad- 
joining timber, must be piled in separate com- 
pact piles while cutting is going on. This is a 
new section of the slash disposal law. Persons 
having slashings or debris on their premises are 
urged to clean them up at once while the dry 
weather lasts. It is pointed out by the forester 
that there is comparatively small danger from 
burning slashings now while in the spring, when 
it gets dry enough to burn, conditions are usu- 
ally such that serious fires may result. 
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Southern Millwork Men Stress Importance of Quality Products— 
Co-operation With Architects and Contractors Found of Benefit 


ATLANTA, GA., Nov. 23.—M. S. Enochs, head 
of the Enochs Lumber & Manufacturing Co., 
of Jackson, Miss., was elected president of 
the Southern Sash, Door & Millwork Manu- 
facturers’ Association for the coming year, 
sueceeding E. M. Oettinger, of the Oettinger 
Lumber Co., of Greensboro, N. C., at the con- 
cluding session of the twenty-first annual 
convention of the association, held at the 
Biltmore Hotel here Nov. 18 and 19. [Nore: 
A brief telegraphic report of the first day’s 
session appeared on page 62 of the Nov. 21 
issue of the AMERICAN LUMBERMAN.—EDITOR. | 

Other officers named were as follows: 

First vice president—A. S. Parker, Snow Lum- 
ber Co., High Point, N. C. 

Second vice president—W. P. McBroom, Look- 
out Planing Mills, Chattanooga, Tenn. (reélected). 


ixecutive secretary and treasurer—C. B. Har- 
man, of Atlanta (reélected). 


Board of directors—C. H. Dudley, Phoenix 
Planing Mill, Atlanta; S. A. Marshall, Marshall 
Manufacturing Co., Rome, Ga.; J. Harold Mul- 
herin, Perkins Manufacturing Co., Augusta, Ga. ; 
W. J. Snead, W. J. Snead Co., Greenwood, S. C.; 
George W. Wearn, J. H. Wearn & Co., Charlotte, 
N. C.; P. F. Conway, Danville Lumber & Manu- 
facturing Co., Danville, Va.; C. G. Bussey, Duval 
Planing Mill, Jacksonville, Fla.; F. C. Turner, 
KF. C. Turner & Co., Mobile, Ala.; A. L. Chavan- 
nes, Chavannes Lumber Co., Knoxville, Tenn. ; 
J. R. Jones, Victoria Lumber Co., Shreveport, La. ; 
E. H. Ellsberry, Standard Lumber Co., Pine Bluff, 
Ark.; Albert Steves, jr., Steves Sash & Door Co., 
San Antonio, Tex.; and Mr. Cambre, Cambre 
Manufacturing Co., Jackson, Miss. 

With the exception of Messrs. Snead, 
Wearn, Bussey, Jones and Cambre, all the 
above were reélected. 

About fifty members of the association, 
representing the millwork industries in the 
eleven southern States which comprise the 
scope of the association’s activities, attended 
the Atlanta meeting. 


Preliminary Meetings 


Preceding the assembling of the main con- 
vention on Wednesday morning, Nov. 18, the 
members from Georgia held a special meet- 
ing to discuss the workmen’s compensation 
insurance rates as they affect the millwork 
industries in that State, following which the 
annual meeting of the board of directors of 
the association was held. At this meeting a 
number of matters pertaining to last year’s 
association activities were discussed, the 
principal point considered being the proposed 
establishment of a branch office in the west- 
ern part of the southern territory. No defi- 
nite action in regard to this office, however, 
was taken, the matter being left to the discre- 
tion of the State directors in that district, 
who will meet later and report their recom- 
mendation at the next quarterly meeting of 
the association, 


OPENING SESSION 


The convention was called to order at 11:30 
Wednesday morning by President Oettinger, 
who presided at all of the business sessions 
during the two days. Following the calling 
of the roll and a formal introduction of those 
present, the members stood with bowed heads 
for some moments in silent memory of James 
C. Otis, of the Columbia Lumber & Manufac- 
turing Co., of Columbia, S. C., a director of 
the association, who died recently. Mr. Otis 
was probably one of the best known men in 
the southern millwork industry, and was for 
many years before his death prominently 
identified with association activities. 

Addresses of welcome to the delegates on 
behalf of the city of Atlanta were given. by 
J. P. McGrath, secretary of the Georgia 
Manufacturers’ Association; B. S. Barker, 
secretary of the Atlanta Chamber of Com- 
merce, and W. E. Dunn, jr., secretary of the 
Southern Metal Trades’ Association. 

Mr. McGrath in his talk made brief ref- 
erence to the clause in the Georgia general 
tax act recently upheld by the Georgia Su- 


preme Court, taxing lumber dealers by a grad- 
uated scale of $10 to $100 a year, the amount 
depending on the size of the town or city in 
which the dealer is located. 

Mr. Barker stressed the importance of co- 
operation as carried out by associations and 
the part it plays in industrial welfare, and 
also told briefly of the remarkable growth 
and development of southern industries the 
last two or three years. The lumber industry 
alone in the South this year will experience 
the greatest expansion in its history, he de- 
clared, due largely to the enormous amount of 
new construction that has been, and still is 
being, carried out in this section. There is 
now no doubt, Mr. Barker declared, but that 
the South will this year enjoy the largest 
construction record in its history. 


Mr. Dunn also spoke on the value of as- 
sociation, and showed how his experience of 
several years as executive secretary of the 
Southern Metal Trades’ Association has 
proved that in such organization lies strength, 
and that the more the members codperate 
with each other in the solution of their prob- 
lems the greater can they improve and better 
their own individual business. 

Speaking on behalf of the lumber and mill- 
work industries of Atlanta, S. J. Patillo, 
president of the Patillo Lumber Co., of At- 
lanta, welcomed the delegates to the city. 


Mr. Oettinger responded on behalf of the 
association to the various addresses of 
welcome. 

The various convention committees were 
then appointed by the president. 

Applications for membership in the asso- 
ciation were then heard from four millwork 
companies, and an application for associate 
membership from a machinery company. All 
were voted to membership in the organiza- 
tion. They were as follows: The Naylor- 
Collins Co., Wichita Falls, Tex.; Reidsville 
Flour Mills, Reidsville, N. C.; Shell Sash 
Manufacturing Co., Jacksonville, Fla.; Ham- 
ilton County Lumber Co., Chattanooga, Tenn., 
and Newman Machine Co., Greensboro, N. C. 
(associate membership). 


Reports of President and Secretary 


The annual reports of the president of the 
association and the secretary were combined, 
and given by Mr. Harman. In these reports 
both President Oettinger and Secretary Har- 
man stressed the vital importance of employ- 
ing modern methods of production and sales- 
manship in a millwork plant, and keeping 
manufactured products up to the very high- 
est quality. The primary reason special ref- 
erence was made to this matter is because of 
the fact that there are still a few mills in the 
South using old-time and worn out methods, 
even old machinery, and therefore are not 
producing a product of the highest quality. 
The result of this has been that architects 
in the North, meeting occasionally with the 
product of such mills, form a general prej- 
udice against the industry in the South as a 
whole, and naturally this is bound to have an 
unfavorable aftermath. 

The work of the association, it was pointed 
out, is being carried on strictly along educa- 
tional lines, and is becoming more and more 
valuable to the individual members as time 
goes on. 

Mr. Harman, in his report, also made ref- 
erence to the codperative advertising cam- 
paign that it is planned to carry out, and to 
the house organ he plans to publish for dis- 
tribution among the southern members. Both 
these subjects were taken up for more de- 
tailed discussion later. He stated also that 
the drive conducted for new members the last 
few months has achieved a fair degree of 
success, and that a number of new companies 
have been added to the roster of the associa- 


tion as a result. This work is to be carried 
on indefinitely. 

A particularly interesting case pertaining 
to the liability of a dealer in the purchase of 
millwork products from a manufacturer was 
brought out by Mr. Harman in his report. 
The case actually occurred recently in this 
district. A manufacturer of millwork lum- 
ber, who is a prominent member of the as- 
sociation, included in a shipment to a dealer, 
also a member of the organization, a carload 
of doors with raised panels that the dealer 
had not ordered, having specified another 
kind of panel. The important point in con- 
nection with this case is that the dealer ac- 
cepted this carload of doors and placed them 
in his warehouse without saying anything to 
the shipper one way or the other relative to 
the nature of the panels. When he came to 
pay the bill for the whole shipment, however, 
some sixty days later, he deducted $132, 
based on a price three points off the market. 
The manufacturer questioned his right to 
make this deduction on the grounds that his 
silence at the time of receiving the doors 
would appear to indicate acceptance of the 
order as it stood, and thus an interesting 
legal point came up for consideration. 

Briefly, the matter was passed on to Mr. 
Harman’s office, and settled upon the deal- 
er’s suggestion when the manufacturer agreed 
to let him deduct half of the $132. It was 
ruled also that had the dealer made com- 
plaint immediately on receiving the shipment 
he could have been permitted to deduct the 
whole three points. 


Reports of State Directors 


The report of the board of directors’ meet- 
ing was heard after Mr. Harman’s report, and 
local reports were then heard from the di- 
rectors of each State, those reporting includ- 
ing C. H. Dudley, of Atlanta; W. J. Snead, 
of Greenwood, 8. C.; A. S. Parker, of High 
Point, N. C.; P. F. Conway, of Danville, Va.; 
A. L. Chavannes, of Knoxville, Tenn., while 
Charles F. Reimann, of the Reimann Manu- 
facturing Co., of New Orleans, La., reported 
for Louisiana in the absence of the director 
from that State. 

Mr. Dudley emphasized the importance of 
the millwork men in Georgia getting into 
closer coéperation with the contractors and 
architects, stating that such codperation 
would prove to the benefit of both parties. 

Along these same lines Mr. Parker told of 
the success the manufacturers in North Caro- 
lina have had in this matter, stating that 
education has brought about a feeling of good 
fellowship with the contractors and architects 
in that State that has proved a distinct asset 
to the millwork industries. 


L. C. Fischer, of Charleston, 8. C., also told 
of the fine success in this respect the manu- 
facturers have had in that eity, stating that 
once each month architects and contractors 
are invited to the meetings of the Charleston 
Lumbermen’s Club, where they ‘‘rub elbows’’ 
with each other, have a general good time 
together, and by this spirit of good fellow- 
ship are thus effecting a closer codperation 
that is proving more or less beneficial to 
both the millwork men and the contractors 
and architects. 


Mr. Chavannes told of the recent organiza- 
tion of the Tennessee Retail Lumber Dealers’ 
Association, an organization which functions 
largely in east Tennessee, and stated that 
this body has proved a great aid to the mill- 
work association in that it has shown the 
members the value of such association. He 
urged that all States in the South work to 
form similar State-wide organizations if they 
do not already have them as such associa- 
tions not only will strengthen and aid the 
southern millwork association, but generally 
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help the millwork industry throughout the 
district. 

All directors speaking touched briefly on 
business conditions in their respective com- 
munities, the reports ranging from fair to 
good. In most parts of the South business of 
late in millwork lines has been fairly satis- 
factory, though in some sections it seems to 
have been more or less quiet, particularly in 
the Virginia and North and South Carolina 
territory. All agree, however, that the out- 
look for the coming winter months is un- 
usually good, and that the millwork indus- 
tries in the South have a promise of enjoying 
one of the most prosperous winters in the 
history of the business. 

The convention adjourned for luncheon, 
which was given in the main dining room of 
the Atlanta-Biltmore Hotel, and at which all 
the delegates were the guests of the association. 


WEDNESDAY AFTERNOON 


The afternoon session Wednesday opened at 
2:30 with reports from the various standing 
committees. These included the committee on 
legislation, J. H. Winiker, of Danville, Va., 
reporting in the absence of Chairman O. P. 
Makepeace. W. J. Snead reported for the 
transportation committee. As none of the 
members of the business ethics committee 
were present no report was heard. 

Reporting for the catalog committee, Chair- 
man A. S. Parker stated that it has been brought 
to the attention of the members of the commit- 
tee, and to many other millwork men in this 
district as well, that the sash extras included 
for listing in the association’s catalog are not 
sufficient. The committee, he stated, made an 
investigation of this matter, and going into the 
situation learned that the catalog of the west- 
ern manufacturers when next issued will include 
a new list of sash extras more extensive and 
comprehensive than the list included in the 
southern millwork catalog. This list is now 
being gotten up by the western body, and a 
copy of it was obtained by the catalog commit- 
tee of the southern association. But on in- 
vestigating the list it was found, Mr. Parker 
stated, that the recommendations made really 
did not differ materially from those of the 
southern body, in reality comprising a combina- 
tion of the old list of the southern association 
formerly included in the catalog, and the new 
list, with one or two exceptions. 

Mr. Parker and the committee therefore of- 
fered the recommendation that the southern list 


be substantially the same hereafter as that found, 


in the western eatalog, with probably one or 
two minor changes. The convention accepted 
the recommendation, and the committee was 
authorized, therefore, to go into the matter in 
such detail as is necessary, and include in the 
next catalog of the southern millwork body as 
comprehensive and complete a list of sash ex- 
tras as the members of the committee may deem 
proper. 

Referring briefly to the membership work, 
Mr. Harman stated that within the last year 
State-wide organizations have been formed in 
both Georgia and Tennessee, and that in both 
these States these bodies have proved very bene- 
ficial to the millwork industry as a whole, and 
particularly to the work of the southern mill- 
work association. There are similar State or- 
ganizations also in Florida and South Carolina, 
and he urged that members of the association 
in each State where organizations of this kind 
do not now exist make it a point to bring the 
trade together in their respective districts and 
have such State-wide bodies formed, because of 
the great help these associations have proved. | 


Expert Estimator Question 


One of the most interesting discussions dur- 
ing the convention pertained to the employment 
by the association of an expert estimator, a 
matter which has come up for consideration at 
previous meetings several times, and which was 
authorized in a resolution adopted by the dele- 
gates attending the quarterly meeting recently 
at Asheville, N. C. Those favoring the project 
pointed out that there is now far too wide a 
difference in the estimates furnished for spe- 
cifie jobs, and that if an expert estimator could 


be engaged to work for a time with the esti- 
mator employed by the individual millwork 
company the ultémate result would be a con- 
siderable improvement in this situation. Those 
against the project seemed to feel that the brief 
time they could engage this estimator would 
not sufficiently aid their own estimators to make 
his employment really worth while. 

President Oettinger made the suggestion that 
one of the large companies in the South en- 
gage this expert for its own use for three weeks 
of each month, and then let the association use 
him for other members during one week of each 
month. No definite action in regard to the mat- 
ter was taken, however, and it will be taken up 
again at the next quarterly meeting. 


Coéperative Millwork Advertising 


Another of the most interesting subjects cov- 
ered by the convention was the proposed co- 
operative advertising of the millwork industries 
in the South, a plan that is being sponsored by 
Secretary Harman. Reports on this work from 
the Southern Pine Association were given by 
Mr. Harman, and from the Southern Cypress 
Manufacturers’ Association by E. W. McKay, 
secretary of that organization. 

While the purpose of the pine and eypress 
organizations is naturally to educate the public 
to the use of these two woods in construction, 
the purpose of the millwork body is to educate 
the public by coéperative advertising directed 
not only to consumers, but to architects and 
contractors also, to the use of any of the woods 
used in millwork production in preference to 
substitutes which are each year enjoying a more 
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widespread use. Mr. Oettinger, for example, 
pointed out how widely steel is replacing wood 
jn the construction of larger buildings, and even 
to a great extent in the construction of dwell- 
ings, and declared that unless the lumber and 
millwork industries do advertise for the pur- 
pose of educating the public to the more wide- 
spread use of lumber for construction it is go- 
ing ultimately to cost these industries millions 
of dollars. 

The secretary and the committee handling 
this matter for the millwork association were 
instructed to continue their work with the pine 
and cypress associations, and to prepare plans 
for the inauguration of a similar coéperative 
advertising campaign to boost the products of 
the southern millwork industries. 


Practice of Bid Peddling Deplored 


The subject of closer relations with the con- 
tractors and architects was next taken up for 
discussion, those speaking on this topic inelud- 
ing W. J. Snead, L. C. Fischer, A. 8. Parker, 
A. L. Chavannes and Charles F. Reimann. 

In reference to the practice of bid peddling 
Mr. Snead declared that every member of the 
association should do all in his power to bring 
about a discontinuance of this practice, and 
that could this be accomplished it would prove 


of great benefit to the industry. Another diffi- 
culty, he declared, is that architects are getting 
to a point where they are putting too much of 
the detail work on to the shoulders of the mill- 
work men, work which the architect himself is 
paid to do. He stated, too, that experience has 
shown that where the millwork manufacturers 
and lumbermen will get together with the 
architects and contractors, to cement a spirit of 
good fellowship with them, it has invariably 
proved a great aid to the solution of their 
mutual problems. Particularly has such eo- 
operative effort on the part of the millwork men 
met with success in Louisiana and North Caro- 
lina. 

Speaking about conditions in New Orleans, 
Mr. Reimann stated that probably more diffi- 
culty had been met with in this respect there 
than in any other part of the South, due to the 
keenness of competition in the millwork industry 
which has made very widespread there the in- 
jurious practice of bid peddling. 

In the absence of W. E. Tylander, of the East 
Coast Lumber & Supply Co., Fort Pierce, Fla., 
chairman of the committee on statistics, Mr. 
Harman gave the report of the activities of 
this body. He stated that if the millwork plants 
would definitely separate their sales from their 
other departments, statistics could be greatly 
improved and therefore made mueh more val- 
uable to the industry. It is likely, too, that 
after the first of the coming year the association 
will start sending out statistics to members 
pertaining to the payment of millwork labor in 
the different plants comprising the membership 
of the association. 

Wednesday’s meetings closed with a report 
by President Oettinger on the subject of blanket 
bids and the use of a uniform contract, which 
was taken up for further discussion Thursday 
morning. 

The Annual Banquet 


The twenty-first annual banquet of the asso- 
ciation was held in the grill room of the At- 
lanta-Biltmore Hotel Wednesday night, those 
present being the guests of the millwork and 
affiliated industries of Atlanta. These ineluded 
the Phoenix Planing Mill, the Patillo Lumber 
Co., the Pittsburgh Plate Glass Co., F. J. Cool- 
edge & Sons, aud Frank Cates. Seeretary Har- 
man presided at the banquet as toastmaster. 

The primary topic discussed by the speakers 
at the banquet was ‘‘Should the Architects, 
Contractors and Millworkers Understand Eaeh 
Other’s Problems Better? And Is the Blanket 
Bid More Desirable Than the Present Forms 
Now Being Used by a Majority of the Bid- 
ders??? 

President Oettinger and L. C. Fischer both 
spoke briefly, after which Charles Sayward, : 
member of Edwards & Sayward, of Atlanta, one 
of the best known architectural firms in the 
Southeast, discussed the above topic. Briefly, 
he stated that the architects themselves, consid- 
ering the profession as a whole, would be only 
too glad to codperate to the fullest measure 
with the millwork manufacturers, and that it 
had been his experience in the past that closer 
relationship between the two, and closer work- 
ing together, invariably proved a great aid to 
both parties concerned. 

Frank Pitman, prominent Atlanta contractor, 
and Joseph Shaw, also a well known contractor 
in Atlanta, both spoke briefly on the same sub- 
ject, and along the same lines as did Mr. Say- 
ward. 

Others who spoke briefly at the banquet were 
Herbert J. West, president of the West Lumber 
Co., of Atlanta, and recently elected president 
of the new Georgia Retail Lumber & Millwork 
Association; W. B. Willingham, jr., of the 
Willingham-Tift Lumber Co., of Atlanta, secre- 
tary of the new Georgia association; and W. P. 
Flint, of the Millwork Cost Bureau, Chicago. 

Following the banquet the members of the 
Spider Club gathered for the usual entertain- 
ment. 


THURSDAY MORNING 


The convention re-assembled Thursday morn- 
ing, the first address being by W. P. Flint, of 
the Millwork Cost Bureau, on the ‘‘Cost of 
Handling Yard and Shed Lumber.’’ Mr. Flint 
also told of the development of a cost system 
for retail yards by the National Retail Lumber 
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Dealers’ Association, and advised its use by 
dealers in the southern territory. He told also 
of the purpose of the cost bureau and the work 
it is doing in educating estimators employed by 
the millwork plants better to figure the costs 
and thus make more certain of adequate profits. 
He also stressed the necessity of segregating 
the millwork plant and the retail department 
where the two operate in connection. 

Speaking on the same subject Mr. Harman 
gave an interesting illustration of a question- 
naire sent out recently to members of the as- 
sociation asking for cost data, the replies bring- 
ing to light some remarkably wide differences 
in costs as figured by different concerns. As a 
basis for getting at the costs a price of $45 
was used, the costs desired covering only the 
storing and shedding of the lumber. For the 
unloading and storing of the lumber the cost 
figures received ranged all the way from $1 to 
$12, the average at about $7.50. For local de- 
livery the costs ranged from $2 to nearly $10, 
while the profit added on ranged from $5 to 
more than $18. This wide difference in figures 
that, local conditions considered, should be 
more or less on an equality basis, shows, Mr. 
Harman stated, the vital importance to the mill- 
work plant of figuring its costs on a detailed 
and intelligent basis. ‘‘In other words,’’ he 
concluded, ‘‘It shows clearly that we must 
rigidly tighten up on costs.’’ 


Use of Uniform Contract 


The discussion of the blanket bid and the use 
of a uniform contract was again taken up 
Thursday morning. 

President Oettinger pointed out that some- 
thing should certainly be done pertaining to the 


adoption of a uniform proposal because of the 
wide difference existing in the contracts now 
used, stating that if a suitable uniform contract 
could be arranged its use would greatly help 
both the contractor and the millwork plant. 

One of the main things to be done, it ‘was 
stated, is to clear up intelligently the definition 
as to just what millwork is, or what it consists 
of, and to include that definition in the catalog. 

At the suggestion of A. S. Parker a com- 
mittee was formed to go into the contract busi- 
ness in detail, to draw up a uniform contract 
to be later submitted to the members of the as- 
sociation, and, if approved by them, formally 
adopted. This committee was appointed by 
President Oettinger, and includes Secretary 
Harman, Mr. Parker, J. U. Gunter, and J. H. 
Mulherin. President Oettinger also will serve 
on the committee in an advisory capacity. 

The cost of estimating and detailing was the 
next subject taken up Thursday morning, but 
it was only discussed briefly by P. F. Conway, 
L. Inglesby, of Columbia, S. C., and W. P. 
Fiint. 

The most important point brought out was 
the value to the millwork manufacturer of 
knowing from year to year how much his esti- 
mating is costing him, and what the percentage 
of this cost is to his gross business resulting 
from jobs thus received. 

Insurance for the millwork and lumber plant 
was discussed by W. P. McBroom, of Chatta- 
nooga, Tenn.; C. W. Parrett, of the Insurance 
Audit & Inspection Co.; J. M. Greene, of the 
American Appraisal Co., and L. Inglesby. 

In Mr. McBroom’s talk he advised all lumber 
and millwork companies to install the sprinkler 


Sash and Door Men Expect Good 


ATLANTA, GA., Nov. 23.—While business en- 
joyed by the millwork industries of the South 
recently has not been in as heavy volume as it 
might be, still, manufacturers state that they 
have had little to complain about the last two 
or three months. And all seem agreed that the 
outlook for the winter months gives promise 
of one of the best winter seasons the millwork 
industries in the South have ever enjoyed. 

These facts are evidenced in a series of inter- 
views with millwork manufacturers attending 
the twenty-first annual convention of the South- 
ern Sash, Door & Millwork Manufacturers’ As- 
sociation, held at the Atlanta-Biltmore Hotel 
Wednesday and Thursday, Nov. 18 and 19. Con- 
sidering these reports collectively it is seen that 
the general condition of the millwork business 
is good, and that the outlook is fine. Consider- 
ing them individually a somewhat spotty tend- 
ency is brought to light; conditions in some dis- 
tricts are not very satisfactory, in others fair, 
some fair to good, and still others exceptionally 
good. 

Following are the statements as made by the 
manufacturers: 

E. M. OErrTincer, president, Oettinger Lumber 
Co., Greensboro, N.C.; retiring president, Southern 
Sash, Door & Millwork Manufacturers Association : 
Our business the last two months has been fairly 
satisfactory, and recently we have noted a steady 
improvement. We are looking forward to an ex- 
ceptionally good building program in North Caro- 
lina, and believe therefore that we will enjoy a good 
business through the coming winter months. All 
in all I would say that business in our section is 
good. 


P. F. Conway, president, Danville Lumber & 
Manufacturing Co., of Danville, Va.; former presi- 
dent of the association: While I can not say truth- 
fully that business in our territory last summer 
was good, or even fair, conditions right now are 
improving at a steady pace, and most of us in that 
section believe we are going to enjoy a good volume 
of business this winter. The Virginia tobacco mar- 
kets have opened up very nicely, and this is a cir- 
cumstance that will favorably affect building 
throughout the State and, of course, the millwork 
business. 


W. P. McBroom, president, Lookout Planing Mill, 
Chattanooga, Tenn.; second vice president of the 
association: Not only have we enjoyed a very good 
business in the Chattanooga district this year, but 
orders have improved during the last month or so. 
We are well sold up through the balance of the 
year, and naturally are optimistic over the outlook 





for business the coming winter. Construction will 
continue active in east Tennessee, and the millwork 
industries in that section will, of course, enjoy the 
fruits of this activity. 





C. H. DupLey, Phoenix Planing Mill, Atlanta, 
Ga.; association director: As the city of Atlanta 
and the adjacent Georgia territory is this year en- 
joying one of its biggest building seasons, we have 
found business in this section quite satisfactory 
since the early part of the year, and especially good 
the last couple of months. All indications seem to 
portend continued active building in this section ; 
hence, I believe the winter business this year will 
be unusually good for the millwork industries in 
this district. We are fairly well sold ahead, as I 
understand are most of the millwork plants in this 
territory. ? 

CHARLES F.. REIMANN, president, Reimann Manu- 
facturing Co., New Orleans, La.: After a rather 
dull period during the early part of this year, mill- 
work business in the New Orleans section began 
to improve steadily the early part of the summer, 
and our volume of summer business was fairly 
satisfactory. Further improvement was noted with 
the coming of fall, and so far we have found mill- 
work business really quite good. I feel sure, too, 
that winter business will continue good, as mill- 
work plants have been recently figuring on an un- 
usually large number of plans for this time of 
year, 

C. A. MATTHEWS, De Kalb Supply Co., Decatur, 
Ga.: Business this year has been quite satisfac- 
tory, and since the early part of this fall unusually 
good. There is much new construction in progress 
in our section, and we are therefore looking for a 
good business through the coming winter. 


A. S. Parker, Snow Lumber Co., High Point, N. 
C.; association director: All I can say about busi- 
ness in our section is that it has been good the last 
two or three months, fairly satisfactory in fact 
since the early part of the year. Construction has 
been unusually heavy in most parts of North Caro- 
lina, and bids fair to continue so through the rest 
of this year at least, and very likely through most 
of the winter. For that reason we are quite op- 
timistic as regards the outlook for the next few 
months, and believe our plant will continue to en- 
joy good business. While I state that business has 
been generally good most of the year, it has been 
improving on a particularly good basis of late. 

A. LL. CHAVANNES, vice president and general 
manager, Chavannes Lumber Co., Knoxville, Tenn. ; 
association director: Though the millwork manu- 
facturing business in the Knoxville section has 
been fairly satisfactory the last few months, deal- 


system if they have not already done so, de- 
claring it reduced his own rate from $33 to $4. 
He also advised insurance from old line com- 
panies over a five-year period, as a contract on 
this basis saves about 20 percent of the total 
premiums. 

The other business subjects on the Thursday 
morning program had to be abandoned because 
of lack of time to discuss them. This included 
the efficiency expert, composite lumber, grade 
marking of lumber, office force vacations and 
delivery problems. 

Resolutions Adopted 


The resolutions among other things, deplored 
the death of James C. Otis, a director of the as- 
sociation; urged Congress to appropriate the 
funds desired for carrying on the work of the 
Forest Products Laboratory; favored the pass- 
age of the bill now in Congress pertaining to 
forestry work in the southern territory and else- 
where; and favored adoption by Congress or 
the passing of a Federal law for a good, stand- 
ard national mechanics lien act for all the 
States of the Union. 

This concluded the business program and the 
convention adjourned. 

Thursday afternoon was given over to pleas- 
ure and entertainment. Those who enjoy golf 
were taken to the Druid Hills Golf Club where 
they played during the afternoon on one of the 
finest golf courses in the South. Other mem- 
bers were taken on an automobile trip through- 
out the city, and also to view the Confederate 
Memorial that is being carved on the side of 
Stone Mountain, near Atlanta. 

The convention came to a close with a final 
meeting of the Spider Club on Thursday night. 


Winter Business 


ers have not been enjoying a very heavy demand. 
There has, however, been a fair amount of new con- 
struction carried out in Knoxville and the nearby 
Tennessee territory, and because of the general 
prosperity of that section there is every promise 
that building will continue on a fairly active basis 
through the winter months. I would say, therefore, 
that the winter outlook for the millwork industries 
is good, and that dealer trade also will improve. 

R. M. WILLIAMSON, Dallas, Tex.: Business con- 
ditions in the Texas territory this year have been 
fair to good, and of recent weeks especially satis- 
factory. Since early fall, construction has been un- 
usually active for this period in most of the larger 
Texas cities, including Dallas, Houston and Fort 
Worth, and hence the lumber industries have been 
enjoying a steady improvement in their business. 
The outlook for the winter months seems to be ex- 
ceptionally bright. 

W. M. McArruor, El Paso Sash & Door Co., El 
Paso, Tex.: My territory comprises a good part 
of the southeastern area, headquarters at Memphis, 
and I can truthfully say that we have not only 
found business generally good in this territory, but 
in the district as a whole. Of course, we have en- 
joyed a particularly heavy business in the State 
of Florida, as have all millwork men, though like 
the rest of them we have gad trouble with the 
freight embargo. The South is opening up well, 
and the outlook for winter portends good business. 

J. U. GuNnTER, Jonesboro Sash & Blind Co., Jones- 
boro, N. C.: In our section the millwork business 
was not as good last summer as we would like 
to have seen it, but lately we have noted a fair 
degree of improvement. The year’s crops have 
brought general prosperity to the farmers, and this 
has bettered construction somewhat, so the out- 
look seems fairly good. 


S. J. PATILLO, president, Patillo Lumber Co., At- 
lanta, Ga.: Not only has our business been good 
the last several months, but lately we have been 
noting a steady improvement in our sales. Atlanta 
is doing a considerable amount of building, with 
every indication that the city will this year es- 
tablish a new construction record. Naturally the 
millwork plants, all lumber industries in fact, have 
prospered as a result. Business in south Georgia 
and Florida is particularly good, but the embargo 
is affecting business in the latter State. 


HERBERT J. WEST, president, West Lumber Co., 
Atlanta, Ga.; and the Georgia Retail Lumber 
& Millwork Association: The large amount of 
new building in Atlanta this year has served to 
make our business good, and of late we have been 
enjoying a particularly good business. In fact, 
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speaking as president of the new Georgia associa- 
tion, I find that most of our members throughout 
the State have been enjoying fairly good business 
this year, and seem agreed that the outlook for 
winter is exceptionally bright. 

W. B. WILLINGHAM, Jr., Willingham-Tift Lum- 
ber Co., Atlanta, Ga., secretary, Georgia Retail 
Lubmer Dealers & Millwork Association: Business 
with our firm has been fair to good most of this 
year, and especially good recently due to the large 
amount of new building that is being carried out 
in this section. As there appears to be no signs 
of any abatement in this new construction in the 
very near future at least, I think the outlook for 
business this winter is very good. 


MILTON KLEIN, Dan Klein & Co., Atlanta, Ga.: 
Like most of the other lumber and millwork people 
in this section we enjoyed a good business through 
the summer, and a particularly good business this 
fall. As building gives promise of continuing ac- 
tive for some time yet, I would say that the out- 
look for winter business is probably as good as it 
has been in this territory in some years. 


Louis C. Fiscuer, A. H. Fischer Co., Charleston, 
S. C.: Business from the early part of the year to 
the end of spring was fair to good in our section. 
Summer business showed improvement, and this 
fall we have little to complain about, enjoying a 
generally good business. The outlook is fine. We 
are having a little trouble with the embargo situa- 
tion on our shipments into Florida, but generally 
speaking are enjoying good business there. 


W. J. SNEAD, W. J. Snead Co., Greenwood, S. C.: 
I can not say with any degree of truth that we 
have been recently enjoying a very good business. 
Nor does it seem to me that the outlook in our 
immediate territory is very bright, though I believe 
there will doubtless be some improvement this win- 
ter. In the last few weeks there have been a num- 
ber of bank failures in the vicinity of Greenwood, 
and naturally this has had an unfavorable effect 
on new construction. The outlook seems to me 
only fair. 


J. Harotp MuLuHerin, Perkins Manufacturing 
Co., Augusta, Ga.; association director: I don’t be- 
lieve the millwork manufacturers in the Georgia 
territory have had very much to complain about 
this year so far as the volume of business they have 
enjoyed is concerned. Building has been unusually 
active in all parts of the State, and particularly so 
in the Augusta section, where large sums are to be 
invested the next few months in hotel construction 
and resort development. Our business has been 
fairly good, is improving now, and I would say 
that the winter outlook is very promising. 


J. H. WINIKER, Heidelbach Lumber Co., Dan- 
ville, Va.: There has been more or less of a slump 
in business conditions in our territory for the 
last year or year and a half, and the millwork in- 
dustries, therefore, have not been enjoying a very 
heavy volume of trade. Nor does it seem to me 
that business will improve to any great degree in 
the near future, though I believe the outlook to be 
a little better. 


F. B. Griipert, Farmville Manufacturing Co., 
Farmville, Va.: The millwork business in our sec- 
tion has not prospered to any degree the last sev- 
eral months, and, considering business as a wholé 
in that section I would say that it has not been 
good. It does not seem to me from my observa- 
tions that the winter outlook is so very good in 
that district, but I do believe the millwork indus- 
tries will enjoy a considerable improvement with 
the coming of next spring. 


J. FRANK Cates, Atlanta, Ga.: distributer of 
woodworking machinery, and an associate member 
of the association: I can not complain regarding 
the condition of business lately, though I believe it 
could be a great deal better. Observation seems to 
indicate that the winter outlook for the millwork in- 
dustries in the South is very bright, and I believe 
therefore the woodworking machinery business will 
note a considerable degree of improvement in this 
section the next several months. 

WM. PETRIE, Gulf Red Cypress Co., Savannah, 
Ga.: Our business the last few months has been 
quite good. Right now we are enjoying the big- 
gest volume of trade we have enjoyed since 1923, 
with sales generally good all through Georgia, 
though affected somewhat in north Georgia because 
of the recent drouth. In Florida we are also en- 
joying a very good business, though affected more 
or less seriously by the embargo situation. 

_S. S. Kent, Newman Machine Co., Greensboro, 
N. C.; woodworking machinery distributer, and 
associate member of the association: While our 
sales of woodworking machinery to the lumber and 
millwork industries in the Southeast have not 


been particularly heavy the last two or three 
months, conditions are now improving steadily, 
and it seems to me the outlook is unusually good, 
particularly for the early part of next year. In 
North Carolina the furniture industries are build- 
ing very heavily, and are enjoying a great year 
so far as its expansion is concerned. 


Results of-Questionnaire 


In connection with the above reports on mill- 
work business conditions in the South, it will 
not come amiss to give here briefly the results 
of a questionnaire sent out by C. B. Harman, 
secretary and treasurer of the association, the 
early part of November, and to which fifty-four 
members of the association replied. 

Most of these manufacturers reported in- 
quiries fair to good, less than 10 percent of 
them reporting inquiries slow. Current busi- 


ness was reported good by 17 of the members, 
fair by 24 of them, and slow by 11. Collections 
were reported fair to good by 90 percent of 
those replying to the questionnaire. 

The stock of lumber on hand was reported 
heavy by 13 of the manufacturers, normal by 
36 and low by 5. Sash and door stock on hand 
was reported heavy by 7, normal by 36, and low 
by 8. Stock of glass was reported heavy by 2, 
medium by 43 and low by 7. With only three 
of those replying was the outlook for business 
the remainder of this year reported bad, 33 re- 
porting the outlook fair to good, and 18 report- 
ing the outlook exceptionally good. Thirty-five 
of the manufacturers reporting, or more than 
70 percent of the total number, stated business 
for 1925 would equal or better that of last year, 
19 reporting to the contrary. 


North Carolina Piners in Semiannual 


CHARLESTON, 8. C., Nov. 23.—The semiannual 
meeting of the North Carolina Pine Association 
was held here Nov. 18 and 19, the first day being 
given over to a school of inspection and a log- 
ging congress. The former was held at the 
plant of the A. C. Tuxbury Lumber Co., and 
the latter at the Francis-Marion Hotel. The 
two groups went into session at 9 a. m., Wednes- 
day and completed their labors by 1 p. m. 
There were about forty-five present in each 
meeting. 

The school of inspection was presided over by 
R. H. Morris, chief inspector and southern 
manager of the association at Macon. He was 
assisted by W, R. Lowe, assistant secretary of 
the association. Mr. Morris read a very able 
paper pertinent to the inspection department 
of each mill, stressing the need of care in load- 
ing clean cars, proper inspection, manufacture 
ete. The mill inspectors were then given some 
samples of lumber to inspect and turned in very 
gratifying reports, all of them showing high 
scores. There was not a variation of 5 percent 
between the men. This inspection school work 
is very educational to mill inspectors and means 
lots of money to the mill operators. 

The logging congress was presided over by 
John M. Camp, chairman of the logging com- 
mittee, and for some hours the intricacies of 
the logging game were discussed thoroughly to 
the benefit of all present interested in this class 
of work. The meeting was addressed by W. W. 
Ashe, of the United States Forest Service, who 
spoke on ‘‘Economical Timber Cutting’’ and 
presented some interesting statistics and data, 
showing some difference in cost of logging 
timber which will not run over fifty feet to a 
16-foot log as compared with timber cutting 
seventy feet and over to a 16-foot log. Mr. 
Ashe demonstrated very clearly that he was 
talking from actual experience and his helpful 
address was very much enjoyed. [NoTE: Mr. 
Ashe’s paper, practically in full, will appear in 
an early issue of the AMERICAN LUMBERMAN.— 
EDITOR. | 

A very interesting paper was read by P. R. 
Camp, Camp Manufacturing Co., Franklin, Va., 
who spoke on the matter of more thorough co- 
operation on the part of timber owners and 
manufacturers with the Government and State 
agencies looking toward the protection of the 
forests against fires and other devastating in- 
fluences. Horace W. Phillips, Argent Lumber 
Co., Hardeeville, S. C., presented an able paper 
covering the cost of building logging railroads. 
Mr. Widmer, of the Camp Manufacturing Co., 
presented figures to the meeting covering the 
cost of laying rails by machinery. 

At the conclusion of each paper, there was a 
thorough discussion on the part of the members. 
One member stated that since the logging con- 
gress last year he had been able to reduce his 
cost of laying rail by several cents a yard based 
on information secured from discussion at the 
1924 congress. 

After the meetings adjourned, the members 
were taken in hand by the entertainment com- 
mittee of Charleston members, consisting of 
Messrs. Cherry, Davies, Coombs, Searpa, Jack- 
son, Lalacy, Montague and Grefrath, ably as- 
sisted by Major John West of the United States 
Army and in command of Fort Moultrie and 
Fort Sumter. The whole party was taken by 


boat to Fort Moultrie and served with an army 
lunch followed by a most delightful oyster roast. 
Major West welcomed the members most cor- 
dially and after the oyster roast delighted them 
with maneuvers by his men on the drill field. 
The entertainment at the forts was due largely 
to the efforts of L. Jack Oliver, of the Charles- 
ton Chamber of Commerce, a former Norfolk 
man. The members were loud in their praise 
of the way they had been treated and the 
Charleston folks, already held in high esteem 
by the members, are firmly established in the 
hearts of all the lumbermen for all time as 
good fellows. 

The regular semiannual meeting of the as- 
sociation was held at the Francis-Marion Hotel 
Thursday morning. After President Davies 
called the meeting to order a splendid address 
was delivered by Hugh Harleston, of the U. S. 
Epperson Underwriting Co., on the subject of 
‘“Fire Prevention.’’ 

Leonard B. Baldwin, of New York City, 
was the next speaker introduced, although 
known to most of the members present, and 
spoke very interestingly on the need of discov- 
ering new uses for wood, due to the inroads 
being made right now by the substitutes for 
wood. Mr. Baldwin presented samples of many 
articles made from wood and outlined a possible 
outlet for much other lumber in novelties and 
real necessities. 

George W. Jones, manager, Camp Manufaec- 
turing Co., New York City, spoke briefly on the 
value of codperation looking toward greater ef- 
ficiency in association work and his talk un- 
doubtedly will bring forth good results before 
long. 

Charles Anderson, of the Anderson Lum- 
ber Co., Marion, S. C., was the next speaker 
and earnestly urged the members to pay more 
attention to association affairs and give suffi- 
cient time to furnish certain information asked 
for so that the industry as a whole would be 
benefited thereby. 

Harry B. Clark, manager, National Lumber 
Manufacturers Inter-insurance Exchange, of 
Chicago, was next presented and was weleomed 
very cordially by those present. 

Thursday’s meeting was well attended, about 
eighty-five persons being present. There was 
not much business outside of the addresses, but 
they fully repaid members for attending as 
they were enlightening and interesting. 


Fix Date for Home Exposition 


INDIANAPOLIS, IND., Nov. 24.—The fifth an- 
nual Home Complete exposition will be held in 
the Manufacturers’ Exposition Building April 
10 to 17 inclusive. At this exposition will be 
displayed products used in the construction or 
equipment of the modern American home. Plans 
are under way to make this in every way greater 
even than the four previous very successful 
Home Complete expositions that have been held 
in this city. It is expected that an outstanding 
feature will be a full-sized modern home com- 
pletely equipped and landscaped, and an object 
lesson to the public. Lumber dealers and others 
interested in encouraging the building of homes 
are taking a marked interest in the plans for 
the coming event, and many of them will par- 
ticipate with exhibits. 
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Northern Wholesalers See Steady Hardwood Market 


MILWAUKEE, WIs., Nov. 23.—That mill 
stocks of northern hardwoods have been greatly 
reduced by the heavy buying wave of the last 
thirty days and that conditions favor a stable 
market for several months to come, were the 
opinions expressed by members of the Northern 
Wholesale Hardwood Lumber Association, at 
their quarterly meeting at the Milwaukee Ath- 
letic Club here Friday, Nov. 20. These views 
were brought out in a characteristic discussion 
of market conditions in which everyone par- 
ticipated. 

While the market was reviewed thoroughly 
from all angles, the condition of northern mill 
stocks came in for more attention than any 
other one factor. Discussion in this respect 
centered on a report of the Northern Hemlock 
& Hardwood Manufacturers’ Associntion show 
ing unsold mill stocks on Oct. 1 to be consid 
erably heavier than at the same time last year. 
The wholesalers present were inclined to account 
for this surplus in the fact that at this time 
last year a larger part of the stocks was in 
the hands of the wholesalers. It was also 
pointed out that the policy of hand-to-mouth 
buying that has commonly been adopted by 
consumers this year has foreed the mills to 
carry the stocks, and that the surplus has prob- 
ably been considerably reduced by the recent 
activity of industrial buyers. 

It was commonly agreed that the range of 
quotations on northern hardwoods has narrowed 
appreciably and that all factors point to a firm 
market from now on. Advances on a few searee 
items are considered likely, but no general 
marking up in quotations is expected. Industrial 
buying has been active the last thirty days and 
the consensus was that it would remain satis- 
factory if the mills do not get over zealous and 
raise prices. It was reported that many of the 
northern mills started logging late and are 
planning for a reduced input this winter. 

President’s Address 

President A. H. Ruth, of Chicago, called the 
meeting to order and, after the minutes had 
been read by Secretary J. F. Hayden, of Minne- 
apolis, Minn., delivered a comprehensive address 
on market conditions. He said in part: 

The last year has been one of large volume but 
slim margin of profit due to keen competition and 
the long period of hand-to-mouth buying on the 
part of the factory consumers. It has been a year 
of ample car supply with the factory consumers 
buying as the lumber was needed and haggling for 
i low price, the business as a rule going to the 
seller with the lowest quotation. Until the first 
of the month this was the situation in the hard- 
wood industry. The situation is entirely different, 
however, as the year draws to a close. It is fast 
changing from a buyer’s to a seller’s market in 
respect to hardwood items from all producing re- 
gions. Indications now are that from this time 
until wel! along in the early part of 1926 offerings 
of good hardwood lumber at cheap prices will be 
very small and that stocks of dry lumber held by 
either manufacturers or wholesalers will be good 
property. 

This is true of northern as well as southern 
woods. We all know of the rapid rise in the red 
gum market. Oak also has stiffened and there 
has been a general firming up in the prices of 
nearly all southern hardwood items. It is now 
an old story about the incessant rains in southern 
territory and the searcity of logs at the mills. 

This market improvement in the South from the 
viewpoint of the millmen is beginning to be re- 
flected in the North. The tendeney of northern 
mills is to want more money for their dry woods. 
It is easier to get orders and it is evident that 
the Wisconsin and Michigan manufacturers intend 
to take advantage of conditions that have devel- 
oped in southern territory. Advances are pre- 
dicted in the northern hardwood market and 
some mills are now holding firm for higher quo- 
tations on some of the more scarce items. 

Following a brief review of the softwood mar- 
ket, Mr. Ruth closed with the prediction that 
there are ‘‘better times ahead for all who stand 
pat on their quotations and get better prices 
for hardwoods.’’ 

The report of Treasurer H. A. Walker, of 
Chicago, showed the finances of the association 
to be in good condition, with a substantial bal- 
ance in the treasury. 


Producers Responsible for Low Prices 


Some of the deeper implications of overpro- 
duction were reviewed by Secretary Hayden in 
the following analysis of manufacturing activ- 
ity during the last year: 


At one of our previous meetings, a member of 
this association made the remark that there would 
be no need to worry about prices for lumber if only 
we could get more yolume. It is needless to say 
that he meant more volume of sales, and not more 
volume of production. Applying his remarks to 
the whole industry, there ought to be no very great 
concern over what prices lumber is commanding in 
the markets of the country ; and yet there is. The 
explanation is that there is too much production. 

Sales volume of softwoods, as shown by the rec- 
ords of the National Lumber Manufacturers’ As- 
sociation, was greater for the first forty-four weeks 
of the year than for the same weeks of last year 
by approximately half a billion feet; but produc- 
tion was greater than last vear by 450,000,000 feet, 
and was 500,000,000 feet greater than sales. 

In hardwoods the situation has been somewhat 
different. The National Lumber Manufacturers’ 
Association has not presented as complete figures 
on hardwoods as on softwoods. The detailed sta 
tistics cover only the last four or five months. 
They inelude reports from the Northern ITLemlock 
& Hardwood Manufacturers’ Association, the Mich 
igan Hardwood Manufacturers’ Association and the 
Hardwood Manufacturers’ Institute. These figures 
show that the hardwood lumber manufacturers 
have sold considerably more lumber than they man- 
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ufactured in those weeks, but they do not cover 
the first half of the year, when production was 
greater and sales were less. 

More comprehensive information is contained 
in a comparison of the stocks held by the members 
of these associations on Jan. 1 and Sept. 1. The 
statement shows (in million feet) : 

Unsold stock held by—  Jan., 1925 Sept., 1925 
Northern Hemlock & Hardwood 


ce oa | ee 118 192 
Michigan manufacturers ..... 25 25 
Hardwood Institute manufac- 

MRE Ss ato. 4 ab owiehe Decikl, con SURES ah 524 636 

UME os-0isntte 5 Wa ee aa 667 853 


Records for the year of the Northern Hemlock & 
Hardwood Manufacturers’ Association show that 
during the first six months of the year the cut of 
hardwood lumber was greatly in excess of the sales. 
Since July 1, however, and up to Nov. 1, the sales 
have gained while production has declined, and 
sales have been much greater than production. 

Going back to the general statistics, we find 
something of a paradox. Of the large associations 
of softwood manufacturers reporting to the Na- 
tional association, only the West Coast Lumber- 
men’s Association shows an excess of sales over 
production, and yet the greatest complaint as to 
prices comes from that region. 


Southern Pine Men Better Merchandisers 


In a recent letter J. O. Cameron, a British Co- 
lumbia manufacturer, analyzed the West Coast 
situation, and among other things he showed that 
eertain grades of southern pine were selling in the 
Chicago market at from $5 to $27 more a thou- 


sand than corresponding grades of fir, and he drew 
the conclusion that the southern pine men are 
better salesmen. 

In a letter replying to that of Mr. Cameron, F. 
W. Ritter, secretary Western Retail Lumbermen’s 
Association (of Canada), contends that Mr. Cam- 
eron should have said that the southern pine 
men are better merchandisers. His distinction be- 
tween the words “salesmen”? and “merchandisers” 
was that the southern pine men spend more money 
advertising their products and helping the dealers 
sell them. 

In his report to the annual convention of the 
National Lumber Manufacturers’ Association, held 
in Chicago in April of this year, Secretary-mana- 
ger Wilson Compton analyzed conditions in the 
lumber industry. This report was published in the 
lumber trade press and circulated in pamphlet 
form, and no doubt most of you read it. But I 
will take the liberty of repeating Mr. Compton's 
opening sentences. He said: ‘No industry has 
ever made progress by going backward; nor con- 
served its resources by wasting them; nor paid 
dividends out of profits made by running at a 
loss. 

“The only excuse for an industry carrying its 
headlight on behind is to profit by its past expe- 
rience. That is precisely what the lumber indus- 
try has not been doing. If it can not learn for 
itself that paying out $25 and taking in $23 will 
result in a loss: that adding to the supply of lum- 
ber does not increase the demand for it; that pro 
ducing more lumber than is shipped does not re- 
duce stocks: and that it is no easier to sell a 
car, or a eargo, of lumber after it is shipped than 
before, it will be rudely taught by others what it 
can not learn for itself.” 

You are all familiar with the fact that the whole- 
salers of lumber have frequently been blamed = by 
the manufacturers of lumber for all the ills to 
which the industry is heir, and the wholesalers 
have been made to feel that they ought to move 
out of the picture or, at least, apologize for their 
existence. 

But when one of the largest among the manu- 
facturers says that they are not good salesmen : 
when a secretary of an association of retailers 
says that they are not good merchandisers, and 
when the secretary of an association which in- 
cludes all of the manufacturers says the things 
that I have just quoted, it might seem as though 
the makers of lumber are responsible, in part, at 
least, for the mess they admit they are in. P 

Reporting for the committee on membership, 
W. W. Brown, of the W. W. Brown Lumber 
(o., Chicago, presented the application of the 
Enos Cotburn Lumber Co., of Green Bay, Wis., 
which was unanimously approved. The H. F. 
Early Lumber Co., of Wausau, Wis., was also 
proposed for membership and elected. 

President Ruth reported that the question of 
securing special rates on transit business had 
been taken up with the carriers by the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion and that he had received personal assurance 
from traffic representatives of the railroads that 
new tariffs had been arranged and would be- 
come effective as soon as they had been ap- 
proved by the Interstate Commerce Commission. 
He also stated that negotiations were under 
way to secure joint rates with the Chicago, Mil- 
waukee & St. Paul Railway and the Soo Line, 
which would permit shipments from a_ local 
point on one line to a local point on the other 
without extra charge, and that these would 
probably be put into effect at an early date. 

On motion of G. A. Vangsness, of Chicago, it 
was voted to remit $10 on the 1926 association 
dues. 

Express Views on Market Conditions 


Having disposed of all formal business, Presi- 
dent Ruth called on each member present to 
state his views on the market situation. H. W. 
Maffett, of the Maffett Graef Lumber Co., Ap- 
pleton, Wis., said that the heavy shipments of 
the last few weeks had cut well into mill stocks, 
and that consumers stocks also were low. 


W. W. Brown, of the W. W. Brown Lumber 
Co., who recently returned from a trip through 
the South, stated that it would take thirty days 
of dry weather to alter the situation in that 
section and that it would then be four months 
before the mills could hope to accumulate any 
stocks. The northern mills, he said, have enough 
orders to last them until after Christmas and 
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it is doubtful if they will sell stocks to be held 
later than that date. 

H. A. Walker, of the H. A. Walker Lumber 
Co., Chicago, reported southern hardwood prices 
as skyrocketing but said that sales were being 
made under current quotations. 

Prices of southern hardwoods are improving 
and those of northern woods are in a good posi- 
tion, G. A. Vangsness, of the Vangsness Lum- 
ber Co., Chicago, stated. He is not looking 
for any advance in northern hardwoods and 
believes that any apparent surplus in mill stocks 
is to be accounted for in the unequal distribu- 
tion which has prevailed this year. This latter 
view was supported by Phil. P. Philippi, of W. 
C. Landon Lumber Co., Wausau, Wis., who 
pointed out that the wholesalers are not holding 
as much lumber this year as last and that, 
furthermore, stocks have been greatly reduced 
since the last statistical reports were issued. 
A. J. Olson, of the Vangsness Lumber Co., 
speaking from the standpoint of a salesman, 
said that consumers are not readily disposed to 
accept some of the recent advanees in hard- 
woods. 

‘*There is plenty of lumber at the northern 


mills, except in the lower grades and 2-inch 
and thicker hard maple,’’ F. D. Timlin, of the 
Wheeler-Timlin Lumber Co., Wausau, Wis., as- 
serted. Mr. Timlin is not expecting any ad- 
vance in prices except on a few items that are 
scarce. 

Industrial consumers are placing their orders 
a month ahead in contrast to their extremely 
conservative policy of thirty days ago, accord- 
ing to J.-J. Fitzpatrick, of the J. J. Fitzpat- 
rick Lumber Co., Madison, Wis. He does not 
think that this group of consumers will be able 
to stand any advance in prices. 

To illustrate how much business had improved 
in the last month, Ed. Ruhmer, of the Roddis 
Lumber & Veneer Co., Park Falls, Wis., quoted 
northern operators as saying they had shipped 
more lumber in the last four or five weeks than 
in any other like period in their history. 

W. D. Wheeler, of W. D. Wheeler & Co., 
Marshfield, Wis., predicted that if the jobbers 
buy much lumber, the market will go higher. 
He does not believe production will be as heavy 
next year as last because the mills are unwill- 
ing to pay high prices for logs and loggers will 
not plan a heavy input with the market low. 


J. J. Adams, of the Adams-Thom Lumber 
Co., Wausau, Wis., said that there is not as 
much low competition as a few weeks ago and 
it appears the northern hardwood industry is 
entering a period of more steady prices. 

William Kelley, of the Kelley-O’Melia Lum- 
ber Co., Milwaukee, explained that Milwaukee 
industrial consumers would be buying only to 
cover immediate needs between now and the 
first of the year in order to avoid heavy tax as- 
sessments. 

D. J. Helstrom, of the Levisee Lumber Co., 
Oshkosh, Wis., finds that some of the mills are 
ager to book business for next year but at 
high prices. 

H. E. Christiansen, of Milwaukee, told of sev- 
eral mills that are planning to curtail their out- 
put next year. If this movement to reduce out- 
put is as sincere as it seems to be, he said, there 
will be nearly a 60 percent curtailment in oper- 
ations. In spite of the fact that the price of 
flooring is weak, manufacturers of this com- 
modity are buying stock at higher prices. 

The meeting closed with the fixing of the 
date of the annual meeting for Tuesday, Feb. 
16, 1926, at Milwaukee. 


Montreal Retailers Promote Harmony and Make Progress 


MONTREAL, QUE., Nov. 25.—The annual din- 
ner of the Montreal Retail Lumbermen’s As- 
sociation was held in the Mount Royal Hotel, 
here, Saturday evening at 6:30 o’clock, the 
members and guests numbering seventy-five. 

Following the dinner, President J. A. Bon- 
neau read the annual report of the president 
and directors for the last twelve months, which 
period, he said, had been the most prosperous 
in the organization’s history. The number of 
members had increased; fhe members taking ad- 
vantage of the credit bureau had quadrupled; 
the Monthly Review, the official organ of the 
association, had become a valuable asset to 
members; but the most pleasing feature was 
the increased interest taken by members, coupled 
with the satisfactory financial situation of the 
organization, this being the first year since its 
institution that members had not been called 
on for subseriptions to make up a deficit. 

Mr. Bonneau announced that there were forty- 
two active members in the organization, this 
out of forty-eight retail lumber firms in the 
city of Montreal. 

Mr. Bonneau, likewise, let it be known that 
the association had not been concerned solely 
during the last year with the problem of local 
membership, but now numbered on its roster 
members in Quebee Province from Lake St. 
John to Hull and from Beauce to Mont-Laurier. 
Also, among the activities during the last sum- 
mer had been the move to establish a minimum 
retail price. This had not, as yet, been accom- 
plished, but it was felt in time the result would 
be obtained. Another signal advance was the 
forming of a section of the association to bring 
together the manufacturers of doors and frames 
for a discussion on means to alleviate the pres- 


ent ruinous competition in these articles. The 
difficulties met with at present being the widely 
separated locations of these manufacturers, but 
it was felt that, in time, this obstacle would be 
overcome and a reasonable profit for both manu- 
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facturer and retailer might be expected. In 
this connection, the president reported that dur- 
ing the last year a section of the association 
had been formed representing twenty-six manu- 
facturers of butter boxes. 


Redwood Directors Prepare for Trade 


SAN FRANCISCO, CALIF., Nov. 21.—An exten- 
sive national program of advertising, sales pro- 
motion and trade extension, applying direct to 
the dealer, wholesale and retail, was adopted 
by the directors of the California Redwood As- 
sociation at their annual meeting, held at the 
Palace Hotel here Nov. 17. 

The scope of the advertising will be larger 
than any ever attempted by the association and 
will call for the inauguration of an advertis 
ing department and section of trade extension 
work under a trade extension committee to be 
named by the directors. This committee will 
hegin work within a fortnight, preparing _a 
budget which will care for the proposed trade 
work and advertising exploitation, which will be 
submitted to the directors at a special meeting 
in time for the budget to begin functioning by 
Jan. 1, 1926. The budget will care for the pro- 
posed exploitation during 1926 and will be a 
basis upon which will be founded the budget 
for the following year. 


General uses and specialties, for which prop- 
erties of California redwood especially fit it, 
will be expounded in trade journals reaching 
trade having specialized individual require- 
ments in wood, such as outside decorations and 
panels, molding patterns and so forth. 

The work of the association during the last 
year was highly commended. Outstanding 
among the achievements of the year are: 

(1) The formulation of the redwood plan book and 
the institution of the redwood plan service. This 
book was adopted by the association following a 
contest in which virtually every prominent archi- 
tect of the State participated. Prizes were awarded 
for the best plans submitted in individual classes, 
governed by the price of construction. These plans, 
together with other information were published by 
the association. More than 14,000 have been dis- 
tributed through the retail lumbermen of the State 
to prospective home builders during the year. (2) 
Originated and distributed the agricultural service 
of the association, consisting of plans and dia- 
grams of various farm accessories including such 
things as dry mash feeders, receptive tanks, rab- 


On the social side of the organization there 
was stressed the advantages which had oceurred 
to members through friendly intercourse and 
get-together meetings, the president taking 
occasion to thank those who had been generous 
in their hospitality to the organization. 

On the prospects for the association’s future, 
it was announced that new officers would have 
the following matters to consider: The question 
of a municipal regulation on the delivery of 
lumber; the employment of travelers; codpera- 
tive advertising; the establishing of an exelu- 
sive meeting place for members; and _ the 
amending of the present provincial collection 
laws, thus assuring better protection for the 
lumber merehant. 

The president concluded with the reading of 
the financial report, there following immediately 
the announcement of those elected as officers 
and directors for the ensuing year by the 
nominating committee, the result being as fol- 
lows: 

President—L. W. Halliday, Halliday-Dube Lum- 
ber Co. 

Vice president— 
Co. 

Secretary—J. L. Bourbonniere. 

Directors: District No. 2—J. R. Bonhomme, 
Villeray Lumber Co., and L. Villeneuve, L. Ville- 
neuve & Co.; Distriet No. 3—A. Pariseau, Pariseau 
Freres, and C. McCabe, Seaman-Kent Co.; District 
No. 4—A. Carriere, Carriere & Freres, and L. Per- 
reault, of Perreault & Perreault; District No. 5— 
Ernest Abel and V. Varin; District No. 6—P. 
Mathieu. F. Tremblay & Co., and William Ruther- 
ford, William Rutherford & Sons Co. (Ltd.) ; Dis 
trict No. 7—-Ed Dupuis, J. P. Dupuis, (Ltd), and 
A. Paul, of Daigle & Paul (Ltd.) ; District No. 8— 
J. O. Clermont, Point Claire, and Arthur McLaurin, 
Lachine. 

The installation of newly elected officers con- 
cluded the association’s business program. 


T. Prefontaine, T. Prefontaine & 


Extension Effort 


bit hutches and such. This service is now being 
extended to include poultry houses, barns and other 
buildings needed on the farm. This extension will 
be cared for under the proposed new budget to be 
adopted for 1926. (3) Conducted an extensive 
newspaper campaign in the cities of the Pacific 
coast, going direct to the consumer through the 
medium of educational advertisements. This was 
tied to the dealer through the redwood plan book 
and plan service. 

The association’s salesman’s contest, in which 
various data to be used in the national advertis- 
ing campaign, are being collected, has been ex- 
tended from the original closing date of Nov. 
15 until Dee. 51. 

All of the officers of the association and the 
entire board of directors were reélected for 
1926. There are 

President—J. M. Hotchkiss. 

Vice president—H. P. Plummer. 

Secretary-manager—R. F. Hammatt. 

Directors—L. C. Hammond, A. B. Hammond 
Lumber Co.: Fred V. Holmes, Holmes-Eureka Lum- 
ber Co., and P. C. MeNevin, Pacific Lumber Co. 
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Dec. 2-3—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual. 


Dec. 5—Massachusetts Retail Lumber Dealers’ Associa- 
tion, Copley Plaza Hotel, Boston, Mass. Annual. 


Dec. 7—Lumber Exchange of Baltimore, Baltimore, Md. 
Annual. 

Dec. 7-8—National Lumbep 
tion, Jucksonville, Fla. 
directors. 

Dec. 8—Northwestern Hardwood Lumbermen’s Associa- 
tion, St. Anthony Commercial Club, Minneapolis, 
Minn. Annual, 

Dec. 8—Evansville Lumbermen’s Club, Vendome Hotel. 
Evansville, Ind. Annual, 





Manufacturers’ Associa- 
Quarterly meeting of 


Dec. 9—Georgia-Florida Saw Mill Association, Jackson- 
ville, Fla. 

Dec. 9—Southern Cypress Manufacturers’ 
Mason Hotel, Jacksonville, Fla. 

Dec. 9-10—Western Forestry & Conservation Association, 
Victoria, B.C. Annual, 

Dec. 12—New England Forestry Congress, Springfield, 
Mass. 

Dec. 16—Lumber Dealers’ 
Hotel Stratfield, Bridgeport, Conn. 

Jan. 6-7, 1926—American Forestry Association and 
Southern Forestry Congress, Jefferson Hotel, Rich- 
mond, Va. Joint annual meeting. 

Jan. 13-14, 1926 tetail 
of Indiana, Claypool 
Annual. 

Jan, 14-15, 1926—Southern Illinois Retail Lumber Deal- 
ers’ Association, Halliday Hotel, Cairo, Ill. An- 
nual, 


Association, 
Semiannual, 


Association of Connecticut, 
Annual, 


Lumber Dealers’ Association 
Hotel, Indianapolis, Ind. 


Jan. 14-16, 1926—Mountain 
Association, Shirley-Savoy 
Annual. 

Jan. 15, 1926—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. Annual 
stockholders’ meeting. 

Jan. 16, 1926—East Texas Mill Managers’ Association, 
Houston, Tex. 

Jan. 19, 1926—Canadian Forestry 
Edward Hotel, Toronto, Ont. Annual. 
Jan. 19-21, 1926—Ohio Association of Retail 

Dealers, Neil House, Columbus, Ohio. 

Jan. 19-21, 1926—Northwestern 

tion, West Hotel, 


Jan, 20-22, 1926—Ontario Retail Lumber Dealers’ Asso- 


States Lumber 
Hotel, 


Dealers’ 
Denver, Colo. 


Association, King 
Lumber 
Annual. 
Lumbermen’s Associa- 
Minneapolis, Minn. Annual. 


ciation, King Edward Hotel, Toronto, Ont. Annual. 
Jan. 26-28, 1926—Northeastern Retail Lumbermen’s 


Association, Hotel Pennsylvania, New York City. 


Annual. 

Jan, 27-29, 1926—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan, 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 27-28, 
tion, Neil House, Columbus, Ohio. 

Jan, 28-29, 1926 
tion, Bellevue-Stratford 
Annual, 

Jan. 28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 

Feb. 2-3, 1926—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Phoenix Hotel, Lexington, Ky. Annual. 


1926—National Lumber Exporters’ Associa- 
Annual. 

Pennsylvania Lumbermen’s Associa- 
Hotel, Philadelphia, Pa. 


Feb. 2-4, 


Lumbermen’s 
Mount Royal Hotel, Montreal, P. Q. 

Feb. 3-5, 1926—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual, 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Aggo- 


1926—Canadian Association, 


Annual, 


ciation, Statler Hotel, Detroit, Mich. Annual. 

Feb. 4-5, 1926—New Jersey Lumbermen’s Association, 
Hotel Traymore, Atlantic City, N. J. Annual. 

Feb. 10-11, 1926—National Association of Commission 
Lumber Salesmen, Congress Hotel, Chicago. Annual, 

Feb. 10-12, 1926—Nebraska Lumber Dealers’ Association 
in conjunction with Knot Hole Clubs, Hotel Castle, 
Omaha, Neb. Annual, 

Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 
nual, 

Feb. 11-12, 1926—Tennessee 
Association, Hermitage 
Annual, 

Feb. 16, 1926—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual. 

Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 
Feb. 18-20, 1926—Western Retail Lumbermen’s Associa- 
tion, Multnomah Hotel, Portland, Ore. Annual 

institute. 

Feb. 22-27, 1926—-National Association of Builders’ Ex- 
changes, Coliseum, Oklahoma City, Okla. Annual, 

March 17-18, 1926—Southeast Missouri Retail Lumber 
Dealers’ Association, Cape Girardeau, Mo. Annual. 

April 10-17, 1926—Home Complete Exposition, Manufac- 
turers’ exposition Suilding, Indianapolis, Ind. 
Annual, 


tetail 
Hotel, 


Lumber Dealers’ 
Nashville, Tenn, 





American Farm Bureau Federation 


The seventh annual convention of the Amer- 
ican Farm Bureau Federation will be held at the 
Hotel Sherman, Chicago, Dec. 7, 8 and 9. This 
seventh annual gathering of organized agri- 
culture will be made especially notable through 
the fact that it will be opened by President 
Calvin Coolidge. Outstanding among other 
splendid features on the crowded three-day pro- 
gram of this annual meeting will be an address 
by Owen D. Young, chairman of the board, 
General Electric Co., who will speak on ‘‘ Mak- 
ing the Load Lighter by Electricity,’’ and ad- 
dresses at the banquet by Sen. Arthur Capper, 
Mrs. Ivan D. Gore, and Ford Mercer. 


(aqag@@anaananaes 


Pennsylvanians Plan Tour 


PITTSBURGH, Pa., Nov. 24.—‘‘ Western Penn- 
sylvania Lumbermen’s Trip South’’ is the name 
adopted by the organization of wholesale and 
retail lumber dealers, who are planning an ex- 
tended tour the coming winter, their special 
train to leave Pittsburgh Saturday morning, 
Feb. 6, immediately following the annual con- 
vention of the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania, which will be held that 
week in the William Penn Hotel here. 

The trip is designed as a relaxation from 
business for lumbermen, who will be accompa- 
nied by their women folks. Besides the enter- 
taining features, it will have also an educa- 
tional phase, affording an opportunity to visit 
the forests and mills where originates much of 
the product the lumbermen handle. A special 
train of Pullmans will be occupied during the 
trip as far as New Orleans, which will be 
reached in time for the tourists to enjoy the 
annual Mardi Gras festival in the southern city 
and where the party will separate for various 
destinations in the South and Cuba, some to re- 
main at southern resorts the rest of the winter. 

The schedule has been definitely arranged for 
the tourists to visit Cincinnati, Ohio; Mary- 
ville, Memphis and Chattanooga, Tenn.; Hot 
Springs and Malvern, Ark.; Laurel, Miss., and 
Lutcher and Garyville, La. This will include 
the best and largest mills in the South and 
cover points of manufacture of hardwoods, 
long- and shortleaf pine, and cypress. Accord- 
ing to the schedule, New Orleans will be reached 
Saturday, Feb. 13. The committee has made 
reservations with the United Fruit Steamship 
Co. and with the Gulf & Southern Steamship Co. 
for sailing from New Orleans, Wednesday 
noon, Feb. 17, for Tampa, Fla., and Havana, 
Cuba. Reservations have also been made for 
Pullman transportation service from New Or- 


leans to Florida. Accommodations will be avail- 
able for any wishing to return to Pittsburgh 
from New Orleans. 

Secretaries of organizations affected are 
William B. Stayer, secretary of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, and 
J. G. Criste, secretary of the Wholesale Lumber 
Dealers’ Association of Pittsburgh. The com- 
mittee is as follows: Retailers—G. P. Textor, 
Wilkinsburg; S. W. Means, Pittsburgh; J. B. 
Wallace, McKees Rocks; wholesalers—William 
H. Schuette, F. R. Babcock, and C. V. Me- 
Creight, all of Pittsburgh. 


Northwestern’s Thirty-sixth Annual 

MINNEAPOLIS, MINN., Nov. 23.—Advices re- 
ceived from the office of William H. Badeaux, 
secretary Northwestern Lumbermen’s Associa- 
tion, this city, are to the effect that plans have 
been practically completed for the thirty-sixth 
annual convention of the organization, which is 
to be held here:on Jan. 19, 20 and 21, 1926. 
New features have been added to the program 
which are of particular interest and several 
men of national prominence have promised to 
address the convention. Some new entertain- 
ment features will be provided, insuring a pleas- 
ant and profitable three days for the large num- 
ber of retail lumbermen who will attend. Ar- 
rangements have been perfected with the rail- 
roads, whereby special rates will be in effect 
during the convention week. 

As is customary, there will be displays of 
building material, and several new exhibitors 
who have not heretofore presented ‘their prod- 
ucts at the annual conventions will be present 
with their wares. Extensive publicity will be 
given the exhibits, and the general public will 
be invited to inspect them. Approximately 80 
percent of the exhibit locations were rented be- 
fore Nov. 1, which establishes a new record for 
the Northwestern association. 


Columbus District Election 

COLUMBUS, OHIO, Nov. 23.—Notices have 
been sent out for the annual meeting of District 
No. 8 of the Ohio Association of Retail Lumber 
Dealers to be held at the Chittenden Hotel, Co- 
lumbus, Monday evening, Dec. 7. The district 
includes the whole of Franklin County, in which 
Columbus is located and an especially large at- 
tendance is expected upon that occasion. In 
addition to the election of officers, steps will 
be taken to name committees to have charge 
of entertainment for the annual convention of 
the Ohio Association of Retail Lumber Dealers 
which will be held in Columbus, Jan. 19, 20 and 
21, 1926. 


Praises Service of Brooklyn Yards 

NEw York, Nov. 23.—Statistics recently com- 
pleted by the information bureau of the New 
York Lumber Trade Association show that more 
than $25,000,000 worth of lumber is used an- 
nually in the Borough of Brooklyn. Eighty 
different species of lumber are in use in the bor- 
ough, aud the fifty-six-odd line yards in Brook- 
lyn carry stock varying from 100,000 to 20,000,- 
000 board feet of commercial sizes. A summary 
of conditions in Brooklyn reads as follows: 

The Brooklyn lumber yards which have been in 
existence for many years can be relied upon to 
give full and detailed information on the stocks 
which they carry. The consumer of lumber in 
srooklyn has at his command vast retail establish- 
ments, receiving their lumber by water in great 
quantities, handling in their yards with the latest 
labor-saving devices, delivering it in the most scien- 
tific way. 

In addition, small lumber yards are everywhere 
in evidence, where small orders are filled as they 
would be at the corner grocery. The regular lum- 
ber dealers in Brooklyn are uptodate merchants, 
realizing the value of satisfied customers, and the 
purchasing public is nowhere so well and _ satis- 
factorily served in their lumber requirements as in 
the Borough of Brooklyn. 


"Se a2 a2 aeaeeaaam 


Discuss “Cal’’? Pine Symbol-Slogan 


[Special to AMERICAN LUMBERMAN by Air Mail] 
SAN FRANCISCO, CALIF., Nov. 23.—Distinctive 
tie-up of national advertising of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion with the retail organizations’ proposed 
grade-marking rules, through the adoption of 
a symbol-slogan, which under the plan would 
be stamped on each piece of lumber manufac- 
tured by members of the association, was pro- 
posed by H. D. Mortensen, president Pelican 
Bay Lumber Co., at the meeting of the associa- 
tion’s directors here Saturday afternoon. 
While the proposal is not officially connected 
with the grade-marking suggestions of the re- 
tailers, its effect will be the same, according to 
C. Stowell Smith, secretary-manager of the as- 
sociation. ‘‘The symbol-slogan proposal is pri- 
marily an exploitation idea,’’ declared Mr. 
Smith, ‘‘although incidentally it does tie up 
nicely with the proposed grade markings.’’ 
**Cal’’ Pine, the mythical old lumberman of 
the association’s advertising, child of the brain 
of Austin Black, advertising manager, is sug- 
gested as a part of the symbol-slogan. The 
wording would probably be such as ‘‘ ‘Cal’ 
Pine certifies this to be genuine No. 3 clear 
California white pine,’’ or something similar. 
Another important decision of the directors 
of the association was the return to the 1916 
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rules and gradings which will again bring 
l-inch shop and l-inch No. 3 clear under a 
single grade each. 

New statistical reports, which will hereafter 
be issued every third day instead of every week, 
was given the final approval and will be put 
into effect on Dec. 1. The average of prices 
will be accumulative from the first of the month 
and reports covering the portion of the month 
available will be ready for mailing on Wednes- 
day and Saturday. These reports will include 
sales of Tuesday and Friday respectively. A 
special night force will be employed on their 
compilation. 

To Extend Inspection Service 

Two new inspectors are to be appointed 
within the next week by the California Pine 
association, bringing the total State inspectors 
to eleven. 

‘‘We find that one of the fundamental serv- 
ices to the association is that of inspection,’’ 
declared Secretary-manager Smith, ‘‘and we 
are striving to make this the best available. 
There has also been issued 43 new graders’ 
certificates of proficiency, bringing the total in 
the State and in association territory in south- 
ern Oregon, to 103.’’ 

("Qu EEG 44a 
To Resume Inspection Service 

[Special telegram to AMERICAN LUMBERMAN] 

NEW ORLEANS, La., Nov. 24.—Effective Dee. 
1, according to official announcement today, the 
Southern Cypress Manufacturers’ Association 
will resume its inspection service. Both mill in- 
spections and reinspections will be handled by 
association inspectors under jursdiction of the 
New Orleans headquarters. Since Nov. 15, 1922, 
the cypress inspection work has been handled by 
the Hardwood Manufacturers’ Institute, under 
an arrangement between the two organizations. 
Announcement of the change was made by Sec- 
retary-manager EK. W. McKay. 

Arrangements are already under way for the 
semiannual meeting of the Southern Cypress 
association, to be held at the Mason Hotel, 
Jacksonville, Fla., Dec. 9. Secretary-manager 
McKay announces that the Louisiana members 
will leave for Jacksonville by special Pullman 
on the Sunday preceding the meeting. It is 
planned to have all the standing committees 
complete their work in advance of the general 
meeting, which will last only one day, enabling 
the Louisianians to leave Jacksonville for their 
return trip on the night of Dec. 9. Indications 
point to an excellent attendance. 


Routine Business Transacted 

Houston, TEx., Nov. 24.—Only business of a 
routine nature was transacted by the East Texas 
Mill Managers’ Association at its regular 
monthly meeting at the Bender Hotel here Sat- 
urday. Members of the association discussed 
in some detail the plans for the next meeting 
to be held in Houston on Jan, 16. President E. 
L. Kurth, of Keltys, presided. Those in attend- 
ance included Watson Walker, of Diboll; A. E. 
Hickerson, of Conroe; Cecil Smith, of Dewey- 
ville; W. M. Gibbs, of Manning; KE. J. Booth, 
of Texla; C. P. Myer, of Wiergate; Allen A. 
Few, of Jasper; Lee Zeagler, of Lufkin; L. M. 
Wade, of the Southern Pine Association, New 
Orleans; and George R. Christie, H. M. Schram, 
R. W. Wier, C. J. Robertson, Claude Granbury, 
of Houston. 

Urges Increase in Appropriation 

MINNEAPOLIS, MINN., Nov. 23.—The North- 
western Lumbermen’s Association believes that 
the entire lumber industry from the manufac- 
turer down to the retailer should take an ac- 
tive part in the national program of forest 
products investigation as carried on by the 
Forest Products Laboratory at Madison, Wis. 
During 1924 and 1925 the total appropriation 
for forest products investigation was $126,000. 
A careful analysis of the work to be accom- 
plished through this department of the Forest 
Service during 1926 and 1927, however, reveals 
the fact that there should be an increase of at 
least $205,000 during the coming two-year pe- 
riod, in order to accomplish anything construc- 
tive in behalf of the lumber industry, looking 
toward conservation and the elimination of 


waste. This would make a total appropriation 
of approximately $331,000 for that two-year 
period. ° 

The Northwestern association communicated 
its views in the matter to each congressman and 
senator from the States covered by that asso- 
ciation, and has received replies from most of 
them. It is gratifying to note that almost with- 
out exception, the senators and congressmen 
have shown a very favorable attitude toward 
an adequate appropriation to the Forest Prod- 
ucts Laboratory for its investigational work 
during 1926 and 1927. 

The matter is now in the hands of the diree- 
tor of the budget and there is good reason to 
believe that a larger appropriation will be 
available during the coming two years than was 
the case during the last two years. 


Toronto Wholesalers’ Activities 

Toronto, Ont., Nov. 23.—The Wholesale 
Lumber Dealers’ Association of Toronto held 
its monthly meeting Noy. 20. Frank Oliver oc- 
cupied the chair and there was a good attend- 
ance. The secretary submitted encouraging re- 
ports regarding the operation of the credit bu- 
reau. A report was submitted by Roy Halliday, 
chairman transportation committee, in connec- 
tion with a recent conference at Chicago between 
representatives from the Wholesale Lumber 
Dealers’ Association, Canadian Lumbermen’s 
Association, Canadian Manufacturers’ Associa- 
tion, Canadian Freight Association and the Cen- 
tral Freight Association of the United States, 
in regard to freight rates between Central 
Freight Association and Canadian Freight As- 
sociation territories. Further conferences on 
the subject are planned. 

The committee on entertainment submitted 
a suggestion that the association hold a cabaret 
dance at Sunnyside Pavilion, on Dec. 18. It was 
decided to follow out this suggestion, having 
this event take the place of the usual December 
meeting and also the place of the annual dance 
which has formerly been held towards the end 
of the winter. The event will be in the nature 
of a supper dance with cabaret entertainment. 
The Sheppard-Dunn Lumber Co., of Toronto, 
was elected to membership. 
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Urge Improved Water Transportation 

Sr. Louis, Mo., Nov. 24.—The Mississippi 
Valley Association, which opened its seventh 
annual convention at the Hotel Statler, here, 
Nov. 23, in its declaration of purpose stated that 
transportation facilities in the United States 
are inadequate and recommended the develop- 
ment of the St. Lawrence-to-Gulf waterway as 
necessary if transportation facilities are to keep 
pace with the development of the United States 
along other lines. In conclusion, the declaration 
of purpose said: 

The present policy of Congress in making 
piecemeal and inadequate appropriations for 
waterways is subversive to the public welfare, 
inimicable to the public interest and contrary 
to real economy. 

A wise public policy and a proper considera- 
tion of the public welfare imperatively demands 
definite and final action at the approaching 
session of Congress. 

In the adopted resolutions, the association 
urged the passage of legislation by Congress 
legalizing the right to divert sufficient water 
from Lake Michigan for navigation purposes in 
the Illinois and Mississippi rivers, and author- 
izing examination and surveying of the streams 
in the Mississippi, Missouri and Ohio valleys 
with the idea of extending the waterway 
projects. The association favored the develop- 
ment of railway, motor truck and waterway 
transportation, co-related and supplementary to 
each other as necessary for the country’s wel- 
fare. 

The officers elected for the coming year are: 

President—James E. Smith, St. Louis, Mo. 

Vice President at large—Thomas F. Cunning- 
ham, New Orleans, La. 

District vice presidents—Walter S. Dickey, 


Kansas City, Mo.; E. T. Harris, Chicago; Cc. ¥. 
Richardson, Sturgis, Ky.; Walter Parker, New 
Orleans, La.; and R. P. Warner, St. Paul, Minn. 
Forty-nine directors were elected representing 
eighteen States included in the association. 
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Tennessee Red Cedar 


from our Chicago Warehouse 


Quick shipments of air or kiln dried Tennessee 
aromatie red cedar lumber, carlots or less, direct 
from our steam heated damp proof warehouse, 
will save you 10 to 15 days time on delivery 
over mill shipments. 


Any Quantity — Delivered Anywhere 


Make us your sure and prompt source of 
supply. Quality of all stock guaranteed. 

We will quote you attractive prices for im- 
mediate shipment, or for future delivery, as the 
lumber may be needed. 


Wire our expense for prices 


E. Co 


4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 
sl arama > 
11-28-25 


Fix Your Credit Loss 


in Advance 


. You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s ‘otal covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 
F NE 




















W YORK 
' 511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 
|__ St. Louis. Mo. Chicago, Ill. New York, N. Y. 




















GILBERT NELSON & CO. 


Public Accountants 
11 SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 














ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, “A. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange. CHICAGO 
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193,600,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIll the mer- 
chantable dead timber standing or down and 
all the live timber marked or designated for 
cutting within the Fandango Logging Unit, 
embracing about 13,300 acres in T. 45 N., Rs. 
14 and 15 E., and T. 46 N., Rs. 14 and 15 
E., M.D.M., Modoc National Forest, Cali- 
fornia, estimated to be 193,600,000 feet B.M., 
more or less of yellow pine, white fir and 
incense cedar, approximately 74 per cent yel- 
low pine and an unestimated amount of lodge- 





pole pine, the cutting of which will be op- ~ 


tional. 


STUMPAGE PRICES.—Lowest rates consid- 
ered, $3.50 per M for yellow pine and $0.50 
per M for white fir, incense cedar, lodgepole 
pine (cutting optional) and for any material 
below the specifications for sawlogs to be 
cut and removed at the option of the pur- 
chaser. 

DEPOSIT,—$5,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as liquidated 
damages, according to conditions of sale. 


MANUFACTURE.—The conditions of sale will 
require that this timber shall be manufac- 
tured at one mill of the band type located 
in Modoc County, Calif. 

FINAL DATE FOR BIDS.—Sealed bids will 
be received by the District Forester, San 
Francisco, Calif., up to and including June 
1, 1926. 


The right to reject any and all bids is re- 
served. 

Before bids are submitted, full information 
concerning the character of the timber, con- 
ditions of sale, deposits, and the submission 
of bids should be obtained from the District 
Forester, San Francisco, Calif., or the Forest 
Supervisor, Alturas, Calif. 
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OTEEL COMPANY 


q 
PITTSBURGH. PA 
PIBHER BUILOIN® 
cHIcCAsO 


Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


Die Embossers 


al service of announcing you or your sales- 
same time ridding prestige to your house. Send 
ns; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased ir convenient book form style. 


The John B. Wiggins Company 
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Scribner’s 
Lumber and Log Book 
Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 
ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; Wages, Rent, 
Board, Interest, Stave and Heading Bolts, etc. 


Standard book throughout the United States and 
Canada. 





Sent postpaid for 50 cents. 
P. O. Box 197 


S. E. F ISHER, ROCHESTER, N.Y. 











Why Lumbermen Are Thankful 


As being appropriate to the Thanksgiving season, a number of representative manufacturers 
and retailers of lumber were asked by the AMERICAN LUMBERMAN to state some of their reasons 


for gratitude at this time, from the standpoint of citizens as well as of lumbermen. 


Moreover, 


believing that interest would be added to the replies by getting the viewpoint of the ‘‘other fel. 
low,’’? the manufacturers were asked to state what they thought the retailers should be thankful 
for, and the retailers were likewise invited to state why they thought the manufacturers should 


be thankful. 
received, 
duced herewith: 


Profits Might Have Been Worse 

The indications are that we have had a fair 
vear. Profits have not been what we might have 
wished, but they could have been worse. As re- 
gards the manufacturer, we regret that he has not 
made any money, as he is entitled to a fair return 
on his investment and for the risks incurred in 
his business. As for our position, we would rather 
see a steady market and one that would give them 
the proper margin of profit.—-O. LAMPLAND, Lamp- 
land Lumber Co,, St, Paul, Minn, 


One of the Greatest of Business Years 

We are especially thankful that 1925 has been a 
year in which lumber could be sold any day, which 
of course is not true of all years. As citizens 
of the United States, we should be very thankful 
that this has been one of the greatest business 
years in our national history in all lines, agricul- 
tural, manufacturing and railroads. It may not be 
the greatest year from a profit comparison with 
other years, but statistics from all lines prove that 
it is the greatest year in volume of production 
along all these lines, and as the growth of any 
nation is based on this, we certainly feel that our 
country, and that we as citizens of same, should 
be very thankful for the results obtained during 
this year.—K. L. EMMONS, Mississippi Valley 
Hardwood Co., Memphis, Tenn. 


Have Been Able to Keep Busy 

We of the lumber business have been able to 
keep busy the entire year of 1925 without much 
trouble. A lot of logs have come up the slip and 
we have shipped a lot of lumber and have not 
accumulated any great surplus of stocks, for which 
we are duly thankful. As for the lumber dealer, 
it would seem to me that his greatest blessing 
during the year 1925 was the fact that he was a 
retailer and not a manufacturer. Possibly the 
dealer has a different story, but this is the way 
it appears from this end. The fact, however, that 
we were busy all during the year has its compensa- 
tions.—W. R. BaLLorp, Somers Lumber Co., Som- 
ers, Mont. 


Everybody Thankful and Optimistic 

We have discussed the outlook for the coming 
year with a number of our lumber friends and they 
are all very optimistic and looking for a_ better 
situation in the lumber business. The past year 
certainly has not been good, but from a business 
viewpoint we ought to be thankful for the hope 
of the next year. Certainly everyone living in the 
United States has a great deal for which to be 
thankful and at the same time, a rare opportunity. 
The real question in my mind is: Can we measure 
up in this time of world leadership which is now 
placed on the American people greater than ever 
before ?—W. C. Sykes, Emporium Forestry Co., 
Conifer, N, Y. 


Greatest Blessing Sensible President 

This has been a very good year, and the dealer 
as well as the manufacturer has much to be 
thankful for. When it comes to the personal side, 
good health is the greatest blessing we have. As 
citizens of the United States we have much to be 
thankful for, but believe our greatest blessing is 
in having a president with such sound common 
sense that he can see our problems from the view- 
point of the citizen rather than from that of a 
politician.—_M, F, BLancuarp, Blanchard Sons Co., 
Portland, Me. 


Has Been Pretty Good Year, Retailer Says 

It has been a pretty good year, fully as good as 
we expected, especially the first half; and as a 
whole it will average up about what we can expect 
in the future, as the building program for the years 
ahead, outside of the socalled boom centers, will 
be for replacements and to take care of natural 
growth. As to what the manufacturer of lumber 


has to be thankful for, the question is somewhat 
difficult to answer. From trade reports and other 
information available it seems that the manufac- 
turer has not fared as well as the volume of busi- 
ness would have warranted, and the question that 
has been raised, “What is the matter with the 
lumber business,” may not have been solved for 


A number of interesting replies, 


from both manufacturers and retailers, have been 
Several of these appeared in last week’s issue [page 44] and others are repro- 


either the manufacturer or the retailer. Statistics 
throughout the year show that the product of the 
manufacturer has met with demand fully equal 
to the supply. but at a profit that seems to have 
been inadequate. The problem of the manufacturer 
and the retailer are entirely different, and the 
average forward-looking retailer wants to see the 
manufacturer in position where he can market his 
products at a profit, and we fully believe the manu- 
facturer will find a solution. In the retail end of 
the business there are too many of us, and some 
dealers especially in the larger centers are at- 
tempting to maintain the volume of the boom years 
following the war, at the expense of profit. Our 
solution is to know our costs, and then demand a 
profit—O. D. Haskerr, Haskett Lumber Co., In- 
dianapolis, Ind. 
Thankful for Supreme Court Decision 

While perhaps we have not done quite as much 
business as we would have liked, it hag been far 
from being a bad year. It seems to us that the 
manufacturers of lumber have this to be thankful 
for: Surplus stocks have been, as I understand it, 
very much reduced. Another thing which it seems 
to me is something for the manufacturers and the 
whole trade to be thankful for is the decision of 
the United States Supreme Court which permits 
the gathering of statistics with reference to stocks 
of lumber on hand and the distribution of this 
information to the manufacturing trade. This puts 
manufacturers in the position of not being com- 
pelled to do business as much in the dark as in 
the past, and will undoubtedly tend to avoid the 
accumulation of burdensome surplus stocks of lum- 
ber which have to be sacrificed, with consequent 
instability of the lumber market.—-M. D. GREENE, 
M. D. Greene Lumber Co., Auburn, N. Y. 


Thankful for American Citizenship 

At this time of the year it is appropriate that 
we should pause and take an inventory of ourselves, 
Our plans for the year have carried out very nicely. 
From the volume of business I would think that 
the dealers should have had a good year. From 
the personal standpoint, being a citizen of the 
United States is the greatest privilege. It is true 
that at times we are annoyed with our political 
leaders, who ofttimes are thinking of self more 
than of our country and the problems that are 
confronting it. But beyond that we should be 
thankful for the multitude of blessings that civili- 
zation and prosperity bring. America seems to be 
in a great rush to people our waste lands, yet I 
believe we should stress a better citizenship, in- 
stead of a larger community in which to live.— 
R. W. Wier, Wier Longleaf Lumber Co., Houston, 
Tex. 

Sees Surpassingly Bright Future 

When looking ahead in an effort to gage, as ac: 
curately as possible, business prospects for a com- 
ing year, it seems to me that one’s conclusions 
are more apt to err toward optimism than other- 
wise. Hope adds her little roseate hue here and 
confidence, without which nothing can succeed, 
brightens it a little there, while courage, also an 
attribute of every successful business man, adds 
as well her touch of pleasing color. So that while 
the business of the year now rapidly drawing to a 
close has not reached our highest expectations, we 
are inclined to believe rather that we expected too 
much than admit disappointment, for, on the 
whole, we have had a moderately good year. We 
could have handled, and would have been happier, 
perhaps, with a larger volume, but the character 
of the business could not be improved upon, Col- 
lections have been exceptionally good and not a 
single failure has adversely affected our accounts, 
a fact which goes to show that the lumber busi- 
ness generally is on a sound financial footing. The 
railroads have set a new record for speedy deliv- 
eries and this factor has materially helped toward 
bringing about a more prompt settlement for ship- 
ments. What has a lumber dealer to be thankful 
for and what is the biggest blessing the year has 
brought? The double question is answered in the 
same way. More than in any previous year, more 
than in many previous years, there has come to 
lumbermen, manufacturers, dealers and workers 
alike, the realization that intelligent cotjperation 
is better than destructive competition. Intelligent 
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covperation, a codrdinated effort toward improve- 
ment in manufacturing and marketing. our product, 
toward finding new and profitable uses for by- 
products, toward the education of the public in 
the most economical and practical uses of the dif- 
ferent species and grades, thereby helping toward 
the conservation of our timber resources and the 
prolongation or perpetuation of the industry, these 
are bringing to our industry its greatest boon, 
these have been its greatest blessing in 1925, these 
are enabling and will increasingly enable the lum- 
ber industry to render the American public the 
kind of service it has a right to expect from one 
of such vast proportions and so vital to the wel- 
fare of the country. The future? Well, we are 
building a railroad into virgin timber and plan to 
make extensions from time to time as needed to 
ensure a plentiful supply of logs to keep the plant 
busy, we are erecting new buildings which will 
double our already large drying shed capacity, we 
are getting ready in every possible way for the big 


business we know is sure to come. The future 
of the industry is inseparably bound up with the 
future of America, which will be bigger, better, 
brighter, grander than we can now even begin to 
realize and our industry will share in that national 
prosperity. That’s what we think of the future. 
A. GRANTHAM, McGoldrick Lumber Co., Spokane, 
Wash. a 








Cites Improved Transportation Service 

It seems to me that the lumber dealer has been 
able to buy his lumber for the entire year for less 
than it was worth. Further than that, he has 
been enabled, through the improved service ren- 
dered by the railroads, to reduce very materially 
his stocks, and get his requirements promptly as 
needed. Third: He has enjoyed a larger volume 
of business than ever before. ‘These are three 
things, in the writer’s opinion, that the lumber 
dealer should be thankful for.—R. W. FULLERTON, 
sradjley Lumber Co., Warren, Ark. 


Recent Hoo-Hoo Happenings 


Sounds Optimistic Note for Building 

SEATTLE, WASH., Nov. 21.—An _ optimistic 
note for building in 1926 was sounded by R. S. 
Whiting at the Seattle Hoo-Hoo Club luncheon 
Thursday. Mr. Whiting was guest of honor, 
and cited that as secretary-manager of the Red 
Cedar Shingle Bureau he had assembled facets of 
undoubted encouragement to all departments of 
the lumber industry. He reminded the club 
of a curious and rather deplorable fact, that 
lumber salesmen do not always know their prod- 
uct, and he insisted that Hoo-Hoo possessed a 
wonderful opportunity to educate the Jumber- 
men themselves about the surpassing merits of 
lumber. Mr. Whiting spoke briefly of Florida, 
saying that nine high-powered shingle men had 
heen working that territory, with good results. 
He referred good-naturedly to the use of stucco, 
with its adaptation of chicken wire, which, he 
declared, would interfere with radio; and he 
said that if a householder wanted radio service 
he’d better not live in a stucco house. 

Arthur E. Lane, of the Arthur EF, Lane Lum- 
ber Corporation, New York City, announced that 
every man in his organization was a member 
of Hoo-Hoo in good standing. Mr. Lane re- 
marked pointedly that he was a believer in sen- 
timent with business. 

Among other guests at the luncheon were Ear] 
Houston, sales manager Long-Bell Lumber Co., 
Longview, Wash., and G. C. Maryott, banker, a 
brother of C. C. Maryott, of the Elliott Bay 
Mill Co. 
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Bay District Hoo-Hoo Activities 


San Francisco, Cauir., Nov. 21.— Rabbi 
Louis I. Newman, of Temple Emanuel, was the 
principal speaker at the regular luncheon of 
Bay District Hoo-Hoo Club No. 9 last Thursday. 
Taking as his subject ‘‘ Who is the True Amer- 
ican’? the rabbi said that faith in justice, care 
for the rights of others, loyalty to the finer ideals 
of the country and inspiration to do one’s best 
in making the world a better place to live in— 
these rather than a paraded patriotism and a 
self-complacent money success—constitute true 
Americanism. ’’ 

Entertainment was furnished by Victor 
Vogel, basso soloist of radio station KTAB. 
Frank W. Trower was chairman of the day. 

On Dec. 10, the next meeting, the football 
players of the University of California will be 
guests of the club. 


Several ‘‘Kitten Parties’? Planned 


St. Louis, Mo., Nov. 23.—Wisconsin Hoo- 
Hoo are becoming active in the promotion of 
concats, according to advices received at local 
headquarters. Vicegerent Snark Ernest Ehlert, 
of Milwaukee, and aids have completed arrange- 
ments for a gathering at the Pfister Hotel, Dec. 
+, On which occasion there will be initiated a 
large class of candidates. Vicegerent Ehlert is 
also participating in arranging ‘‘kitten par- 
ties’’ for Eau Claire and Neenah, Wis. At the 
former meeting he hopes to receive the codpera- 
tion of members from Minneapolis and St. Paul. 
_Secretary-treasurer Isherwood has been in- 
vited to attend a concat at Wichita Falls, Tex., 





Dec. 12, when Vicegerent Snark F. J. Elbert 
and his Nine will enroll a class of Hoo-Hoo 
neophytes, 

Hoo-Hoo Appointments Confirmed 

The following appointments have been con- 
firmed by Snark Hager: 

Howard Potter, Potter Lumber & Supply Co., 
Worthington, Ohio, Counselor of Ohio. 

Owen Johnson, Johnson Lumber Co., Manches- 
ter, N. H., reappointed Counselor of New 
Hampshire. 

R. S. Davis, reappointed Vicegerent Snark of 
the San Antonio (Tex.) district. 

Fred J. Elbert, Galbraith-Foxworth Co., reap- 
pointed Vicegerent Snark of the Wichita Falls 
(Tex.) district. 

Gaines I). Whitsitt, Amarillo, Vicegerent 
Snark of the Panhandle district, Texas. 
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Say Winter Can Not Stop Building 


New York, Nov. 23.—With the last week of 
November at hand, the campaign for winter 
building is receiving much attention. The sub- 
ject, in fact, provided the chief topic for dis- 
cussion at the recent meeting of the New York 
Building Congress, at which Alexander B. Trow- 
bridge, new president of the Architectural 
League of New York, gave the main address. 

Mr. Trowbridge declared that a series of tests 
on winter construction, extending over a period 
of twelve years, showed that there was an aver- 
age of only fourteen days a winter in which 
construction could not be accomplished out of 
doors. Some firms reported that there had been 
years in which they were idle only five days. 
Others went as high as thirty days on which 
work had to be stopped. 

Reports made to the meeting were to the ef- 
fect that the winter building campaign had 
progressed further in Canada than it had in the 
United States, and there were statements that 
buildings had been erected on the other side of 
the border when the thermometer registered as 
low as twenty-seven degrees below zero. 

The prejudice against construction in the zero 
months has existed for many years and would 
still exist were it not for steam and electricity, 
Mr. Trowbridge said. He added that cessa- 
tion of building affects the laborer seriously, and 
at the same time paralyzes equipment manufac- 
ture, railroads and other interests. 

G. Richards Davis, contractor, whose com- 
pany does much winter construction, said it had 
been his experience that no increase in cost is 
attached to winter building, as there are prac- 
tical ways of doing the work, which facilitate 
the final result of the construction. 

Clyde R. Place, engineer, said that there are 
no features in the mechanical work which winter 
rigors can stop, if mechanics are given proper 
protection during their working hours. 


SAAR ARBaEBBAaABS 


INDIANS ON THE Navajo reservations in Ari- 
zona use prairie dogs f'or food and consequently 
object to the usual methods of killing them with 
poison bait. They wil' codperate with Govern- 
ment officials, however, in drowning them out. 




















West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 

















White Pine 





IDAHO 
MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 

















WHITE PINE 


B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 

YELLOW PINE 

HEMLOCK and FIR 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD ANO TRAIL” “THE WOODS" 
“IN FOREST’ LAND.” ETC ¢ 
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Douglas Malloch is known all over America 
cwherever people gather to hear clean stores, 
enjoy happy evenings, and read aloud or listen 
to verse such as bas, filled with homely senti- 
ments and a happy spint. “The poet whe 
eakes lrving a joy,” they tay of bum. 
This new collection contains favorites that 
Mr. Malloch has read or recited # 
the country. All sides of life and humor are 
sepresented, but perhaps the commonest note is 
the one struck in the lines, “His Heritage,” 
> where a father says to bis boy: “I know you'll 
ho get along,” and adds 
ny “I know, somehow or other, 

wy Because you always had 
A whole lot of your mother, 
| And a little of your dad.” 





CEORCE H. DORAN COMPANY =: Publishers : New York 
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A book that will help you sell homes, 
for it will All you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 
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Look Over This List 


if you are in the market for big 
values in Northern Hardwood lum- 
ber. All stock dry and well manu- 
factured. Write or wire for prices. 


50M’ 4/4” No. | Com. Basswood 
150M’ 4/4” No. 2 Com. Basswood 
35M’ 5/4” F. A. S. Basswood 
60M 4/4” F. A. 8. Birch 

100M’ 4/4” Sel. Birch 

200™ ’ ayer No. | Com. Birch 
300M’ 4/4” No. | & Btr. Birch } 
200M ’ 4/4” No. 2 Com. Birch 


. S. Ht. 





8M 
11M’ 3/4” No. 2 Com. & Btr. “Soft Elm 
’ 3/4” No. 7 Com & Btr, Birch 















50M’ 3/4” No. 2 & Btr. Basswood ah 





























Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed EXTRA STANDARD” 


















HARDWOOD FLOORING 
Maple - Oak - Beech 


Sand } Birch 












NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 








ee, 





LUMBER CLUBS 








ND EXCHANGES: 








Discusses Uniform Lien Law 
MILWAUKEE, WIs., Nov. 24.—Members of the 
Southeastern Wisconsin and the South Central 
Wisconsin Lumbermen’s clubs held their annual 
joint fall meeting in Milwaukee last Thursday 


noon. Following the dinner, John M. Rodger, of 
Fox Lake, president South Central club and 


the Wisconsin Retail Lumbermen’s Association, 
opened the business session. 

James T. Drought, general counsel for the 
State association, discussed at length vital lien 
law facts. In his opinion, the modern trend of 
business is toward long term credits and the in- 
stalment plan of payments. Because of this 
condition, he warned the dealers that they 
should take steps to guard the lien laws, for 
without them the building materials business 
would have to be operated on a eash basis. The 
speaker pointed out various other factors which 
the lien law is related to and he told of the 
technicalities of it. The conference which was 
held in Chicago on Nov. 10 and which was at- 
tended by attorneys for State associations 
throughout the country to work on a standard 
uniform lien law was also discussed by Mr. 
Drought. 

(SREB BEaAEeM: 
Addresses Kiwanis on Ethics 

New York, Nov. 23.—‘‘Business Ethics’’ 
was the subject of a talk given last week at the 
Kiwanis Club, Brooklyn, by Herbert B. Coho, 
secretary the New York Lumber Trade Associa- 
tion. Mr. Coho told the members to remember 
always that each individual has a moral respon- 
sibility that affects one in all his associations, 
business and otherwise, and that personal hon- 
esty and integrity should always be included in 
business competition. 


Activities of Buffalo Exchange 

Burrato, N. Y., Nov. 23.—The Buffalo Lum- 
ber Exchange on Nov. 20 held one of the largest 
attended meetings in a good while, about sixty 
members being present. The interest was in- 
creased by the announcement that several 
speakers would be in attendance. One of those 
announced was Dwight Hinckley, of Cincinnati, 
Ohio, president National-American Wholesale 
Lumber Association, but he was unable to be 
present. Secretary W. W. Schupner, of that 
association, was on hand, however, and gave an 
address on the work and future plans of that 
organization. He was followed by Paul Fish, 
assistant secretary National Hardwood Lumber 
Association, who told of the work it was doing 
and planned to do. The last speaker was Judge 
George L. Hager, who talked about the crime 
wave in this city and of the need of the edu- 
cation of youth, who make up a large share of 
the criminal population. He said that some of 
the boys of 14 who appeared before him in city 
court were sadly lacking in morals and that 
some means should be found of giving them 
proper training. 

Luncheon Club Making Progress 

CHAMPAIGN, Iuu., Nov. 23.—The first anni- 
versary of the organization of the Champaign 
County Luncheon Club was observed Friday 
evening, Nov. 13, with a dinner at the Inman 
Hotel in Champaign. More than forty attended 
the function, including a number of ladies. 
H. M. Smoot, of Homer, president of the club, 
presided as toastmaster, and introduced J. W. 
Mackemer, of Peoria, who gave a masterful ad- 
dress, replete with good common sense and 
sound advice. At 8:45 the visitors attended 
the Orpheum Theater, Lou Artherburn, chair- 
man of the local committee, being complimented 
for the good entertainment provided. 

The Champaign County Luncheon Club was 
organized in November, 1924, at the Urbana- 
Lincoln Hotel in Urbana. Mr. Smoot has 
served as president, and Vharles Patton, of Ma- 
homet, as secretary. The year has been one of 
good fellowship and profitable activity, and the 
second year opens with oright prospects for the 
future. The meeting of Nov. 13 was the first 





of its kind by the organization—i.e., the first 
meeting where ladies were invited and where 
the visitors were guests of the club at a theater 
party. 

An elaborate program is being prepared for 
the next meeting the second Friday in Decem- 
ber, which will include election of officers to 
serve the coming year. 


Plan to Entertain Tennesseeans 

NASHVILLE, TENN., Nov. 23.—Members of the 
Nashville Retail Lumbermen’s Club, at the 
regular meeting last week, discussed their plans 
for the entertainment of the lumber dealers who 
attend the first annual convention of the Tennes- 
see Retail Lumber Dealers’ Association, which 
is to be held in Nashville on Feb. 11 and 12, 
1926. The club plans to extend invitations to 
lumber dealers in all of the southeastern States 
to attend the Tennessee meeting and to see at 
first hand how association has benefited the in- 
dustry in this State, with a view that they may 
profit to the extent of forming similar organiza- 
tions of the lumber dealers in other States. 

Relative to present business conditions in the 
Nashville section and in eastern Tennessee mem- 
bers of the club present at the meeting stated 
business had been improving at a satisfactory 
rate lately; that a good winter building program 
seems in prospect; and that good business was 
therefore expected during the rest of this year 
and well through the coming winter months. 
The outlook for business next spring in this 
section is particularly bright. 


"SREB ERBEBEAAD: 


Cabinet Woods Nylta Club Topic 

New York, Nov. 23.—Prof. Samuel J. Ree- 
ord of Yale spoke on cabinet woods at the meet- 
ing of the Nylta Club last Friday night, deal- 
ing principally with oak, mahogany and walnut. 
He spoke strongly against the practice of mis- 
representing grades and kinds of mahogany and 
said substitutes should be sold exclusively as 
such. Prof. Record said there was no occasion 
for a shortage of true mahogany as the stand in 
southern Mexico, the West Indies and Central 
America aggregates about 50,000,000,000 feet. 

Carl Schmieg, one of the foremost American 
cabinet makers, exhibited one hundred samples 
of rare cabinet woods. Mr. Schmieg has de- 
signed furniture for the royal families of Eu- 
rope and was a member of Secretary Hoover’s 
commission that visited the furniture exhibit 
at the international exposition in Paris. 


Nominees on Regular Ticket 
Ba.trmoreE, Mp., Nov. 23.—The ticket named 
by a special committee of the Baltimore Lum- 
ber Exchange, and to be voted for at the annual 
meeting Dec. 7, has been sent out to the mem- 
bers in order that they may have an opportunity 
to study the make-up and determine whether 
they will support the nominees or launch an in- 
dependent movement. The slate is given out 
so long ahead in accordance with provision in 
the by-laws which stipulates that the names 
must be announced at least two weeks before 
the election, The nominees on this regular 
ticket are: 
President—R. Baldwin Homer, R. B. 


Lumber Co., present incumbent. 

Vice president—Daniel MacLea, MacLea Lum- 
ber Co. 

Treasurer—L. H. Gwaltney, John H. Zouck 
Lumber Co., present incumbent. 

Managing committee—John L. Alcock, John L. 
Alcock & Co.; Harry C. Burgan, Burgan Lum- 
ber Co.; Lewis Dill, Lewis Dill & Co.; Henry D. 
Dreyer, jr., H. D. Dreyer & Co.; W. Hunter Ed- 
wards, B. Ww. Edwards & Sons; Rufus K. Goode- 
now, Canton Box Co.; Daniel MacLea; Ridgaway 
Merryman; Theodore Mottu, Theodore Mottu & 
Co:; George EK. Waters, George E. Waters & Co.; 
Pembroke M. Womble, and David M. Wolf, Can- 
ton Luniber Co. 


The house committee, which has charge of 
the arrangements for the annual meeting, is 
endeavoring to get up a chorus and to provide 
other forms of diversion in addition to the an- 
nual banquet and a list of speakers. 


Homer 
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Railroad Tie Contract Causes Suit 


St. Louis, Mo., Nov. 24.—A damage suit of 
$54,184 arising out of alleged interference with 
the fulfillment of a contract was filed in United 
States District Court here Thursday by the In- 
ternational Lumber & Tie Co. of St. Louis 
against the Pere Marquette Railway. The peti- 
tion presents evidence to show that the rail- 
way company, on Jan. 23, 1924, ordered through 
its agents, the Grego Construction Co., of Chi- 
cago, from 500,000 to 550,000 red oak cross ties 
which were to be delivered within a year from 
the date of invoice. Because of the defendant’s 
‘arbitrary system of inspection,’’ the greater 
portion of the ties offered were rejected and 
the tie company was prevented from completing 
the contract within the specified time. 

The petition further alleges that the plaintiff 
had contracted with subcontractors in Arkansas, 
Missouri and Mississippi to furnish stock for 
the order which it would have been enabled to 
complete under the terms of the contract. How- 
ever, on Jan. 12, 1925, states the petition, the 
company was informed in a letter from the rail- 
way that no more deliveries would be accepted 
and the contract was terminated. 

The original order, as presented, called for 
shipment to start as soon as the company had 
sufficient stock ready for inspection and was to 
continue at the rate of 25,000 to 50,000 ties a 
month, or on the average of approximately 40,- 
000 ties a month. Ties were to be made accord- 
ing to Pere Marquette specifications and offered 
in lots of not less than 3,000 at one inspection. 


By the maximum delivery of 550,000 ties, states 
the petition, the company would have realized 
a reasonable profit of 12 cents a tie. The In- 
ternational Lumber & Tie Co. alleges the actions 
of the railway were unwarranted and arbitrary 
and deprived the plaintiff from delivering 451,- 
139 ties to its damage of $54,184. The company 
asks judgment for this sum and costs. Its at- 
torneys are W. W. Henderson, N. C. Whaley and 
Lowell Morris. 


New Clisé of Thaher Section 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 25.—The bureau of 
internal revenue, Treasury Department, an- 
nounces the appointment of S. P. Hatchett as 
chief of the timber section, to succeed E. B. 
Tanner, resigned. Mr. Hatchett is an engineer 
and has been in the bureau since 1919 engaged 
on valuation work for the minerals section, and 
has served on the review committee. Mr. Tan- 
ner is returning to private business. 


A’ Famous Dutch Sawmill 


Detroit, Micu., Nov. 23.—Located near 
Groningen, Holland, is what is said to be the 
world’s most famous windmill and at the same 
time the most unusual sawmill, according to 
David R. Erwin, of Detroit, who recently re- 
turned from a trip to that country, noted the 
world over for its quaint windmills. The only 
power for the sawmill is furnished by the wind- 
mill, a series of elaborate compound gears being 
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Sawmill near Groningen, Holland, operated by a windmill 


The shipment was to be made from Chicago to 
the Pere Marquette, care of Michigan Wood 
Preserving Co., Reed City, Mich. W. C. Ather- 
ton, Pere Marquette purchasing agent, Detroit, 
sent the order. 

Prices, f. 0. b. Pere Marquette Railway tracks, 
were on grade No. 1, $1.07 each; grade No. 2, 
$1.17 each, and grade No. 3, $1.27. The order 
specified that not less than 40 percent of ties 
were to be grade No. 3, the balance to consist of 
grades Nos. 1 and 2. Ten percent might be 
white oak at 10 cents a tie over the prices of 
red oak. 

The petition contains the plaintiff’s letter of 
acceptance, which stipulates ‘‘cancelation of 
the order can only be made with the accept- 
ance of both parties.’’ The tie company con- 
tends that it furnished a large number of ties 
to the railway, which refused to accept in any 
given month the stock which was offered at con- 
venient points of loading. Because of the de- 
fendant’s ‘‘arbitrary system of inspection 
which was wholly unreasonable and by a method 
known as ‘culling,’ the defendant, through its 
agents, rejected a great and larger portion of 
the ties offered under the order, although the 
ties so rejected conformed to the order of the 
defendant under provisions of the specifica- 
tions.’? 

By Jan. 12, 1925, when the railway refused to 
accept further deliveries, the plaintiff asserts 
it had offered 98,461 ties whi¢h were accepted. 


used to step the power up to the necessary 
amount needed to operate the mill. Hollanders 
have always used the best of materials in con- 
structing their mills, which are carefully built 
to last considerably longer than the average 
lifetime. This one is said to cost approximately 
$17,500 and therefore is not so crude as may ap- 
pear at first glance. 


. e e . 
Buys Property in West Virginia 

CoLuMBus, Ou10, Nov. 23.—The W. M. Ritter 
Lumber Co., with headquarters here has an 
nounced the purchase of all of the holdings of 
C. Crane & Co., whose main plant is located at 
3arrett, W. Va. The Ritter company contem 
plates the immediate expenditure of approxi- 
mately $250,000 to improve the facilities of this 
newly acquired property in ‘West Virginia, the 
life of which is estimated at from ten to fifteen 
years, 

The sale of this property to the W. M. Ritter 
Lumber Co. is understood to mark the retire- 
ment from the lumber business of the firm of 
C. Crane & Co., a firm organized more than a 
quarter of a century ago by the late James O. 
Cole, of Peru, Ind., and Clinton Crane, of Cin- 
cinnati, Ohio, also deceased. Since their death, 
the interests of the company have become di- 
verse and the owners scattered, and this is 
partly the reason for the firm’s discontinuing 
business. 


NorthernWoods 








Northern 
Hardwoods 


BIRCH 


3 cars 4/4” Ist & 2nds 

6 cars 4/4” No. | Com. & Sel. 
8 cars 4/4” No. 2 Common 

5 cars 5/4” No. | Com. & Sel. 
4 cars 5/4” No. 2 Common 

3 cars 6/4” No. | Com. & Sel. 
2 cars 8/4” No. | Com. & Sel. 


BASSWOOD 


3 cars 4/4” Ist & 2nds 
8 cars 4/4” No. | Com. & Sel. 
fcar 5/4” No. | Com. & Btr. 
2 cars 6/4” Ist & 2nds 


The Adams-Thom 
was.” Lumber Co. 





Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!°’ 








Hemlock—Complete Stock 


4/4 Birch No. 1 C. & B.. 350,000 4/4 Maple No. 3 Com.... 150,000 
4/4 Birch No. 2 Com____ 175,000 4/4 Basswood No. 1 C. & B. 30,000 
4/4 Birch No. 3 Com. __.225,000 4/4 Basswood Ho. 2 Com... 8,000 
4/4 Maple Sel. & FAS....15.000 Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Co., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUF FALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 


Ne 











Remember 


_Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 











Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON 
TINUOUSLY, and you do not need ta spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—-360 sheets 94x16 inghes and 6-page 
Ato Z index. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman 4°! %;;Dee7harm St 

















AMERICAN LUMBERMAN 





NOVEMBER 28, 1925 











THE SEIDEL 
LUMBER LIST 


ABOVE is the mill 
that is our source 
of supply for 











Long or 
Short Leaf Pine 
Cypress 
Sitka Spruce 
Douglas Fir 
Washington 
Red Cedar 
Tennessee 
Red Cedar 
Pondosa Pine 
Cal. White & 
Sugar Pine 
Redwood 


Redwood 
Lumber 


We can supply Redwood 
lumber L. C. L. or in mixed 
cars from our St. Louis yard 
with the other items we 
handle or in straight cars 
diret from the mill through 


Oak Flooring = 


Maple 
Beech, Birch 
Flooring 














Wholesale Department 


Get in touch with us. 


Julius » ra i 
Seide 
LUMBER CO, 


St.Louis,Mo. 























SOFT 
Ue ttre 


FINISH 
AND TRIM 














ON’T let up 

on yoursell- 
ing efforts dur- 
ing the win- 
ter months. 
There are 
many old 
homes in your locality which need 
new Oak finish, trim and floors 


McMinnville soft textured Oak 
products will please your customers 
and McMinnville mixed car ser- 
vice will save you money. Order 
these three items in the same car. 


ILLE 
MIN N GGCo. 


MCMINNVILLE,TENN. 
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Favored for Commerce Commission 

[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., Nov. 25.—C. A. New, as- 
sistant secretary-manager of the Southern 
Hardwood Traffic Association, was yesterday 
recommended by the board of directors in ses- 
sion here for appointment as a member of the 
Interstate Commerce Commission, effective Jan. 
1, 1926. The recommendation of the directors 
will be transmitted to President Coolidge by J. 
H. Townshend, secretary-manager of the traffic 
association. 

It is announced by Mr. Townshend that it is 
expected that a vacancy will occur on Jan. 1, 
1926, and that the place will be filled by a south- 
ern man, as the South has not had proper rep- 
resentation. Mr. New’s name will go before 
the President with the recommendation of many 
railroad men and lumber shippers in more than 
twenty States. All members of the Southern 
Hardwood Traffic Association will urge Mr. 
New’s appointment. 

Mr. New for many years was with the Illinois 
Central system prior to coming with the South- 
ern Hardwood Traffic Association, and is well 
known to all railroad men as well as shippers. 
He is considered an authority on traffic matters 
and is well qualified for the position. 
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Ashland Rate Case Recommendations 

WASHINGTON, D. C., Nov. 23.—In a proposed 
report in Docket No. 15,369—John Schroeder 
Lumber Co. vs. Akron, Canton & Youngstown 
Railway Co. et al.—Attorney-Examiner Disque 
recommends that the Interstate Commerce Com- 
mission find that rates on lumber from Ashland, 
Wis., to points in Illinois, Central and Trunk 
Line territories be found not unreasonable, un- 
justly discriminatory or unduly prejudicial. Ash- 
land is at the extreme eastern edge of the Du- 
luth group. Complainant sought rate parity with 
the Hurley greup, which lies immediately east 
of the Duluth group. Rates from Ashland ap- 
parently range from %-cent to 3.5 cents a one 
hundred pounds higher than those from the Hur- 
ley group. The ease was heard jointly with the 
Wisconsin railroad commission so far as intra- 
state rates are concerned. 


Rates on Rough Oak and Gum Cooperage Stock 


Following rehearing, Examiner John McChord 
recommends that the Interstate Commerce Com- 


mission reverse its original finding in Docket No. 
14,684—-Louisville Cooperage Co. vs. Louisville & 
Nashville Railroad Co. et al. In its original de- 
cision the commission found that the rate of 39.5 
cents a hundred pounds charged on 87 carloads of 
rough oak and gum staves and heading, shipped 
between April 1 and Oct. 31, 1921, from Bonita, 
La., to Louisville, Ky., was not unreasonable or 
otherwise unlawful. Examiner McChord recom- 
mends a finding that the rates were unreasonable 
to the extent that they exceeded 34.5 cents a 
hundred pounds and that reparation be awarded 
on this basis. 


Seeks Establishment of Reasonable Rates 

The Dawkins Lumber Co. has filed with the 
Interstate Commerce Commission a complaint 
against the Chesapeake & Ohio Railway Co. et al., 
seeking the establishment of reasonable rates from 
its plant at Royalton, Ky., to Central Freight As- 
sociation and Trunk Line territories. Complainant 
states that the carriers were requested to establish 
such rates but have not done so. Shipments move 
from Royalton to Dawkins, Ky., on local rates and 
from Dawkins to destination on local rates. Com- 
plainant seeks reasonable proportional rates on 


its shipments. 
Saeaanaeaeaeaeaaa2a 


Loadings Still Exceed Million Cars 


WASHINGTON, D. C., Nov. 23.—Loading of rev- 
enue freight for the week ended Nov. 7 totaled 
1,063,322 cars, the sixteenth week this year that 
loadings have exceeded the million car mark, ac- 
cording to reports filed by the carriers. This was 
an increase of 68,043 cars over the corresponding 
week last year and an increase of 27,101 cars over 
the corresponding week in 1923. Compared with 
the corresponding weeks in 1920, 1921 and 1922, 
it also was a substantial increase. The total for 
the week of Nov. 7, this year, however, was a 
decrease of 27,951 cars under the preceding week, 





decreases in the loading of all commodities being 
reported with the exception of coke and ore. 

Coal loading totaled 189,212 cars, a decrease of 
5,043 cars under the week before, but 16,448 cars 
over the same week last year. Compared with the 
same week in 1923, it was a decrease of 1,375 cars, 

Grain and grain products loading amounted to 
46,242 cars, 1,195 cars below the week before and 
8,523 cars under the same week last year. It 
also was a decrease of 2,773 cars under the same 
week in 1923. In the western districts alone, 
grain and grain products loading totaled 30,281 
cars, a decrease of 5,348 cars under the corre- 
sponding period last year. 

Forest products loading totaled 65,119 cars, 
5,086 cars below the week before and 2,284 cars 
below the same week last year. It also was 10,- 
062 cars below the same week two years ago. 


. . 

Regional Advisory Board of Florida 

WASHINGTON, D. C., Nov. 23.—The car service 
division of the American Railway Association to- 
day announced that a division of the Southeast 
Regional Advisory Board is to be organized in 
Florida at once with a view to bringing about a 
better understanding and a more expeditious solu- 
tion of the transportation problems in that State, 
Steps, preliminary to the organization of the 
Ilorida division, will be taken at a conference to- 
morrow (Tuesday) at the Mason Hotel, Jackson- 
ville, between representatives of business organiza- 
tions, the State railway commission and the rail- 
roads entering that State and the car service divi- 
sion of the American Railway Association. 


Ask Reduction in Freight Rates 

MONTREAL, QUE., Nov. 23.—A request for a 25 
percent reduction in freight rates, on shipment of 
lumber from eastern Canada to New England was 
made by a delegation of officers of the Canadian 
Lumbermen’s Association which waited on the 
Canadian Pacific Railway, and the Canadian Na- 
tional Railway, and which will approach the Bos- 
ton & Maine, Boston & Albany, and New York, 
New Haven &. Hartford railroads for similar 
concessions. 

Stagnation in the lumber industry, except for 
pulpwood, is given by the association's president, 
David Champoux, of Campbellton, N. B., as the 
reason for the request. Lumber from British 
Columbia and the West Coast of the United States 
can be brought via Panama Canal to New York 
and New’ England, “cheaper than we can produce, 
let alone sell,” is Mr. Champoux’s claim. ‘The 
low water rates on this route have lost to lumber- 
men of eastern Canada most of their New Hngland 
market. This is a grave situation since the 
Canadian market is insufficient to absorb the lum- 
ber eut. Mr. Champoux criticised the statement 
issued by the Federal department of lands and 
forests, stating that this year’s cut was one-third 
over the average for the last ten years. He had 
received a telegram from G. C. Piche, chief forester 
of the Province, that this report included pulpwood 
operations as well as lumber. 


Railway Equipment and Supplies 


In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as fol- 
lows: 

INQUIRIES—New York Central, 500 automobile 
box cars, 50 tons’ capacity: Lehigh Valley, 500 
four-hopper coal cars, 70 tons’ capacity ; Chicago, 
Milwaukee & St. Paul, repairs to 770 coal ears; 
Lake Erie, Franklin & Clarion, 50 hopper cars 
55 tons’ capacity ; Delaware, Lackawanna & West- 
ern, 50 ballast cars and 25 eight-wheel caboose 
ears; Wabash, 2,000 single sheathed automobile 
box cars. 

OrRDERS—Denver & Rio Grande Western, 500 
gondola cars, 50 tons’ capacity, with Pressed Steel 
Car Co., and 200 automobile cars with Mount 
Vernon Car Manufacturing Co. 





FOUR MILLION trees were planted in Quebec 
during the season just ended, 3,000,000 of 
which were Laurentide pulp. The provincial 
nursery at Berthierville and the nurseries oper- 
ated by companies furnished sufficient seed to 
meet the requirements. Tree planting has been 
carried out on the largest scale in the St. Mau- 
rice district. , 
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Utilization Committee Personnel 


Axel H. Oxholm, chief of the lumber division, 
Department of Commerce, will be appointed 
director of the National Committee on Wood 
Utilization by Secretary of Commerce Hoover. 

This action is the outgrowth of the National 
Conference on Utilization of Forest Products, 
which met in Washington a year ago this month. 
The conference was called for the purpose of 
formulating a program to work out better 
methods of wood utilization in all stages of 
manufacture and use. The conference was 
made up of about five hundred representatives 
of timber owners, loggers and lumbermen, wood 
using industries, railroads, mining industries, 
farm organizations, pulp and paper industries, 
forestry organizations and others. 


Now a practical working plan has been com- 
pleted to carry forward this movement. With 
the approval of President Coolidge, the national 
committee held its first meeting here last May. 
A decision was reached at that meeting to place 
the active direction of the work in the hands 
of a man widely known in the industry. 


The personnel of the national committee fol- 
lows: 

Herbert Hoover, secretary of commerce, chair- 
man; William B. Greeley, chief forester, United 
States Forest Service, vice chairman; Howard An- 
drews, National Association of Railroad Tie Pro- 
ducers, Nashville, Tenn.; Richard H. Aishton, 
president American Railway Association, Wash- 
ington, D. C.; Hugh P. Baker, executive secretary 
American Paper & Pulp Association, New York 
City; John W. Blodgett, Grand Rapids, Mich. ; 
Wilson Compton, secretary-manager National Lum- 
ber Manufacturers’ Association, Washington, D. 
C.; Dwight Hinckley, president National-American 
Wholesale Lumber Association, Cincinnati, Ohio; A. 
G. Hoperaft, president National Association of Pur- 
chasing Agents, Cleveland, Ohio; LeRoy E. Kern, 
American Institute of Architects, New York City; 
John H. Kirby, President Kirby Lumber Co., Hous- 
ton, Tex.; John E. Lloyd, president William M. 
Lloyd Co., Philadelphia, Pa.; Gen. R. C. Marshall, 
jr., general manager Associated General Contrac- 
tors of America, Washington, D. C.; John V. W. 
Reynders, President American Institute of Mining 
and Metallurgical Engineers, New York City; D. 
Everett Waid, president American Institute of 
Architects, New York City; Walker L. Wellford, 
president Chickasaw Wood Products Co., Memphis, 
Tenn.; Norman W. Wilson, president American 
Paper & Pulp Association, Erie, Pa.; William A. 
Babbitt, Association of Wood-Using Industries, 
South Bend, Ind.; W. L. Saunders, general mana- 
ger Cummer-Diggins Co., Cadillac, Mich.: Louis J. 
Taber, master of the National Grange, Columbus, 
Ohio: Frank G. Wisner, president National Lum- 
ber Manufacturers’ Association, Laurel, Miss.; C. 
Fred Yegge, president, Chicago Box Co., Chicago. 


Purpose of Committee’s Work 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 24.—In announcing 
the appointment of Mr. Oxholm, the Department 
of Commerce, after briefly sketching his career 
as lumber commissioner for the department in 
1916, and his more recent activities as chief of 
the lumber division, said: 


In 1923 and 1924 Mr. Oxholm spent several 
months in western Europe for the department, 
studying improvements in the wood using prac- 
tices of the countries there. He found that 
most of the European countries faced problems 
of conservation and utilization which are now 
arising in America, and they have adopted prac- 
tices which have not heretofore been consid- 
ered in the United States because of the sup- 
ply of cheap lumber, which has existed up to 
Within a few years. The rapidly increasing 
lumber values have led the lumber interests of 
the United States to closer codperation with 
Government agencies here for improvement of 
wood using practices. 

Suggestions which have been received by 
the National Committee on Wood Utilization in- 
dicate an increasing recognition that the con- 
Servation of timber resources through more ef- 
ficient use of wood is of immediate benefit and 
18 as important to the general public as _ ulti- 
mate reforestation. .The purpose of the com- 
mittee’s work is to promote greater effectiveness 
Mm preventing wastes arising from present meth- 
ods, so that the public at large as well as 


American industry may benefit. 

Scores of suggestions which have come to 
the committee show that mechanical and chem- 
ical methods, as well as the simplification of 


the dimensional variety, are to play an im- 
portant part in this type of conservation. 

The simplification and standardization of 
softwood and hardwood lumber is considered 
a most important step in this direction, and the 
reduction of variety in yard lumber items of 
60 percent has been given further strength by 
the action of the hardwood lumber industry to 
undertake an early simplification in the hard- 
wood field. The adoption by the softwood lum- 
ber industry of standards for lumber, timbers 
and other items is of marked effect, preventing 
as its does to a large extent the cutting of sub- 
standard lumber which does not properly serve 
the wants or needs of the ultimate user and 
which has been an important element of waste. 

Both manufacturing and consuming groups 
have indicated to the committee their interest 
in the elimination of waste in small dimension 
lumber—lumber cut to suit the requirements of 
wood users at points distant from the supply of 
timber. They are also deeply interested in the 
elimination of wastes incident to the manu- 
facture of lumber in fabricating plants where 
wood is turned or resized from larger pieces. 
The committee has been urged to undertake 
a survey of the requirements of each of the 
wood using industries. As yet no large general 
program is to be developed, but the problem is 
to be attacked, item by item, and brought to 
conclusion along lines suggested by the various 
industries. 


Usefulness of Statistical Reports 


Director Steuart, of the census bureau, in 
his annual report shows that at the close of the 
last fiseal year (June 30) 103 trade and indus- 
trial associations were supplying the bureau 
with regular statistical reports for publication 
in the Survey of Current Business. In every 
case the publication is general, the information 
being made available to all persons irrespective 
of their interests or industrial affiliations. 
‘¢ Business as a whole,’’ says Mr. Steuart, ‘‘is 
more and more looking to current industrial 
facts for guidance, and the large increase in the 
number of statistical inquiries undertaken dur- 
ing the last few years, both by the Govern- 
ment, on the initiative of industrial and trade 
associations, and by the associations themselves, 
in order to provide such data for executive 
judgment, is in itself evidence of their useful- 
ness.’ 


Christmas Tree Growing Attractive 


Christmas-treé crops raised on plats especially 
set aside for the growing of evergreens, seems 
to be a coming business, according to Forestry 
Service officials. Although the foresters do not 
feel that the use of Christmas trees is either a 
menace to the country’s timber supply or in- 
compatible with forest conservation, they point 
out that the practice of growing small ever- 
greens especially for the Christmas trade is far 
better than cutting trees for this purpose in an 
indiscriminate manner. 

In 1924 spruce and fir trees commonly sold 
for $1 to $3 and more on the streets of the 
larger eastern cities. Retail prices have in- 
creased several hundred percent during the last 
15 or 20 years and high prices are likely to pre- 
vail in the future. So growing Christmas trees 
on plantations near large centers of population 
is beginning to look like an attractive business. 


Marked Advance in World Trade 


With the steady improvement of European 
conditions, the stabilization of exchange rates 
and other favorable factors, world trade in 1924 
showed a marked advance, and indications are 
that the volume of international trade during 
the current year will exceed prewar levels for 
the first time since the outbreak of the World 
War. This is the view of Dr. Julius Klein, di- 
rector of the bureau of foreign and domestic 
commerce. 

Dr. Klein points out that the aggregate value 
of the foreign trade of 63 countries, represent- 
ing more than 90 percent of the world total for 
1924, was $53,312,000,000, as against $47,519,- 
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Real Values in 
Southern Hardwoods 


; car - + ow Sycamore 

. car 5/8 Plain Sycamore 
a 50,000' 4/4 Log Run Willow 
Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 
RedGum __ | car 4/4No. 1Com.Red Gum 
Willow | 1 car 4/4 FAS Red Gum 














Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 








Manufacturers of band 
sawn hardwoods. 
Grades guaranteed un- 
der rules of National 
Hardwood Lumber 
Association. 


We solicit your inquiries: 


Bonita Lumber 
Company, Inc. 
BONITA, ("te") LA. 





















a: ER Co..btc. 
HAMMOND,LA. icre 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











We can most always furnish orders for 


“e witre”. Oak Cross Ties 


Standard 6x8&-3' 0” 
Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 








Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 























Manufacturers 


Short Leaf Pine and Hardwoods 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























Cc! N. 6. PINE Cl 





Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


2, 
% Partition, Ceiling, 
& Moulding, Trim, 
is Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 











epeat Orders 


come to dealers who sell the 







grade and quality of lumber Se 
you find in our S22 





N.C. PINE, Florine, Ceiling 


oofers 


Long 2d Yellow Pine Roush and 


Dressed 


We are Car and Cargo Shippers. 


‘ELLINGTON & GUY, Inc., "iiGuwann: Vie" 














QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Norfolk, 
Rowland Lumber Co., ‘volt... 


Operating John L. Roper Lumber Co. 











000,000 in 1923, and $40,244,216,000 in 1913. 
A comparison of these figures shows that inter- 
national trade, while registering a 12 percent 
gain in both real value and volume in 1924 over 
1923, was still about 6 percent below the pre- 
war volume, when allowances are made for price 
increases. 

While the 1924 value was about 38 percent 
higher than the 1913, Dr. Klein states that 
prices during the last year averaged nearly 50 
percent above the 1913 level. From this it could 
be deduced, he adds, that the volume of trade 
during 1924 amounted to approximately 94 per- 
cent of the 1913 total. 

Although quantitative figures are not avail- 
able, preliminary figures on the foreign trade 
of the 17 leading countries for the fiscal year 
1924-1925 show a total trade of $37,268,462,000, 
compared with $21,807,269,000 in 1913, disclos- 
ing that the upward movement of last year is 
continuing and would seem to indicate that pre- 
war levels would be passed by a safe margin. 


Expediting Action on American Patents 


How the Patent Office, tfansferred to the De- 
partment of Commerce April 1 from the De. 
partment of the Interior, is expediting action 
on the products of American inventive genius 
is described in the annual report of Thomas 
E. Robertson, commissioner of patents. In- 
creased expert staff, improved facilities, simpli- 
fied procedure and re-arrangement of office 
space made possible a notable gain in the time 
patent applications are held for official action, 
New patents were passed upon within an aver- 
age of three months, as compared with five 
months during the preceding fiscal year, and 
there was corresponding improvement in the 
time necessary to dispose of amended cases, 
During the year the Patent Office handled 103,- 
705 applications, compared with 99,724 during 
the preceding year. The number of patents 
awaiting action has been materially reduced 
as compared with previous years. 


Boys Learn by Building for the Birds 


OAKLAND, CAuiFr., Nov. 21.—A very successful 
bird house building contest recently promoted 
by the J. W. Pearson Hardware Co. and partici- 
pated in by a large number of pupils of the 
public schools, affords some good ideas for lum- 
bermen desiring to put on contests of this sort 
in their communities, as many of them have 
done in recent years. 

Mr. Pearson states that this contest, though 
not commercialized in any respect, was a great 
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best fifteen bird houses built by boys sixteen 
years old or younger. The combined value of 
the prizes was in excess of $300. It was an- 
nounced that after the prizes had been awarded 
all the bird houses entered in the competition 
were to be presented to the city park com- 
missioner to be placed in the various parks, 
‘‘Tsn’t it a Jim-dandy idea?’’ asked the ad. 
‘‘Think of the fun of being an architect and 
builder for birds!’’ The tools, which were all 


e 
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Schoolboys of Piedmont, Oakland, Calif., displaying bird houses t-uilt by them in a contest recently 
promoted by a hardware merchant of that city 


success from the standpoint of publicity and 
personal contacts gained. He is not only a 
lover of birds, but also is interested in young 
people, and conceived this contest as a good way 
for gaining their interest and encouraging them 
to do some worth-while work in the way of 
building these little houses, figuring that it 
would foster a love for the feathered songsters 
and at the same time afford good training with 
tools. 

The boys took to the idea like ducks to water, 
with the results shown in the accompanying 
photograph. Mr. Pearson says that the early 
spring is the best time to put on such a con- 
test. He suggests also that contests conducted 
along similar lines for best work in building 
doll houses, miniature boats etc., should go well 
in many districts if properly promoted. 

This bird house contest, which ran for one 
month, was based on the following credits for 
points: Workmanship, 50 percent, design, 35 
percent; painting, 15 percent. 

The contest was advertised in space 12 inches 
deep and two columns wide in the local news- 
papers, the announcements giving the rules, the 
list of prizes, and other necessary information. 
The prizes offered consisted of three chests of 
tools and twelve individual sets of tools for the 


of standard make and finest quality, were de- 
scribed in detail. The rules of the contest 
follow: 

1. The contest is open to any boy 16 years old 
or under, a resident of Alameda County. 

2. Exhibit must not exceed 24 inches square, or 
be higher than 24 inches, although exhibit may 
be smaller than these sizes. 

3. Design can be anything practicable for a bird 
house. 

4, Exhibits must be painted. 

5. Exhibits are to be brought in whenever ready. 

6. Entrance card must be securely tacked on. 

7. All exhibits will become the property of the 
city of Oakland for use in the city parks. 

Each contestant. was required to sign an entry 
blank reading as follows: 

I hereby agree to all rules and regulations of the 
bird house contest held by the Pearson Hardware 
Co., and further agree to donate my house to 
Alameda County through said company. 

It is understood that the house I enter will be 
my own work, and I agree to accept the decision 
of the judges. 

(‘SBEEBELGGa2 2A G2G2AGAAa 

EXPERIMENTS in oak regeneration at Canton, 
N. C., show that tall oaks grow best not from 
‘‘little acorns,’’ but from the larger specimens. 
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Winter 


A skim of ice upon the lake, 
Along the edge of creek and river, 
And some may grumble, some may shake, 
Turn up their collars, give a shiver, 
But I’m a little glad to see 
The signs of snow and wintry things— 
Although it brings the cold to me, 
A lot of other joys it brings: 


The roaring fire with folks around, 

The coals of beech and maple glowing; 
Inside more comfort I have found 

When out of doors the snow was snowing. 
The cold without makes warmth within 

In ev’ry shanty in the town, 
And winter I behold begin 

Without a grumble or a frown. 


And trouble often seems the same, 
Though I’m not hankering for trouble, 
But human hearts are like a flame, 
And griefs our blessings often double. 
I never know what friends are mine 
Until some sorrow heaven sends. 
It sometimes seems a plan divine 
To show a fellow all his friends. 


We See b’ the Papers 


The most interesting cut in today’s paper is 
the income tax cut. 


Ask the man who knows all about Yost who 
is president of the university. 

Somebody seems to have warned the auto- 
mobile stocks about speeding. 


Last year 29,000,000 acres of land were swept 
by fires. They are almost as devastating as 
tourists. 


They seem to be determined that everybody 
in Italy shall be made free, even if everybody 
goes to jail in the process. 

Arabs use camel’s hair for yarn. But it is 
just as hard as ever for a mere man to pass it 
through the eye of a needle. 


The only time a pessimist is thankful is the 
day after Thanksgiving, and then all he is 
thankful for is that Thanksgiving is over. 


Well, now we are going to lend Italy $100,- 
000,000. We wish we could borrow $75 from 
our tailor to pay him that $40 we owe him. 


Three seats on the New York Stock Exchange 
sold for $150,000 each. Somebody must have 
thought Red Grange was going to play. 


It is remarkable that anybody would pay 
$150,000 for a seat on the New York Stock Ex- 
change, considering what an uneasy seat it is. 


In Paris now the modistes also sell a lady a 
bottle of perfume to match her gown. Some- 
times the perfume is about all there is to the 
gown. 

There is another movement to have the 1926 
Army-Navy game in Chicago. We feel sure the 
Navy would rather play in Chicago than in Ann 
Arbor. 

President Coolidge says that our resources 
saved Europe from complete collapse. Now 
the next thing is to save our resources from 
Europe. 


Statisticians report that 12 percent of the 
people in the United States are out of a job. 
And there are about as many who have jobs 
but are not working. 


Some people were almost as worried over 
what Grange was going to do after the season 
was over as the coaches were about what he was 
going to do before it was. 

The prison authorities have made a clerk in 
the shoe department out of Leopold. Now we 
wish they would make Leopolds out of a few 
clerks in shoe departments. 


People who saw the carryings on of the stu- 
dents of the Paw Paw high school near Dixon, 
Ill., thought the team had won a game. The 
truth of the matter was that the high school 
had just burned. 


Sig. Maffi was pulled out of the Italian 
chamber of deputies by his whiskers. He wisely 
decided that, if anything was pulled out, it 
might better be Sig. Maffi than the whiskers. 


President Calles, of Mexico, says that the 
charge that Finance Minister Pani brought a 
Mexican actress into the United States illegal- 
ly was a frameup to discredit Pani with New 
York bankers. Evidently President Calles 
doesn’t know New York bankers as well as we 
do. 





Between Trains 


YPSILANTI, Micu.—In Ypsilanti they may not 
always be able to tell you who Ypsilanti was— 
although the town is named after him—but 
they do know who Brown is, for he came from 
Ypsilanti and is now center and captain of 
Yost’s 1925 model point-a-minute team. There 
are a lot of people in Ypsilanti the town, who 
never heard of Ypsilanti the patriot, but Mr. 
Brown is as well known in Ypsilanti as Mr. 
Grange is in Wheaton, Ill. 

And in some ways maybe that is best. Maybe 
it will do the town more good to remember some 
live young American of today than some de- 
ceased Greek of another. For town progress has 
its basis in town pride; and, despite all the nov- 
elistic knockers and the under-developed chil- 
dren of Greenwich Village, the hope of this 
country lies in the people who are proud of it, 
and particularly that part of the country in 
which they particularly live. 

All of which has nothing in particular to do 
with the purpose of our visit, which was to 
mingle with the fellows of Phoenix Lodge F. 
& A. M. and their lovely ladies. We were 
mighty glad to spend a little space in this good 
town again. 

CINCINNATI, OnI0.—In this fair city yester- 
day they dared us to come back within 24 hours, 
and we are father brave, or rather foolish. Any- 
way the Greeting Card Association, the fellows 
who make it possible for us other fellows to 
seatter sunshine at Christmas and on birthdays 
and such oceasions, dared us to come back for 
their convention, and we did, for these are the 
fellows who have helped us to make ‘‘ Ain’t it 
fine today’’ a household word wherever there 
is a household that has words, and we under- 
stand there are a number. 


December 


November often is not kind, 
But still we have December near, 

And, if December we should find 
Bitter and cold and dark and drear, 
We always have another year 

Not far behind. 


Who are the happy and the sad? 

[I would not say alone the blest 
Are always laughing, always glad. 

Life is not always at its best 

To one who never wounds possessed 
Nor grief has had. 


The happy are the most content, 
Are those with hearts to look ahead 

Whichever way the battle went, 
Whatever men have done or said. 
To them no hope is ever dead 

Nor fortune spent. 


Whate’er November brings to you, 

No friend could wish you more than just 
A little hope to hope anew 

Whatever dreams may turn to dust— 

A little faith, a little trust, 
To see you through. 


Aye, in November, dark or bright, 
You have December, yet to be, 
And, if December fields are white, 
Beyond December you can see 
The budding of the April tree 
With Spring’s delight. 











An Oak Flooring 
That is Gaining 
Friends Rapidly 


By reason of its soft tex- 
ture, close grain and fine 
manufacture Meadow Riv- 
er Oak Flooring is win- 
ning its way into new lum- 
ber yards right along. 
Dealers have only to see 
this flooring to recognize 
in it unusual sales possi- 
bilities. Let us tell you 
how other dealers are 
“cashing in” on Meadow 
River’s merits. 


THE MEApDow River LumBerR Co. 


MEADOW RIVER 


White and Red Oak Flooring, Maple, Birch and 

ech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswoed 
interior trim, kiln dried or air dried hardwoods. 








—OAK FLOORING— 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
! SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 





BLACK RIVER CYPRESS CO. 


Gabie, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMFaANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 








A Short-cut to More 
Profits on Window Frames 





Bulletin G-45 explains fully how 
this machine enhances _produc- 
tion, lowers overhead and imme- 
diately increases window frame 


profits. No other machine can 
do it. 


Atlas—IMPROVED PHILLIPS — Invented 
Window Frame Machine 


Pulley Mortiser—Pocket Cutter—Variety Saw Table 
Write for Bulletin G-45 TODAY. 


Atlas Manufacturing Co. 


Orlando, Florida 














Sash and door factories in the Minneapolis and 
St. Paul (Minn.) district, in some cases, are work 
ing to capacity supplying large contract orders 
for outside firms. There has been an appreciable 
increase for some of the mills, also, from the rural 
districts where building operations have 
stimulated by mild temperatures. Tor this season 
of the year the mills generally are operating on 
a normal schedule, with some on capacity basis. 
The recession of the cold weather has minimized 
the demand for storm sash and doors, There has 
been no recent change in quotations. 


been 


Local demand for millwork is furnishing most 
of the orders being placed with Kansas City (Mo.) 
plants. There is only a fair business in yard stock 
in the city and country, but last week some little 
increase in demand from the country yards was 
reported, 

Millwork producers and dealers in Columbus, 
Ohio, report about the normal amount of business 
for the time of the year, There was a slight fall- 
ing off, which is usual at this season, but plants 
are being operated to about 75 percent of capacity. 
Orders booked ahead will keep a majority of the 
plants busy until after the first of the year. Prices 
are not very well maintained, however. 

The Baltimore (Md.) sash and door trade is 
holding up quite well in the face of suggestions 
that a curtailment of activity in construction work 
may be looked for, and that orders are likely to 
diminish in yolume as well as number. Whatever 
seasonal slowing up might occur now is being neu- 
tralized by weather conditions, which are more 
favorable than almost at any time in October. In 
fact, October and November seem to have changed 
places, and the builders are enabled to go ahead 
at a time when climatic conditions usually retard 


their work very much. Sash and door mills there. 
fore have been getting more orders than they might 
have expected, and the demand is still quite strong, 
with calls for special sizes sufficiently important 
to make the business of the mills profitable. Ag 
for the regular sizes, margins of profit are narrow, 
but there is compensation in volume, with the out- 
look decidedly promising. 

Sash and door men of Omaha, Neb., 
volume of orders no better than a 
considerably below normal for this time of year, 
No change of any consequence in prices is_ re- 
ported, Detter weather conditions have been gen- 
eral over the State for the last week, and some im- 
provement is now looked for. 


report the 
week ago, and 


The door and millwork trade at Buffalo, N. Y, 
is not as active as it was a short time ago, as is 
quite usually the case in advance of the holidays, 
At the same time, the building of dwellings is go- 
ing ahead in a fairly active way, and probably will 
continue to do so until interrupted by the storms 
of winter. 

“The output of building glass is not equal to de- 
mand except in a few specialties,” says the Glass 
Worker, continuing: ‘‘All window glass plants are 
weeks behind on orders for the better grades and 
more popular sizes. Off-quality window glass is 
moving faster from factories than is customary, 
The market is hungry for window glass and vir- 
tually all orders are for immediate shipment, 
There appears to be much stability to the market 
and orders are coming in steadily. While the re- 
cent price advance may have been an influencing 
factor, the advance was not sufficient to cause any 
uneasiness, so it is probable that distributers and 
others are buying for current needs and not for 
stocks.” 


Molding Sticker Production 


A composite tabulation of the production of 
three million (3,000,000) lineal feet of special or 
odd moldings, involving 7 plants and 82 stickers, 
has just been completed by the Millwork Institute 
of California. 

The operating periods reported 
week to two months. 


range from one 
The time required for “knife 
grinding,” which is properly a charge to “machine 
burden,” is not included herein. No attempt has 
been made to separate the S4S set-ups from the 
molded designs—-the tabulation includes both. 


The average yield per minute (column 10) is 
based on total time, not running time. 
Column 7, “hours down,” includes actual set-up 


time, plus delays for oiling, minor repairs ete. 
All these items are a proper charge against set-ups. 

The individual plant data used herein were 
gathered by the Millwork Cost Bureau, Chicago, 
from its members in various sections of the coun- 
try: 


Total Lineal 
Plant Stickers hours ft. run Set-up 
at Ne 6 273 148,514 184 
_f RR eet 2 100 45,508 bly ard 
RENT here tn ta 10 3,592 1,767,995 2,272 
2: Se areh & oe 2 10S 45,723 131 
Biesns gees 2 527 224,280 disteny 
ag. a 1} 1,216 527,685 1,285 
a eee a) 497 200,464 554 
Total $2 6,313 2,960,169 ae 
*Total.. 30 5,786 2,735,889 4,603 
—Total.. 26 5,578 2,644,658 4,295 


Average time per set-up: 


The most significant thing revealed by this com- 
posite is, of course, the fact that the average pro- 
duction of the 32 stickers is only 7.8 lineal feet per 
minute. 

While that yield absorbs the time lost by reason 
of set-ups, oiling, minor repairs etec., it is so much 
less than the rated feeds established by machinery 
manufacturers that anyone who has not conducted 
an actual test on at least an entire week’s output 
might be excused for doubting its accuracy. 

Still the fact remains that we have here a care- 
fully kept record of 32 stickers over periods rang- 
ing from 1 week to 2 months, and if that of 
itself is not sufficient proof of the accuracy of 
the composite, we need only take a look at the 
individual averages of the 7 plants. Only two of 
them (plants 1 and 3) exceeded the average and 
their yields are not enough higher to disprove 
the average. Rather, they prove it—for while the 
average run of all stickers was 594 lineal feet to 
the set-up, the average run of plants 1 and 3 
shows an increase of 37 percent and 31 percent 
respectively ; hence it follows that their yields per 
minute would be higher also. Likewise, in those 
plants where the average runs were less than 594 


lineal feet, the production per minute is corre- 
spondingly decreased. 

Yet another important fact developed by this 
composite is that a machine set-up, taking the 


good with the bad, S4S with molded designs, aver- 
ages .65 hours or 39 minutes each. In the 4 
plants reporting that information, the set-up time 
ranges from 41.2 percent to 54.4 percent of the 
workmen's total time, an average loss of 50 per- 
cent. Of course, 3 of the 7 plants did not report 
their “tipme down,” but their production involves 
only 6 of the 82 stickers and only slightly more 
than 10 percent of the entire feetage. Further- 
more, their average feeds and runs in each case 
are less than the composite of these factors, and it 
is, therefore, safe to assume that their set-up time, 
if anything, would increase rather than lower the 
average “time down.” 

This loss must not be confused with any loss 
based on the machinery manufacturer’s rated feeds. 


Hours Hours Percent Average feet 
running down loss Ver SU Per min. 
160.6 112.4 41.2 807 9.1 
ae ees eis 257 7.6 
Lathoet 1876.3 S22 T78 8.2 
mre Sere 349 (el 
687.1 528.9 43.5 411 7.2 
226.6 270.4 54.4 362 6.7 
Te 7.8 

re ee eee 594 

2,790.0 2,788.0 50.0 "ae 


.65 hours or 39 minutes each. 


Such a loss is an entirely different matter, and 
without question, if the present record were so 
expressed, would show in the neighborhood of 70 
to 75 percent loss. 

Assuming that 50 percent of the total time, as 
this study shows, is a proper average to place 
against machine set-ups, then to express the entire 
production of the 7 plants considered herein on a 
basis of running time only, would mean that the 
result would be double the yield based on total 
time, viz., 2x7 feet or 15.6 lineal feet per minute 
of running time. That means further, that if the 
whole quantity of material comprising this record 
(3,000,000 feet) were put through the machines 
just as it was, without a delay for even one 
machine set up, the average yield would remain 
exactly at 15.8 lineal feet per minute. 

The highest average production of any _ indi- 
vidual machine is 17.6 feet per minute of total. 
Its runs average 1,767 lineal feet to the set-up 
(plant 7). 

The lowest average production of any individual 
machine is 1.9 feet per minute of total. Its runs 
average 107 lineal feet to the set-up (plant 7). 

The longest run reported by any plant is 6,500 
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lineal feet (plant 2), 
(plant 5). 

This composite 
the following: 


the lowest run 5 lineal feet 


constitutes conclusive proof of 


[t is a ridiculous procedure to figure mold- 
ing production on a board foot basis. The 
feed in running a molding 1” wide is the 
same as that for running a molding 8” wide. 
The base price of molding should be per 100 
lineal feet or per 1.000 lineal feet, and it 
should not include machine set-ups. 
Set-ups should be charged for separately. 
Whether 1 foot or 10,000 feet are run, the 
set-up exists just the same, and that run or 
order should bear the charge. 
The charge for machine set-ups should not 
only include the workmen’s wage, the ma- 
cine burden, commercial burden, and a profit 
on actual time consumed, but there should 
be also, an additional charge equivalent to 
the profit that would have obtained had 
there been no “time down” because of. set- 
ups. 

SABLA SLAEGGA GG: 


New Plant Is Nearing Completion 
WICHITA, KAN., Noy. 23.—The Rounds & Porter 
Co.. of Wichita, is building a large sash and door 





plant. which it expects will be ready for occupancy 
about Jan. 1. The plant, which is substantially 
& 
a 
John Winter’s y 
friends say it 4 
would be a cold 7 6 
4 | oy * 
day when an or- | . 


dinary high 


climber would ‘ 
be found in this | ph 
elevated = posi- i 
tion, 160 feet 





above the earth. 
Winter stripped 
this tree at the 


Black Creek 
loggin g camp 
of the Stout 
Lumber Co., 
near Lakeside, 
Ore., and then 


just to amuse 
his friends in 
camp and the 
wait 
table, 
did a jig and 
Highland — fling 


on the spar top 


giuls who 


on the 


for several min- 
utes 








built 
measures 


uptodate 
The 
Story high, so that everything will be on one floor, 


and laid out in the most 


240 by 340 feet. 


manner, 
building is one 


thus minimizing handling 
material coming into the plant will be unloaded 
With gravity conveyors, and much of the outgoing 
material also will be handled by conveyors. 

The Rounds & Porter Co. does a large wholesale 


expense. Most of the 


jobbing business in sash, doors, moldings, hard 
Wood flooring and various other building mate- 
rials. The new plant is equipped with mill facili 


ties for manufacture of windows ete., besides ware- 
house space for the other commodities handled. 
The company also has wholesale plants at Tulsa 
and Altus, Okla. 

In addition to doing a 
turing business the company owns and operates 
thirty retail lumber vards. That business, how 
ever, is handled by an entirely separate organi- 
zation, under the name of the Rounds «& 
Lumber Co. 


wholesale and manufac 


CRRA AEEBEAAEAAAAS 
THE CANADIAN Forestry Association is par 
ticipating in the conservation and antiforest- 
fire campaign being waged in the United States 
by showing forest-fire films throughout Canada. 


Porter 





OBITUARY 


MRS. BENJAMIN A. VAN HUSS, of Fulton, 











N. Y., only sister of the Babcock brothers, of 
Pittsburgh, Pa., noted eastern lumbermen, died 


on Saturday morning, Nov. 14, in Piedmont 
sanitarium, Atlanta, Ga., Of injuries suffered in 
an automobile accident a few days before. Mrs. 
Van Huss was on her way with her husband 
and another couple, a Mr. and Mrs. Hope, of 
Fulton, to Florida to spend the winter when 
the accident occurred on the road near Marietta, 


Ga., their car being struck by another. Mr. 
Van Huss escaped with a scalp wound, but 
Mrs. Hope was so seriously injured that she 
died shortly afterward, while her husband is 


still in the sanitarium with a broken thigh. Mrs. 
Van Huss, who was 53 years old, was born and 
reared in the old Babcock home in Fulton, N. Y., 
and funeral services were held from the First 
Baptist Church in that city on Tuesday, Nov. 
16. Her husband and four brothers, E. V., F. R., 
O. H. and C. L. Babcock, all of the Babcock 
Lumber Co., are the only survivors. 


CHARLES G. BAXTER, president of the Bax- 
ter Sash & Door Co., of Duluth, Minn., died 
on Nov. 19 at his home in that city from the 
effects of a paralytic stroke suffered a year 
ago. He was 60 years old. Mr. Baxter was 
born in Leith, Scotland, and came to the United 
States when he was 20 years old. He was first 
employed in Chicago as a carpenter and later 
became associated wtih the Bohn Manufactur- 
ing Co. in St. Paul. In 1898 Mr. Baxter moved 
to Duluth to take a position with what is now 
the Scott-Graff Lumber Co. Some years later 
he withdrew from that company and with P. C. 
Ouellette he established the business known as 
the Ouellette-Baxter Co., operating a plant for 
the manufacture of sash, doors and interior 
finish. In 1908 that firm changed its name to 
Baxter Sash & Door Co., Mr. Baxter being presi- 
dent. Mr. Baxter’s son, Donald, is secretary 
of the company and Charles G., jr., a nephew, 
is also connected with it. 


MRS. MARGARET A. BRAY, widow of James 
H. Bray, pioneer lumberman of Wisconsin, died 
at her home in Oshkosh, Wis., on Monday, Nov. 
16, at the age of 71. Mrs. Bray was born in 
Nekimi, Wis., but had lived in Oshkosh since 
she was a child. Her husband, who died in 1909, 
was a member of the firm of Bray & Choate, 
and he also dealt extensively in northern tim- 
ber lands. During his later years he was an 
invalid and Mrs. Bray assumed the business re- 
sponsibilities and the management of his lumber 
interests. She was also an active participant 
in club work in Oshkosh. She is survived by 
two sons: William M. Bray, former State sena- 
tor, who is now in California, and Charles P. 
Bray, of Oshkosh, and one daughter, Mrs. John 
Barney, of Milwaukee. 


JAMES A. KNUDSON, formerly in the lum- 
ber business in Minneapolis, but of recent years 
«a resident of Beverly Hills, Calif., died at his 
home in the latter city on Nov. 14. Mr. Knud- 
son was a representative of the Long-Bell Lum- 
ber Co., the Northwest Lumber Agency and the 
Lenox-Knudson Lumber Co., in Minneapolis be- 
fore going west about eight years ago. At the 
time of his death he was president of the Bank 
Line Lumber Co., of Beverly Hills, and of the 
James Knudson Building Co., of Los Angeles. 
widow and one son survive him. 


THOMAS J. JONES, formerly a well known 
lumberman of the vicinity of Hindman, Ky., 
died at Mountain Park, Okla., on Nov. 19 at the 
age of 60. Mr. Jones formerly operated saw- 
mills in Knott County, Kentucky, but moved to 
Oklahoma several years ago. His death fol- 
lowed a stroke of paralysis. A widow and sev- 
eral children survive. 


J. E. FITZPATRICK, of Martin, Ky., who for- 
merly operated sawmills at several points in 
the Big Sandy region, died at his home in Mar- 
tin on Nov. 20 after a brief illness. He was 
56 years old. A widow, four sons and two 
daughters survive him. 


lumber 
died 


B. M. SHAW, who had been in the 
business at Corinne, Utah, for 23 years. 
at his home there Nov. 21 at the age of 75. 


SASAAAABARAAAAAAa. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,561,342. Tapering mechanism. Frederick E. Mar- 
tin, San Francisco, Calif., assignor to Martin Air Dog 
Co., same place. 

1,561,409. Antomatie guard for circular saws. 
C. Chladek, Mount Horeb, Wis. 

1,561,477. Oscillatory saw machine and guard there- 
for. Adolph N. Miller, Milwaukee, Wis., assignor to 
A. N. Miller Co., same place. 

1,561,649. Setworks for sawmills. 
Canton, Ohio. 


Joseph 


Charles H. Knight, 





Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 





OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 


Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 
































IT [UMBER COMPANY 


LO Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
CANDY, LA. 





Office, 
RUSTON, LA 








| Gummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


, Shingles and Lath 








Sales Office, 300 Madison Ave., New York City | 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 














HIGH GRADE 


%" and %" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











BB occonsoserrsnssusasascavasssane seater 06 











74 


AMERICAN LUMBERMAN 


NOVEMBER 28, 1925 








When You Need 
Hard woods 


it will pay you to investigate 
the fine quality stock we are 
producing from famous Ar- 
kansas and White RiverVal- 
ley stumpage. Good manu- 
facture and reliable grading. 
Exclusive hardwood opera- 
tion. A trial order will con- 
vince you that we offer best 
values in 


OAK-GUM-ASH-ELM 
THE 


BREECE 
“WHITE 


Manufacturing Co. 


ARKANSAS CITY, ARK. 


Chicago Lumber & Coal Co., 
St. Louis, Mo., Sales Agents 

















toSh 


ip Over 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 85 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 


St. Louis, Mo. 
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Incorporations 
ARKANSAS. Custer City—Harding Lumber & Coal 
Co., incorporated; capital, $50,000. 
CALIFORNIA. Los Angeles—MacLaren School Seat- 


ing Co., incorporated; capital, $50,000. 

Oakland—Sunset Lumber Co., incorporated; 
$100,000. 

Oakland—General Mills & Lumber Co., incorporated; 
capital, $50,000. 

ILLINOIS. Chicago—Kotler & Brown, incorporated; 
capital, $5,000; frames and molding. 

KENTUCKY. Barbourville—T. W. Minton & Co., 
incorporated. 


NEW YORK. Brooklyn—South Jamaica Lumber Cor- 


capital, 


poration, incorporated; capital, $10,000. 
Brooklyn—Schreiber Mill Work Co., incorporated; 
capital, $5,000. 
Angola—Baker Land & Lumber Co., incorporated; 


capital, $75,000. 

Berkshire—Howland Bros. Co., incorporated; capital, 

NORTH CAROLINA. Wilmington—Walters Lumber 
Co., incorporated; capital, 50,000 shares, preferred, and 
1,000 shares common. 

OHIO. Cincinnati—Cincinnati Wood Products Co., in- 
corporated; capital, $10,000. 

Cleveland—-Interior Finish & Mill Work Co., 
porated; capital, $25,000. 

Cleveland—Acme Materials Co., incorporated; capital, 
$5,000; to deal in lumber of all kinds. 

SOUTH CAROLINA. Florence—Carolina Veneer & 
Lumber Co., incorporated; capital, $30,000; to manufac- 
ture veneers and lumber. 

TENNESSEE. Kingsport—Poarch Bros. Lumber Co., 
incorporated; capital, $50,000. 

Memphis—P. A. Gates Lumber Co. increasing capital 
from $15,000 to $30,000. 

TEXAS. Edinburg—Jewell Lumber Co., incorporated; 
capital, $20,000. 

Corpus Christi—Chapman Lumber Co., 
capital, $100,000. 

VIRGINIA. Charlottesville—Barnes Lumber Corpora- 
tion, incorporated; capital, $50,000. 

WISCONSIN. Conrath—Clover Belt Lumber Co., in- 
corporated; capital, $25,000. 


incor- 


incorporated; 


Business Changes 


ALABAMA. Akron—Brownlee-Lowry Lumber Co. suc- 
ceeded by Consolidated Lumber Co., of Tuscaloosa. 

Birmingham—J. O. Anderson succeeded by West End 
Lumber Co. 

ARKANSAS. Lockesburg—Acme Lumber Co.’s planer 
mill sold to H. M. Friday who will operate as Lockes- 
burg Lumber Co. 

CALIFORNIA. Los Angeles—Wholesale firm of Show 
& Nelson has been dissolved and Mr. Show will continue 
business alone, 

San Francisco—Gritzmacher & Matheny succeeded by 
Gritzmacher & Gunton. 

Willowbrook—Thomas Onick has sold his interest in 
the Willowbrook Lumber Co. to Peter Nelson. 


COLORADO. Canon City—Report that Gibson Lum- 
ber Co. has sold out local yard is erroneous. Company 
continues in business under same management and 
ownership. 

ILLINOIS. Kent—Kent 
Spahn & Rose Lumber Co. 
Nora—Nora Lumber Co. 

Lumber Co. 

Pearl City—Pearl City 
Spahn & Rose Lumber Co. 

Stockton—Jo Daviess Lumber Co. succeeded by Spahn 
& Rose Lumber Co. 

Streator—Geo, Bargreen succeeded by Jesse Sleater. 

Winslow—Winslow Lumber Co. succeeded by Spahn 
& Rose Lumber Co. 

INDIANA. Winchester—Robert Hixon Lumber Co. 
sold to Allen A. Wilkinson Lumber Co. The two 
yards will continue to operate separately with Kyle I. 
Gard in charge of the Hixon yard. 

LOUISIANA. Morley—Post office at Morley has been 
discontinued. Office of Morley Cypress Co. has been 
— to Port Allen Bank & Trust Bldg., Port Allen, 
a. ; 

MICHIGAN. Kalamazoo—Claude G. Wirick Co. suc- 
ceeded by Wirick-Statler Co. 

MINNESOTA. Minneapolis—Fullerton-Krueger Lum- 
a Co. changing name to Krueger-Broughton Lumber 
50. 

Minneapolis 
doors, changing name to Simons 
officers and directors unchanged, 

Staceyville—Central Lumber Co. sold Staceyville yard 
to Midwest Lumber Co. 

MISSISSIPPI. Isola—Pearce Lumber Co. 
by Jas. T. Freshour. 


Lumber Co. succeeded by 


succeeded by Spahn & Rose 


Lumber Co. succeeded by 


Simonson Bros. Mfg. Co., sash and 


Millwork (Inc.); 


succeeded 


MISSOURI. Polo—J. M. Davis, jr., sold yard to 
North Missouri Lumber Co. 


NORTH CAROLINA. Bryson City—Frankwood Mfg. 
Co. has changed its name to Franklin Mfg. Co. R. Q. 
Woods has sold his interest to A. J. Franklin, sr., and 
A. J. Franklin, jr. 


OHIO. Ravenna—Charles Z. Aughenbaugh and son, 
Karl, have purchased an interest in the Johnson & Co. 
box factory. The business will be continued as a 
partnership under the old firm name of Johnson & Co. 

Smithville—E. E. Gilbert succeeded by Gilbert Lum- 
ber Co., incorporated; capital $25,000. 

OREGON. Eugene—C. McC. Johnson has purchased 
the woods products business of the Far West Mfg. Co. 

Portland—McCall Logging Co. changing name to Sun- 
set Logging Co. 

Portland—Wiest-Cox Logging Co. succeeded by Miller- 
Cox Logging Co. 

PENNSYLVANIA.  Bellwood—J. 


E. Dengate suc- 


ceeded by Charles W. Dengate. 


Milton—Partnership heretofore conducting a lumber 
and millwork business under name of Jacob Fetter’s 
Sons has been dissolved by the death of J. Herbert 
Fetter, one of the partners and the subsequent sale of 
his interest to William G. Fetter, who will continue the 
business under his own name. 

SOUTH DAKOTA. Ramona—Hanneman & Muggli 
succeeded by Hayes Lucas Lumber Co. 

TENNESSEE. Gleason—Nants & Co. removing head. 
quarters to Live Oak, Fla. 

TEXAS. Houston—Central Lumber Co. succeeded by 
McGranahan Lumber Co. 

WASHINGTON. Auburn—Auburn Builders’ Supply 
Co. has succeeded to the lumber and builders’ supply 
business of Groetewohl & Co. (Inc.). 

Chehalis—S. A. McKenzie reported as succeeding to 
sawmill business of S. L. Herren. 

Everett—Robert W. Peterson has sold his logging 
business to E. B. McGill. 

Goldendale—J, Neils Lumber Co. reported to have 
purchased sawmill in Klickitat County from G 
Talcott. 

Olympia—Geo. Pearce has sold his logging business 
in Thurston County to Andy Martinson. 

Omak—Wall Lumber & Box Co. purchased sawmill 
of H. L. Bennett. 

Tacoma—C,. D. Clinton reported to have sold sawmill 
in Pierce County to the Harstad Lumber Co. 

Tacoma—Pacific Box Co. changing name to Shaffer 
Box Co. 

Toledo—George Bowen has sold his interest in the 
logging business of Bowen & Duffy to Mr. Duffy. 

WISCONSIN. Doylestown, Fall River, Mauston, 
Templeton—Caldwell & Gates Co. succeeded by Fuller- 
Goodman Co. 


New Ventures 


ARKANSAS. Evening Shade—Tomkins & Clark saw- 
mill established between Ash Flat and Hardy on 
Ferguson place. 

CALIFORNIA. Los Angeles—J. M. and A. F. Buhler 
have engaged in business at 675 E. Florence Ave. as 
J. M. Buhler Lumber Co. 

Los Angeles—B. H. Osborn and Frank Creasey have 
engaged in business at 814 E, 29th St. as Osborn Oak 
Flooring Co. 

San Francisco—Roma Hardwood Floor Co. 
gaged in business at 3539 Market St. 

Santa Cruz—Bayona Mill & Lumber Co. has begun 
manufacturing business. 

FLORIDA. Brooksville—Geo. T.. McGowan has begun 
saw and planing mill operation. 

San Antonio—San Antonio Lumber Co. has begun a 
retail lumber business. 

GEORGIA. Midville—Midville Veneer Co. has begun 
a manufacturing business. 

ILLINOIS. Chicago—Geo. A. Nichols has started a 
— and retail lumber business at 1237 Belmont 

ve. 


has en- 


INDIANA. Bedford—McMillan & Co. have begun 
business here. 

MICHIGAN. .Saginaw—Strable Lumber & Salt Co. 
opening a’*retail department. 

NEW YORK. Easthampton—Montauk Lumber Cor- 
poration, recently organized, is installing yard and 
warehouse, 

OKLAHOMA. Oklahoma City—Capitol Hill Lumber 


Co. opening new yard at 2700 S. Robinson St. 

Page—Dierks Lumber & Coal Co. have started a 
saw and planing mill here. 

Stamford—C. D. Shamburger Lumber Co. has begun 
retail lumber business. 

OREGON. Junction City—C. J. White has engaged 
in business as C. J. White Lumber Co.; sawmill. 

North Bend—Menasha Woodenware Co. has begun 
operation here. 

TEXAS. Salisbury—Salisbury Lumber Co. has started 
a retail lumber business. 

Mercedes—Farm Lumber Co. is a new concern. 

Shamrock—White House Lumber Co., new concern. 





New Sheds and Yard Improvements 


INDIANA. Fort Wayne—Wilson Lumber Co. to build 
new yards; spur tracks, office, mill and garage on East 
Pontiae St. 


_ IOWA. Clinton—W. B. Block Co. will enlarge build- 
ing. 
MISSOURI. Kennett—E. ©. Robinson Lumber Co. 


erecting new building to house lime and cement stock 
and such material as wallboard. 

OKLAHOMA. Vinita—R. C. Ives Lumber Co. has 
begun extensive improvements including new office and 
storage building, new sheds and remodeling of old ones. 








TEXAS. Childress—Childress Lumber Co. building 
lumber sheds. 
Lockney—Woolridge Lumber Co. buildng new office 


and sheds. 
Shamrock—White House Lumber Co., of Canadian, 
opening yard here and is building sheds and office. 


New Mills and Equipment 


ALABAMA. Selma—Brownlee-Lowry Lumber Co. 
building a sawmill between Potters and Sprotts on the 
new lumber railroad line which is being built through 
that section a few miles from Selma. The machinery 
is being assembled and cottages being built for em- 
ployees. Mill will be operating by January. 

FLORIDA. La Belle—Standard Lumber Co, develop- 
ing town of Sears, twelve miles from here and will 
construct a sawmill. 

Okeechobee—Southern Land & Homes Co. will estab- 
lish plant for manufacture of portable houses with 
capacity of about 12 houses per day. 


TENNESSEE. Knoxville—Tennessee Table Co. will 
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erect 30x60 ft. four-story addition to plant; M. W. 
Shook, manager. 

WASHINGTON. Puyallup—Ed Tipler, of the Valley 
Cabinet Works, has completed erection of building for 
sash and door factory; specializes in built-in features 


and inside finish. 
Casualties 


CALIFORNIA, Los Angeles—Tweedy Boulevard Lum- 
per Co., loss by fire, $50,000. 

OREGON. Cottage Grove—Sawmill of Peters & Mos- 
by, on Mosby Creek, near here, damaged by fire; loss, 
500 


WASHINGTON. Mazama—Sawmill of Evan Jones 
destroyed by fire; loss, $10,600. 


TIMBER LAND SALES 


KALAMAZOO, MICH., Nov. 24.—The Western 
Paper Makers’ Chemical Co., of this city, W. J. 
Lawrence, vice president, is reported to have ac- 
quired 200,000 acres of timber lands in southern 
Georgia, Which will be developed for the produc- 
tion of turpentine and rosin. The company will 
lay about 12 miles of roadbed and it is said will 
also reforest with pine. 


KENNETT, Mo., Nov. 23.—The Hemphill Lumber 
Co. has closed a deal with A. B. Smith, of the A. B. 
Smith Lumber Co., by which is acquired the timber 
on 1,200 acres of land just east of the town of 
Hornersville. By a previous deal the Hemphill 
Lumber Co. had acquired the timber on two sec- 
tions southwest of Bragg City and has made track- 
age arrangements with the Frisco for hauling the 
timber to the company’s mill in Kennett. This 


timber will keep the mill busy for about two years, 
and it is understood that the company is negotiat- 
ing for a large amourt of cypress that is easily 
accessible to the mill, which will still further ex- 
tend its activities. 

WHITESBURG, Ky., Nov. 23.—In Leslie County 
Martin & Bledsoe, local lumbermen, closed a deal 
last week on about five hundred acres of hardwoods 
lying along the upper headwaters of Cutshin 
Creek. They announce that development of the 
property will be started by Dec. 15, two mills being 
put in. Near Chappel the Chappell Lumber Co. 
has purchased several hundred acres of hardwoods 
and will begin cutting about the first of the year. 
In Perry County in the vicinity of Buckhorn, J. A. 
Bailey and others have purchased a boundary of 
timber and will begin cutting at once. Rodgers & 
Day, of Vicco, Ky., purchased a tract on the head- 
waters of Carr’s Fork in Knott County during the 
last week and a number of other smaller hardwood 
deals have been recorded. 


TROUBLE AND LITIGATION 


3IRMINGHAM, ALA., Nov. 23.—The J. E. Carter 
Lumber Co., of the Birmingham district, is placed 
in involuntary bankruptcy by an injunction filed 
in the federal court by three of its outstanding 
creditors. The creditors named in the injunction 
are: E. V. Sanders Lumber Co.; First National 
sank, of Clanton, and the Cheney Lime Co. R. H. 
Eggleston is named receiver by W. I. Grubb, fed- 
eral judge. 


Notable Weddings Interest Lumberdom 


BUTTS-FARWELL. Further details of the 
elaborate and beautiful wedding of Miss Con- 
stance Farwell, daughter of F. H. Farwell, of 
the Lutcher & Moore Lumber Co., have been 
received by the AMERICAN LUMBERMAN since 
publication of the wedding notice in last week’s 
issue. The wedding, which took place in the 
Lutcher Memorial Presbyterian Church, of 
Orange, Texas, on Nov. 11, was attended by a 
large number of relatives and friends, many of 
them from New Orleans and Vicksburg, the 
latter the home city of the bridegroom and the 
future home of the young couple. The church 
was beautifully decorated with masses of great 
yellow chrysanthemums against a background 
of smilax and palms, with ropes of smiltax 
adorning the choir loft and columns. It was a 
decidedly sunshiny wedding as the color scheme 
was yellow, every shade of the lovely color of 
gold blending in an exquisite ensemble. The 
bridesmaids, Miss Mary Bradley Blake, of New 
Orleans, and the Misses Josephine Sims, Cather- 
ine McLean and Helen McLean, of Orange, were 
gowned in yellow tulle over satin shading from 
palest maize to vivid orange. They wore head 
bands of brilliant mercury wings and long vel- 
vet streamers of matching shades of yellow. 
Their bouquets were of yellow snapdragons and 
mauve sweetpeas. The matrons of honor, Mrs. 
Eads Poitevent, of Mandeville, La., sister of the 
groom, and Mrs. H. J. L. Stark, of Orange, wore 
gowns of golden brown lace and tulle over deep 
yellow metal cloth with head bands of topaz and 
briliants, They carried arm bouquets of sun- 
burst roses. Miss Ruth Blanks, of Vicksburg, 
was maid of honor and she also wore tulle over 
gold cloth with touches of rhinestones. The 
little ring bearer, John Hart, carried the golden 
circlet on a heart-shaped satin pillow trimmed 
with orange blossoms. The bride, entering on 
the arm of her father, also showed a touch of 
color, a veil of pale flesh tulle hanging from a 
coronet of rose point and orange blossoms, 
covering her ivory satin dress which was elab- 
orately embroidered in seed pearls. The best 
man was the brother of the bridegroom, Edward 
Butts, the ushers being Lucius Butts and John 
Raworth, of Vicksburg; Hugh Vincent and 
Lucien Lesesne, of New Orleans; H. J. L. Stark, 
Leonard Hopson and Charles Hebert, of Orange; 
Robert Blaine, of Houston, and Charles Gilbert, 
of New York. Mr. and Mrs. Farwell entertained 
at an informal reception after the ceremony 
and the beautiful home was lavishly decorated 
in yellow roses. The young couple left on a 
Wedding trip which included a short stay in 
Chicago. They will make their home in Vicks- 
burg after Dec. 1. The bride has been one of 
the most popular members of the younger social 
circle of Orange. She attended Sullins College 
and the National Cathedral School at Washing- 
ton. After a trip abroad she completed special 
courses in the Commonwealth School in New 
York. The groom is a graduate of Princeton 
and is connected ‘with the American Bank & 
Trust Co., of Vicksburg. 


WARREN-FLEISHEL. The marriage of Miss 
Demetria Fleishel, daughter of Mr. and Mrs. 
Mare L. Fleishel, of Jacksonville, Fla., to Wil- 
liam Henderson Warren, son of Mr. and Mrs. 
x C. Warren, of Tampa, Fla., took place at the 
First Presbyterian Church in Jacksonville, on 
Nov. 19 in the presence of a large number of 
relatives and friends including many out-of- 
town guests. The church was decorated with 
faster lilies and palms, tall white wicker can- 


delabra adding a most effective touch in the 
soft glow of the stately lighted tapers. A 
musical program preceded the ceremony and 
then the colorful and lovely bridal procession 
passed down the aisle to the strains of the 
Lohengrin chorus. The color array was a little 
unusual and exquisitely beautiful. The matron 
of honor, Mrs. Frank J. Heintz, wore chartreuse 
velvet, with pearls, while the seven bridesmaids 
wore velvet gowns of rose tints. The bride, fol- 
lowing the new mode which has come into popu- 
larity this season, also wore a little touch of 
color, her long white train showing a pale green 
lining, though the gown was of ivory satin and 
brussels lace, embroidered in seed pearls and 
crystals. The brother of the groom, James W. 
Warren, was best man and the brother of the 
bride, Mare L. Fleishel, jr., was one of the 
groomsmen. The wedding was followed by a 
brilliant reception at the home of the bride’s 
parents. A buffet supper followed, after which 
bride and groom left for a wedding trip to White 
Sulphur Springs, Va., and Pinehurst, N. C., 
where their honeymoon will be spent. They will 
return to Jacksonville for Christmas and will 
then go on to Tampa where they will make their 
future home. The bride is one of the most 
popular members of the Jacksonville younger 
society set. Her father, Marc L. Fleishel, is one 
of the best known lumbermen of the South, and 
is president of the Putnam Lumber Co., the 
Coast Lumber Co., of Ft. Lauderdale, Fla., and 
the General Lumber & Supply Co., and is active 
in the Georgia-Florida Saw Mill Association and 
the Southern Pine Association. His daughter 
received her early education at Concordia school 
and later attended fashionable finishing schools 
in the North. The groom is a member of a 
prominent Florida family and is a graduate of 
Vanderbilt. He is in business in Tampa, being 
a member of the firm of the Wholesale Drug Co. 


GUY-ADAMS. A wedding of interest to lum- 
bermen took place on Nov. 21 when Wendall H. 
Guy, a well known young lumberman, of Jack- 
son, Ky., and Miss Grace Adams, daughter of 
a lumberman of Allais, were married at the 
home of the bride’s parents in Allais. After a 
brief honeymoon trip, Mr. and Mrs. Guy will be 
at home at Hazard, Ky., where the groom is 
establishing the headquarters of his lumber 
business. 


HOOD-BAME. The marriage of Miss Ger- 
aldine Bame, of Crosby, Minn., to Arthur A. 
Hood, vice president of the Thompson Lumber 
Co., of Minneapolis, Minn., took place at South 
St. Paul, Minn., on Tuesday afternoon, Nov. 17. 
Mr. and Mrs. Hood left for a wedding journey 
to Washington, D. C., and will be at home after 
Dec. 15 at 3829 Harriet Ave., Minneapolis. The 
new Mrs. Hood is the daughter of Mr. and Mrs. 
David L. Bame, of Crosby, and is a graduate 
nurse of the Minneapolis general hospital. Mr. 
Hood is one of the most active and capable 
young lumbermen of the Twin Cities and is also 
one of the most popular. He is an active mem- 
ber of Hoo-Hoo and at present holds the office 
of Supreme Custocatian of that order. He was 
first president of the Twin Cities Hoo-Hoo Club 
and has had a considerable part in making that 
group the live-wire factor that it is in the lum- 
ber trade of that section. He is the son of a 
lumberman, Thomas J. Hood, of the Fullerton 
Lumber Co., and has been in the lumber busi- 
ness since he was 20. 








Goldsboro 
N.C. Pine 


A TRADE BUILDER 
FOR ALL DEALERS 


What should interest 
lumbermen beyond every- 
thing else is how the stock 
they handle meets their cus- 
tomers’ requirements. That 
this is essential to continued 
prosperity is acknowledged 
by all, yet how many of you 
know whether you couldn’t 
improve your business by 
selling our Goldsboro North 
Carolina Pine. 


There’s no time like the 
present for determining this 
and the quality of our pro- 
ducts was never better. 


Don’t waste any time 
wondering where to get the 
best N. C. Pine — consult 
us about your  require- 
ments. 


Let us know the 
items you need 
in a hurry. 


Johnson & 
wasancon, Wimsatt 
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Shingles 
You Should Know 


“Skookum” Brand Red Cedar Shingles 
are an unusually good brand to sell. Cut 
from live Red Cedar logs that have not 
been robbed of their better sections for 
other uses, their quality appeals to car- 
penters and builders. 


Why not give “Skookum” Brand a 
trial and let them build sales for you? 
Write for our money-saving lists. 








Bucoda Shingle Co. 


BUCODA, WASH. 




















2x4 


No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18’ if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 














REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 








Logging Ralph C Bryant 


Have you a problem to solve in logging, lo; 
———. or ark ae pd ark -_ 

urpentine economically? ng” w 
Saison how. An invaluable reference book 
for ogging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


: " So. 
American Lumberman “! comeeegy i 























News from America’s Lumber Centers 








TACOMA, WASH. 


Noy. 21.-—Discussion of markets and production 
in this district occupied the Tacoma Lumbermen’s 
Club at its meeting in the Hotel Winthrop last 
Wednesday. The discussions developed that pro- 
duction is keeping up throughout the district, in 
spite of rather unsatisfactory prices. 

A. Hf, Landram, of the St. Paul & Tacoma Lum 
ber Co. and member of the West Coast Lumber- 
men’s Association price list committee, explained 
the work the committee has been doing in = at- 
tempting to overcome a misalignment of relative 
prices between dimensions which are inclined to 
move slowly, and sizes and lengths which are ob 
tainable in quantities in the Pacific Northwest and 
are searce in other sections. 

Prediction that more Pacific Northwest fir is to 
be used in Ohio was made by Martin Kuntz, of 
the Peter Kuntz Co., of Dayton, Ohio, a visitor 
at the meeting, who based his prediction on the 
assumption that southern pine will find an in 
creased demand closer to home. 

Lumber carriers at Tacoma docks during the last 
week included the following: Portacoma, Panama, 
Europe, 9,000 doors, 300,000 feet; Woyo Maru, 
Orient, 130,000 feet, 200,000 feet cedar logs; Pa- 
cific Commerce, United Kingdom, 40,000 doors. 
Saker dock, Pennsylvania, Atlantic coast, 8,000 
doors, 5,000) cross arms, 10,000) broom handles ; 
Glymont, California, 125,000 lath, 40,000) feet. 
sSalfour-Guthrie dock, Santa Inez, Atlantic coast, 
400,000 feet. Shaffer Terminal dock, Charles R. 
VcCormick, Atlantic coast, 1,000,000 feet, 1,000,- 
000 lath. Defiance Lumber Co, dock, Yonan Maru, 
Orient, 500,000 feet. Diekman Lumber Co. dock, 
Charles R, McCormick, Atlantic coast, 650,000 feet. 
Tidewater Lumber Co. dock, Dorothy Wintermote, 
California, 400,000 feet. Puget Sound Lumber Co, 
dock, Dorothy Wintermote, California, 800,000 feet. 
St. Paul & Taeoma Lumber Co, dock, Melville 
Dollar, Atlantic coast, 600,000 feet. 

The Olympia chamber of commerce last night 
voted in favor of either extensive improvements 
to its present dock facilities, or construction of 
an new dock that would facilitate the handling of 
lumber from Olympia mills. Extensive dredging 
operations this fall have made the harbor avail 
able for deep-sea vessels. 

Fred Schoemaker, formerly in the furniture busi- 
ness here and president of the Northwest Furni 
ture Manufacturers’ Association, which made a 
most successful display of furniture at the Bal- 
four-Guthrie dock last summer, returned this week 
from a visit of three months in the East, inelud- 
ing New York and his old home, Seranton, Pa. 
Mr. Schoemaker, who disposed of his interests in 
the Price MeDonald Co. before leaving in August, 
said he has no definite plans for the future but 
expects to enter business here again, 

Attention has been called this week here to the 
financial success of the Tacoma Municipal Belt 
Line railway, during the first year of its operation 
as such. It is the old Tacoma Municipal line, 
which through the efforts of Ernest Dolge, Ta- 
coma lumberman, Jay W. McCune, traffic bureau 
manager of the Tacoma Chamber of Commerce, and 
others, became a belt line serving the majority of 
industrial plants in Tacoma’s manufacturing dis- 
trict. 

Bids, to be in by Dec. 1, are being sought by 
the Federal Government for 1,000,000 feet of 
Douglas fir, through the paymaster’s office of the 
navy yard at Bremerton. 

John Buffelen, of the Buffelen Lumber & Manu- 
facturing Co., this week took out a permit for con- 
struction of a 60-suite apartment structure at 
a cost of more than $200,000. 

Frost Snyder, of the Clear Fir Lumber Co., has 
returned from a visit of eastern cities and the 
middle West. 


COOS BAY, ORE. 


Nov. 21.—A shipping blockade which continued 
here for five days, owing to rough water at the 
bar, has been lifted, and delayed cargoes went to 
sea Sunday and Monday, and large offshore steam- 
ers which had been held off the bar came in. 
The Daisy Gadsby, Frank D. Stout, Griffdu, Coos 
Bay, I’. A. Warner and Sugunco all loaded during 
the tie-up. 

The Stout Lumber Co. is concentrating its ma- 
chinery and camp equipment at South Slough. The 
new camp will open some time in January. The 
company’s China Creek camp, between Coos Bay 
and- Coquille, will add to the Stout company’s 
output. 

The Winchester Bay Lumber Co., of Reedsport, 
is beginning construction of a logging camp at 
Winchester Bay, a short distance from the ocean. 
A logging railroad is to be opened. A _ large 


boom is also necessary at the river waterfront. 

The Johnson-Anderson logging operations at 
Three Mile, a tributary of the Umpqua _ River, 
have been suspended, the timber area having been 
cut away. The concern has 13,000,000 feet of 
logs, 10,000,000 feet of which are spruce, and the 
remainder, fir. The Johnson mill recently took 
over the Far West Manufacturing Co., at Eugene, 
and a large part of the lumber output at Reeds- 
port will be finished in Eugene. 

At a Government lumber sale, through the 
Rosebury land office, the Coos Bay Logging Co, 
bought two quarter sections of fir in the Isthmus 
Inlet territory for $78,702. Jesse D. Clinton, of 
Coquille, bought 505.24 acres of fir and white 
cedar for $13,532.01, while 120 acres was sold 
to Dennis MeCarthy for 410,000. The Coos Bay 
purchase will be manufactured by the Bay Park 
mill in North Bend. 

A. J. Mayse, purchaser of Coos County timber 
Jand by tax title, has been awarded the property 
by the Supreme Court. The plot was claimed by 
two homesteaders. The lower courts also held 
the tax title good. 


BELLINGHAM, WASH. 


Nov. 21.—Growth of traffic on the Milwaukee, 
the principal logging road in this region, has made 
it necessary to lay additional trackage here. Work 
has been started. The company’s log business is 
not expected to become heavier until after the 
holidays, when some companies will enlarge their 
operations. 

The power shortage which made it impossible 
for the Bloedel Donovan Lumber Mills to operate 
both sides of its cargo plant has ended and _ this 
week it began operating the second side. Shortage 
of electric power was due to the dry season. The 
company has closed Mill A at Larson, because of 
an unsatisfactory shingle market. Its box factory 
this week abandoned its night shift. 

The week's cargoes follow: Puget Sound Saw- 
mills & Shingle Co., Daisy Gray, 500,000 feet, Cali- 
fornia; Robin Gray Qoading), 1,500,000 feet, At- 


lantie coast. Bloedel Donovan Lumber Mills, 
Monticello) (loading), 5,700,000 feet, Atlantie 


coast: West Navaria, 600,000 feet box shook and 
160,000 feet cedar, New Zealand : Vakaweli, 512,- 
000 feet, Hawaii: Whitney Olson (loading), 1,- 
500,000 feet, California; Susan Maersk (due), 
300,000 feet of box shook, Mexico. Morrison Mill 
Co., 572900 feet of box shook, Atlantic coast. 
KE. K. Wood Lumber Co., Sierra, 1,200,000 feet, 
California; Loop (due), 300,000 feet, California. 

A petition nominating President H. W. Hunter, 
of the Campbell River Lumber Mills, for port com- 
missioner was filed this week. Mr. Hunter is 
serving as commissioner now by appointment, hav- 
ing succeeded Elmer B. Smith, former shingle oper- 
ator of Blaine, who resigned. 

Anacortes, one of the Northwest's principal 
lumber shippers, is seriously discussing the for- 
mation of a port district, and definite action will 
be taken next week. Bellingham’s port district 
was organized about five years ago. 


SPOKANE, WASH. 


Nov. 21.—All items of Idaho white pine 4/4 and 
thicker in No. 3 common have advanced $1 effec- 
tive today, and in No. 4 have advanced 50 cents. 
Similarly all items of Pondosa pine 4/4 and thicker 
in No. 3 common have also advanced $1, and in 
No. 4 common have advanced 50 cents. No. 1 4- 
foot lath have advanced 50 cents. These advances 
are taken as indications of the underlying strength 
of the market. Fair demand and some scarcity of 
No. 3 items are responsible for the increase of 
prices. Increased demand within the next few 
weeks, and further advances, are looked for by the 
best informed lumbermen. 

The night shift at the Potlatch and Elk River 
mils of the Potlatch Lumber Co. will close Nov. 
28. The night shift of the mill of the Bonners 
Ferry Lumber Co., at Bonners Ferry, was taken 
off early this month, and the mill will close down 
next week for the winter. At Sandpoint, Kootenal 
and Newport the three mills of the Humbird Lum- 
ber Co. are all working two shifts, and will con- 
tinue to do so until forced to close by weather 
cold enough to freeze the lake and river sufficiently 
to compel a shutdown. When these mills shut 
down, they will remain inactive until March or 
April. The Rutledge Timber Co. is running its 
mill at Coeur D’Alene two shifts and is expected 
to continue up to the first of the year, when the 
annual shutdown for overhauling occurs. The 
above are all Weyerhaeuser affiliated companies. 
Other mills, commonly known as independents, are 
all running on the same schedule as in the last 
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few months, but it is safe to say that within the 
next few weeks an actual curtailment of 50 per- 
cent of production will have taken place through- 
out the Inland Empire. 

H. B. Ellis, Garrettson-Ellis Lumber Co., Spring- 
field, Mass., spent a few days this week in Spokane 
with C. M. Heald, of the C. M. Heald Lumber Co., 
who is Inland, Empire representative of his com- 
pany. Mr. Ellis is on his return from a trip to 
California. 

Ed. McDevitt, sales manager Somers Lumber Co., 
Somers, Mont., is spending a few days in Spokane. 

Monte Rich, of the J. E. Glass Lumber Co., 
Minneapolis, is in Spokane on his regular western 
trip. He was the guest of J. P. MeGoldrick, of 
the MeGoldrick Lumber Co., at the Hoo-Hoo Club 
luncheon this noon. 

L. S. Case, general manager Weyerhaeuser Sales 
Co., left last night for a trip to the Coast. 

Ray Crowley, of Crowley Bros., is now in the 
East on an extended selling trip. 

A. W. Laird, general manager Potlateh Lumber 
Co.,, and B. H. Hornby, prominent timberman of 
Dover, Idaho, were in town recently. 


PORTLAND, ORE. 


Nov. 21.—-A better sentiment pervaded the lum- 
ber circles here this week, because of a general 
improvement of the outlook. Reports indicated 
that orders are keeping pace with production, and 
it will not be long till mills in various parts of 
the Pacific Northwest will be shutting down for 
the winter vacation. How long and how general 
this shutdown will be depends upon the turn of 
the market. Locally there is a good demand for 
building material, fine weather making possible 





This is said to be the grandfather of the Tin Lizzie. 
ago this ‘‘oa-mobile’’ 
regular visitor. 
ring-tailed snorter on the level stretches, but it was h—— on the hills.’’ her, 


traversed the streets of Wabeno, Wis., as a 
In the parlance of the lumberjack, ‘‘It wasn’t no 


and has only lately been rebuilt. It cuts 75,000 
to 100,000 feet a day, and is equipped with dry 
kilns. ad 

W. G. Wheeler, of Rockford, Ill., head of the 
wholesale firm of the same name, was a visitor 
this week at the mill of the Western Lumber Co. 
at Westfir. Mr. Wheeler represents the Western 
lumber Co. in his territory. 


OMAHA, NEB. 


Nov. 23.—Business is of low volume, but weather 
has improved and most roads throughout the State 
have become passable. Heavy hauling of lumber 
by farmers has been difficult. Corn husking came 
on earlier than usual this year, and farmers have 
had trouble in getting sufficient help, so were busier 
than usual. Railroads have been laying off a num 
ber of car repair and car upkeep men and some 
train service men, particularly on branch roads. 


SAN FRANCISCO, CALIF. 


Nov. 21.—Four mills in the pine district are 
reported to have been closed last week: The 
Shaw-Bertram Lumber Co., Klamath Falls; Hobart 
Nstate, Hobert Mills; Klamath Lumber & Box Co., 
Klamath Falls, and Little Hess Lumber Co., Nono 
County. 

Three California pine logs are to be shipped to 
the Forest Products Laboratory, Madison, Wis., to 
be used in connection with the laboratory’s ex- 
tensive investigation of the dry kiln stains. J. C. 
Mathewson’s study at the mills was not completed 
this year, and will be resumed in spring. 

Kour lumbermen will sail from here about Dee. 
1 for a four months’ visit in Hawaii, the Fiji 
Islands, New Zealand and Australia, returning 
home by the way of Vancouver, B. C., in April. 
They are H. M. Cochran, 
Union Lumber Co.; H. F. 
Faull, Hammond Lumber 
Co.; H. E. Crawford, Pa- 
cific Lumber Co., and 
J. H. Quill, Humboldt 
Stevedore Co. The trip 
is to be made in the in 
terests of redwood. 

B. A. Cannon, newly 
appointed general man- 
ager of the Sugar Pine 
Lumber Co., Fresno, ac- 
companied by William 
Saird, sales manager, 
were in the city during 
the week in connection 
with the directors’ and 


stockholders’ meeting of 
the Sugar Pine Sales Co. 


President Arthur Flem- 
ing, of Fresno, was also 
here. Other western lum- 
bermen in the city this 
week were: James Dana- 
Michigan-California 
Lumber Co., Arthur 


Not many years 





construction at full speed. ixport business is 
active. Western line yards are reported to be 
offering fairly heavy orders for mixed cars, but at 
prices that are not inviting. It is said that several 
of these orders have been turned down. 

There is a very strong demand both from do- 
mestiec and foreign buyers for hemlock. One mill 
on the lower Columbia River is now cutting ex- 
clusively hemlock logs. A report from Montesano, 
Wash., this morning was to the effect that Schaefer 
Bros. Lumber & Door Co. there is working two 
extra hours daily to fill hemlock export orders. It 
is expected that the extra work will last over a 
period of five weeks. 

More extensive use of wooden containers was 
urged by Roy F. Morse, general manager Long- 
Bell Lumber Co., when he addressed the monthly 
banquet last night of the Portland Association of 
Credit Men at the Benson Hotel. He was the 
principal speaker and his subject was “The Lum- 
ber Industry of the Northwest.” 

The Portland Hoo-Hoo Club at its semi-monthly 
luncheon meeting today discussed plans for secur- 
ing publicity for Portland as one of the great lum- 
ber marketing centers of the world. Secretary 
W. B. Mack presided. 

It is reported that plans are being drawn for 
a 100,000-foot capacity sawmill and a planing 
mill on the Siuslaw River to manufacture logs 
brought out from the logging operations of J. H. 
Chambers, of Cottage Grove, in that district. 

W. H. Preston, formerly manager of the North 
Bend Mill Co., North Bend, Ore., has been ap- 
pointed sales manager for the Silver Falls Lumber 
Co., of Silverton and Portland. 

The Chas. E. Sand Lumber Co., Portland, has 
been appointed exclusive sales representative for 
the Camas Lumber Co., whose mill is at Camas, 
Wash. This mill was burned about a year ago, 


Heavenrich, general man- 
ager Madera Sugar Pine Co., Madera; Henry 
Swafford, sales manager of E. J. Stanton & Son 
(Inec.), of Los Angeles; W. G. Kahman, sales 
manager, and B. W. Lakin, general manager, Me- 
Cloud River Lumber Co., MeCloud, and P. J. 
Ilennessey, general manager Shevlin-Hixon Co., 
Bend, Ore. 

Walter Robison, general manager W. A. Picker- 
ing Lumber Co., Kansas City, spent several days 
in San Francisco and at mills of the Pickering 
and Standard lumber companies at Standard City 
and in the Tuolumne district. He returned east 


this week. 
DENVER, COLO. 


Nov. 23.—Denver’s retail lumber prices ad- 
vanced 60 cents to $1 Nov. 21, as the result of a 
new freight rate schedule. The increased rates 
affect shipments between Denver and points on the 
Louisville & Nashville, and the Gulf, Mobile & 
Northern railroads. Southern pine and hardwoods 
will be higher in Denver; southern pine about 60 
cents and hardwoods about $1. Southern pine is 
already higher than Pacific coast pine, and does 
not compete successfully with western pines. How- 


ever, nearly all the hardwood comes from the 
South. Denver builders will not be greatly affected 


by the new rates. 

R. Morton Fleming, Fleming Bros. Lumber Co., 
and George Newton, Newton Lumber Co., returned 
last week from a two months’ tour to Florida and 
other southern and eastern points. They traveled 
overland from Denver and drove about 4,000 miles 
through Florida. Mr. Fleming then went by train 
to New York, where he remained for about three 
weeks, 

W. P. McPhee, president McPhee & McGinnity 
Co., returned from Battle Creek, Mich., where he 
has been for the last month enjoying a rest at a 
sanitarium at that place. 
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Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 














The Polleys 
Lumber Co. 
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Pondosa 
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Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 
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Soft and Light 


California 
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Vice-President 
R. H. Downman 

Send us your 

inquiry today. 


J. W. McWilliams 
C. D. Terwilliger, 
Clover Valley Seo.-Treas. & 
Lumber Co. 
Loyalton, California 
Drop Siding 


HORT ors. 


F. E. Walker, 
Asst. Sec. & Treas. 
Clapboards in Straight Cars 
or with Bungalow Siding 
ALSO GENERAL YARD STOCK 


John D. Collins Lumber Co. 
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THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 
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PORTLAND, OREGON, U.S.A. 
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Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 


The Griswold 
Lumber Co. 


Gasco Bldg., Portland, Ore, 


Dimension 
Long Joist 
Surfaced 
Small 


Timbers 


Plank 








| 











Sumpter Valley 


P; 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. @ 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


301-338 Northwestern 
Bank Building, Portland, Oregon 








HOUSTON, TEX. 


Nov. 24.—-Bad weather has slowed up southern 
pine production and shipments, and created a gen- 
eral shortage of lumber stocks. Rains continue, 
and small mills are out of the running, while log- 
ging by larger mills is considerably slowed down. 
Muddy roads and surplus water prevent the prompt 
movement of shipments, and the lumber concerns 
of southeast Texas can handle only a part of the 
business offered them. Inquiries are plentiful again 
this week and order files are well filled. Export 
trade, however, is rather quiet. Florida business 
continues good and there is more buying than for- 
merly by the retail trade of the Southwest. 

J. W. Link, vice president and general manager 
Kirby Lumber Co., headed a team last week in 
raising the quota for Houston’s Community Chest. 

George W. Cleveland, jr., of the Cleveland Lum- 
ber Co., has been in Memphis, Tenn., on a business 
trip. 

The Frontier Lumber Co., of Brownsville, Tex., 
recently opened up a yard at Brownwood, Tex. 

The yards of the Mart Lumber Co., at Mart, 
Tex., have been bought by the Turner Lumber Co. 
The Mart concern owned yards both at Mart and 
Otto, the latter a small town near Mart. 


NEW ORLEANS, LA. 


Noy. 23.—“‘Sustained activity” seems to char- 
acterize best market conditions as locally reported. 
Southern pine bookings showed increase for the 
week, the southern hardwoods continued active, 
and cypress demand continued above normal pro- 
duction. No word of weakness was heard, the gen- 
eral report indicating prices firmly held, with ad- 
vances on some hardwood items. Better weather, 
reported practically throughout this territory, 
stimulated shipments but does not seem to have 
aided production materially as yet. Mill reports 
indicated both pine and cypress production con- 
siderably under normal, and hardwood production, 
as is generally known, has been subnormal for 
weeks. 

Henry E. Hardtner, of the Urania Lumber Co., 
Urania, La., served as personal representative of 
Gov. Henry L. Fuqua last Tuesday, at the cere- 
mony attendant upon the opening of the Sterling- 
ton super-power plant, north of Monroe. This 
plant, erected by the Couch interests, uses as fuel 
the natural gas of the Monroe field and will sup- 
ply power to the huge pulp and paper plants at 
West Monroe and Bastrop, along with other in- 
dustries in the Monroe district, transmitting its 
surplus power, via high voltage lines, to points 
in Louisiana, Mississippi and Arkansas. As the 
governor’s representative, Mr. Hardtner turned the 
steam into turbines of the huge new plant. Gov. 
Whitfield, of Mississippi; Senator Robinson, of 
Arkansas; E. A. Frost, leading northern Louisiana 
lumberman, and other notables were among the 
guests. On the preceding day, Mr. Frost served 
on the committee in charge of the ceremonial 
opening of the Virginia Hotel, Monroe’s new $750,- 
000 hostelry, in whose organization and erection 
Mr. Frost had a part. 

Students at the Louisiana State University’s 
school of forestry are sporting highly polished 
canes fashioned from Louisiana wood, the gift of 
Col, W. H. Sullivan, of the Great Southern Lum- 
ber Co. Col. Sullivan has taken an active interest 
in the development of the university’s forestry 
school, and had 500 of the canes made for dis- 
tribution among the students and others connected 
with or interested in the institution. 

Violet, La., situated at*the junction of the 
Mississippi River and the Lake Borgne Canal, a 
few miles below New Orleans, is making a modest 
bid for a place in the sun as a lumber handling 
center. The Hilcoat Lumber Co., of New Orleans, 
has established yards and a planing mill there, 
and the Violet “boosters” argue that their town’s 
development as a “lumber center’ is rendered 
logical by its location on the canal, through which 
lumber and timber from Louisiana and Missis- 
sippi can be barged to the river, either for export 
or domestic uses, with economy of handling costs. 

Ernest Lee Jahncke, of Jahncke Service (Inc.), 
this city, last week purchased a cargo vessel from 
the Shipping Board, according to Washington dis- 
patches, for a consideration of $36,000. 

Pascagoula, Miss., reports the sale of the Grubbs 
Manufacturing Co.’s plant for the manufacture of 
wooden duck decoys ete. to Hermes Gautier, W. M. 
Colmer and T. L. Hudson. 

J. N. Breitling, formerly with the sales depart- 
ment of the Great Southern Lumber Co., Bogalusa, 
is now serving as assistant sales manager of the 
Salmen Brick & Lumber Co., whose offices have 
been transferred to the new Union Indemnity 
Building. 

Word comes from Picayune, Miss., that R. H. 
Crosby has been named sales manager of the 
Goodyear Yellow Pine Co., with headquarters in 
that Mississippi town. Mr. Crosby succeeds C. J. 





Coppock, who resigned, according to report, to 
enter the Florida field. 

Edgar A. Hirsch, of New York, vice president 
and treasurer of the Hirsch Lumber Co., visited 
New Orleans a few days ago to confer with 
Robert J. Fine, manager of the company’s New 
Orleans office. Mr. Hirsch was on his way home 
from a trip to the Pacific coast. 


BIRMINGHAM, ALA. 


Nov. 23.—With building active in Birmingham 
and the district, demand remains good. All yards 
in Birmingham are earrying fine stocks and are 
doing a good business. There are few, if any, 
idle lumber mills. Florida continues to take great 
quantities of Alabama lumber. This is coming 
mostly from the longleaf pine sections of southern 
Alabama, where many mills are operating night 


and day. 
TUSCALOOSA, ALA. 


Nov. 23.—Southern pine prices have gained a 
little more strength during the last week. Slow 


items have become popular and advanced in 
price; for instance, short 2x4’s. Items already 


popular have not shown any advances, but prices 
are holding very firm. The weather has been good 
and labor conditions are somewhat improved. Pro- 
duction has reflected these improved conditions, as 
have shipments. Embargoes still retard the Florida 
movement but it is hoped that within a week quite 
a lot of lumber will be moving into Florida on 
permits. The railroads talk of auctioning these 
cars. It is said that lumber is being hauled four 
hundred miles by truck to Florida destinations. 

Practically all hardwoods in this section have 
been sold, and most of the stock delivered. There 
is scarcely any dry stock to be had. Both demand 
and price have decidedly improved. 


LAKE CHARLES, LA. 


Nov. 23.—Southern pine production has im- 
proved slightly, following a few days of excellent 
weather and less rainfall, though logging in some 
localities is still carried on under difficulty. Ship- 
ments, too, have increased slightly. Demand is 
a little stronger and prices have moved upward. 
Because of the searcity of a great many items, 
there is less dickering for prices. Practically all 
grades of B&better material are in good call. No. 
2 grades are in fair demand. ‘There is some 
scarcity of transit cars and a general demana 
for good assortments. A great many buyers are 
showing an eagerness to place future orders, but 
most mills are not interested in this class of busi- 
ness. Railroad stocks are moving a little more 
freely, and there continues to be a fair export de- 
mand. Finish items have advanced a few dollars. 

A party of Long-Bell Lumber Co. officials reached 
this city Saturday, Nov. 21 for a visit to points 
in southwestern Louisiana. Members of the party 
accompanying President M. B. Nelson are: J. D. 
Tennant, vice president; W. L. Prickett, vice presi- 
dent; J. H. Bester, manager of the mercantile de- 
partment; W. F. Ryder and G. A. Allport. 


SHREVEPORT, LA. 


Noy. 28.—Southern pine business has been of 
good volume, and prices have continued firm. The 
weather has been good all week. It is still hard 
to log by team, and smaller mills are handicapped. 
Recent advances have encouraged producers to 
ship all the dry lumber they have to sell. Ordi- 
narily demand begins to drop off after fall trade 
is over, but it begins to look as if buyers were 
stocking up for spring a little earlier than usual. 
All recent advances have been fairly well main- 
tained. There are now no reports of shortage of 
either labor or cars. 

Hardwood demand continues to grow. Bad log- 
ging conditions have curtailed output and resulted 
in strengthening prices. 


WARREN, ARK. 


Nov. 23.—Arkansas soft pine demand this week 
has been good and the market is strong. Prices 
are advancing, especially on uppers. Gains made 
by No. 2 boards are held and these show a tendency 
to advance still further. Practically all mills 
have advanced their lists within the last ten days 
or two weeks. Retail inquiries are being received 
in good volume, and yards are placing a large 
amount of business. Orders for straight cars of 
one item are more plentiful, although mixed car 
orders are in the majority. Dealers are still re- 
questing prompt shipment. Industrial business is 
of large volume, orders being placed at good prices. 
Car material is in slightly better demand, with 
prices somewhat higher than prevailed two weeks 
ago. Production this week has been about normal, 
although some mills have been short of logs be- 
cause of recent heavy rains. Shipments have been 
light, as yard stocks are short and badly broken, 
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pesides being wet. New business has exceeded 
poth shipments and production. 

W. A. Foote, of the Arkansas Lumber Co., War- 
ren, Ark., has been appointed Vicegerent for the 
southeast district of Arkansas. The Warren Hoo- 
Hoo Club has elected the following: O. G. Walker, 
president, L. H. Derby, vice president; J. S. Me- 
Lemore, secretary-treasurer. The Warren Hoo-Hoo 
recently held a concatenation, and six kittens were 
led into the mysteries. 


ATLANTA, GA. 


Nov. 23.—With many small mills in the South- 
east having closed down because they have no 
logs, and most larger mills having discontinued 
logging because of bad weather, pine production 
has declined still further. The shortage of many 
wanted building items has caused further advances. 
Pine flooring, 1x4-inch B&better, is firm at about 
$50; No. 1 has advanced about $6@7 to $46@47; 
No. 2 has advanced about $2.50@3 to $21@22, 
while No. 3 remains $12@13. In 1x3-inch flooring, 
B&better is down to $60; No. 1 has declined to 
$49@50, about $1@1.50 off; No. 2 is $18@19, 
about $1 higher, and No. 3 is still $11@12. No. 2 
1x6-inch flooring has advanced about $1 to $21@ 
22; No. 3 remains $14. No. 2 ceiling, 1x4-inch, 
has advanced $5@6, No. 2 6-inch roofers average 
$21.50@22, an advance of $1@1.50, while No. 3 
have advanced to $17. Demand is very active, 
most Georgia mills being fairly well sold .ahead. 
Retail yards are beginning to report an active farm 
demand for building lumber. 


BALTIMORE, MD. 


Nov. 23.—The Weyerhaeuser Timber Co. was in 
receipt of another cargo of fir yard stocks last 
week, the Hanley bringing about 6,500,000 feet. 
Col. J. E. Long, manager here, has gone to New 
Orleans, where he is expected to take over the 
steamer Hegira. Her first trip is expected to be to 
the Pacific coast, where she is to take on a cargo 
of lumber for Baltimore. Negotiations for a site 
for a big depot at Port Newark, N. J., for the 
Weyerhaeuser company, remain incomplete. 

James S. Baer, of the Kidd & Buckingham Lum- 
ber Co., hardwood exporter and yard operator, 
who returned over a week ago from Europe in the 
interest of the company’s foreign business, reported 
avery satisfactory journey. Mr. Baer said con- 
siderable orders had been placed by British firms 
during the last few months, booked, he thought, 
in expectation of an increase of prices rather 
than because of an active demand by consumers 
abroad. 

Richard P. Baer, of the hardwood firm of Rich- 
ard P. Baer & Co., got back from a trip of six or 
eight weeks to Europe last week and is now once 
more taking up the threads of affairs at home. 

The visiting lumbermen here last week included 
Chester F. Korn, of the Korn Co., which operates 
asawmill plant at Sumter, S. C. Mr. Korn came 
here to see relatives, but also took occasion to 
confer with Harvey M. Dickson, secretary National 
Lumber Exporters’ Association. 


BOSTON, MASS. 


Nov. 24.—-The New England lumber market has 
been generally quiet. Some hardwoods are in 
strong demand at firm prices. Most softwoods are 
well stabilized. Douglas fir is still a little weak, 
following the dumping of an excess of unsold stock 
in this territory, beginning about two months ago. 
Eastern spruce frames are easy. The base price 
of $42 is being obtained only for difficult sched- 
ules. It is easy to buy ordinary frames at $41 
base, and yard orders are being accepted at $40 
and possibly less. Further weakness has developed 
in the market for Provincial random spruce. Prices 
for narrow spruce lath have continued to advance 
and offerings are limited. 

For eastern lath, active inquiries are now com- 
ing from Cleveland, Pittsburgh and Philadelphia, 
where buyers are reported glad to pay $7.50, Bos- 
ton rate of freight, for 114-inch. Inquiries from 
Florida are coming along in surprising volume. 
Local wholesalers say that there is a temporary 
shortage of cypress lath in the South. 

The British steamship Vinemoor arrived here 
last Thursday from Vancouver, New Westminster 
and Victoria, B. C., with 1,248,284 feet of fir and 
hemlock, 1,230 bundles of shingles and 1,120 bun- 
dles of hemlock lath for Woodstock Lumber Co., 
Blanchard Lumber Co. and A. Marvin Chace. 

What are said to be the largest African mahog- 
any logs ever received in this port are now being 
Unloaded from the Ashworth for Palmer & Parker 
Co. The ship loaded 1,355 logs, some of which 
Weigh around eight tons. 

Three schooners have arrived with eastern 
spruce. The Cameo from Albert, N. B., brought 
235,197 feet for Shepard & Morse Lumber Co., the 
Utilla from Weymouth, N. S., brought 96,053 feet: 
for John G. Hall Co. and 117,757 feet of spruce 








and 245 bundles of lath for Godfrey Lumber Co., 
and the Vilda A, from Albert, N. B., brought Morse 
& Buffum Co. 123,000 feet of spruce plank and 
scantling. 

The Slocum Lumber Co. has been incorporated 
here with authorized capital of $50,000 to do a 
general lumber business. Warren Y. Slocum, of 
South Weymouth, Mass., ig president; Arthur J. 
Souster, of Arlington, is treasurer, and Grosvenor 
Calkins, of Newton, is clerk. 

The seventy-five employees of the Acushnet Saw 
Mills Co., of New Bedford, recently held an outing 
at Fort Phoenix and enjoyed themselves greatly. 
The lumber and box departments fought a thrilling 
baseball duel. 

F. G. Ferry, of C. S. Ferry & Son (Inc.), Pitts- 
field, Mass., who was obliged to give up business 
last summer on account of ill health, is now back 
at his desk. 


PITTSBURGH, PA. 


Nov. 24.—A further strengthening in hardwoods 
is reported this week by wholesalers, with manu- 
facturers of red and sap gum and other varieties 
in the South advancing prices all along the line. 
In Appalachian hardwoods, shortages are reported 
of all thicknesses in good FAS red and white oak 
and good FAS poplar. Dry sound wormy 4/4 
chestnut is practically cleaned up and out of the 
market. Scarcities are reported in 2-inch sizes of 
No. 2 common and better southern pine. Advances 
are reported in Idaho white pine—$1 on No. 2 
common and better, and 50 cents on Nos. 3 and 4 
common and better. Pondosa and California pines 
remain about the same as they have been for some 
time, but shortages are reported in many items. 
Fir is strong, with slight advances. Business is 
reported in many quarters as keeping up well, with 
many orders being placed in expectation of higher 
prices. 

F. R. Babcock, accompanied by Clive Brooks, 
manager of the white pine department of the Bab- 
cock Lumber Co., left Friday night on a trip to 
the Pacific coast. 

The Interior Lumber Co., John G. Criste, presi- 
dent, will occupy Dec. 1 a new suite of offices be- 
ing fitted up for it on the fifteenth floor of the 
Keenan Building. 

Martin L. Moore, who had been serving as asso- 
ciate receiver in the case of the Germain Co., 
wholesaler, this city, has succeeded to the receiv- 
ership, Robert J. Dodds having withdrawn to make 
a trip abroad. 


MILWAUKEE, WIS. 


Nov. 23.—Advances on southern pine were the 
feature of the market last week. This wood 
showed considerable strength, due to heavier de- 
mand and slow shipments from producing centers. 
Idaho and Pondosa No. 3 and No. 4 were both 
higher also. Other lumber remained unchanged. 
Builders were in the market. Flooring manufac- 
turers were also heavy’ buyers. Business in lath 
was a little slower, but lath prices continued firm. 
Quotations on northern hardwoods are tightening 
up as inquiries become more numerous. Automobile 
plants were active in the market, taking small cut 
stocks during the week, and other manufacturing 
plants also continued to book in fair to good quan- 
tities. City retail yards are being rushed to fill 
orders for building jobs, and have been in the mar- 
ket daily, being satisfied to buy hand-to-mouth. 
Country yards report a fair business, better than 
a year ago but not yet up to normal. Millwork 
factories are working at top speed, most having 
contracts which will carry them over the first of 
the year. 

The Allis-Chalmers Manufacturing Co., this city, 
announces the opening of new offices at Houston, 
Tex., and Lima, Peru. The Houston office will 
be in charge of R. I. Moore, formerly of the Dallas, 
Tex., office and will be operated as a branch of 
the Dallas district. The office at Lima, Peru, 
which is a branch of the company’s office at Santi- 
ago, Chile, as is the one at Oruro, Bolivia, will be 
in charge of W. G. Bolton. P. G. Gilliard has 
succeeded Erling Winsnes as manager of the Oruro 
office, the latter having returned to the United 


States. 
“NEW YORK, N. Y. 


Nov. 23.—The New York Lumber Trade Associa- 
tion expects to move into its new quarters in the 
Grand Central Terminal during the last week of 
1925. <A statistical bureau and a “lumber library” 
will be features of association work in the new 
surroundings. 

Members of the Nylta Club are highly elated at 
the recent elevation of Frank A. Niles to the posi- 
tion of first vice president of the New York Lum- 
ber Trade Association. Mr. Niles is known as the 
“Founder of Nylta,’ and has been largely instru- 
mental in promoting the club’s welfare. 

Organization of the Montauk Lumber Co. takes 
on added significance with the information that the 
new firm is but another branch of the rapidly 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 

Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 
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Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 


North Portland, Ore. 
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C4 SAN FRANCISCO Co 


ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 











California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING . 
110 Market St., SAN FRANCISCO, CAL. 
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Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


y Califonia—s DINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


| 255-257 First National SAN FRANCISCO 


Bank Building pes 
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WARREN AXE & TOOL CO. 


WARREN, PA. 


h 
honors Panama-Pactic GRAND PRIZE 
emaccenme mee soummammns  eonaaeee  amaraen 


international Exposition 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Dally fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Cote 


cReememenenses: 
H.B. Waite 


Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 


Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 


Wed Cedar Shingles. 
MIXED CARS 


from 


Minnesota Transfer 
Yards or our 


Granite Falls, Wash. mills. 








F YOU use BOX SHOCKS or cut 
| to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(‘Idaho White Pine 


Delivered ondosa Pine 
Prices Engelmann Spruce 
Anywhere. | Mountain Red Cedar 





| Mountain Hemlock 


Sullivan Creek Lumber Co., Ltp. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B. C. 

















Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : “Pickwood,"’ St. Louis 














WRIGHT, GRAHAM & CO., Wood Brokers 


86 St. Vincent St., Glasgow, Scotland, 3 Eastchea St 

_ S; Cable Address: “Brackridge,”’ Glasgow. ’ Cable 
: “Nivarium,” London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. CG. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 





ON’T waste time figuring board an 
D measure. Get “The umber estinnntant 
— = ae, Lumberman, 431 So. Dear- 
. ousands in use. Post 00. 
Send for special circular. adit 





growing Easthampton Lumber Co., directors of 
which are responsible for the recent incorporation. 
The company now has yards at Southampton, 
Bridgehampton, Easthampton, Sag Harbor and 
Montauk, all on Long Island. 

The Merrick Lumber & Supply Co. (Inc.) is the 


name of a new firm just established at Valley 
Stream, Long Island. The incorporators are 
George Ginsberg, Harry Bernstein and Samuel 


Bernstein, all of Brooklyn. 

A notice of voluntary dissolution has just been 
filed with the secretary of state in Albany by the 
Thatford Wrecking & Lumber Corporation, Brook- 
lyn. 

Charles McDonald, Long Island salesman for 
Robert R. Sizer & Co., has just been promoted to 
the managership of the firm’s hardwood and 
cypress department, Mr. McDonald is widely 
popular on Long Island. 

George Finck and Tom Bailey, both formerly con- 
nected with Robert R. Sizer & Co., are the latest 
New Yorkers to head for Florida. Mr. Finck will 
enter the real estate business, and Mr. Bailey will 
open a lumber yard at a site yet to be selected. 

Will Shillito, old time inspector who underwent 
a serious operation several months ago, hag re- 
gained his health and is receiving congratulations 
of his many friends. 


WHITESBURG, KY. 


Nov. 24.—Production of both oak, poplar and 
other lumber is holding up well in the eastern Ken- 
tucky field, in fact better than for several years, 
and prices are very satisfactory. Continued rains 
have halted operations to a marked extent, but 
mills are actively sawing. There is an unprece- 
dented local demand, since the coal operating com- 
panies have started large building programs which 
will likely continue throughout winter. A lot of 
lumber, especially of the better grades, is being 
shipped outside. Railroad ties are being cut by a 
number of mills and are bringing good prices; as 
are mine props, ties ete., while heavier timbers for 
tipple construction and other mine uses are meet- 
ing an active demand. 


NORFOLK, VA. 


Nov. 23.—The North Carolina pine market has 
been rather “spotty” so far as boards are con- 
cerned. One or two items of rough lumber have 
been moving freely, but total sales have been 
light. Prices as a whole are holding steady. 
Framing and roofers are being bought up in quan- 
tity for shipment to Florida by water. Possibly 
some flooring and partition will be shipped there 
also. A lot of certain sizes of framing is being 
used in road construction work. Eastern buyers 
are not fully aware of existing conditions at the 
mills and, if the Florida demand keeps up, stock 
is going to be scarce during the bad winter months 
and prices are going to be higher. During this 
month there has been some rain, but not as much 
as is usual at this season. 

There has been very little demand for 4/4 edge 
No. 2 and better. Buying is dull. Yards are tak- 
ing in old orders and marking time. A little more 
circular sawn stock is available, but price con- 
tinues steady. Edge 4/4 No. 3 is very quiet. 
No. 2 and better 4/4 have not been moving well, 
either band or circular sawn stock. More 4%- 
and 5-inch widths are being bought than others. 
Some mills have a surplus of 6-inch, but are not 
eager to sell. The small mills are very inde- 
pendent as to prices. Edge, No. 2 and better, 5/4 
and thicker, continue very quiet, but 5/4 by 10- 
and 12-inch rough and dressed have been moving 
better. Nos. 1 and 2 bark strips, rough, are quiet, 
but demand is picking up for partition all the time. 

There have been very few calls for 4/4 edge 
No. 1 box. Most box mills are well covered, and 
find business so dull that they have had to ask 
mills to hold up shipments. Edge 4/4 No. 2 box 
is hard to dispose of at any price. This item is 
not needed. No. 1 4/4 stock box, rough and 
dressed, has been moving well, quite a bit of 6- 
and 8-inch being sold resawn rough as well as 
dressed. There is not much good stock to be had, 
either air dried or kiln dried. No. 2 4/4 stock 
box has been moving a little better in 5-, 10- and 
12-inch widths, but 6- and 8-inch have been slow. 
Prices are weak, as air dried No. 1 box is given 
preference when No. 2 kiln dried is quoted too 
high. Box bark strips, 4/4 dressed, have not 
been very active. These are still scarce, however. 
Rough strips have been moving a little better. 
One sale of 300,000. feet was made at $14 f.a.s. 
dock, Baltimore, less 5 percent commission and 2 
percent cash discount. This is lower than market. 

Sales of flooring, thin ceiling, partition ete. 
have not been uniform from day to day. Prices 
remain the same. Planing mills are carrying sur- 
plus stock. Kiln dried roofers have not been 


very active, but there are not many to be had. 
Air dried roofers have been moving better, and 
there is a disposition to buy ahead. 


Many air 





dried roofers from the Carolinas are being shippe@ 


into Florida. Lath are more active and are 
scarce; prices are advancing. 

A statement of September exports through Nor. 
folk and Newport News, Va., follows: 


Item—Destination Feet Value 
Lumber— 
Oak, United Kingdom....... 1,917,000 $125,129 
RE, GOPOOY .s.6 biece cesses 5,00 1,411 
Oar; TOA cis. oid cars oo 158,000 13,185 
6) RS 42,000 2,345 
Poplar, United Kingdom.... 783,000 66,562 
Maple, United Kingdom...... 14,000 1,601 
Walnut, United Kingdom.... 60,000 7,325 
Whitewood, United Kingdom. 11,000 1,296 
Ash, United Kingdom....... 28,000 2,752 
Basswood, United Kingdom.. 157,000 12,533 
Basswod, Holland . ...0s0ss% 5,000 1,005 
Cottonwood, United Kingdom 18,000 1,600 
AO: SE OIORG i592) eis 6c. 6.0 6 6% 62,000 12,510 
Pine, United Kingdom...... 25,000 1,514 
PANO; MGCTINGDY 0.5.6: 66.6:6.0. 6 901s 30,000 2,192 
Spruce, United Kingdom.... 17,000 1,331 





Hardwood, United Kingdom. 46.000 3,425 
Maple flooring, United Kingdom 261,000 17,269 
Logs— 

Walnnt, Germany .....2.s.- 3,000 1,218 

Poplar, Germany ....cscses 20,000 1,871 

PRM, GORMAN 6.6 ciiccseric 18,000 1,313 

Ceaer, Germany ....seseses 24,000 2,370 

Cedar, BEGAN 1 .6..6secre. 8,000 1,800 

3,832,000 $283,548 

Cedar pencil slate, Japan... ...eceseeas 3,811 
Cedar pencil slats, Germany........ eee 88,035 
$325,394 


Exports for September, 1924, were 4,165,000 
feet; average value, $76.59. August, 1925, figures 
were 4,948,000 feet ; average, $80.20. Average for 
September, 1925, was $73.99. In September there 
were no exports to South America, while in August 
about one million feet went forward. October ex- 
ports will be about the same as September. 


JACKSONVILLE, FLA. 


Nov. 23.—QLocal requirements in southern pine 
are large, and stocks are low. All Florida yards, 
except at Miami, need stock, and have large orders 
placed. Output of mills south of here is being 
moved out quickly. Western Florida and southern 
Alabama mills have more stock, but it is all sold, 
movement being prevented by embargoes.  South- 
ern Georgia mills are now shipping large quantities 
to Savannah and Brunswick for water shipment to 
southern Florida, especially Miami. All mills that 
have sufficient labor are operating close to normal, 
those that can ship readily having increased pro- 
duction. There have been no rains in this section 
to interfere with logging. ‘The Florida embargo 
situation is gradually improving. 

A little improvement is noted in demand from 
the North and East for some items of shed stock, 
especially flooring and finish. Orders are small, 
however, and all for quick shipment. Shipments 
to Florida yards were of a larger volume. Order 
files are full and mills are making strenuous efforts 
to get shipments through. Considerable shed stock 
is being hauled by truck. Sales of 4-inch B&better 
flooring are being made by the large Florida mills 
direct to the trade at $57.50@60; No. 1 brings 
$52; No. 2, $27.50@30; No. 3, $17. Prices to the 
wholesale trade are $4@5 less. Orders for 38-inch, 
in any grade; are not easily placed. B&better is 
strong at $64; No. 1, $56; No. 2, $25; No. 3, 


$17.50. The limited amount of edge grain pro- 
duced brings fancy prices. Call for 6-inch is 
stronger, also its price, No. 2 selling at $30; 


No. 3, $20. 

Demand for %-inch ceiling direct from Florida 
yards is good at $56 for B&better, $47 for No. 1 
and $26 for No. 2. Sales wholesale were somewhat 
light. Orders for thin ceiling are mostly from 
southern yards. Remilling plants have slackened 
off production of resawn and do not have a large 
amount to offer. Prices of f~-inch are: B&hbetter, 
$39 ; No. 1, $35; No. 2, $20. Prices of y,-inch are: 
B&better, $28; No. 1, $24; No. 2, $14. Partition 
is selling mostly on mixed orders at firm prices. 

Southern Florida mills, on the East Coast rail- 
way, selling direct to the trade, are receiving 
$65.50 for B&better Henderson bond siding, $59.50 
for No. 1 and $37.50 for No. 2. Mills in other sec- 
tions have full order files. Novelty is in strong 
demand from all southern yards, and lower grades 
are moving freely to central West markets. Prices 


are: B&better, $48; No. 1, $45; No. 2, $28; No. 
3, $15. Bevel and square edge are not very active, 


but prices are firm. ; 

The modification of embargoes caused air dried 
roofers to take a strong upward trend. Large or 
ders were booked for prompt shipment. Some were 
for fifteen to twenty cars at $20 for 6-inch and 
$21 for the wider. Shipments to Georgia ports for 
forwarding by boat were large. Rains have handi- 
capped hauling and drying has been slow, so planer 
stocks are low. Northern and eastern trade 18 
small. West Georgia mills are shipping to the cen 
tral West. Longleaf kiln dried roofers are $49 
for B&better, $46 for No. 1 and $28 for No. 2. 
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B&better finish, rough or dressed, is very active 
in both longleaf and shortleaf. Yard stocks are 
very low and all mills are sold ahead for several 
weeks. Shortleaf, rough, kiln dried, 4/4 by 6- to 
12-inch, sells at $45; dressed, $50; 5/4 by 6- to 
12-inch, rough, $55@60. Specified widths are 
wanted on almost every mixed order at $53 for 
6-inch to $69 for 12-inch, D4S. Thick stock is 
wanted by woodworking plants, and high prices are 
obtained for 6/ and 8/4. No. 1 and “C” grades 
are being purchased as fast as manufactured. S4S 
stock runs from $44 for 6-inch to $54 for 12-inch. 
No. 2 boards are in good demand by Florida yards 
in 6- and 8-inch. No. 3 find a ready market at 
firm prices. 

Shipments of large dimension and timbers to 
eastern markets are light. Wholesalers have been 
unable for several weeks to arrange shipments by 
boat. Southern Georgia mills have booked some 
small orders for rail shipment to eastern destina- 
tions. Prices have advanced slightly. Longleaf 
mills have all the small framing orders they can 
handle and turn down offers for long lengths. 
No. 2 and better, 2x4’s, 10- to 20-foot, bring $35 
@36. Stock worked to pattern sells at a fancy 
price. 

Demand for railroad material continues to im- 
prove. Several good sized orders were placed this 
week by southern lines for merchantable and prime 
grade in large sizes. Prices are satisfactory. Call 
for car material is not large; most orders are for 
decking. 

Export trade with Cuba and the West Indies is 
of moderate proportions, as prices offered are not 


is now operating its plant on full time, running 
both sawmill and planing mill and cutting mostly 
pine stock. ° 


SEATTLE, WASH. 


Nov. 21.—Capt. M. W. Haney, assistant presi- 
dent of the William Schuette Co., New York City, 
was in Seattle during the week, making a tour of 
the mills of the Pacific Northwest. 

E. J. McMaster, of the John McMaster Shingle 
Co., is home after an absence of three weeks, dur- 
ing which he visited connections at numerous 
cities, including Denver, Wichita, Kansas City, 
Omaha, Minneapolis, Fargo, Sioux Falls and 
Grand Forks. Prospects for next year are good, 
he says. 

Sullivan A. Sargent, jr., wholesale lumberman, 
of Boston, Mass., is touring the Pacific Northwest 
with his bride. Mr. and Mrs. Sargent were in 
Seattle during the week. 


LOS ANGELES, CALIF. 


Nov. 21.—Buying on the part of southern Cali- 
fornia retailers has slowed down during the last 
week, due no doubt to the approaching holiday 
season. The general impression gathered by talk- 
ing to retailers is that practically everyone is play- 
ing a waiting, watching game. Local companies 
are buying only what they need and paying the 
lowest prices that competition makes possible. 
There are no overstocks in southern California, 
and it is pointed out that trade prospects are 














What is said to be the largest single section drydock was recently launched at Staten Island, N. Y. 
It was christened the ‘‘ Brighton Marine No. 4’’ by Miss O. L. Loomis, daughter of the president 


Lehigh Valley Railroad. 


Brighton yards of the Delaware, 


It is 330 feet over all, used 1,500,000 feet of lumber in its construction, 
which took eight months’ time, and can lift a ship of 4,000 tons. 
Lackawanna & 


It will be used in the West 
Western Railroad at Staten Island, N. Y. 





attractive to the Florida mills. 
ern section have 
America. 

The southeast shippers’ regional advisory board 
will meet at the Roosevelt Hotel, New Orleans, 
Dee, 11, at 9 a.. m. 

The Gulf Red Cypress Co., of Savannah, has 
appointed J. B. Glenn its Carolina representative. 
He is temporarily at Franklin Hotel, Spartan- 
burg, S. C. 

Samuel H. Shearer & Son, of Philadelphia, have 
moved their Jacksonville office to the Bankers 
Trust Building. 


HATTIESBURG, MISS. 


Nov. 23.—Output of southern pine has somewhat 
increased, as the small mills are able to put in 
better time, owing to improvement in the weather. 
Scarcity of common labor is still a hindrance to 
many mills, both small and large. Demand for 
fresh cutting continues to improve. Smaller cut- 
ting of all kinds, as well as the larger, is strong. 
Decking demand is extra good, the mills being 
loaded up with orders for much stock. Car siding 
and lining are in better demand. Framing is also 
active. Local consumption continues heavy with 
indications of a good demand throughout winter. 

The J. J. Newman Lumber Co., Sumrall, Miss., 
will resume operations next week, having had its 
plant closed making repairs and adding machinery. 

The C. G. Watson Lumber Co., Seminary, Miss., 


Mills in the west 
plenty of business from South 








bright. A very fair rail movement to Arizona is 
reported, mostly of mining timber. Low whole- 
sale prices are declared to be responsible for the 
retailers holding back on purchases. Construction, 
in the city as well as in suburban districts, con- 
tinues active. 


EVERETT, WASH. 


Nov. 21.—-George Bergstrom, of the Pacific Tim- 
ber Co., says the Red Cedar Shingle Congress to 
be held in Seattle, Dee. 2 and 3, promises to be 
not only the best attended convention of its kind, 
but also one that will accomplish much for the in- 
dustry. It will be devoted almost entirely to mak- 
ing plans for the betterment of the industry in 
1926, instead of merely a recounting of the trials 
and tribulations of the past. 

W. I. Carpenter, jr., of the W. I. Carpenter Lum- 
ber Co., who spent the summer at its Minneapolis 
office and in contact with the trade, states the 
company’s customers are buying practically no 6/2 
stars in red cedar shingles. He finds that nearly 
all dealers who formerly have been using a 6/2 
star are now buying shingles of much better 
quality. 

Bruce Clark, of the Walton Veneer Co., 
night for an 
visit the 


left last 
eastern trip, during which he will 
various sales connections of his company. 


(Concluded on page 96) 
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SAWS 
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ToSth and Shank 
Fit Each co 
and Fit Saw: 


Simonds 


‘Plates’ 





More and better lumber, longer ser- 
vice and less power to operate are 
a few of the many reasons why the 
genuine Simonds Inserted Point 
Saw has led and is leading the world. 
Since 1885 the Simonds tooth has 
been most successful. It is so good 
that attempts have been made to 
imitate it, but without success: 
Simonds steel, Simonds plates and 
Simonds workmanship are un- 
equalled, for inserted tooth saws. 


Order from your supply dealer or 
direct from us. 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG, MASS. 


CHICAGO, ILL. PORTLAND, ORE. 
BOSTON, MASS. SAN FRANCISCO, CAL. 
DETROIT, MICH. SEATTLE, WASH. 
NEW YORK CITY MONTREAL, QUE. 
NEW ORLEANS, LA. soRonTo, ONT. 
VANCOUVER, B. ©, 
ST, JOHN, N. B. 


LONDON, ENGLAND 
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The Straw That Breaks 
the Sawmill’s Back 


is Sales Expense to smaller or single mill operators. 
Let us lighten the load— invoice your stock direct 
to us. We handle for 5%, carry accounts and 
advance promptly on receipt of papers. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago. IIl. 








Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Bidg., CHICAGO, ILL. 








sa 


Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 


Douglas Fir, 
Yellow Pine, 
White Pine, 


GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 

139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 

Blue Island800 Pullman 8020 (No Toll) | ORDERS SOLICITED 











DROLET & STEENSON 
TIMBER ESTIMATES 
LOGGING REPORTS 
MAPS 


108 SoutTH LA SALLE SrT., CHICAGO 


Southern Office, Tuscaloosa, Ala, 








OUR 
Service Satisfies 


the retailers and the 
manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Blidg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 











eae Furniture Factories 


or other woodworkers? 
If so, wecan help you build business and conserve profits 


Do you know that a large number of 
eoncerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phlet No. 49-C. 


LumBermen’s Crepit AssociaTiON 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 























C. Osborn, sales manager of the Medford Lumber 
Co., Medford, Wis., was a business visitor here last 
Saturday. 


E. O. Alter, secretary and treasurer of James 
D. Lacey & Co., returned the first of the week from 
a business trip to Michigan. 


Bert E. Cook, of the Vanlandingham-Cook Lum- 
ber Co., and family, spent Thanksgiving with Mr. 
Cook’s father at Decatur, Il. 


S. N. Bloch and T. Gartner have recently opened 
a general retail yard at Maywood, Ill. The firm 
will be known as the Bloch-Gartner Co. 


O. R. Lutz, sales manager of the Scott & Howe 
Lumber Co., Ironwood, Mich., was in the city 
last Saturday calling on the trade. 


C. W. Pendell, of Pendell & Hamilton, and Mrs. 
Pendell spent Thanksgiving with the former's 
parents at their home in Lincoln, Neb. 


James D. Lacey, of New York City, president 
of James D. Lacey & Co., was in Chicago this 
week visiting the local office and transacting busi- 
ness. 


W. J. Roemer, of the Roemer Lumber Co., Apple- 
ton, Wis., was a Chicago visitor last week. 30- 
sides visiting with friends here, Mr. Roemer took 
in the Wisconsin-Chicago football game. 


Russell Akerman, for six years manager of the 
R. E. Jones lumber yard at Williamsburg, Iowa, 
has gone to Sulphur Springs, Iowa, where he 
will accept a similar position. 


¥F. J. Thomas, sales manager of the Louisiana 
Red Cypress Co., New Orleans, La., was in the 
city a few days ago conferring with L. E. Hooper, 
manager of the company’s local office. 


A. K. Martin, vice president of the Pacific Na- 
tional Lumber Co., Tacoma, Wash., was in Chicago 
this week consulting with the firm’s exclusive rep- 
resentative in this territory, the Vanlandingham- 
Cook Lumber Co. 


J. H. P. Smith, salesmanager W. P. Brown & 
Sons Lumber Co., Louisville, Ky., and Frank F. 
Fish, secretary of the National Hardwood Lumber 
Association, together with their wives, have been 
spending the last week at French Lick, Ind. 


EF. W. Mueller, assistant to L. J. Marshall, man- 
ager of the Chicago office of the Exchange Saw- 
mills Sales Co., returned the first of the week 
from Kansas City, Mo., where he was called two 
weeks ago to help out in the company’s general 
offices. 

C. A. Staats, representative of the W. P. Brown 
& Sons Lumber Co. (Louisville, Ky.) in this ter- 
ritory, was in Wisconsin most of last week calling 
on the consuming trade. ‘The furniture interests 
are coming into the market, he says, but are dis- 
posed to quibble over prices. 


The Nat F. Wolfe Lumber Co., has been ap- 
pointed exclusive sales agents for J. G. Brownlee, 
Shubuta, Miss., manufacturer of southern pine. 
In taking over this account, Mr. Wolfe and Mr. 
Vanlandingham announce that they will specialize 
in 2x4’s, 16 and 18, from the Shubuta Mill. 


George J. Farnsworth, president, and Charles FE. 
Good, vice president of the Bay de Noquet Co. 
and the Oconto Co., have been spending the last 
weck at Nahma, Mich., inspecting the company’s 
mill which is located at that place. They returned 
to Chicago Wednesday. 


A. W. Lammers, of the A. W. Lammers Co., and 
Mrs. Lammers, accompanied by their daughter, 
left the first of the week for Asheville, N. C., to 
spend Thanksgiving with their son who is attend- 
ing school there. They were expected to return 
to Chicago by Sunday. 


C. W. Ulrich, of the Boswell Lumber Co., Bos- 
well, Ind., one of the old-time and well known 
retailers of the Hoosier State, was a Chicago visi- 
tor on Monday. Mr. Ulrich was taking a few 
days off from the business routine to call on 
some of his friends in the trade. 


L. J. Pomeroy, of the Landeck Lumber Co., was 
in Freeport and Rockford, I11., last week calling on 
some of the leading hardwood consumers. He re- 
ports that the industrial buyers are becoming 
anxious about advancing prices and in some cases 
are beginning to cover against further rises. 

T. M. Ralston, of the Indiana Flooring Co., New 
York City, manufacturer of oak and maple flooring, 
was a business visitor in the city this week. Mr. 
Ralston is decidedly optimistic about the business 
outlook. During the last year his firm has mar- 


keted nearly 50 percent of its output in New York 
City alone. 

E. W. Cummings, vice president and manager 
Masterbilt Wall Fixture Co., Santa Barbara, Calif., 
was in Chicago this week on his way east. Mr. 
Cummings reports an active demand for the prod- 
ucts of his company, and one object of his eastern 
visit at this time is to arrange for wider distribu- 
tion and increased capacity. 


The Vanlandingham-Cook Lumber Co. has re- 
cently been appointed exclusive representative in 
the Chicago territory of White Bros., of Houston, 
Tex., who distribute the output of the Texas Ex- 
port Co., Jasper, Tex. The latter concern manu- 
factures high quality longleaf southern pine, ac- 
cording to Mr. Vanlandingham. 


W. A. Brown, general manager of the Dessert & 
Brown Lumber Co., Grand Rapids, Mich., large 
lineyard concern, was a business caller in the 
city last week. Business in the Grand Rapids 
territory has been good, according to Mr. Brown. 
He reports, however, that the movement to the 
country yards is beginning to fall off as cold 
weather approaches. 


I. C. Swan, general sales manager of the Foster 
Creek Lumber & Manufacturing Co., the Wisconsin- 
Alabama Lumber Co. and the Vancouver Lumber 
Co., with headquarters at Madison, Wis., was a 
Chicago visitor this week. Mr. Swan had been 
making an extended tour of the principal consum- 
ing centers in Indiana, Missouri and Kansas for 
the purpose of looking over business conditions 
and was returning home. 





Lumberman Telecode Wanted 


Requests have been received for several 
copies of the “American Lumberman 
Telecode,” and as the book is out of print 
readers who may have a copy they are 
not using are requested to send it in to 
this office. For each copy received that 
is in good condition, with no missing 
pages, $2.50 is offered. Send your copy 
at once to the AMERICAN LUMBERMAN, 
431 South Dearborn Street, Chicago. 
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W. J. Lawrence, of the W. R. Sayre Lumber Co., 
San Francisco, Calif., manufacturer of California 
white and sugar pine, stopped in Chicago for a few 
days this week en route to New York City where 
he will make a survey of business conditions and 
call on members of the lumber fraternity. Mr. 
Lawrence had just completed a two months’ visit 
in Texas territory and reports that his company 
has been doing an excellent business in that sec- 
tion. 


Mr. and Mrs. George B. Pulver, of Hoquiam, 
Wash., are receiving numerous congratulations on 
the arrival of their second daughter, Georgette, 
who was born Sept. 9. The older child is Martha- 
Lou, aged 10. Mr. Pulver, who is sales manager 
of the Eureka Cedar Lumber & Shingle Co., was 
all set for a son, to be named George; Fate decreed 
otherwise. Nevertheiess, the parents are tre- 
mendously happy in introducing Georgette to their 
wide circle of friends. 


R. E. Slaughter, president of the Cascade Lum- 
ber Co., Yakima, Wash., who makes his home at 
Stillwater, Minn., was in Chicago this week, call- 
ing on some of his friends in the trade and looking 
over business conditions. Mr. Slaughter reports 
that mill stocks at the Yakima operation are low 
and business good. He also takes an optimistic 
view of the outlook for the coming year as he be- 
lieves improved farm business will more than offset 
any decline in city construction. 


A. Laird, who for the last two years has been 
shed foreman for the Edward Hines Lumber Co., 
Chicago, has recently become associated with Noél 
Ridlon & Co. as special sales representative. Mr. 
Laird’s experience in the lumber business prior to 
his former local connection covers twelve years at 
the mill of the Virginia & Rainy Lake Co., Virginia, 
Minn., and two years with the Sawyer Goodman 
Co. Thoroughly acquainted with the mill end of 
the industry, Mr. Laird is well qualified to assume 
the duties of his new post. 


J. W. Ball, representative of the Gulf Red Cy- 
press Co., in Chicago territory, was in Milwaukee 
last week calling on some of the leading cypress 
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and hardwood consumers. The Wisconsin trade 
is buying very little lumber now, Mr. Ball explains, 
because of the State law taxing inventories which 
makes it to the consumers’ interest to enter the 
new year with the lowest stocks possible. He finds 
the yard trade quiet, with little activity among the 
industries. Railroad business is improved, how- 
ever. 

Homer H. Alexander, of Alexander Bros., manu- 
facturers of hardwood lumber, Belzoni, Miss., was 
in Chicago last Tuesday on his way to spend 
Thanksgiving at his old home in Wisconsin. While 
in Chicago, Mr. Alexander took advantage of the 
opportunity to attend the regular weekly luncheon 
meeting of the Chicago Rotary Club. He is an 
enthusiastic Rotarian and never misses an oppor- 
tunity to attend the meeting. Mr. Alexander re- 
ports an active demand for hardwoods, with the 
market steadily gaining in strength. 

J. A. Gillespie, manager of the Chicago office of 
the Peavy-Byrnes Lumber Co., returned last week 
from a two weeks’ trip through the South during 
which he visited company’s mills in Louisiana and 
Texas and company headquarters at Shreveport, 
La. Friday, Nov. 13, was a memorable day in 
Shreveport, he reports, as it was the first day the 
sun had shone in five weeks. On account of the 
heavy rains which have seriously interfered with 
production, many of the mills are hesitant about 
taking on business, according to Mr. Gillespie. 

Having decided to greatly increase its trade 
activities in northern territory, the E. L. Bruce 
Co., of Memphis, Tenn., has opened a district sales 
office in the Central Life Building, 720 North 
Michigan Avenue, Chicago, which is in charge of 
Walter J. Wood, district sales manager, who also 
will look after the local Chicago trade. Working 
out of the Chicago office, O. H. Boyens will cover 
Illinois and Wisconsin, and F. W. Peaker will call 
on the trade in Indiana. Both Mr. Wood and Mr. 
3oyens returned the first of the week from Mem- 
phis, where they attended a 3-days’ conference of 
all the E. L. Bruce Co. officials and salesmen. 
This conference was a strictly business affair, the 
three days being packed solidly with discussions 
on manufacturing and sales methods and in ac- 
quainting the sales force with the details of the 
3ruce organization. There were about 75 in at- 
tendance and all of the salesmen returned to their 
headquarters greatly enthused and feeling that the 
product they are selling is the best that can be 
produced. 


October Inspections Approach Record 


That there is a decided upward trend in the 
hardwood market is clearly evinced by the amount 
of inspection work done by the National Hardwood 
Lumber Association during October. ‘Total origi- 
nal inspections for that month, as reported in the 
November issue of the association’s official bulletin, 
were 28,673,914 feet, as compared with 28,818,357 
feet in March, 1924, which was the best week in 
the twenty-nine years that the association’s inspec- 
tion department has been in operation. Inspec- 
tions during the corresponding month last year 
totaled 25,198,832 feet. Of the October, 1925, 
inspections, 24,038,896 feet was the work of the 
association’s salaried staff and 4,035,018 feet was 
fee service. Reinspections were made on 316,102 
feet. 
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Greatly Benefited in Health 

SAN FRANcisco, CALIF., Nov. 21.—The many 
friends in the lumber industry throughout the 
country, of C. A. Smith, whose home is in Berkeley, 
will be glad to learn that he recently has returned 
from Rochester, Minn., greatly benefited by the 
treatment received there. Mr. Smith has not yet 
resumed active participation in business, but hopes 
soon to be completely recovered and actively in 
harness again. 


Named on Forestry Council 


NORTHFIELD, VT., Nov. 23.—Craig O. Burt, of 
Stowe, Vt., a delegate from the Vermont Forestry 
Association to the recent New England conference 
at Worcester, Mass., was one of the twelve Ver- 
mont representatives appointed to serve on the 
New England Council. 

This appointment assures Vermont forestry in- 
terests competent representation, as Mr. Burt is a 
practical lumberman as well as a county vice 
president of the Vermont Forestry Association. 
After graduating from Norwich University in 1904, 
he entered the lumber business and is now one of 
the owners of The C. E. & F. O. Burt Lumber Co., 
of Stowe, Vt. His activity in the lumber field has 
not been confined to manufacturing, however, as 
he has maintained an interest in many phases of 
forestry and was one of the first Vermont lumber- 
men to practice reforestation. 

Two other Vermont representatives on the coun- 
cil who are connected with the forestry associa- 


tion are F. A. Howland, of Montpelier, and E. A. 
Darling, of East Burke, both of whom are county 
vice presidents of the association. 


Bowling League Hits Stride 


INDIANAPOLIS, IND., Nov. 24.—The Indianapolis 
Lumber League, a bowling organization, is rapidly 
hitting its stride, though some of the teams show 
the need of a lot of practice before they can com- 
pete in any national championships. At the last 
session, the Adams-Rogers team beat the Capitol 
Lumber team in three straight games. The All- 
Stars dropped two games out of three to the Speed- 
way Lumber Co. The Burnet-Binford team bested 
the Johnson Lumber team two out of three and 
the Wilkinson Lumber Co. team beat the O. D. 
Haskett team three straight games. Wensch of 
the Adams-Rogers company was high man with 
210 in one game. ‘The high game was rolled by 
the Johnson Lumber team with a total of 838. 


Accomplishments Mark Great Career 


J. W. Martin, former plant manager for the 
Long-Bell Lumber Co. under whose supervision the 
wonder operation at Longview, Wash., was built, 
was in Chicago the first of the week conferring 
with C. W. Lawrance, manager of the company’s 
Chicago office. Mr. Martin had been assisting 
George A. Houston, a director of the Long-PBell 
organization and manager of lumber sales, in ex- 
hibiting a moving picture of the Longview opera- 
tion to Long-Bell salesmen of the New York and 
Cleveland districts and was on his way to Kansas 
City, where he expected to spend some little time 
at company headquarters 
before returning to his 
home at Portland, Ore. 

Mr. Martin’s connec- 
tion with the Long-Bell 
Lumber Co. covers a 
period of nearly twenty- 
five years, during which 
he has successfully man- 
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J. W. MARTIN, 
Portland, Ore. ; 
Factor in Construction 
of New Long-Bell 
Plant 





aged several of its impor- 
tant mills and has played 
a prominent part in the 
construction of its larger 
plants. He first became 
associated with the com- 
pany in 1901, when he 
was placed in charge of 
the Globe Lumber Co, 
mill at Yellow Pine, La. So successful was he in 
this work that this mill soon became one of the 
company’s most important operations. In 1911 he 
was assigned the task of reorganizing the plant of 
the Sawyer & Austin Lumber Co., at Pine Bluff, 
Ark., which the Long-Bell company had taken over 
a short time before, and later was called on to lay 
out a hardwood mill and flooring plant at the same 
location. 

His next important work was to remodel the 
sawmill and planing mill of the Ludington, Wells 
& Van Schaick Lumber Co., which his employers 
had acquired in 1913. <A year later he was sent 
to Shreveport, La., to supervise the construction 
of a paving block plant. Minor problems occupied 
his attention between 1914 and 1919, but in the 
latter year he was induced to forsake retirement 
and to take charge of the erection of a mill at 
Longville, La. When completed this operation, 
known as the Longville Lumber Co., was the larg- 
est owned by the Long-Bell interests, having five 
band mills with a capacity of 300,000 feet in ten 
hours. Mr. Martin was manager of this operation 
until it was destroyed by fire in 1921. 

Feeling that the younger generation should be 
given an opportunity to grapple with the problems 
of the industry, Mr. Martin sought retirement for 
a second time; but his inactivity was to be short 
lived, for the following year he heeded the urgent 
requests of the Long-Bell Lumber Co, to go to the 
Pacific coast and supervise the construction of its 
new operation at Longview, Wash. 

With the completion of this gigantic task, he 
again withdrew from active participation in the 
affairs of the lumber industry. Several months 
ago, however, he consented to direct the filming 
of the Longview operation and during the last few 
weeks has explained its superior features to Long- 
sell salesmen in the several conferences where the 
film has been exhibited. Only the desire to aid 
Long-Bell representatives in showing the consumer 
how the product of this plant can be used to the 
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Mills ThatWant 
To Cut Their 
Selling Costs 


should get in touch with the fol- 
lowing members of the National 
Association of Commission Lum- 
ber Salesmen. These firms can 
sell your lumber on commission 
basis at lower cost than it can be 
sold in any other way. If there 
is no sale—there is no cost—un- 
like a salaried sales organization. 
The service of these firms is es- 
pecially valuable to smaller mills. 


Get in touch with these firms and 
learn what they can do for you. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (wodbs 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 
Canton, Ohio 


HAYES LUMBER CO. 
38 So. Dearborn St., Chicago, Ill. 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, Il. 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Ill. 


( Other members of association are )) 
invited to join in this advertising. 
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Wire Rope for 
Logging | 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 
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best advantage, led him to come out of retirement 
a third time. 

In addition to the valuable services rendered his 
employers, Mr. Martin, during his fifty years of 
lumbering activity has made many important con- 
tributions to the industry as a whole. In 1897 
and 1898 he drew up a set of grading rules for the 
Southern Pine Association, which were subse- 
quently adopted and have remained in effect, with 
but a few minor changes, until the present day. 
This work he accomplished at a time when a 
standardization program in the Jumber industry 
was regarded by some officials of the National 
government as illegal. With the exception of a 
few short periods, Mr. Martin has been chairman 
of the grading rules committee of the Southern 
Pine Association for nearly twenty-five years. 

Another achievement of far reaching effect for 
which Mr. Martin deserves credit is the establish- 
ment of uniform methods of manufacturing and 
grading flooring. This he accomplished in 1897. 
At that time six Missouri plants had encountered 
difficulties in marketing their product through a 
single agency because each plant had its own 
standard and all were different. Mr. Martin was 
called on to work out standard flooring patterns. 
This he did and with such success that the follow- 
ing winter his pattern was adopted by the South- 
ern Pine Association. Later he was instrumental 
in clarifying the grading rules and formulating 
standard definitions of defects for the flooring 
industry. 

Commenting on his work at the Longview opera- 
tion, Mr. Martin says “the plant was not the prod- 
uct of one man but of each one who had anything 
to do with its construction, and each put his very 
best into it.” 


FOREIGN 


American Woods Popular in Egypt 

WASHINGTON, D. C., Nov. 23.—The Egyptian 
lumber markets were extremely active throughout 
the last quarter, states Trade Commissioner Richard 
A. May, Alexandria. In September they enjoyed 














“the largest business for some time on account of 


the unusual building and construction activity 
apparent throughout the country. September also 
was marked by more than ordinary briskness as 
regards lumber arrivals at Alexandria. Lumber 
ear loadings at Alexandria for interior points in 
July were 3,880, in August 3,726, and in Septem- 
ber reached a new record of 4,750 cars. For all 
three months they were consistently ahead of the 
same quarter of 1924. American pitch pine, red 
gum and white oak were received in large quan- 
tities on the market, especially late in the quar- 
ter, and went into consumption rapidly, due to in- 
creased popularity among the building and furni- 
ture trades. 


Increased Shipments from Ontario 

WASHINGTON, D. C., Nov. 23.—The market in 
the United States during the last quarter as com- 
pared with the same period in 1924 for logs and 
round timber, pulpwood, telegraph poles and the 
products of sawmills—lumber, softwood and hard- 
wood lath and pickets—remained steady and en- 
couraging to the exporters of Sault Ste. Marie, 
Ont., who materially increased their shipments, 
according to a report from Consul W. E. Chapman. 
Exports of railroad ties and fence posts fell off, 
however. 

A combined hardwood lumber, lath and shingle 
mills is being constructed at Glendale, Ont., which 
is to be finished soon. The estimated cost is $40,- 
000. The mill will have a daily capacity of 40,000 
feet of lumber, 50,000 shingles and 50,000 lath. 
The understanding is that virtually all of the out- 
put will be shipped to the United States, the 
lumber for furniture manufacture. 


Cuban Importers Interested in Fir 


WASHINGTON, D. C., Nov. 23.—Considering the 
general depression of business in all other lines 
and a considerable slackening of building in Santi- 
ago, Cuba, and vicinity, Consul F. R. Stewart re- 
ports that importations of lumber through that 
port during July and August were maintained on a 
very satisfactory level. When the report was pre- 
pared September figures were not yet available. 
There was a considerable falling off in imports of 
lumber, but this was readily traceable to bad 
business conditions due to low sugar prices, the 
big sugar centrals making only repairs that were 
absolutely necessary. 

Consul Stewart states that it is reported Cuban 
importers have been paying more attention of late 
to Douglas fir and it is believed that if the terms 
demanded for the latter wood were less severe and 
the difficulty of securing tonnage could b2 more 








easily overcome a large amount of Douglas fir 
would already have been imported into Cuba. The 
exporters of southern pine are prepared to allow 
the usual terms of 60 and 90 days to their Cuban 
customers in competition with usual terms of the 
Pacific coast exporters, which are confirmed bank- 
er’s credits with the orders. 

When September figures are available Mr. 
Stewart thinks they will show a further decline 
in lumber importations “because importers and 
dealers in this district are now following a hand- 
to-mouth policy and purchasing only sufficient 
stock to keep their assortments complete.” 


MANUFACTURER and DEALER 


New Worm Gear Drive Locomotive 


Another addition has recently been made to the 
Vulcan line of worm gear drive gasoline locomo- 
tives, according to announcement from the Vulcan 
Iron Works, of Wilkes-Barre, Pa. This new equip- 
ment is a 12-ton model, known as Class EW-12, 
and is very similar in general design and con- 
struction to the other worm drive machines that 
this concern has been building in recent years. 

The outstanding features of these Vulcan loco- 
motives are undoubtedly quite generally known 
by this time—cast steel frames, steel tired wheels, 
worm drive on rear axle, side connecting rods (no 
chains, no sprockets), constant mesh transmission 
gears etc. 

The 12-ton model is equipped with a 100-horse- 
power Waukesha motor with Ricardo head. The 
transmission is designed for four speeds forward 
and four equivalent speeds in reverse, ranging from 
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New 12-ton model Vulcan gasoline locomotive 


2 3/10 miles an hour in low gear up to 12 miles 
an hour in high. The drawbar pull in high gear 
is 2,275 pounds with a starting force in low of 
7,200 pounds. 

This locomotive is built in all the prevailing 
track gages and can be adapted to any class of 
haulage service. It is particularly suitable, how- 
ever, on account of its power and sturdiness, to 
take care of standard gage switching. The stand- 
ard gage model of this size has one very exclusive 
and admirable feature in the spring draft rigging 
which is furnished in the bumpers with M. C. B. 
automatic couplers. This rigging is designed so as 
to take up in the bumper all the shocks of coup- 
ling and the strains of pulling and pushing rail- 
road or other heavy cars. In this manner the 
motor and other working parts are protected and 
longer life assured. 

With this new model on the market the full line 
of Vulcan gasoline locomotives now consists of 4-, 
8-, 12-, 16-, 20-, 25-, and 30-ton machines. 


Centrifugal Boiler Feed Pump Leaflet 

Leaflet No. 2082, of eight pages, has recently 
been issued by the Allis-Chalmers Manufacturing 
Co., of Milwaukee, Wis., illustrating and describ- 
ing centrifugal boiler feed pumps which are very 
generally used for boiler feeding. The advantages 
of centrifugal pumps, according to the Allis-Chal- 
mers company, are non-pulsating delivery with 
absence of shocks; no oil is mixed with the feed 
water; small floor space required; greater sim- 
plicity and consequent reliability with lower main- 
tenance expense and generally better economy. 
In this latter respect a 500-gallon, 500-foot head, 
motor-driven centrifugal pump driven from the 
house turbine generating unit would require 
around 1,200 pounds steam an hour, while, a 
steam-driven piston pump would use four to five 
times as much. All of the new, large high economy 
steam power plants today use centrifugal boiler 
feed pump equipment. For these plants and the 
smaller ones also it pays to buy Allis-Chalmers 
centrigugal pumping units which are known to 
give the reliable service required of this important 
auxiliary. 
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i Latest Reports on Lumber Prices 








The following f.o.b. 
Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 

La. Miss. Mo. 
Flooring 
Se ee Ay wrcnin saaisie pC ee 
Bitbetter. enaiaa 78.14 77.14 
Sieiereucecs OEGM  icidc . Seake 
No. epee. ahKes, senbate 63.46 
No. 2 ee weeae 39.50 37.00 
FG Bé&hette eas ise 59.06 57.39 
oe Se 50.92 45.94 
No ieee mend 20.19 25.39 
RATIOS An cccsirn —nacie's SO ccuns 
Véebe ng) CT 67.54 74.50 
wae “wineas 50.00 46.00 
FG B&be tter... 47.00 48.65 49.13 
(i i ee 41.38 39.53 
NO Seas 21.00 19.26 24.54 
WO ese some 2 | ee 
me” No. t, ©. Migs aseus SO.GO  ccces 
e.. Be Gc Beece svn ve - eee 
moO. & ©, Mics weécs SR scces 
Ceiling 
“uxt” B&better .... 0... ee 
1 ES eee Al eee 
Dw Ageaa we. sae 16.50 18.17 
Mivavenene “Kien A ee 
x4” Babe a 38.02 37.33 
See mere ee 35.04 32.18 
EOS aiesicce ns xelaeie 19.88 22.27 
Se eee sane 2 ere 
alle ge SEEe Sivce wewnt CA eee 
PI rt ae ee 36.93 41.59 
Finish 
B&better rough: 
DECGHE 6iveceas herons CRIS ces: 
MCG cecuuiinecek caus “seen 53.00 
ME Sev tvsesebaee —“serece Cs ee 
pie ainakeacts. «san Cy 
1x5 and OF ckcaes. -peney Serre 
EM Mewes tabi.  <4nen Gee eeu 
OL Se) 55.50 ...06 
ee ON peice: - eeae rere 
UMMM cntewcdees  sineics | are 

B&better surfaced: 

COO RE cceceame whctee oa aoe 
PED ear yiarvie kenceeen 52.00 56.25 57.70 
DT. Wee eames 55.07 54.89 61.48 
ee 55.88 55.63 62.52 
Pp and 10” 1.000: 64.52 66.72 70.74 
DN ibacecie'y o’s 69.00 70.42 72.88 
14 x4 to 12”...... WEAE  Sxewe cites 

TER na hene wasn -aeleete 67.00 
5/4x12” weheuiee aan s sens Gane 
1% and 2x4 to 12” 65.00 .... 

surfaced: 

EE pxSesccees seuns | | eee 
BT Bee RERRCEE, OR DRS 35.68 56.75 
PMB Sncsiclonsecek sees 41.50 51.25 
Se eer 41.59 54.25 
se and re 43.83 49.61 

Ee ee «coves O8.88 46.76 
6/4 Ue SIeMicice Keven weuce 55.13 
W/E Be GSSERE ic wine tees 68.25 


SOUTHERN PINE 


Hat- 
Alex- ties- 
andria, burg, 
La Miss. 
Partition 
1x4 & 6” B&better.. ..... 48.73 
No. 1 Setacatek | waeeee 43.00 
ING re ndacawen - wien 24.00 
1x6” Babetior Ce ee CT Te 
Drop Siding 
1x4 or 6” B&better.. 48.16 48.40 
or wae cewaie 41.66 
No. 2 ... 26.00 25.39 
No. 3 e etme 14.5) 
Casing and Base 
B&better: 
EO er richs Kase 67.75 
SOG csesccce  .cceee 71.38 
Jambs 
B&better: 
pe ek ey re 
Fencing, 818 
On Bi Revs sete 
ener I. cases coves 
Bis Se eee “OREM wees 
Other lgts. ees 9.64 
No. 2 ~ lengths) : 
Be. pavseede 16.00 16.42 
ix6” manus 20.50 21.36 
No. 3 bb lengths): 
Me dwaeee © ewes 12.56 
126” tees 15.00 
Boards, 818 or S28 
No. 1 
1x 8”, 14 and 16’ erie Make 
Other iIgts. ..... 35.00 
pi) ee Of ere 
Other Igts. ..... 
ixi2”, 14 and 1@°. 49.14 ..... 
ee 
No. 2 (all 10 to 20’): 
1x6 to 12” Sheauee wees 22.50 
BE Sheetacentaceeo cones 22.61 
DE Gwinddecnens ‘aeaee Se 
RE cc. cecueuas wen we 24.57 
No. 3 (all lengths): 
Ee CRM aviceceer emus 17.95 
BBE hiccewnedewes ccs Seen 
EME Cdveweceaves ace, ee 
DO cecéscweues 18.00 18.63 
No. 4, all widths 
OME Ws cccucess ware 9.00 
Shiplap 
No. 1, 1x8”, 14 & 16’ Sai. “ata 
Other Me. acu 32.36 
ro gi 7 OG! Pry 
Other lIgts. 30.21 
* *, (10 to 20’): 
diem wadeaede 23.00 22.33 
1210” Whew cnrennee 22.50 22.87 
No. 7 (all lengths): 
BME ane comtaxe ke 16.75 18.04 
1x10 Ph awa weave 18.00 17.74 


mill prices are taken from sales made during week ending Nov. 


Kan- 
sas 
City, 

Mo. 


82.00 


34.56 
34.56 








Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La Miss. Mo. 
7 Dimension, S1S1E 
avO~7 =o 
a ere 30.00 ..... 28.79 
ae wdeueas 28.00 24.24 28.24 
De. #weesase 30.00 26.92 30.62 
18 & 20’ 35.00 28.93 33.62 
10’ to 20’ 35.00 32.00 .... 
Ss ¢, Pere acae ee 
25.00 24.19 25.88 
25.50 23.45 26.20 
18 & 20’ 29.00 25.51 28.91 
2 ace. 2 meeas 
2s 8", yl 
25.24 26.55 
28.27 29.57 
26.00 31.88 
2x10", 26.56 31.87 
1 25.17 31.05 
24.43 32.23 
26.02 32.61 
2x12”, 28.58 33.00 
28.52 35.00 
28.17 38.25 
31.95 36.64 
No. 2— 
Se OF TO Seca 25.80 24.28 24.56 
Ee” sesenes 20.45 22.63 22.61 
IG exwaess 25.22 25.75 25.23 
18 & 20’.. 27.91 23.97 29.85 
SO Cb Seis Fe «cease: nade 
SEOs eee waco cadeaa 19.33 18.78 
i @eacadn 22.00 20.83 19.29 
i) Were ree ee coscce sates I9G8 
18 & 20’ 26.00 25.00 22.72 
10’ to 20 FEBS cece 
20S TO Seccane idee gates 21.00 
Dee déaneas cscce SESS “Ieee 
eee coose SER Zale 
18 & 20’ 23.14 23.37 
roi game || alee oxece EGO SG 
Ee weandes oscese See Se 
en escnene cocee 24.50 23.23 
18 & 20’ secee SE 2a 
SEE 5 De vesucne ecoee 17.00 18.50 
De 6 Ssadnee —“eoees 20.73 29.00 
ee aceadee . 21.01 30.57 
18 & 20’ 25.58 30.94 
Nee Be SS ciccvcus 
SEO vcseccas eecid, Se wense 
2 eee eee 
2x4 to 12°... 12.94 





No. 2 & better log run 


2a 4", 10" covcnes 22.00 
Ee” Be osc aace 25.00 
yo hat: haere y+ Se 
Ee xanegee ccoce | SnOe 
IS Ge ce kceve “Be eases 
Sie, I onesies sacs A wesc 
Me cseccnc 26.89 
18’ & 20’.. 22.75 





21 in sections named: 





Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
La. Miss. Mo. 
Dimension, S1S1E 
SE Ss ckenes r more 
EO scaaees 20.75 
18’ & 20’.. 25.00 
S12, 18° & We: 23.10 ‘ 
Roofers 
Nei BD, Se ci ccciecs 22.73 . 
DF atéacddee. aqaed 23.62 ‘i 
Grooved Roofing 
1, 1x10”, 14 
ee DO ccncaceadeas 39.25 
Other Igts. 39.25 
Longleaf Timbers 
No. 1 Sq.E&S S48, 20’ 
and under: 

PF ckdcevdcsnstiad oeider 25.90 32.21 
We wacuckesandaes eS 
BD icccccecancade 40.00 43.10 

Shortleaf Timbers 
No. 1 S48, 20’ & under: 

OG caddiusadedhae oaks 21.00 

WP  veuacsencatane dese SR duaes 
We awttcacedadaen “edane 26.00 
Se ucincdwtwacaas 30.00 eee 

Plaster Lath 
We, 9, rs Wiveccca 5.88 5.47 
Ne: Ss Bacces 25 3.91 
Byrkit —_ 
Ce Lt Eres 13.34 
COM Wi deacscaccca “cases 13.75 
12’ and longer...... 14.53 
Car Material 
(All 1x4 and 6”): 
B&better, 9 & 18’ 52.00 
WO amd WD cccce | cccee 50.00 
8’ 00 
16’ 15 
No. 2 random .63 
Car Decking 
No. 1, 2”, 9, 10, 18 
L aeerrrcerr ce wate 31.00 
Car Sills 
S48, SqE&S 
Up to 9”, 34 to 36’ 38.00 
yee 47.00 
Up to 10”, 34 to 
WO dsxenecesece sieee sacle 44.00 
Up to 12”, 34 to 
We wansceadesae cases 51.25 
Up to 14”, 37’. 56.00 
Stringers 
No. 1 rough, 30 to 
Ge agudececeuad 52.00 








Jacksonville, Fla., Nov. 23.—Follo 





wing is a recapitulation of f.o.b. mill 


prices obtained from this 








territory for two weeks ending Nov. 21: 





Week ended— Nov. 21 Nov. 14 Week ended— Nov. 21 Nov. 14 Week ended— Nov. 21 Nov. 14 Week ended— Nov. 21 Nov. 14 
Flooring ; Siding Boards Longleaf Dimension, No. 2 and 
ix4é B@hbetter .....¢... $48.00 $49.74 “won 1x6”— $46.0 , ee out-es Better D4S 
TWO: © COMB. v0 cesses 45.19 46.90 1 es Are er rye: mae vawea SOUP IE <5 "di a ota re he was 51.0 ’ on- : incite Peer 
INO; 2 COM es cece. Nay SAE LINO. Ia ten wscexas cowed a 29:00 neces 13 AL) See mete 51.00 Pe - —- ore 
Ix3 B&better ......... 60.00 | _ Novelty, 1x6”— . oy a eden | | | RoI $32.20 29.43 
ING. f COM se 6 ccc AW ING Ee xe riee Wanneeuaduied 43.46 $45.00 | | pT eect 47,00 | 2EB onneecccncnenencee 34.82 34.00 
NGs S°COM nc ccsc ces suene ROO ENG Diss ccaalees mainins 28.50 23.50 Sap ns CR Nat LS, ; ; " % 
N or 11.0( * Bo No. 2 common— Specific lengths 
No. 3 com......... 11.00 1.00 Square edge, %x6”— DS a Ci. | >. Er eee ae 34.50 41.00 
1G No: 2 CoMm....<.. 6.6 21.00 21.55 | No. 1 ..............-.. 27.00 WIR UNOE Nj. oe a. Cet "> een ae ero 34.25 39.00 
NO. 3 COMisss os5 0% pareiate 14.00 ING B Vits Cécewunee ceues 15.00 OU Se i kes Ra mr ne ae er 40.11 
ee ; SRS SR ccc ccc cecc sone 21.50 10- 20-foot Mixed cars 
Partition — ix6 & up DéS.....002. 2222 asia — 
’ ° 1x4 BEDGtHER 6.ccicceedcewes $48.00 No. 3c wh EXD ce cceererccercceces soeee 36.5 
1x4 B&better .........$50.00 ..... No. 2 24.00 23.00 gy I eae SEM a avinaaierae tie ee 34.50 
Se eens $45.00 | » x31 Bebetter 1... $24.00 23.00 | 1x8 Shiplap .......... 16.25 Suacitie tenatiie 
‘4 6 > OTs 6 4% IGVECTECP 2.2242 eevee 05. 6 OS 3 rae . =] : sngtns— 
No. 2 COM...+-.46+ ve eee 26.00 . No. 1 ¢om.....: 35.00 32.00 1x6 & up 525 Roof 17.00 BE tides dncedaamenewe dunes 36.00 
No. 2 com..... 17.75 ie oofers BO 8s cada nacetedadawes 36.00 
‘ Lath, Std., 4-foot gX3% No. 1 com...... 28.00 ..... | 1x6No. 2 com......... ccc. NE I iva oueescn ane 38.50 
NO: 1 Green ..ccsc.se.$ 650 No; 2 COMB «6... 13.65 14.00 No. & €0ffiiss.ise-. RG,GG ) BMIG <cccdnvacedenséecansdeuns 46.50 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Nov. 20: . 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— 1x3 1x4 B&better “Cc” No. 1 No. 2 No.1 No.2 No.3 
Sree 0 DF i cicxencncdninanad 65.25 $54.50 ; ob EET $36.75 $22.25 $17.00 
B&better $81.00 71.00 | 1x6 & 87.002, 68.60 56.00 | ‘4.2% 10,28, a alae: all ek ee 34.00 "23.50 "18.25 
Seas Rin Wie see ee ROE IE 69.50 OG, 0G) Rae 6 oo sc nwlac ce Cae 59.00 $27.00 $29.25 ox 4” 25.00 $26.75 Pe” wadwadeade aaa 23.75 18.50 
F 1%, 1%, Oe tS conc TO weues 25.50 27.25 9 6” 21.75 23.50 Ceiling and Pagahareyrn 
Flat grain— 1y, 1y4 2"”x5, 10, 12” 76.50 2.0 40 x 49 3-o i 
B&better "358.50 $50.50 _ = " ere ee 26.50 28.00 2x 8” 22.00 24.25 1” 5g” 4%” ,”” 
ge: gallant 49:00 43:50 Fencing and Boards 27.00 29.00 2x10” 22.75 24.50 Clg. Clg. Clg. Part. 
Ge Tene caccalebe Z ‘ae ‘ 29.00 31.00 2x12” 26.00 27.75 | B&better .$41.50 $43. cor $53.50 
DRS ee Slaiinng tyatuts arateratae 3.50 23.75 No.1 No.2 No.3 1 38.25 43.50 
OP casiwascdes $32.50 $16.00 $14.25 one om ion nts eee’ ee 
Moldings RE eicnx vs 36.75 21.75 17.00 ae ae = ae ee ‘ — 
? RI waeidas aa. 34.25 23.00 18.00 B&better Lath 
15 ” and under. .27 percent discount | 1x10” .......... Ce SRS he a | ree eee 6.75 No. No. 2 
14%” and over...22 percent discount BRIA tonendouus 50.00 28.00 19.50 EeCEe encanessagedaeae neues 81.00 TERE esdacedesgecs $5.50 $4.35 
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NORTH CAROLINA PINE 


Norfolk, Va., Nov. 23.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 








Edge, rough— No. 2 & eer a. 3 00 $03 a. So go teny 4 No. 2 & better 
16. sessvavewes buen $49.00@52.00 $29.00@32. -50@24.00 9.50@20. uath, No. 1 6.50 7.00 ” 0 ‘ ” 

oe ee 53.00 57.00 33.00 35.00 24.50 25.00 ..... we. ued tl oe Meee go < ee oe 
|), Sere 58,00 61.00 35.00 37.00 See SEU ksicas ss%0% Factory, 2”. 28.50 32.00 re 28.50 29.50 n° 56.00 62. 00 
8/4 eee ee eee eee eee 61.06 65.00 39.00 41.00 eeeee e808808 + j$*#8878 =se8808 Sizes, ae Pee 21.00 26.50 79. 30.00 31.00 13°. 62.00 68.00 

Rough 4/4— EN . = — 

OF a ngesiteadcomeaeie 54.00@56.00  38.00@40.00  27.00@28.00  22.50@23.00 Finished widths— No. 2 & better No. 3 No. 4 
10” ............--+- 56.00 58.00 41.00 43.00 28.00 29.00 23.50 24.50 Flooring, 4%x2% and 3” rift........ BEPC STOO ch bus. ccearn deiblee wales 
ae. Séseoedieneeaban 62.00 65.00 44.00 47.00 29.50 31.00 24.00 24.50 Oi. SGU. SIA" osociccie cs 49.00 58.00 $38.00@43.00 $24.00@25.00 

N Bark st tition, COE I 5:09:55 oid sss war eciiesee 28.50 30.00 24.00 25.00 16.00 17.00 

ne on tes: oor ee oe. — Bee. s 2. .$41.00@43.00 a” OR ee eer re 29.50 31.00 25.00 27.00 17.00 18.09 

Cull red onet Si eeiome Baie 20:00 TOO “RPO AE no cncsics seed veg sees 50.00 59.00 39.00 44.00 25.00 26.00 

Duluth, Minn., Nov. 23.—Distributers are receiving a large number of inquiries for all classes of northern pine, but the market is unchanged, prices 

f.o.b. Duluth being: 
CoMMON Boakps, RoucH— 
6’ 8’ 10’ 12’ 

es) By Bsa cciceen $55.00 $57.00 $62.00 $62.00 

EE 61.00 63.00 69.00 71.00 

am sesbeneee 65.00 68.00 75.00 75.00 

No Seasourane 38.00 40.00 47.00 49.00 

ree 41.00 43.00 50.00 50.00 

| ge 46.00 48.00 57.00 57.00 

Pee. By OB sévaveves 29.00 31.00 33.00 32.00 

BD saeswoinntd 29.00 31.00 33.00 33.00 

| Grrr. 31.00 32.00 34.00 34.00 


For all white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 
For § 
Drop siding, grooved roofing and O. 
Shiplap and D&M, 8’ and up, add $1.25. 


No. 1 Pisce Sturr, 8181iE— 
6’ 8’ 


10’ 12’ 14’ 
SS ME $26.00 $28.00 $30.00 $30.00 $29.00 
BX 67.0000 26.00 27.00 29.00 29.00 28.00 
BE OB’. c0008 27.00 29.00 30.00 32.00 31.00 
2x10”...... 31.00 32.00 34.00 36.00 34.00 
> <b 32.00 33.00 35.00 37.00 35.00 
BELG" ..000- 37.00 38.00 00 42.00 40.00 


40. 43. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 ee D&M 


or S48, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


8, 10 and 12”, No. 4, $30; No. 5, $21. 
1 or 2S, add 76 cents; $181k, ‘add ’$1; for resawed, add $1. 
G. shiplap, 8’ 


FENCING, RoucH— 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, 


6’ 8’ 10,12&14’ 16’ 18&20’ 
$52.00 $55.00 $60.00 $62.00 $61.00 
37.00 41.00 42.00 44.00 44.00 
26.00 28.00 29.00 30.00 30.00 
50.00 53.00 55.00 61.00 63.00 
32.00 38.00 39.00 45.00 47.00 
27.00 27.00 29.00 30.00 29.00 


$28. 


14&16’ 18’ 20’ i 

$62.00 $65.00 $65.00 Og. SEIDs. Aeeskeewoseacnad 
66.00 71.00 71.00 i, A ees 
70.00 75.00 715.00 é PAOs B05 pwienssasa sre 
47.00 53.00 55.00 Ws. Fes Be aa sane peeeSeur 
47.00 53.00 55.00 LG See ‘ 
52.00 60.00 63.00 PEO: Wises seseweiners one 
33.00 33.00 33.00 
site seas poet 5” fencing same as 6”. 


and up, add $1.50. 


All white pine, Nos. 1 and 2, add $1. 

S1 or 2S, add 75 cents; S1S1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


a " ” SIDING, 4 AND 6”, 4 To 20’— 
$31°00 $33°00 $33. 00 4” 6” hy . 
a ' pend papmamekwhe ante $40.00 $44.00 Le ciwsns baeawneewerede big 00 $22.00 
rapt pe eyed Ssibie'n sigs woewreo es oe b0'e 33.00 38.00 Norway, C&etter.. - 34.00 36.00 
33.00 36.00 36.00 > eeeeetteeeeeeeeeeeee 28.00 31.00 
34.00 a ae 37.00 


Siding run to O. G., 
grades. 





Siding may contain not to exceed 20 percent of 4- and 9-foot. 


$2 a thousand extra; product of the strip as it 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Nov. 23.—The following cross 
tie prices prevail f.o.b. St. Louis: 

Untreated 

White Southern 


Oak Sap-Pine 
No. 5, 7x9”, .. 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8°, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 
No. 1, 6x6”, 8", 6-inch face..... 1.00 015 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 


Ties Plank 
PRO UON 66sg000sinevesdeensen $43.00 $42.00 
OR PORE S6iWicsdendessbnsGneeoee 40.00 38.00 





CALIFORNIA PINES 


San Francisco, Calif., Nov. 21.—The following 
are average prices, Nov. 15 to 21, of California 
pines, f.o.b. mills, those on common being 1-inch 
stock only: 


California White Pine Mixed Pine 
Price Common— 

Nos. 1 & 2 clr..$ 83.75 lO Serge $42.75 
oT «Se 76.50 | a eae 28.25 
BF PRICE esis ins 61. BIO. 504s 20.00 
No. 3 clear...... 67.25 Ie Berso snes 15.00 
No. 1 shop..... 53.00 No. 1 dimen.... 20.00 
NO. © BNOD.66.%5 36.75 No. 2 dimen.... 15.25 
No. 8 shop...... 23.00 THMDCES csc 24.50 


Short shop..... 25.25 


Beveled siding— 


—. 1 & 2 clr. 7 ot eee 35.75 
ere rT rer 68.00 isco ee ke cess: eee 
— 5 |) ae 37.50 D Sie we ete 25.25 
Shop, std. ..... 27.25 Ll Sc ancalbeie ee 10.50 
Panel, % a.w... 70.50 Douglas Fir 
Sugar Pine COMCEE, sececees 46.00 
Nos. , 2e 3.50  Com., 5/4 & up. 12.75 
ee Saw. yg Dimension ..... 17.50 
ec ee 73.50 Box 
NO. 3 CIOAT. <2... 77.00 ixe ina 
Inch shop ...... 38.00 PT hee a.w. 23.00 
No. 1 shop..... 65.50 8/4 a. Ww 18.50 
No. 2 shop...... 37.25 o Met See : 
No. 3 shop...... 24.25 Lath 
Nos. 1 & 2 clr. — pine— 
| pope 93.5 LD seeeeeee 6.50 
D&btr. std. .... 65 20 No. 2 eeeeeeee 5.00 
No. 3 clr. std 25 ne. D awivinbia es oor 
; ‘ EO 2.25 
So a 31.50 White fir 
White Fir Os. 2 Sacicany 5.75 
CRD. sissscees 50.50 Cedar 
ae and btr. 21.75 Miscellaneous .. 24.25 
No. 1 dimen.... 19.25 Export 
No. 2 dimen 17.00 Australian ...... 59.25 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Nov. 24.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 

Boards, S2S No.2 No.3 

com. com. 

A A” DOO SG $8.5 oseesiesoeenec vale $33.00 $18.00 

BRS 2 0 OIE ow kas ree esa seuN resus 34.00 19.90 

Re ANP MAD nab bis 64 sibs sie IOS SRS 28.00 19.00 

BRE, BOS BO. soc ninsese acetone beans 29.00 20.00 

4x13” nnd wider, 10° to 18" .1<6.0008 34.00 24.00 

No.4 No.5 

com. com. 

AS” DG WEE sos ois dhe devas eveuwe $15.00 $ 8.00 

Select, S2s 

“Bé&btr. ” eye “ay? 

1x 4”, 6” and 8”, 10 to 20’..$78.00 $66.00 $45.00 

BE ‘kuicccubauwa nen caneiee 87.00 77.00 57.00 

BRAS ac6 cio SSS eaNUN edo eneae 93.00 88.00 67.00 

IX13" BAG WIDER « io9:6:6000.05:2 98.00 938.00 72.00 

5/4, 6/4x4” & wadr., 10 to 20’ 96.00 91.00 74.00 

C/E BNO WIGS. oicc is ccseccac 98.00 93.00 76.00 
Shop, S2S, f.o.b. Chicago 

No.1 No.2 No.3 

Dy SBC A. 5 sik ciaweaaensnee $60.00 $45.00 $35.00 

BVO Kanes cose gncssaeuyewes ene 70.00 55.00 35.00 

Above prices are for shipments of No. 3 and 


better, shop. 


For straight cars of specified 
grades, add $5. 


Spokane, Wash., Nov. 21.—Following are prices 
f.o.b. mill: 


PONDOSA PINE, 16-FT., INCH— 

0.1 No.2 No.3 No.4 No.6 
ee ila a ielvvestals waz.00 So4:00 $2000 2.000, waves 
Siew 'y acavelod 43.50 35.00 Bane! xease Ramee 
R Siaiels. 63 a 41.50 30.00 Ee paw ee \ wees 

Dee  Neidacaves 41.50 30.00 ZnSe sseow cowed 
Be Ova cegiteraies shee 45:00 -80:00 22.00 ccoss cess 
A” is WAG sis:0:5 eons $16.50 $8.00 
PONDOSA PINE SHOP, s25— 
er 
o.2 No.3 Com 
+n & 6/4.. 866 50 soL 50 $33. 50 $22.50  dacee 
ee ere 76.50 61.50 438.50 22.50 ..... 
a4 SSVASIA ATCO TARE eievlek Janey. - -eRaree $28.25 
IDAHO WHITH PINE, 16-FooT— 

No.1 No.2 No.3 No.4 No.6 
| MEO $50.00 $47.00 $22.50 ....00 cece 
Co Gisovbuanse 51.00 48.00 EGO ese “aware 
Be sis eeGeum 49:00 43:00 26:50 .cs00  esace 

| i eee 52.00 43.00 pS OC Te 

ae eeaineaestes “00 «646500 «(2750 sheen ames 

SY MOE aise seas aes. Kacee $19.00 $8.00 
WHITE Fir, 6 TO 20- Seen, seietance 

”“ $810" 12” 4”&wdr. 

7 eae ee Ses 50 $25.50 $26.50 $27.50 ..... 

eee 20.50 21.50 22.60 ..... 

Ne RiGcestee Rawk e60e cedreare éoces Gloer 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Nov. 24.—The following are 
prices for mixed cars prevailing here today: 


UREN URN 5 = i esis srats 3:00:04 eb aia Re ween $78.00 
BE BO a oo 56 diss. 0s 4s eS s0eeeees 67.00 

SOOVOL BINS, VaR iis ois viens 06s sienwsedneer'e 30.00 
2x6 Papal laa Gia aaseagies se 31.00 

MUOEA i's 5 in seins EMRE oS 4'r Mik ki8' 6's 95 ocho WS ator eRe 4,25 
Factory stock, Lf Lenka eames aey cob paeeee 29.00 
De cash ngs ndies SPOR eReeeauee 32.00 

BO 5 6S OMS aueT ER 33.00 

a PRkdAetA RU ReeeaNbenS 36.00 

BOR As $35 55-0 0.05 Co apa wee Gaertell 41.00 

rie tcula a stbsism isi weiss seas alate 43.00 

BOK: TMMBSR, POOR 6 is. 64 an i'n 0:00.00 0cdase sec 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 17.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles : 
Primes Economies 





Best 
5 OS er 
4.85 $3.90 
5.45 4.30 
5.45 4.30 


Lath, 4-Foot, hy eee 
90 PIO) Baueavacceeevemtwee 


eeeererereess 


RED CEDAR SHINGLES 


Seattle, Wash., Nov. 21.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or & bunches 


First Grades, Standard Stock 


Xtra: Stare, 6/2 .cciccccese $2.26 $2.85 
FUSUTA: StAre, G/B.sccccccces Bae 2.95 
PUREE CIGRED ccccccccccvene C00 3.25 
POPtects, 6/3 secsccees aéeds. Whee 3.90 
BUrekKas ..cccccccccccccces SetiG@est  8.80@8.85 
PPOTEOOLIONG. 6005005 00000.008 3.54@3.58  4.80@4.85 


First Grades, Rite-Grade Inspected Stock 


Extra stars,  eeepeben. 28 $2.85 
Ere BATS, 6/2: vccecesces 2.44 3.06 
Etre CIOATS ..00ccces ee, 3.50 
POTTCOtS, O7S sccivccoscvces Blt 3.95 
SURET ORIN i, 956i'6:0'6-6- 60.0 0 0-0:6:69.0\6 Eee 3.90@3.96 
POPIGCtHIONS ..ss00ckecs ere, 4.90 
Second Grades, Standard Stock 
Common stars, 6/2. <....6 $ .88 $1.10 
Common stars, 5/2...ccces 1.00 1.25 
Common: CIOATB .6i.0c0c00% 1.56 1.95 
British Columbia ning Seattle Market 
XXX (Canadian) . eS ccahet eel eae $3.75 
MI. CU. Bi diccccveccvce $3.33 4.15 
TRUTOEGS ccccces Supra ee 3.49 4.80 
PEI IONG bc docrsiniacecos 3.68 5.00 
wo. 6/2 16” (Canadian).... isos 1.60@1.70 
Be Die 86 CO. Blsasseses 1.45 0 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Nov. 25.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Vertical Grain Flooring Pre- 
High Low vailing 
prices prices prices 
Wee MO, 2 ClORR ss.cckkc wsccins $42.00 $40.00 $42.00 
Ws BE éevicweavecewescas WE (ktese saccade 
Slash Grain ety 
1x4” bag Py and better. ‘ eae yt | rece 
1x6” Ne. ey ‘mer 35,00 34.00 <1... 
INOU  isvverecreeensanaunce 32.00 yA ree 
Stepping 
No. 2 clear and better...... 67.00 
Finish No. 2 -, better 
Pen OGRE. vavewee ciceeuns Om 59.00 POS - wsecs 
Casing ANd DASE. «6.602006: CeGe actus. atees 
Ceiling 
5x4” No. 2 clr. & btr....... 29.00 25.00 27.00 
(Serre 19.50 paawe 
1x4” No. 2 clr. & btri....<.< 2E00 26.00 
ING: So cisioccccancencwe Ae SO ‘eemus 
Drop Siding 
ta6” No. 2 cle. & BtE... cece 3 36. 33.00 35.00 
DG OC GIO. cic iccceeses 28. oo 27.50 aeeat 
No. 1 Common Boards and Shiplap 
ee WG 90 svi e sec nceeee we 16.50 13.50 15.50 
PRES  cicaeev own Made ed CUee Ree ee 19.00 16.00 pas 
Dimension, No. 1 Common S4S 
ee AD ONE BS sk ow ade peenae 16.00 14.50 16.00 
Plank and Small Timbers, No. 1 Common 
ee, 12 tO IC BAS ccccsves 19.50 a | re 
Seis", 12 to IG’ BA. cc sess 18.00 17.00 


Timbers, 32’ and under, pay: i, ae 
6x6” S48 . 


eecsocsesececececess GAeUU icoeee cess 


Shop 

15% Door stock, vertical grain, rough green— 
BUGEOEY EGOIGCE. ccc depxcscdeneanccanes ees $38.00 
= ;: Saw aR ea Ra Conk OL ee TS ERR cee 
ee err rere CC eC 14.50 

6/4 & 6/4 Vertical grain, kiln dried, a, 
BHCIORY SGIGGE occ ccecccotacccsscnceseees 50 
Re) et vcwnreradniae coder eee nukeGeeeels 31:60 
1 Se, Se near aren me emir ery rac 21.50 
8/4 Vertical grain (65 percent), air dried, rough— 
WAGtOEY BElECE oaiccccccvesscsacccncocusnacees 38.50 
— 1 Neviamadee axe Reeees Levees Cebawandead 28.50 
Avicre kee os CAPR Een ee eee cannes 18.50 
“4 Kiln dried, rough, common......-++++++ 22.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 24.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


THY ING. 2 CIEAP ccc ev cccvevcsccescscscvades $48.00 
We 2 ClOAY i cicccntccvtdeeeestecentaece 41.00 
INO. 6 CHONG ico viccncccnaceenedconsenane 28.00 
1x3and1%4” No. 2 clear and better........ 45.00 
ING: S GIOGP cv iccceccccosce ated Gee 
Slash Grain Flooring 
1x4” No. 2 clear and better........ccessecee 29.00 
IOs Bh CIOGY cacctcceriesacctecswenseuus 24.00 
1x6” No. 2 clear and better....cccccccccece 36.00 
ING: O GICAL. Giccucrdvarondannsactctanes 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
No. 2 clear and better......ccccccccccccces 55.00 
Ceiling 
5x4” No. 2 clear and better..........eeeee 28.00 
INO; BS CIOBi eo iiicc ccc cnecvesataeeececaes 22.00 
1x4” No. 2 clear and better....csccccccces 29.00 
No. 3 clear ....... iene ces acwessacence 24.00 
Drop Siding and Rustic 
BEG’ ING, 2-ONG. DELO ee ciccciscccscecsecaes 34.00 
ING. B GIRGE Seber escsdeicecavcéneeeten 27.00 
Boards 
MG -sesed ccucatesekwcsanseueiewens $16.00@ iy 
PES Nichia SoRE RUA Unde CErRETEeEeeeeeneans 
Dimension—2x4- Inch, S4S 
No. } Oe ONO. BE bciccnveecnsccnscenesaecias 16.50 
De een Godin cuss ohd MEER eU Ae RKEAEEEACHRRS 12.00 
Timbers 
TRUE <c pd ude stacker ceeeee eM Re hERECCASORAD 18.00 
WEE GO TOTROR sce paicat snes eoveceudceesauces 19.00 
Miscellaneous Items 
MOP HIG, TONOQOUE 6215 dc. bcecaccnacdecneus 15.00 
Fir, lath, ‘ary Sse eawsr ete eEniaae pew ecrbaeaeksa 3.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Nov. 24.—Present log quota- 
tions are: 

Cedar: $15 to $17. 

Yellow fir: $20, $16 and $12. 

Red fir: $16, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $10 and #18. 


Everett, Wash., Nov. ee quotations: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 
Hemlock: No. 2, $13@13.50, No. 3, $11@11.50. 
Spruce: No. 1, $26; No. 2, $19; No. 3, $13. 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
eee oe 
‘ac 


Tank FAS Selects. Shop Box Peck 
4/4”... egy 50 “ 4 $ by 50 = po = = ey = 
5/4”... 1233.50 1.50 
6/4”... -» 126.50 it: 80 $4 50 a: 0 36 20 34 30 
8/4”... 135.25 119.25 92.25 69.25 35.25 35.25 
10/4"... 144.26 226.35 G6.26 TDS cccce coess 
2/4”... 141.26 125.25 98.25 75.25 ..... 
16/4”... 146.25 130.25 103.25 80.25 47.50 
Common, $S1S or S2S to 13/16-inch, 8- to 20-Foot 
No. 1 No. 2 No. 3 No. 4 
> gerne re $52.50 $41.50 $32.50 $28.50 
TG dutunccues 52.50 43.50 34.50 28.50 
Be skccuarues 52.50 41.50 34.50 30.50 
EMG. ceusueseds 54.50 45.50 35.50 30.50 
EEE vkctauedwe 61.50 50.50 36.50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


Wii a Random 8- to 20-Foot 


yr Bet. ‘A B ¢ D 
be to 10"... “$104 00 $ 99.00 $ 94.00 $84.00 $74.00 
0) Ee 111.00 107.00 102.00 92.00 81.00 
"her 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, //2-inch, Standard Lengths 





Cincinnati, Ohio, Nov. 24.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
OIE adutacsducedee siddecacdadaaee $69.25 $44.25 
Die \é dadadacncwinadensdecedeadeand 79.25 56.25 
GIS vecccbadesevdadadeutecaans eee 82.25 59.25 
SED cidcadsccnudeseeuccsaauceste %, = 66.00 
Common, Rough— No. 1 No. 2 com. 
1”, random widths and lengths. $53. 25 $42.25 
Finish, $1S or S2S— 

Ciear 

Heart A B Cc D 
b> eS eres $102.50 $97.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, me = 2 = width: 


Sel. 

ew eecawes $75@85 $60@65 $81 O42 N33" aR” 
— “s+ $9G88 70@75 = 38,,, ee | 
UG sdduaes 80@85 b7 41 -.. 30 
Boards— No. a No. 2 com. 
ss DR” OR octrecerrererr roe. $40.00 $33.00. 
EEO GU EE sedcccsdccaccsncas 47.00 30.00 

St. Louis, Mo., Nov. 23.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 








A B Cc D 
%x4, 5 or 6”...... $45.25 $45.75 $41.75 $28.75 Tank a oe ——— 
Bungalow Bevel Siding, 8 Inches Wide 4/4 $116.75 $ 68.75 $48.75 $32.75 
—From 4/4 Stock— —From 5/4 Stock— | 8/4 Lg a 
sin kn GE yg 2 2 | ais Sao0 hab $8.80 
64.75 55.75 53.75 %” $71.25 $62.25 $60.25 | 10/4 186.75 10378 Tees 
a EE He %” 71.25 62.25 60.25 yy bogs be gl 5 = tenes 
Lath, 4-Foot Peck random 4/4”, pence eaeaiieal jena $ 24.75 
EE isn ceseurechaeutenat tien $00 $8200 a $02.75 $1378 $3078 
RED CYPRE L eo. | Pee 48.75 31.7 
Factory, a a ~~ - No.1 No.2 | Add $2 for specified lengths on common grades. 
FAS Selects shop com. co Finish, S1S or S2S— 
4/4 ....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 Clear 
5/4 .... 105.00 95.00 70.00 50.00 40.00 Heart B Cc D 
6/4 107.00 95.00 70.00 50.00 40.00 | 1x4—10” ... Ties. 00 $ 99K 00 $ 92.00 $ 82. 00 $72.06 
8/4 110.00 100.00 80.00 60.00 40.00 | 1x12” ....... 110.00 108.00 110.00 79.00 
10/4 135.00 120.00 95.00 .... en bE scenes 127.00 122.00 112.00 104. 00 ERED 
12/4 « BOO 12000 GROG neces cccce ESI cases 137.00 132.00 122.00 115.00 a 
16/4 145.00 130.00 100.00 .....  csece Bungalow Bevel Siding— A B C&btr. 
enedm, Rough— No. 1 com. No. 2 com. Peck DUE: déddeedadedeodecnaads $74.75 $65.75 $63.25 
1x4, Ca 3 seer $53.50 $43.00 i SE iucdcewennanaencentes 79.75 70.25 68.25 
Be EAE CECKE RRS WESC a ° “VU  eceece brie Siding— A B Cc D 
waren tee ee eens renee eens ccons GD UE u weevnecssuus $48.50 $45.00 $41.00 $28.00 
L CYPRESS— cooled CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 Factory— No.1 No.1 No.2 
FAS Selects shop com. com FAS Select shop com. com 
ae $ 35.00 $64.00 $43.00 $39.00 $32.00 | 4/4 ......... S77 $60 $38 $31 $26 
7 ior 95.00 69.00 55.00 41.00. 33.00 | 5/4 .......-. 63 50 35 29 
CC, 95.00 69.00 55.00 42.00 33.00 | 6/4 .......e- 80 65 52 35 29 
O78 wince 100.00 76.00 60.00 44.00 34.00 | 8/4 ......... 85 70 55 37 31 
Boards, Rough— No.1 No. 2 SE idade wis 105 80 70 
Selects com. com Peck Boards— No. 1 com. No. 2 com. 1" random 
TH ceeseveat $75.00 $44.00 $37.00 $29.00 | 1x 6” ............. $42.50 “rrr 
ME ccccneane 75.00 44.00 37.00 Sn Ge ” ccdevadeenana 42.50 ot re 
DE actasanes 77.00 44.00 38.00 GROG) TAN soi dacccec 43.50 ae aha 
iT eee $5.00 54.00 41.00 Se 8 BEE ccdiccncacess 53.00 Yt ee 
OP WO eas aeees 0 eea Oe Stee RUC SRUE kedcceeesaan 8  “aeas $23.00 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/2-Inch, ae 


-—Clear. r— —* “Bp” 
3’-7’ 8'-20’ 3°-7’ 3° 20’ 3’-20’ 
 Sxviciweneaa $24.25 $34.25 $20.25 $30.25 $23.25 
er -ccoadwanwee 29.25 39.25 25.25 35.25 27.25 
& csviarsaane 26.25 36.25 22.25 32.25 26.25 
Bungalow Siding, S1S1E, 4 to 20-Foot 
1%x8 %x8 5x10 %x8 %xl10 %x12 
CHAP sets $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 
“Er  éedeni 35.25 42.25 61.25 64.75 66.75 68.75 
Economy Drop Siding 

Clear heart “A” be! | 

ip Gea: ‘avaeouawedduaas $49.25 $43.50 $37.75 
5” See déaduseceanvoes 45.50 40.75 34.75 


Prices of 7” based on shipping 5 per cent 4-7’; 
of di 10 percent 3-7’. Specified lengths, $2 ex- 


tra 
"Random Shop, Rough or S2S, 8’ to 20’ 
1” 14x14” 9” 214” 3” 4-6” 
& to 12”. $43. 50 $57.50 $53.50 
14” & up.. 53.50 62.50 63.50 


$75.00 $73.00 $77.00 


Wide Clear Finish, “All Heart,’’ Rough or $2S 
Random, 8-20’ 
14% -1 % ” 9” 3” r od 5” 

14? Us $107 4 tie Ds $115.50 $126.00 $131.00 $134.50 
16” 119.5 118.50 131.00 0 139.50 
18”... 7 is a 122. 5 121.50 136.00 144.50 
20”... 116.50 125.50 124.50 141.00 149.50 
22”... 119.50 128.50 127.50 14€.00 154.50 
24”... 122.50 131.50 130.50 151.00 159.50 
26”... 127.50 136.50 135.50 156.00 164.50 
28”... 132.50 141.50 140.50 161.00 169.50 
oe | x 137.50 146.50 145.50 166.00 174.50 

‘on 112.50 50 120.50 131.00 136.00 9.50 
Add for S48, a, add for specific lengths, 132. 








Clear and Tank, Rough or S2S, 8 to 20’ 





Width— 6” 8” 10” 12” 6-12” 
Thickness— 

Mo ccavevecddaediaaraé = $107 $108 $109 $107 
Me” ccadadsdahadacadees 111 112 113 114 112 
Finish, Rough, S2S or S4S 

Clear “All Heart” -—— “A” —~ 
l-inch— 3-4%’ 5-7’ 8-20’ 3-414’ 5-7’ 8-20’ 
P wdeaeee $50.50 = - $72.50 $42.50 - 50 $62. = 
Mn adawade 50.50 72.50 42.50 50 62. 
oe wsencua 59.50 69°80 81.50 51.50 58:60 76:80 
S sivcace 52.50 62.50 72.50 44.50 51.50 62.50 
ce dedamas 69.50 74.50 77.50 59.50 64.50 67.50 
a aeannie 79.50 81.50 81.50 69.50 74.50 76.50 
Ee. «ccuwoe 1.50 83.50 83.50 71.50 76.50 78.50 
© Ch Ben ceca coos TREO ie awade 72.50 
1% to 14%4-inch— 
ae eaeacaa $55.50 $65.50 $82.50 $47.50 $54.50 $72.50 
waaease 55.50 65.50 82.50 47.50 58.50 72.50 
Mee” canna 64.50 74.50 88.50 61.50 71.50 83.50 
mY seveaue 57.50 67.50 82.50 51.50 61.50 72.50 
oe aawaded 78.50 81.50 87.50 73.50 76.50 82.50 
Me éadhacke 90.50 93.50 96.50 85.50 88.50 91.50 
aa eaeaade 92.50 95.50 98.50 87.50 90.50 93.50 
CWO SP ic seeds von GRO cecwe --- 84.50 
2-inch— 
a deewnnd $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
Oe eianans 54.50 64.50 80.50 46.50 53.50 65.50 
Oe adcueue 63.50 73.50 86.50 655.50 62.50 71.50 
OS stsicus 56.50 66.50 80.50 48.50 55.50 65.50 
seerrerece 73.50 78.50 85.50 69.50 72.50 72.50 
Me” Gkddews 87.50 89.50 89.50 79.50 79.50 79.50 
Sa. wdeanne 89.50 91.50 91.50 81.50 81.50 81.50 
© te Bec cues oon (OEEe “sceus coe Tee 
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88 AMERICAN LUMBERMAN ee 
“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Nov. 24. —Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 











QUARTERED WHITE OAk— Hickory— 4/4 5/4&6/4 8/4 BEECH— 
yAS « 7 ~ 4 
_ 4/4 5/486/4_—8/4 Now d com 222 112 11 ¥ GB@%NG # BB@NE RAS... O5@ 70 $ 10@ 75 8 IEG m0 
NS ee 5 5@145 $145@155 $155@165 No:.2 Com....°. ne Paarl ie 35 ae" Nia 40 No. 2 COM... «+ 27 30 30 338 33 = 35 
Se ee 105 110 110 115 115 120 . 
No. 1 com... 80 85 85 90 90 95 MAPLE— 5/486/4 Rs, sont /4 Le 
; som ”** 45 50 54 59 55 60 FAs etter tttseseeereeeeees -§ sia pod $ =” 4 $ 5 ta 44 sas Sai $115 @120 
Sound wormy.. 43 45 52 57 55 60 NO, L COM. 60s cc eescccevercsces 5 f 5 0 9 
AC a ge pepe aie eee as - 40 45 42 47 45 50 48 52 30 33 
QUARTERED RED Oak— Wuitet ASH— 
ES co ea $110@115 ... ... ... ... hp See eer eee $ 95@100 $107@112 $112@117 $125@130 $155@160 
No. 1 com..... OP. a ae HO>- B COMs GEE BEN. 6 ioes osc sere - 55 60 82 100 5 95 100 
NO. 2 Com... ..« 40 “5 .«;. 7 ood Mies MO ORs 6k hace yea aes 32 35 35 40 0 45 45 50 50 55 
PLAIN WHITE AND Rep Oak— . 
he gate +e 108 $115@125 $130@140 VALLEY HARDW OODS 
Selects ....... 0 5 Re 9 
No 1 ae Shs 60 4 70 a4 > 75 Cincinnati, Nov. 24.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
io. ; ee 45 45 47 45 49 | Gum- aa 4/4 5/4&6/4 8/4 CoTTONWooD— 4/4 5/4&6/4 8/4 
No. 3 com..... 2 23 22 25 23 26 Qtr rec 7 ” , 57@ 6 
Sound wormy.. 43 48 55 60 55 60 WOO is cass -$100@ 105 $105@110 $108@110 a cat re =< oa ro 
- "on | Wo. 1 com,.... ‘ ; 
Basswoop— No. 1 com. 65 7 7 80 No. 2 com..... a 32 32 34 
pe = Qtrd. red, sap no de mW 
a ae 75 $ 75@ 80 $ 75@ 80 ee 60 65 70 QUARTERED WHITE OAK— 
a 5 oom... sc ee & & No.1 com... 45 48 52 ee $123@128 $128@133 $133@138 
No. 2 com..... = ee ee oe Plain red : Selects... 2.0: 92° 97 97 102 102 107 
CHESTNUT— AB loka ahsce _ sra00 a —e 1S No. 1:¢0m......:-. 70 7 75 80 80 8 
FAS .........$105@110 $115@120 $125@130 ee dtndiedieiepitdte a ee ee 
No. 1 com..... 65 5 70 70 75 75 80 Bxbds., ASD" BOR CT ac Kew coe. es QUARTERED RED OAK— 
fo Scom..... 30 31 21 83 81 a8 Plain FAS 6” re $105@110 
i oe ya ‘ ‘ . & wider... °53 58 58@ 62 58@ 62 No. 1 com..... 65 70 
liao os ee Se ee No.1 com... 34 37 37. 40 45 No. 2 com..... 35-40 
Sd. wormy and No. 2com... 2 24 25 27 26 28 
No. 1 com. & . n ~ | Marre— PLAIN WHITE AND RED OAK— 
MONEE on ss oe ee Oe ee eee, eS $ 85@ 90 § 95@100 $105 @110 
BincH-— D, log run. .$ 42 $ 57 $ 60 Selects. ....... 63° 68 68 72 %2 7% 
FAS .........$115@120 $120@125 $125@130 | Sorr ExM— 4/4 5/4 6/4 8/4 a 5 oom... on 2 Se 
No. 1 com. and ee $65 $67 $67 $70 No. 2 com..... 36 39 40 45 45 30 
Ser 67 72 72 77 72 7 No. 1 com.... 4% 50 50 55 nS SO» > ens & ® 
No. 2 com..... 33 35 35 40 40 42 No. 2 com.... 25 27 27 28 Sound wormy.. 33 35 Sts) 44 44 48 








NORTHERN HARDWOODS POPLAR 


Cincinnati, Ohio, Nov. 24.—The following are 








Present hardwood prices, f.o.b. lower Michigan mills, are as follows: average wholesalers’ carlot prices, Cincinnati 
s eaik u a base, on ‘‘soft texture” poplar, from Virginia, 
FAS alinate No.1 No.2 No.3 FAS Select No. . ——s yori West Virginia, Kentucky and Tennessee, and on 
a oes selects Nena age A age ica elects com. com, . Mississippi Valley poplar: 
4/4.$ 65@ 70 $ 55@ 60 45 @ 47 $28@30 20022 2 re ada <a r 5 50 55 Sorr Texrurs— 4/4 5/4&6/4 8/4 
oe tO" ts ae ae ane on aeae tmen tg dae Ae ve ae A. | epee $ 98105 $105@112 $105@112 
v « 5/4. 125 130 110 115 100 105 55 60 ...... . 
6/4. 75 80 65 70 53 35 S38. 35 ri 24 Saps & select... 72 tt 
$4 80 85 70 7 60 65 38 40 HARD MAPLE No. 1 com..... 50 38655 85 70 70 7 
0/4. 95 10¢ 5 90 70 7 48 50 0077. 4/4. 80@ 85 65@ 70 55@ 60 33@35 16@18 No. 2 ¢ A. 36 38 42 45 48 
10/4. 95 100 85 90 10 7 €5 BO cvecce FS 4 Sop NO. 42 COM. A.. > > “a vo 
5/4. 85 90 70 75 60 65 35 37 18 20 No. 2 e¢ B 25 27 27 = 28 30 
7 “Ss SRM SF REE Sie Ul 
5/8. No. 2 Common & Better 30@32 12@14 ° OR ae ra 5 9 15 40 45 2( y ALLE Y— ‘ 
4/4. 65@ 70 55@ 60 40@ 45 26 28 17 19 | hia" ie 102 80 =~ se oak - = FAS .........$ 87@ 92 $ 92@ 98 $ 98@103 
5/4. 70 75 60 65 45 50 30 32 19 21 ea a ae ae aa: ee ae Saps & selects. 60 65 70 75 £75 80 
6/4. 7 80 @F 70 50 OB 35 37 19 81 12/4. 120 125 105 110 95 100 45 50 26 28 > age 45 48 52 55 55 60 
/4. 75 -  s “4 oe an ae an ox | 14/4. 180 136 115 190 106 110 60 66 ...... Wan te eee . a oe & a 
Reue % %@ 80 60 65 40 42 19 21] 16/42 145 150 130 135 120 125 60 66 2... to’ © Tr noes 
IRCH— nee niet Aaiicths No. 2 » Be. 2 = - =! - 
4/4. 105@110 85@ 90 50@ 53 30@32 17@19 iw MAPLE FLOORING — << ae 
5/4. 110 5 90 95 55 58 32 35 19 2 Pearl, re. eens Fo Fr 99~ oF oF 
Rowe nee eee 8 el ee os 5” 35 32°35 2°25 | POPLAR BEVEL SIDING 
8/4. 115 120 95 100 70 75 40 45 ...... Sort MaPia— @ 6 45@ 50 28@30 18@20 Cincinnati, Ohio, Nov. 24.—The following are 
ior Lo 4 oH a a ae. A Ba — 85 = 4 SEY 60 Sa SE 992 | average wholesalers’ carlot prices, Cincinnati 
a Sah ate cen cee 8! Se 8 SS ...... 6/4. 80 8&6 70 75 55 60 38 40 20 22 | base, quoted on poplar bevel siding: 
16/4. 140 145 120 125 110 115 ...... ...... /4. ) 
Sorr Exm— 8/4. 8 90 75 80 60 65 40 45 20 22 om on — —_ 
4/4. 65@ 70 50@ 55 40@ 45 28@30 18@20 | END Driep Waite Marie— 6” oe $55.00 $45.00 $3200 $9000 
5/4. 75 80 60 65 45 50 30 32 20 22 7/4. 2I0@T15 ag. nk cose Se RE Ee mean ak See 0 55.00 40.00 28°00 19.00 
6/4. 80 85 65 70 50 55 33 35 20 22 5/4. 115 120 Are 90 MP Sins Bite Heme 4” ee ee tee 48.00 37.00 21.00 17.00 
8/4. 90 95 75 80 60 65 40 45 ...... OSS. B20 B26 ic vviewcus 4 100 Sees LAOREET. ee eee : . ‘ 
134 7 iy A= yAs CS ee, | mr ee eS Se sas 
10/4. 100 105 85 90 70 oD 0. OD eweu as B/S. 226 TSO scwccs's INO. SOO dvcets Louisville, Ky., Nov. 23.—The poplar siding 
Following are prices of Wisconsin hardwoods f.o.b. mill points: market is steady. Demand is fair due to active 
‘ building and the scarcity of poplar lumber indi- 
No.1 No.2 No.3 No.1 No.2 No.3 cates early advances in siding. Quotations 
P FAS Selects com, com com. FAS Selects com, com com. f.o.b. Louisville are: 
SsH— Rock ELM— No.1 No.2 
4/4 $100@105 $ 4 °, » $ oe . $33@35 $19@21 4/4 ae 45@ 47 25@28 19@21 Clear Select com. com. 
5/4 110 115 38 40 21 23 5/4 80 et! SS plescows 50 53 30 32 20 22 ColMGh. cs. ccvccocecc = $44 $30 $22 
6/4 115 120 100 108 $0 se 45 48 23 24 6/4 83 Sea 55 60 32 35 20 22 PEND a scasnae beeen 42 30 22 
8/4 120 125 105 110 85 90 50 52 23 24 8/4 I, Se 60 65 35 40 21 23 MOTTO 6 06.5:0:4:0:658'6:0%i0 30 40 24 18 
Bass woop— 10/4 95 ) eee 70 75 45 ere 





ae 12/4. 200 “S05. ciicccove 90 360: +80 66: no cscuc 
4 7° i ad 4 507 4 3081 32 34 Harp MAPLE— HARDWOOD DIMENSIONS 


65 
6/4 78 80 68 70 58 60 34 36 23 25 4/4 75@ > 65@ 70 55@ 60 30@33 16@18 
75 


, a Chicago, Nov. 24.—Actual sales of clear short 
code 8388 63 65 38 40 «...... o/4 4 4 . bd 4 +4 po + o hardwood ‘dimension, maple and birch selling at 
o_o — 7 18@20 8/4 90 95 80 8&5 65 70 40 45 20 22 the same price as oak, were made f.o.b. Chicago 
5/4 113 115 98° ge Pg? BS 33@35 18@20 | i074 100 105 90 98 78 80 58 6b oe. this week at the following prices: 
6/4 116 120 96 100 60 > 640 45 «20 22 12/4 110 115 100 105 90 95 63 65 ...... Furniture stock— Plain oak Gum 
8/4 120 125 100 105 75 80 45 50 20 22 Sorr MAPLE— NS EE ee 00000 0900.00 $48.00 
10/4 225 130 105 110 90 95 55 GO ...... 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 24%x2%x19” 60a PST CHO KO Deb Ce ce 60.00 
TANS See beicb itoyen ees INE |. SEES I ee 5/4 7 80 65 70 50 655 32 35 21 238 RRM 6185: 660.6. 6 605) 05s eee e ene 60.00 
Sorr ELmM— 6/4 80 85 70 75 55 60 35 40 21 23 | 2%x2%%x30" .................... 75,00 65.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 85 90 75 80 60 65 40 45 21 23 | 3x3x30” oo... . ccc cccece ccc ce. 80.00 70.00 
5/4 75 78 65 68 50 55 30 35 23 25 OaKkK— Chair stock— 
6/4 80 85 70 75 55 60 32 35 23 25 4/4 95@100 75@ 80 60@ 65 38@40 20@22 1x4” and wider x 19”............ 55.00 55.00 
8/4 85 90 75 80 60 65 35 40 23 25 5/4 100 105 80 85 65 70 40 42 22 24 1%x4” and wider x 19”.. --- 60.00 60.00 
10/4 95 100 85 90 70 75 50 55 ...... 6/4 105 110 85 90 70 75 44 46 22 24 2x4” and wider Mone ccsecccewsny Tee 70.00 











12/4 100 105 90 95 75 80 55 60 ...... 8/4 110 115 90 96 75 80 47 50 23 25 | 1xS%xhO” 2... ccc ccccceccccccee, 70.00 70.00 


WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOcK Boarps, S1S— HEMLOCK, No. 1, wane” 
8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-2 

1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35. 1G 36. 00 
Ix 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 
ix 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 ox 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
ixi2” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 


For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No, 1 boards. wider, $18@20. 
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bd The Sumter Lumber Company has never had labor 
Comfortable homes and every convenience 
of a progressive community, together with harmoni- 
ous accord while at work, make loyal employees who 
take a real pride in what they do. 


THE SUMTER LUMBER CO. 


a ELECTRIC MILLS, MISSISSIPPI 


Finish 
Ceiling 
Siding 
Flooring 
Mouldings 
Dimension 
Lath 
Boards 


Shop 


and 
Factory 
Lumber 


“. E. HALL, Sales Manager 




















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


your next order. 











Test Out Our Service 
in Northern Hardwoods 


We are producing the finest lumber that 
quality trees, careful manufacture and close 
inspection can produce and we believe we can 
satisfy you in every way. 


Stack Lumber Co. @ 


MANISTIQUE, MICH. 








Put us to the test on 

















For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., Nov. 23.—The north- 
ern pine wholesale market reflected the continu- 
ation of mild weather in the last week, with a 
result that there is more general buying by re- 
tailers. Farmers have been doing some repair 
work. Wooden box manufacturers are principal 
buyers, with railroads taking only small quan- 
tities. Prices are unchanged. 


BUFFALO, N. Y., Nov. 23.—The northern pine 
demand is about the same as for several weeks 
past. Retailers and other buyers will take hold 
only as lumber is needed, and with colder 
weather there is less activity in building. The 
lower grades are steady, but not in any brisk 
demand, 


BOSTON, MASS., Nov. 23.—Northern pine is 
quiet. Prices are steady. There is little call 
for the better grades as shippers refuse to meet 





the competition of lower cost western woods. 
Offerings of lower grades are moderate and 
prices look firm. The bulk of the current busi- 
ness is coming from industrial buyers. 

NEW YORK, Nov. 23.—The northern pine 
market is suffering from plentiful supplies of 
competitive woods at more attractive prices. 
Shipments into New York are light and give 
no indication of noteworthy improvement. 
Stocks in dealers’ hands are light. 


EASTERN SPRUCE 


NEW YORK, Novy. 23.—The market is none 
too firm, even though supplies and _ storage 
stocks are light. Plentiful supply of other 
grades of lumber and a price situation that 
works to the disadvantage of spruce continue 
as the ruling factors of the situation. There is 
no indication of large arrivals in the next few 
months. 


BOSTON, MASS., Nov. 23.—The eastern 
spruce market is dull, and prices are soft. Con- 
cessions of $1 are being given on ordinary frame 





schedules and of $2 or so on easy schedules. 
Provincial random has been very quiet during 
the last week and the spread of prices has 
widened. Scantling has sold down to $32@32.50 
and $36 has lately been accepted for 2x8-inch. 
3oards are almost impossible to sell in com- 
petition with cheap stock from the South and 


West. 
WHITE CEDAR 


MINNEAPOLIS, MINN., Nov. 23.—There was 
a slight increase in post and pole business in 
the last week, due largely to weather conditions 
which enable farmers to work in the open. 
Fence building is under way in some sections. 
Prices hold firm. 


HARDWOODS 


CHICAGO, Nov. 24.—Steady buying on the part 
of practically all the large consuming industries 
is holding the northern hardwood market firm, 
with some items, such as thick maple which 
has been moving in large quantities to the 
automotive interests, strong to advancing. Quo- 
tations on practically all southern hardwoods, 
but notably red and sap gum and oak, have 
been marked up again and industrial consumers 
are becoming anxious over the source of their 
future supplies. Orders are being placed in 
good volume, but the mills are not willing to 
accept future business on acount of adverse 
weather conditions which have left them with 
very low stocks. 

INDIANAPOLIS, IND., Nov. 23.—The hard- 
wood situation here is exceptionally good, buy- 
ers being eager to place orders, which jobbers 
can not fill as specified. Retail yard demand is 
decreasing, but call for millwork holds up well. 
Hardwood flooring demand, however, is slowing 
up. Demand from automobile and furniture fac- 
tories continues good. Railroad and utility de- 
mand is tapering off due to wet and cold 
weather. 


NEW ORLEANS, LA., Nov. 23.—Sustained 
activity is reported from the hardwood field, 
with prices stiffening. Sap gum is among the 
leaders in demand, with some price increases 
noted, notably for the common items. Improved 
weather has facilitated shipments rather more, 
thus far, than production. 


KANSAS CITY, MO., Nov. 24.—There has 
been practically no change in the hardwood 
market in the last week. Some items still are 
hard to find and prices on them are stiff. The 
furniture trade is putting out a little more in- 
quiry. Demand from retailers is dull in some 
sections, but fair in others, oak flooring being 
in best demand with them. 


CINCINNATI, OHIO, Nov. 23.—Demand con- 
tinues of fairly good proportions. Sound wormy 
chestnut is scarce and has advanced. Plain oak 
is stronger. Soft maple is scarce and this has 
led to an increased demand for soft elm and 
2-inch gum. Ash is beginning to pick up. Wal- 
nut demand is dull. Mississippi Valley woods 
continue firm, with advances in oak and a strong 
tone to gum, 


COLUMBUS, OHIO, Nov. 23.—Hardwood buy- 
ing by factories and retailers is slightly better. 
One of the best features is the fact that buying 
from hand to mouth is passing and factories es- 
pecially are accumulating some stocks in view of 
possible curtailment of production during winter. 
Retailers are buying to replenish stocks. Hard- 
wood flooring is strong. Oak prices at ‘Ohio 


River: 

FAS No.1 No.2 No.3 
QUaAETETOE .ocivcaveccuses $155 $90 $50 mee 
RD cicinik acorn Sisko wii oreinaie’s 109 72 45 $20 


HOUSTON, TEX., Nov. 24.—An_ unusually 
strong demand is noted for hardwoods. Manu- 
facturers’ representatives can not fill all the 
orders received. Sap gum and red gum from 
No. 1 common and better is in exceedingly heavy 
demand. Cypress is moving better. 


MINNEAPOLIS, MINN., Nov. 23.—Factory 
buying of northern hardwoods continued light 
in the last week. The market showed a firming 
tendency in the week, reacting the strength of 
southern hardwoods. The low grades are short 
on the market. Birch is in heaviest demand. 


BALTIMORE, MD., No. 23.—Some well in- 
formed hardwood men state that business is on 
the mend and that a definite expansion in the 
movement has taken place, with some notable 
advances in quotations; others claim that no 
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improvement of real consequence has occurred 
and state that the range of values is much 
as before. However, the consensus is that red 
gum and sound wormy chestnut, as well as some 
grades of oak, are up from $5 to $15, with mills 
now less hampered in their operations, and with 
the outlook quite encouraging. The export busi- 
ness, too, is rather better. 


BUFFALO, N. Y., Nov. 23.—The hardwood 
market is somewhat more active. The lack of 
dry stocks in some leading woods, as the result 
of the severe floods, is being manifested in 
higher prices, especially in red and sap gum and 
plain oak, which are stronger than a month 
ago, and red gum is about out of the market. 
Increased strength is also shown in maple and 
poplar. 

NEW YORK, Nov. 23.—Demand for hardwoods 
has improved in the last week and today found 
wholesalers busy, with prices showing continued 
firmness. There is an especially good move- 
ment to industrial users and oak and maple 
flooring demand is better than seasonal. Red 
gum is scarce. 

BOSTON, MASS., Nov. 23.—There has been 
very healthy and encouraging growth in the de- 
mand for hardwoods during the last month. 
Nearly all classes of buyers are gradually in- 
creasing their requisitions. Red gum is hard 
to secure in complete assortments for early 
delivery and prices have continued to advance. 
Plain oak is selling appreciably better. There 
is an active inquiry for ash from automobile 
interests. Chair and furniture factories are 
coming into the market actively. There has 
been a quite fair volume of business in flooring 
this last week. Quotations on flooring, 13/16x2%4 
clear: Birch, $85@90.50; maple, $98.50@101.50; 
oak, white, plain, $96.50@100.50; selects, $86.50@ 
87.50; No. 1 common, $69@72.50. Quotations on 
inch are unchanged from last week. 

OMAHA, NEB., Nov. 23.—Hardwoods are in 
good demand at firm prices. Local supplies are 
not heavy, and production in the South has been 
curtailed by wet weather, so that jobbers are 
having difficulty in getting orders filled. Floor- 
ing is in good call and recent advances are 
maintained. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 24.—A gratifying increase in 
inquiries from the middle West has encouraged 
the Douglas fir mills serving rail territory to 
take a firmer attitude in regard to prices and 
distributers find it difficult to place orders at 
levels prevailing ten days ago. This is particu- 
larly true of commons, although there has also 
been stiffening in uppers. There has also been 
a slightly better movement to. the retail yards 
which had let their stocks drop to a point where 
replenishment became imperative. 


NEW YORK, Nov. 23.—The pre-Thanksgiving 
market in fir is very encouraging, with sales 
heavy and stockS generally in good shape. Prices 
are a little firmer, and surplus stocks have been 
fairly well cleaned up. 3argains are growing 
harder to find, even though there are good 
stocks at terminals and in retailers’ hands. 

KANSAS CITY, MO., Nov. 24.—Demand for 
fir last week showed some improvement, though 
the volume is not up to expectations. Prices 
are tending to be soft on numerous items. Some 
country yards have resumed buying,’ but present 
demand mostly is from the larger towns. 


INDIANAPOLIS, IND., Nov. 23.—Demand for 
Douglas fir is very light. Lack of good building 
weather in rural districts this fall has done 
much to curtail what promised to be the best 
fall in years for fir. Yard stocks are light. 


SAN FRANCISCO, CALIF., Nov. 21.—Fir pro- 
duction has been curtailed to some extent. 
Transit shipments have softened the local mar- 
ket and prices are below desirable levels. Re- 
tail demand is normal. Export trade is slow. 


BOSTON, MASS., Nov. 23.—Douglas fir is still 
weak in the New England market, but some 
ground has been gained during the last two 
weeks. The bulk of the distress lumber has 
been moved. Prices taken for spot and transit 
stock average about $1@1.50 under what whole- 
salers consider reasonable quotations for direct 
mill shipment, whereas at the low point of the 
recent depression concessions of as much as $4 
were being given. Demand is now quiet as 
current needs are pretty well supplied by the 











THE SALE 
OF YOUR POSSESSIONS— 
AT WHAT PRICE? 


@ 


All industrial or commercial property is in 
a constant state of being sold.  Depreci- 
ation, if properly passed on to purchasers 
of the product or service, represents a sale 
of property—at what price? 4 A fire re- 
sults in a sale of property to insurance 
companies—at what price? Practically 
every use of appraisal service crystallizes 
its function into one of fixing the price at 
which property in one way or another is 
sold. { Retaining an appraisal organiza- 
tion is one of the most serious transac- 
tions into which a concern can enter. 


THE AMERICAN APPRAISAL COMPANY 


A NATIONAL ORGANIZATION 
MILWAUKEE 


VALUE IS A MEASURE OF COMPARATIVE DESIRABILITY 
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That We Live 
up to Our Motto 


“SUDDEN SERVICE” 











We specialize in “Sudden Service” for 
retail lumbermen and the above letter 
proves that we live up to our motto. 

Our policy of shipping all regular 
items within 24 hours after receipt of 
order enables dealers to obtain the 
prompt service they want and still get 
the benefit of buying direct from the 
mill. Moreover, it enables them to carry 
smaller stocks and buy in smaller quan- 
tities. Let us quote you on a car of 


*Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


{ aries Texas sales handled by 





Angelina County Lumber Co.—All 
sales outside of Texas handled a 
rately by each company. 











ANGELINA COUNTY LUMBER Co. 


KELTYS, TEXAS 


VERNON PARISH LUMBER CO. 


KURTHWOOD, LA. 


*ANGELINA COUNTY STOCK IS NOW GRADE-MARKED 
7 














One Million Feet =: hu: White and Red Oak 


cut from fresh selected logs of the finest virgin timber grown in the 
South, is now from 4 to 10 monus dry and ready for shipment. 


The stock is excellently manufactured by our new Our price f acceptance i 
and modern band mill, cut full uniform thickness, ment — snes seated 
well edged and trimmed, will average 8" and better 
in widths, and run 60% or more long lengths, and 4/4 No. 1 C&S Plain White Oak, regular stock, $48.00 
dried with 9 stickers to the 16’ tier, is uniformly 4/4 No. 1 C&S Plain White Oak 8” and wider, 50.00 


straight, flat and bright. ‘ 
The texture is similar to the Arkansas stock, and 4/4 No. 1 C&S Plain Red Oak, regular stock, 46.00 


our best trade comes from the foreign and domestic 4/4 No. 1 C&S Plain Red Oak, 8” and wider, 48.00 


furniture manufacturers. F. O. B. cars mill. 
Angelina Hardwood Co. 
(Successors to H. G. Bohlssen Mfg Co.) EWING, TEXAS 











recent bargains. The latest reported business 
in ordinary schedules of No. 1 common dressed 
fir was put through at $32.50@33, ship’s tackle, 
Boston. No. 1 common fir boards are offered at 
$29@30. 


CYPRESS 


NEW ORLEANS, LA., Nov. 23.—Mill group 
report shows orders and shipments above normal 
production, with orders leading by a good mar- 
gin. Production continued below normal. Prices 
are unchanged and well held, with inquiry sea- 
sonably brisk. Car supply remains easy and 
shipments prompt, with the exception of the 
Florida embargoed territory. 

CHICAGO, Nov. 24.—The red cypress market 
is experiencing the seasonal dullness that usually 
follows fall trading and precedes spring buying 
and from the small amount of inquiries being 
received, it would seem that there will not be 
an early resumption in buying. Industrial and 
yard demand are now about on a par but there 
is an improved call from the railroad trade. 
Prices remain steady. 

KANSAS CITY, MO., Nov. 24.—There is only 
a light demand for cypress from city yards, 
mostly for trim material. Country buyers have 
been more numerous in the last week, with 
common grades in good demand. 





NEW YORK, Nov. 23.—Industrial trade in red 
cypress has shown improvement recently, and 
demand for building sizes holds up well. Sellers 
show no disposition to offer price inducements. 
Arrivals by rail have gained in volume in the 
late fall. 


BUFFALO, N. Y., Nov. 238.—Cypress prices are 
firm, and demand is on about a seasonable basis. 
Buying is chiefly for present requirements of 
‘retailers and consumers. 

BOSTON, MASS., Nov. 23.—Buyers of yard 
items and shop lumber are placing conservative 
orders for moderate assortments of cypress to be 
shipped promptly, but there is little interest 
shown in anticipating future requirements. 
Prices are unchanged from last week. 

BALTIMORE, MD., Nov. 23.—The general sit- 
uation in cypress is encouraging to producers, 
who are able to find a ready market for their 
output at figures that leave acceptable margins 
of profit, although some competitive woods are 
offered at lower prices. 


INDIANAPOLIS, IND., Nov. 23.—Cypress de- 
mand continues slow, though the number of or- 
ders does not seem to be falling down as much 
as the total volume. The reason is that retail- 
ers are replenishing yard stocks and are buying 
in as small amounts as possible. Virtually no call 
is being received for yellow cypress and prices 
are weak. A little improvement is noted in 
demand from industrial sources. 


CINCINNATI, OHIO, Nov. 23.—The cypress 
movement is not as active as it has been. Prices 
remain steady. There is still some business com- 
ing in from country districts. 


HEMLOCK 


CHICAGO, Nov. 24.—With farm consumption 
of northern hemlock declining, the city yards 
of Wisconsin and Michigan are rapidly supersed- 
ing the country yards as leading buyers. De- 
mand, however, is light compared with the early 
fall movement and prospects are that business 
will taper off as colder weather approaches. 
Prices remain steady. 

NEW YORK, Nov. 23.—Demand for western 
lumber is fairly brisk and the same holds good 
for northern stock, although trading in the latter 
is limited by rather meager supplies. Yards 
are well stocked with western hemlock, but few 
of them are overburdened with northern species. 








BOSTON, MASS., Nov. 23.—Considerable wes- 
tern hemlock was recently sold here at distress 
prices. Although eastern and northern boards 
are freely offered at $30 for random and $32 for 
clipped, buyers show little interest. Western 
hemlock is offered at about $1 under Douglas 
fir, and eastern hemlock at about $2 under 
eastern spruce. 


WESTERN PINES 


CHICAGO, Nov. 24.—The western pine market 
has developed a firmer tone with recent advances 





a a mw i hh Sa RDReouont Own OO hr & 


a a 





ip 
al 
+s 
L=- 


Le 








NovEMBER 28, 1925 AMERICAN LUMBERMAN 


93 





in No.3 and No. 4common. Yard items, however, 
are in light demand in this territory. There is 
a fair movement in shop and prices are firm. 


SAN FRANCISCO, CALIF., Nov. 21.—There is 
a substantial demand for pine in all grades with 
prices on the upward trend due to the scarcity 
of stocks with mills closing for the winter. 
Orders on hand with many mills are more than 
sufficient to care for the stock available before 
cutting is resumed in the spring. The general 
advance reported during the last fifteen days 
averages about $5 a thousand on shop grades. 
Retail business is above normal. 


NEW YORK, Nov. 23.—Stocks of Idaho pine 
are rather badly broken. There are no great 
supplies of lumber on’ hand and prices hold 
firmly to levels that have obtained for six weeks 
or more. C selects in 16-foot lengths continue 
scarce. Generally demand for Inland Empire 
lumber has been less in November than in 
October. 


BUFFALO, N. Y., Nov. 23.—Wholesalers are 
not doing much business in Pacific coast woods, 
but this is attributed to unsettled weather. Re- 
tailers and woodworking plants are filling in 
stocks as needed. Prices are steady. 


BOSTON, MASS., Nov. 23.—Large orders for 
western pines are not plentiful but there is a 
fair call for moderate assortments for quick de- 
livery. Pondosa pine is quiet. The call for 
Idaho pine is well up to seasonable proportions. 
Quotations show a spread of $2@3 on No. 1 
common and of $1 on No. 2 common. 


KANSAS CITY, MO., Nov. 24.—Most orders 
for western pines coming from retailers are 
for mixed cars in which siding and lath pre- 
dominate. The demand from industrial con- 
sumers is slowing down. Prices here have 
shown no change. 








OMAHA, NEB., Nov. 23.—Demand for west- 
ern pines is below normal for the season, but 
the volume of sales from city retailers is slightly 
better than that from country yards, although 
all orders are of small size. Prices hold firm. 


INDIANAPOLIS, IND., Nov. 23.—Local de- 
mand is only fair, though the last week has seen 
a little more interest from industrial buyers. 
Jobbers say they expect the volume from indus- 
trial sources to expand rapidly early in Janu- 


ad REDWOOD 


SAN FRANCISCO, CALIF., Nov. 21.—Domes- 
tic business during the last week maintained 
the high average set during the last month, with 
eastern and southern business showing virtually 
no changes. Western business showed a slack- 
ening, but exports gained slightly to offset this. 
Retail business is good. Prices are firm. 


NEW YORK, Nov. 23.—Buying of redwood is 
restricted largely to actual needs. Industrial 
items sell fairly well and are expected to move 
even better after Thanksgiving. Some fairly 
good stocks of lumber are held in storage, but 
recent arrivals have been light. 


KANSAS CITY, MO., Nov. 24.—Demand for 
redwood last week was quiet, orders for only a 
few cars coming from retailers. Industrial buy- 
ers show little interest. 

BOSTON, MASS., Nov. 23.—The redwood trade 
is quiet. Prices are steady. Retailers are or- 
dering sparingly for current needs. Eastern 
storage stocks have been replenished and whole- 
salers are offering prompt deliveries from well- 
balanced assortments. 

INDIANAPOLIS, IND., Nov. 23.—Due to sea- 
sonal conditions, demand for redwood here is 
slow. Dealers will carry light stocks over the 
year-end. Farm business is very light. 


NORTH CAROLINA PINE 


NEW YORK, Nov. 23.—Demand and prices 
hold steady, with inquiries quite satisfactory 
in the face of the approaching holiday. Box 
lumber is in good call. Roofers sell well and 
demand for flooring is even a little better. 


BOSTON, MASS., Nov. 23.—Demand for North 
Carolina pine has picked up during the last 
week. Roofers are a shade firmer; recent sales 
of 8-inch air dried are reported at $32 and some 
sellers ask $33. Partition is now very firm, the 












































“HARD-BOILED” 


HERE are certain products which 
because of the things they are 
called upon to do must be “hard- 
boiled” —that is, possessed of a degree 
of toughness that enables them to re- 
sist the roughest treatment. 
Belting particularly is such a product. It 
does not, for example, get the attention that 


machines or motors do, and to give satisfac- 
tory service must resist brutal wear and tear. 


This characteristic, incidentally, is an out- 
standing one in 


MOLONEY 
Leather Belting 


‘i =— os , Yes, this belting is really tough—cut from 
cold, ‘ 
in ce ae the toughest part of tough steer hides. Hap- 
iota of difference to pily the currying process which it under- 
eva gy a goes gives it extra pliability, too, assuring 
lene of conditions thes a pulley-hugging grip and minimum slip. 
surround it, it goes Hence, Moloney offers both wear-resistance 
right ongivingasplen- : — . 
aa, uainanened and maximum power transmission service. 
SS economi- Keep in mind, too, that in the making of 
ee Moloney Belting every detail of manufacture 
“A Belt is and all operations are in the hands of experi- 
No Stronger than Its enced belt makers. The result is uniformly 


Weakest Lap” highest quality. 


For a quick, accurate solution of a belt 
problem let a Moloney engineer help you 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. GREENVILLE, S. C. PORTLAND, ORE. 
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The Autocar Company, Ardmore. Pa. 


Direct Factory “Autocar Sales and Service” Branches or Affiliated Representatives in 


Jose 


This type KA 3-ton Autocar with an extra-long wheelbase is owned by the Willingham- 
Tift Lumber Company of Atlanta 


ODEL KA (extra-long wheelbase) Autocars haul 
long lumber loads easily and economically because 
the distinctive engine-under-the-seat design maintains 
that compact construction which enables Autocars to 
maneuver without delay in lumber yards and cramped 
building operations. 


Autocar more even weight distribution is an example of 
how Autocar chassis design gives sturdy support to the 
pay load without the encumbrance of unnecessary dead 





Autocar 


Gas and electric trucks 
EITHER OR BOTH - AS YOUR WORK REQUIRES 
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lowest current quotation for Bé&better, 11/16- 
inch, is $58.25. Shortleaf flooring is steady; Iow 
range for 1x4: B&better rift, $80; C rift, $65; 
Bé&better flat, $59.50. Rough edge looks firmer. 
Band sawed 4/4 under 12-inch is $61@63. Offer- 
ings of circular sawed narrow edge are not so 
heavy as they were. 


BUFFALO, N. Y., Nov. 23.—The North Caro- 
lina pine trade is fair, but retailers are not much 
interested in future commitments. Roofers are 
stronger, with 6-inch $30.50, and 8-inch $34. The 
number of transit cars is smaller, so that oc- 
casional premiums are being paid. Flooring de- 
mand is slow. 

BALTIMORE, MD., Nov. 23.—Demand for 
North Carolina pine keeps up in a gratifying 
way. Four-quarter edge stock boards are very 
firm, as withdrawals on account of the needs in 
Florida have reduced stocks considerably. 


SOUTHERN PINE 


CHICAGO, Nov. 24.—The southern pine market 
remains firm although there is only a fair de- 
mand in this territory. Most of the yards are 
buying conservatively in order to keep stocks 
low as inventory time approaches. Consignment 
shipments are on the increase but practically 
all desjrable cars are moving readily. Dis- 
tributers are experiencing difficulty in placing 
orders for certain items which have been reduced 
to a low point by adverse manufacturing con- 
ditions and it is on these items that the market 
is strongest. 

NEW ORLEANS, LA., Nov. 23.—Mill reports 
for the week register a gain in bookings, which 
continue above the “normal” line, an increase 
of shipments bringing them almost up to that 
line, while production remained practically sta- 
tionary and ranked a bad third. Prices are very 
firm, with demand sustained. Improved weather 
is reported practically throughout this territory. 


KANSAS CITY, MO., Nov. 24.—Demand for 
southern pine last week showed considerable 
improvement over the previous two weeks, and 
the new inquiry indicates a good volume of 
business yet to be placed. Country yard de- 
mand was very good and there was also a good 
volume of orders from the Lake States and Ohio 
Valley. Prices on all items remain firm. 


INDIANAPOLIS, IND., Nov. 23.—In spite of 
a greatly curtailed demand here for southern 
pine, prices are firm, especially on upper grades. 
Jobbers say this is due to conditions at the mills, 
where rains have hampered logging and dry 
stocks are becoming scarce. Most of the local 
trade is for small orders from retailers to keep 
stocks balanced. 


CINCINNATI, OHIO, Nov. 23.—The movement 
in southern pine is fair with business holding 
up well considering the approach of December. 
Orders are small and it is strictly hand-to- 
mouth buying. The disparity between quota- 
tions in the South and in this section continues. 


NEW YORK, Nov. 23.—Volume of southern 
pine sales has been equally as satisfactory in 
November as in October. Prices hold firm. 
Flooring sells well and a good demand for tim- 
bers is reported. Shipments are arriving on 
schedule, but are not as good as might be ex- 
pected judging by satisfactory reports coming 
from the mills. 


BUFFALO, N. Y., Nov. 28.—The southern pine 
market is strengthening, especially in dimension 
and flooring. Dimension, a quarter-inch scant, 

vis reported particularly scarce and mills are 


\ shipping a large amount of lumber to Florida 


wherever transportation conditions will permit. 
“#The demand is not especially active, retailers 
“taking only small lots. 


BOSTON, MASS., Nov. 23.—There has been a 
moderate call for southern pine during the last 
tweek at steady prices. Most producers maintain 
‘lists with great confidence. Local buyers are 
making replacements conservatively. Longleaf 
flooring is quiet, highest range for 1x4 being: 
B&better rift, $90; C rift, $72; B&better flat, 
$62.50. B&better partition, 11/16-inch, is $61.25. 





HOUSTON, TEX., Nov. 24.—Southern pine ex- 
perienced ‘a’ good demand again this week, al- 
though the trade is unable to handle a large 
volume of business on account of continued un- 
favorable weather. Florida business is still good 
and the Southwest retail yards are buying more 
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than formerly. There have been slight advances 
in 1-inch No. 2 and No. 2 dimension. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Nov. 23.—Generally 
the market this week on red cedar shingles re- 
mained firm although concessions, sometimes 
as great as 20 cents, have been made on transit 
cars. Reports here are that most of the shingle 
mills have shut down. Only purchases for im- 
mediate needs are being made. 


KANSAS CITY, MO., Nov. 24.—Shingle prices 
have shown no change in the last week, clears 
still being quoted at $3.05 and stars, $2.50, though 
some mills ask 5 cents more. The demand for 
lath is slower, with redwood and western pine 
mills getting a good part of the demand. Sid- 
ing is moving slowly, with redwood mills eager 
for business. 


COLUMBUS, OHIO, Nov. 23.—Shingle buying 
is fairly good both in rural sections and on the 
part of city dealers. Some orders call for ship- 
ment after the first of the year. Prices on 
Coast products are firm with red cedar extra 
clears $4.85, and extra stars, $4.20 to $4.30. 
British Columbia XXXXX are firm. Lath trade 
is quiet, although prices are unchanged. 


NEW YORK, Nov. 23.—The West Coast shin- 
gle market is closing out the month in just about 
the same shape that the month opened—prices 
holding very firm and yards well stocked and 
still buying. There are fewer spruce lath on 
the market than a month ago and fewer to come 
in from now on. Fir and spruce lath prices hold 
firm.° 


BUFFALO, N. Y., Nov. 23.—The shingle trade 
is small and retailers plan to hold off for the 
remainder of the year. Stocks are not likely 
to increase much at the mills, as advices are 
received that many plan to close down soon. 
Prices are 10 cents lower, with British Columbia 
XXXXX $5.76; Washingtons, $5.36; Washington 
extra clears, $4.71; stars, $4.11. 


BOSTON, MASS., Nov. 23.—The shingle mar- 
ket is quiet. Prices are about steady. White 
cedars are $4@4.50 for clears, and $4.50@5 for 
extras. British Columbia cedars, XXXXX are 
$5.96@6.01, rail delivery. With offerings of 1%- 
inch eastern spruce lath very light, prices have 
advanced 50 cents during the last fortnight. The 
lowest figure reported taken during the last 
week is $7.50 and there is said to have been a 
little business at $7.75. One Canadian producer 
asks $8. There is an active inquiry from Pitts- 
burgh, Philadelphia, Cleveland and Florida, The 
call for 1%-inch eastern spruce lath is quiet and 
there are offerings at $8. 


INDIANAPOLIS, IND., Nov. 23.—Shingle de- 
mand is quiet. Many country yards, which had 
expected a good trade this fall, stocked up rather 
heavily and are out of the market until spring 
demand reduces old stocks. City yard stocks 
are low, but orders for small amounts are the 
rule. Prices, in spite of slack demand, appear 
to be holding their own. 


OMAHA, NEB., Nov. 23.—Shingle orders are 
few and far between and prices are weak. Most 
retailers have sufficient for immediate needs and 
are not interested in future commitments at 
present. There is a better demand for 6-inch 
cedar siding, which is slightly stronger. 


HOUSTON, TEX., Nov. 24.—The shingle mar- 
ket here has been depressed by heavy water re- 
ceipts, but reports from the West Coast say the 
Shingle mills are getting ready to close down 
until the market improves. Lath are in fair de- 
mand at $5.25 for No. 1 and $4 for No. 2. 


NEW ORLEANS, LA., Nov. 23.—Cypress shin- 
gles are moving in about the same volume pre- 
viously noted and with no reported change in 
price. Cypress lath sell up to the limits of 
the mills’ willingness to accept orders, and the 
restriction of acceptances to mixed ¢ars is grow- 
ing more general. . Prices are unchanged but 
firmly held. 


MAHOGANY 


BOSTON, MASS., Nov. 23.—There has lately 
been noticeable improvement in the buying of 
furniture and chair manufacturers. The radio 
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GE is a relentless sifter of 

products. And the fact that 
Dowd Knives, 
eight years, are going stronger 
than ever today is a gilt edge 
testimonial of their merit. 
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j 3 Our recent development of a 
elec,” new edge-holding knife is but new 
; : evidence that Dowd Knives are 


still leading the field with all the 
vigor of old. 


If you haven’t tried them, you 
are overlooking one of the great- 
est knife developments of recent 


years. 


Ask us about our 
10-day free trial. 





R.J. Dowd Knife Works 
Makers of better cutting knives since 1847 
Beloit,Wis. 
Hv Vg Suns 








trade also has been picking up appreciably. 
Piano and talking machine manufacturers are 
taking both solid mahogany and veneers in fair 
volume. Log stocks are in good shape. Whole- 
sale quotations, f.o.b. Boston, on air dried plain 
mahogany, log run for figure: 


No. 1 No. 2 No. 3 


FAS com. com. com. 
4/4, 5/4 & 6/4....$195 $150 $90 $40 
MR aktaciod snieacka 195 155 90 40 
1 A a SAO 200 160 100 
TL Per eer ree 205 165 110 
WEG oils iwwecnaana 210 170 120 


CLAPBOARDS 


BOSTON, MASS., Nov. 23.—Offerings of de- 
sirable eastern spruce and pine clapboards are 
limited and prices are strong. Eastern spruce 


are $120 a thousand pieces for 4-foot: éxtras and 
$110@115 for clears. Western spruce sell around 
$35@38 a thousand square feet for-344- to 6-foot 
clears, and the red cedars of the same specifica- 
tions at about $32@35. 


Colorado Yard Not Sold 


CaNon Ciry, Co1o., Nov. 23.—An erroneous 
report has been circulated regarding the sale 
of the local yard of the Gibson Lumber Co. and 
it is a mystery as to where this rumor originated. 
D. E. Gibson, president of the company, is au- 
thority for the statement that there has never 
been the slightest foundation for the story and 
that the Gibson Lumber Co. has not had any 
idea of selling the Cafion City yard to the other 
local lumbering concern or to anyone else. The 
Gibson Lumber .Co. has yards throughout Colo- 
rado, New Mexico, Arizona, Texas, Illinois and 
California and is one of the old established and 
substantial concerns in this section, the Cafion 
City yard having been started in 1890. David 
EK. Gibson, jr., is treasurer of the company, 
and Herman Loehr, secretary-manager. Mr. 
Gibson says that the business will go on under 
the same old management and at the same old 
place he hopes for at least as many more years 
and that there is no intention of selling out. 
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News Letters 


(Continued from page 81) 
WINNIPEG, MAN. 


Nov. 23.—Threshing throughout the western 
Provinces is practically completed, and retail lum- 
ber dealers are so encouraged that during last 
week they have placed large orders. Their action 
may be due to some attractive prices for straight 
cars of Coast dimension, shiplap and boards. Win- 
nipeg retailers have also been buying frequently. 
Last week’s prices are no doubt the lowest for 
some time, and retailers expect to receive notice 
any day of a sharp advance again. Some Coast 
mills have had a surplus. The Prairie dealers, 
expecting a nice volume of spring business, will 
no doubt put in the bulk of their stock shortly 
after the first of the year. Some northern spruce 
mills have also reduced their prices at country 
points, but most are still maintaining full list 
and are booking considerable orders for immediate 
shipment. Shingle prices hold firm, as Coast 
stocks are not large and mills have curtailed. 


R. P. Westcott, associated with the McDonald 
Lumber Co. here, has been appointed its Vancouver 
(B. C.) representative. He is Vicegerent Snark of 
Hoo-Hoo in Manitoba. 

A. K. Godfrey, president Western Retail Lumber- 
men’s Association, is on a trip to Vancouver, B. C. 

B. F. Harris, B. F. Harris Co., reports that the 
boilers have been installed in its new mill at 
Peesane, Sask., and that it will shortly begin 
operating again and will make a large winter cut 


of spruce. 
LAUREL, MISS. 


Nov. 23.—Southern pine demand has been ex- 
traordinarily good, orders being in excess of both 
production and shipments. Prices have been thor- 
oughly sustained and some advances are noted. 
Stocks available for prompt loading are dimin- 
ishing, and shipments are becoming delayed. Last 
week lower grade boards took on added strength. 
Both Nos. 2 and 3 common grades have shown ad- 
vances. Special cutting and upper grades continue 
very strong, and are scarce. The export market 
has shown some improvement. South America 








dry kiln truck load of Camp’s N. C. Pine 
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Using 
MOORE 
Dry Kilns 














LSS oh _aEaaI|E]I)™o=am>E>E>===|]|]|)|L—— WO OW—==1 =H 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Camp’s N. C. Pine 
Lumber Is Favored 


by Eastern Buyers 


One reason for this preference is its 
natural fine quality and careful milling. 
Another reason is because the lumber 
is carefully seasoned to the proper 
moisture content and is never “case 
hardened.” 


We are proud of the part Moore 
Moist Air Dry Kilns play in producing 
this fine quality lumber. 


Moore Dry Kilns will do as much 
for your lumber. There is a type of 
Moore Dry Kiln for every purpose and 
we'll gladly advise with you on a kiln 
to meet your requirements. 


Write today for catalog and 
list of users. There’s no ob- 
ligation. 





Jacksonville, Fla. “ 2 Fally Equipped Pants. “~ North Portland, Ore. 


Ee So=—S ohh SS a=E|™_™*~—~wH——_ LSS nH 


iteceeasteeteemmeniaeneemnmiaamemnaaneee 


This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 





has been an active factor. A number of sales to 
the West Indies are reported, and at better prices 
than prevailed two weeks ago. Europe has taken 
considerable timbers, and some prime and sap. 


BEAUMONT, TEX. 


Nov. 23.—Many of the larger and nearly all the 
smaller mills in the southern pine district of Texas 
and Louisiana have been shut down on account of 
recent torrential rains. The little mills, which 
have been cutting nearly 50 percent of the south- 
ern pine, are finding it increasingly difficult to 
operate, logging conditions being worse than for 
several years. An advance from $20 to $23 has 
already occurred in No. 2 boards, 8- and 10-inch. 
No. 3 1x8-inch, which all summer sold at $15 or 
$16, is now being rapidly absorbed at $18. ‘There 
has been a steadily increasing demand, largely 
from Florida, and it is making heavy inroads on 
all common stock, particularly inch No. 2 and 
dimension. Practically all the mills have made 
advances of $1 to $3 on inch No. 2. There is a 
very strong demand for all bundled stock and 
finish, and their price tendency is upward. It is 
very difficult to fill mixed car orders. “Specials” 
of surplus items at reduced prices have almost 
completely disappeared. 

Bad operating conditions, low mill stocks and 
active buying have raised the general hardwood 
list. Advances in all staple items have taken 
place, and the upward movement is still under way. 


KANSAS CITY, MO. 


Nov. 24.—The lumber market got back nearer 
to normal last week under the influence of better 
weather in this section. With the roads given a 
chance to dry out, country buying was resumed 
and a better tone was given to prices on yard 
items. City demand continues good, and local re- 
tailers report many new jobs being figured. 


Among the men being considered for the posi- 
tion of city manager, under the new charter which 
goes into effect next April, is Fred J. Bannister, 
formerly president of the Long-Bell Lumber Co. 


A. O. Thompson, of the A. O. Thompson Lumber 
Co., who, a year ago, gave Park College, at Park- 
ville, Mo., a gift of $75,000 as a memorial to his 
son, has given another $75,000 to the same fund. 


The new 4-reel film, showing the operation of 
the big Long-Bell plants at Longview, Wash., from 
the trees in the forest to the finished lumber, was 
given its first showing Friday to the members of 
the real estate board. Paul Kendall, advertising 
manager of the company, supplemented the titled 
explanation of the various scenes. 


DULUTH, MINN. 


Nov. 23.—Inquiry for northern pine for ship- 
ment after New Year is a late development. Sales 
officials asserted that they had stretched a point 
in accepting orders for such delivery from old 
customers. Prominent retailers and larger con- 
sumers are eager to cover future needs. A Duluth 
operator carrying a fair lot of No. 3 and better 
has declined to quote on it for delivery after Jan. 
1. Mills are making better than average ship- 
ments for the season, considering that retail in- 
ventories are only a few weeks off. There is 
steady expansion in demand from farmers, and 
industries manufacturing farm articles have also 
been active buyers during the last few weeks. A 
Duluth operator has been asked for a forward 
dating of two months by a prominent industrial 
concern, which is forced to give longer time to 
farm customers. Lumbermen are expressing them- 
selves as distinctly optimistic. A material boost 
had been experienced in the Duluth building trade 
recently due to the taking out of permits before 
the new city zoning ordinance becomes effective 
a week hence. 


Authorities here are beginning to revise down- 
ward their estimates regarding winter outputs of 
wood products, pulpwood inquiry being slack and 
railroads not being in the market for softwood 
ties to any extent. Larger sawmills find the 
labor market clear, and plenty of men offering at 
$35@40 and board, so their outputs are expected 
to be fully up to normal. Forestry officials here 
asserted that fewer permits than usual to cut 
timber have been issued so far this season. 


A building show is to be held in the Duluth 
Armory, March 22 to 27. Charles G. Pierson is 
chairman of the committee on arrangements. 
More than 65 percent of the space is already 
spoken for. 

Duluth Hoo-Hoo at their last luncheon felt grati- 
fied on being informed by an official of an interior 
mill that its sales of lumber the last two months 
had been larger than at any time since 1921. 
The September total was good, but the October 
one was better, he said. 
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